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Set the Candle of Example 
Where It Will Give Light 


EN do not “light a candle and put it under a bushel, but 
(= I 9 
on a candlestick.” The progressive, go-ahead man in 


the community who builds a better home or barn is 





lighting a candle of example that should be set on the candle- 





























stick of publicity, that it may arouse others to emulation. Good . — 
buildings are their own best advertisement; the headline most ; . 
powerful in winning attention to them is the wagging tongue of a : . 
satisfied owner, and nothing is so calculated to set that tongue . 
wagging as a news item in the local press. The more that is C 
told in news items about new buildings, the higher the candle 
power. They will be read and talked about because of their 
news value. .. 
Such news items should be published in regard to all buildings a 
for which the retailer furnishes the material. If there’s a house- .° 
warming, he should be there and should write it up for the local A 
paper, supplying when he can a half-tone engraving made from 
a photo of the house—which will cost a few dollars but only 
a fraction of its publicity value. He should tell what home 
comforts or conveniences the customers sought, these being the 
“reasons why” for the special features of the house thru which 
their needs were satisfied. These explain, often “sell,” the fea- 
tures themselves to the community, and with them the retailer’s 
service—the service that is the function on which is based his ® . 
claim to supplying lumber, the raw material of his merchandising. . 
Telling about these matters thru the news columns of the local , e 
paper is putting a powerful publicity method into effective use. “ . 
<, ‘, 
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Tho LAST QUALITY € 
WORD im /. SERVICE 


BRAND 
CYPRESS— 


Lumber 
Lath 


Dimension 


HARDWOODS— 


Band sawn 


Kiln dried 
Rough or Surfaced 
All thicknesses 


VENEERS— 


Door, Panel, 
Piano Rim, 
Cypress Battery 
Stock 


—MIXED WITH— 
OAK FLOORING 
“Chickasaw 


doing so. 
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i General Offices: 





MEMPHIS, TENNESSEE 


Knew 
and if You Knew 








If we knew how to manufacture our hardwood forest products 
with greater care or with more infinite attention to detail, or if 
we knew how to produce a more uniformly excellent quality, 
we would make a New Year resolution to do so and would lose 
no time in putting this into effect in our own interest and in the 
interest of our rapidly-growing clientele. 


If you knew what infinite care we employ in fabricating our lum- 
ber and veneers, what up-to-the-minute equipment we use, and 
how superior our Alluvial timber really is, you would make a 
New Year resolution to buy Stark-Brand products and would 
lose no time in sending us your next order. 
you would keep on buying from us. All our customers are 


We are confident 


JAMES E. STARK & COMPANY, INC. 


MANUFACTURERS 
Chicago Offices: 
25 N. DEARBORN ST. 
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NATIONAL jj 
Manufacturing Co. y 

Manufacturers and Wholesalers 
Hardwood || 


and Pine 
Lumber, Lath, Shingles 
AIR DRIED—KILN DRIED 


4x K 


Storage and Sales Yard in 
Detroit. 3 Warehouses. 
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HOME OFFICE: 


Detroit, Mich 
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| Established 1897 
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12-240 General Motors Bldg. | 




















A AaPPY and 


Prosperous 


New Year 


We take this opportunity to 
thank you for the business given 
us during the past months; also 
toextend theSeason’sGreetings 
from our selling organization 
and the mills we represent— 
Weidman Lumber Co., Trout 
Creek, Mich., and Bergland 
Lumber Co., Bergland, Mich. 


Weidman-V ogelsang 


205 Grand Rapids 
National Bank Bldg., Lumber Co. 
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Starting Right Is Half the Fight 


HE NEW YEAR GIVES EVERYONE a fresh beginning. There 
is a wire drawn across the track, and old Father Time starts 
us all off even again. How about getting rid of some of the 

useless luggage, so that, like the jockey on his horse, you will not 
be handicapped by unnecessary weight in the race that begins on 


the first day of January? 


It takes a pretty brave man openly to acknowledge a mistake. 
As a matter of fact, it requires considerable moral courage for a 
man to acknowledge even to himself that if he had done differ- 
ently he would have made more money or been happier. One of 
the brightest and most successful lumbermen the writer of this edi- 
torial ever knew had the courage to reverse his tracks when he found 
he was going in the wrong direction, a trait which eventually made 
him one of the outstanding figures in the lumber industry. The 
very fact that he habitually analyzed his motives and actions and 
viewed the results without prejudice, enabled him to see clearly, 


sake of appearances. 


volume of business 


about size of output 


rather than at profit. 


rather than quality. 


decide correctly, and act intelligently. As a result, he was highly 
respected thruout the section in which he lived, and at death left a 
very handsome estate. 

Many of us are too anxious to “put up a good front,” and there- 
fore often spend a good deal of money unnecessarily, simply for the 
One man builds a much larger plant than is 
needed for his requirements because he wants to climb up into the 
class just ahead of him, or to outshine someone else. Another sells 
his lumber cheaper than he should because he is aiming at a big 
Still another allows 
imperfections of manufacture to creep in because he is thinking 


Looking back over the last year and viewing our mistakes, shall 
we not resolve not to commit the same follies again? The Chinese 
have an axiom that the American repeats his mistakes, while the 


Chinaman makes the same mistake only once. Why do we balance 
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our books on Dec. 31, anyway? What object is there in starting 
afresh with the New Year, unless it is to find out “where we are 
at,” so we may turn into the right road if we have been traveling 
a wrong one? 

Every business man soon learns that there are certain funda- 
mental facts pertaining to his business; that he must take care 
not to expand tco rapidly, but must keep pace with the growing 
demand; that he must provide for promptly meeting his obligations, 
which means that he must have sufficient capital to maintain his 
credit and to carry on the necessary operations of production or 
distribution. He also learns many other things-—-what not to do, 
as well as what to do. 

Hope is a wonderful thing, but confidence is still more valuable. 
Confidence is more than hope; it is assurance born of experience. 
Both hope and confidence are necessary in business, and a man 
lacking either stands a poor chance for attaining any great degree 
of success. The man who has faith in his business is the one who 
has taken an inventory of his resources and his liabilities, and has 
come to an understanding with himself regarding that which he 
has and what he has been able to accomplish with it. The conclu- 
sions thus reached give him faith not only in his business but in 
himself, and this faith begets the confidence so essential for success- 
ful business. 

The successful business man must be an optimist—a man who 
looks upward and lets the sun shine in his face. He is the partner 
of confidence, and a sharer in the joys of success. He it is who 
turns defeat into victory. New Year’s Day is the starting point 
of the course which determines the degree of success that 1924 will 
bring. “As a man thinketh in his heart, so is he.” 





Trade Data Basis for Charting Business 


OME PERSONS PLACE MARKET forecasts in the same cate- 
S gory with the weather predictions of the oldest inhabitant; but 
when they do so in these days they fail to give due considera- 
tion to developments in statistical work and in the science of me- 
teorology. There are of course uncertain factors in trade and 
industry as there are in winds and waves; but the trends of trade 
and the kinds of weather can .be forecast with a high degree of 
accuracy. Landsmen, to whom changes in weather are ordinarily 
of small concern, give little thought to the accuracy of forecasts; 
but mariners have a wholesome respect for predictions of the 
weather bureau. Their interests are so directly affected by weather 
conditions that they do not neglect any means of knowing in ad- 
vance what they may be. There is among business men a growing 
interest in trade facts and figures and in deductions made from 
them. This development, so far as it indicates a policy of getting 
the facts and using them intelligently, is in the direction of progress. 
Trade forecasts, of course, are likely to indicate tendencies favor- 
ing either the buyer or the seller; and each is apt to think that the 
other’s forecast is what he wishes it to be, rather than what the 
facts justify. While there may be sound reasons for not accepting 
without question forecasts that run counter to a view already held, 
it is certainly the part of wisdom to lay hold of every fact that can 
help toward right decision regarding business policy. 


Each week the AMERICAN LUMBERMAN offers to its readers the 
latest available statistical data on production, demand and move- 
ment; together with comment by leading producers and distributers 
regarding conditions and prospects that serves admirably to indicate 
what may reasonably be expected in the way of production and 
demand. In this issue on page 49 is a statement by James G. New- 
begin, of Tacoma, Wash., on the outlook in that producing region. 
The figures presented are in themselves highly significant of the 
prospects, and Mr. Newbegin’s comment illuminates the subject. 
On the same page there is a review of conditions affecting the mar- 
ket for southern pine. On page 58 is an extract from an address by 
a wholesaler before the Shreveport (La.) Lumbermen’s Club, review- 
ing the situation in an interesting manner. 


It is not the purpose here to direct attention to all similar facts 
made available in this paper, but rather to stress the importance of 
using authentic data for charting the business course for the coming 
months. Price, of course, always will be an important factor in 
determining purchase; but there have been times in recent years 
when delivery was vastly more important, and it may be so again 
if purchases are not made well in advance of needs. The AMERICAN, 
LUMBERMAN does not urge buying at any particular time, but it 
urges such a study of probable needs and. of probable supplies as 
shall enable the buyer and distributer of lumber to keep the product 
of the mills steadily flowing thru the channels of trade, without 
congestion, without checking of construction and without abnormal 
fluctuations in price. Only by knowing conditions of supply and 
demand can business be conducted intelligently and profitably. 


“Keep the Fires Out and the Taxes Doun”’ 


IRE AND TAXES HAVE FINALLY achieved the distinction 

of being generally recognized as two of the principal fac o s 
involved in reforestation. Taxes force cutting and make. :c- 
growth and reforestation impracticable. Without fire protection 
tax relief would be of little avail, because the fire hazard would 
frighten away all capital that places security above rate of return. 

Taxation whclly and fires largely are under public control. Hence: 
relief from the one and protection from the other must come from 
public action. Highly significant, therefore, is the announcement 
that the Senate committee on forestry has recommended legislation 
in keeping with the formula—‘Keep the Fires Out and the Taxes 
Down.” The McNary bill, which is already before the Senate, was 
summarized in the AMERICAN, LUMBERMAN of Dec. 22, page 67. This 
bill is understood to embody the views of the committee, tho it was 
not presented as a final pronouncement. 

It would be idle to predict what will happen to the McNary bill 
or what will be the character of the legislation finally adopted by 
Congress. However, there should be no lack of information before 
it on which to base sound forestry legislation. The character of the 
bill submitted by the committee indicates a grasp of the problem 
in its essentials, and there is ground for hoping that members of 
Congress will make such a careful study of the data assembled by 
the Senate committee and the forestry committee of the Chamber 
of Commerce of the United States as will enable them to act intelli- 
gently in the matter of forestry legislation. 

Numerous attempts have been made to do by law what economics 
forbids, and failure has resulted. The cause of forestry requires 
now the support of lawmakers who know better than to attempt by 
political legislation to annul economic laws. Growing trees is not 
an act of charity; it is a business venture, and if it is to succeed it 
must be undertaken on conditions essential to success. It is the 
matured judgment of many men who have given long study to the 
problem that relief from taxation and protection from fire will go a 
long way toward solving it. 

Laws may give tax relief, but relief from fire hazard and loss can 
be afforded only by a healthy and intelligent local public sentiment, 
organized, it may be, in behalf of forestry and reforestation. All 
laws, and forestry laws most of all, ought to embody public convic- 
tion. It may be that any national legislation in behalf of forestry 
will be in advance of sentiment in some localities. Whether it is or 
not, success in fullest measure in behalf of forestry will not come 
until a vigorous majority in each forested region demands that tree 
growing shall be economically practicable. 





Wholesalers’ Organization Truly National 


N EVENT OF FIRST IMPORTANCE to the lumber industry 
is signalized in the announcement on page 59 of the amalga- 
mation of the National-American Wholesale Lumber Asso- 

ciation and the Pacific Coast Shippers’ Association, which step 
completes the nationalization of the wholesale branch of the 
industry. 

Wholesaling of lumber, like the wholesaling of other commodities, 
is a relatively late development in the system of distribution, and 
the wholesaler may be expected to increase in importance with the 
increase in population of any country. In its initial stages whole- 
saling has the appearance of an additional link in the chain, and 
therefore in the cost, of distribution; but the facts show that whole- 
saling does not add to the cost of distribution, and that the whole- 
saler, instead of being an additional link, is merely a sales repre- 
sentative always on the job with an intimate and up-to-the-minute 
knowledge of demand and supply. 

Whatever may have been the reasons, wholesalers have been 
leaders in raising the standards of commercial intercourse. All the 
associations now consolidated in the national organization have used 
arbitration as a means of settling trade disputes, and the decisions 
of their arbitration committees have not only opened the way to 
amicable adjustment of many vexing controversies but they have 
consistently developed a code.of trade practices that eventually will 
have the force of law among members of the wholesale association. 
This is an example of self-government in industry that every busi- 
ness man will applaud. If the wholesalers by the enforcement of 
arbitration shall show to industry in general that it can function 
judicially for itself, they will have helped a little at least to check 
the growth of interference from without. 

While the name may suggest that the wholesalers’ organization 1s 
designed to serve one branch of the industry only, it would be a mis- 
take to draw that inference. The time has come when no trade 
organization can conduct its affairs without regard to the rights of 
other branches of the trade. Business at its best is straightforward; 
and trade organizations are jealous of the reputations of their mem- 
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bers. No reputable business man will seek to do thru a trade organ- 
ization what he would not do individually, and trade organizations 
in the lumber industry now stand for what is best and highest among 
Dealing on the one hand with retailers and con- 


their members. 





ore 


sumers and on the other with manufacturers, wholesalers occupy a 
strategic position so far as influencing trade ethics is concerned, and 
the stand they have taken in the past is an earnest of progress in the 
same direction in future. 





Seasonal Decrease in Movement 
[Special telegram to AMERICAN LUMBERMAN’] 
WASHINGTON, D. C., Dec. 27.—A falling off 

in production, shipments and orders in the lum- 
ber movement for the week ended Dee. 22, is 
indicated by reports received by the National 
Lumber Manufacturers’ Association from 352 
of the larger commercial sawmills, as compared 
with revised reports from 392 mills for the pre- 
ceding week. Relaxation due to the holiday 
season contributed to the seasonal decrease. 

Production dropped 28,020,848 feet, ship- 
ments 5,239,264 feet, and orders 24,654,378 feet, 
compared with the week before. The much 
smaller number of mills reporting likewise con- 
tributed to the decreases. It will be noted in 
the totals that compared with the same season 
a year ago the movement was poticeably larger. 

The 125 reporting mills of the West Coast 
Lumbermen’s Association and the 116 report- 
ing mills of the Southern Pine Association show 
a decrease in unfilled orders on hand from 687,- 
237,990 feet during the preceding week to 650,- 
958,678 feet. 

For all mills of the seven reporting associa- 
tions, shipments were 97 percent and orders 102 
percent of production. For Southern Pine As- 
sociation mills these percentages were 102 and 
118, and for West Coast association mills 87 
and 90. Most of the mills have a normal pro- 
duction for the week, according to which actual 
production was 99 percent, shipments 95 per- 
cent and orders 99 percent. 

The figures for the week and comparisons 
follow: Production—206,960,193 feet, against 
234,981,041 feet the week before, and 159,672,- 
543 feet the same week last year. Shipments— 
200,780,948 feet, against 206,020,212 feet the 
week before, and 189,190,442 feet last year. 
Orders—210,340,213 feet, against 234,994,591 
feet the week before, and 190,987,135 feet last 
year. 

These figures do not include the California 
White & Sugar Pine Manufacturers’ Associa- 
tion mills. Reports received from five of the 
California pine mills representing 7 percent of 
the total cut, give their production as nothing, 
shipments 2,181,000 feet, and orders 566,000 
feet. 

Production reported by 116 Southern Pine 
Association mills last week was 65,092,246 feet, 
against 78,162,334 feet the week before when 
137 mills reported, and 69,756,941 feet last year. 
Shipments were ‘66,258,048 feet, against 66,- 
979,200 feet the week before, and 75,484,017 
feet last year. Orders were 75,722,048 feet, 
against 87,052,029 feet the week before and 
73,846,521 feet last year. 

Production of 125 West Coast Lumbermen’s 
Association mills was 102,086,375 feet, against 
110,355,024 feet the week before when 137 mills 
reported, and 69,481,961 feet last year. Ship- 
ments were 89,309,421 feet, against 89,379,195 
feet the week before, and 78,910,647 feet last 
year. Orders were 92,101,884 feet, against 93,- 
671,003 feet the week before, and 82,732,614 
feet last year. 

Compared with the like period for 1922 the 
lumber movement for fifty-one weeks this year 
follows: Production — 12,134,961,789 feet 
against 10,712,054,844 feet; 1923 increase, 
1,422,906,945 feet. Shipments—11,986,543,280 
feet against 10,295,293,101 feet; increase 1,691,- 
250,179 = feet. Orders—11,466,737,850 feet, 
against 10,588,303,560° feet; increase 878,434,- 
290 feet. 

The West Coast Lumbermen’s Association 
wired that production for reporting mills was 
20 percent above normal, new business was 10 
percent below production and shipments were 





3 percent below new business. Of all new busi- 
ness taken during the week 46 percent was for 
future water delivery amounting to 42,370,777 
feet, of which 27,630,400 feet was for domestic 
argo delivery and 14,740,377 feet export busi- 
ness. New business by rail amounted to 1,521 
cars. Of this week’s lumber shipments 47 per- 
cent moved by water amounting to 42,218,314 
feet, of which 25,396,611 feet moved coastwise 
and intercoastal, and 16,821,703 feet went over- 
seas. Rail shipments totaled 1,433 cars and 
local auto and team deliveries totaled 4,101,107 
feet. Unfilled domestic cargo orders totaled 
109,509,651 feet, unfilled export orders 233,050,- 
563 feet, and unfilled rail trade orders 4,236 
ears. For the first fifty-one weeks of this year 
production has been 5,214,937,274 feet, new 
business 5,176,987,446 feet, and shipments 
5,282,933,633 feet. 

The Southern Pine Association advises that 
shipments were 1.79 percent above production 
for the week, orders 17.87 percent above pro- 
duction and 15.79 percent above shipments. Or- 





SUCCESS MAXIMS 


1. Honesty is the only policy. 

Fs tae you are wrong, admit 
it! 

3. When you are right, fight to 
the last ditch! 

4. Don’t talk too much—listen! 

5. If you never do any more 
than you are paid for, you'll 
never get paid for more than 
you do! 

6. Co-operate! 

7. Know what you are talking 
about! 

8. Fight fair! 

9. Give service; actions speak 
louder than words! 


10. Make friends! 


11. Don’t underestimate your 
competitors! 
12. Personal interviews produce 


results. 











ders on hand at the end of the week totaled 
223,678,464 feet, as against 251,213,862 feet 
at the end of the preceding week. Of the sixty 
nine mills reporting running time, fifty-one 
were on full or overtime—one of them being 
on double shift. 


Vessels’ Crews Celebrate Yuletide 


[Special telegram to AMERICAN LUMBERMAN] 

BEAUMONT, TEx., Dec. 26.—AlIl activity at 
Beaumont’s municipal docks ceased Monday 
night as stevedores, longshoremen and crews of 
the three steamers and one big schooner in 
harbor here took a full twenty-four hours off 
for Christmas. Crews of vessels in harbor were 
served special Christmas dinners equal to the 
best hotel service and ranging from cream of 
celery soup to turkey and oyster dressing to 
coffee and cheese and toasted crackers. De- 
spite flood stage in Neches River work of stow- 
ing cargo in the four vessels was resumed with 
vim Wednesday morning. 


Treats Employees to Christmas Party 
[Special telegram to AMBRICAN LUMBERMAN ] 
BEAUMONT, TEx., Dee. 26.—The R. W. Wier 

Lumber Co. at Wiergate, near here, where one 
of the finest sawmills in the South is operated, 
treated its employees to a royal Christmas 
party, consisting of a great Christmas tree in 
the community hall, a huge turkey to each 
family in the company’s employ, fruits, nuts 
and candies for all—individual presents of some 
sort of every employee and for the first hun- 
dred children under sixteen. 

The affair was staged and carried thru to a 
brilliant finish by C. P. Myer, general manager. 
The big plant shut down but two days for the 
Christmas holdidays, resuming work Wednesday 
morning. 


High Water Interfermg with Exports 


[Special telegram to AMERICAN LUMBERMAN } 

BEAUMONT, TEX., Dee. 26.—Flood stage in 
the Neches River here is seriously interfering 
with the lumber exports. The river, ten feet 
above mean low tide, is sweeping within an inch 
of the decking on the Bowie wharves, a part of 
the municipal dock and wharf system, where 
much lumber cargo is assembled for the big 
schooner Ralph Parsons, which is stowing 1,500,- 
000 feet of southern pine for a Caribbean port. 
If the river rises higher steps to prevent much of 
this cargo from floating away will have to be 
taken. It is believed the river has reached 
crest of rise and that the cessation of rain and 
the strong north wind of the last two days will 
sweep flood waters to the sea without any 
further damage or losses. Many million feet 
of sawn timber, rafted and afloat ready for 
stowing aboard three steamers now in the har- 
bor, and a half dozen due before the end of 
December, is safely moored in Beaumont’s land 
locked turning basin and the flood is not inter- 
fering materially with its handling from the 
water to ships holds. Nineteen vessels, all due 
to lift pine and hardwood lumber and timbers, 
are either in port or due to arrive at the ports 
of the Sabine district by Jan. 21, according 
to reports of five local steamship agents. All 
but three of these will load at Beaumont or 
Orange, these three being due to lift lumber and 
general cargo at Port Arthur for delivery at 
Port Newark, N. J. 


Scuthern Pine Mill Prices 


{Special telegram to AMERICAN LUMBBRMAN] 

WASHINGTON, D. C., Dee. 27.—The following 
are f.o.b. mill lumber sales realizations from 
Dec. 17 to 22, of a varying number of southern 
pine mills, being weighted averages of reported 
actual sales at the latest available dates: 

Sap Flooring Boards, S2S or S4S* 
Edge grain— Common— 


> ee gel So 2. 
1x3” B&btr. .....$79.83 jxpo" Nod '!: = 
Flat grain— ix 8” No. 2 ..... 20.50 
1x4” B&btr. ..... $41.79 1x12” No. 2 ..... 21.41 
1x4” No. 2 com.. 19.52 1x 8” No. 3 ..... 17.50 
1x6” No. 2 com.. 20.78 Timbers 
1x6” No. 3 com.. 16.25 s4S— 


8” & under 20’ 

& under, long- 
2x4”, 16’ No. 1..$25.00 MGS (2 ivadciaane $24.36 
2x4”, 16’ No. 2.. 21.00 12”, 20’ & under. 41.75 

*Figures for No. 1 common boards are the 
average for November. 


Dimension 


THE ALLIGATOR PEAR has nothing to do with 
alligators or pears. It is a tropical fruit tree 
native to Guatemala, Mexico and the West 
Indies. It flourishes in parts of Florida and 
southern California. The better name is 
avocado. 
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Finishing Aromatic Cedar for Chests 


Please tell us the method that is used for finish- 
ing aromatic red cedar, such as is used in cedar 
chests.—Inquiry No. 1,170. 


{This inquiry is made by a lumber and mill 
work concern of Wisconsin. Cedar is a wood of 
rather fine grain and compact structure, so that 
under ordinary circumstances it requires no 
filler and as the wood is not stained but is fin- 
ished in its natural colors it is a common prac- 
tice to cover the wood with one coat of shellac 
and one or more coats of finishing varnish, 
rubbed dull or polished. As there is a certain 
amount of oil in aromatic cedar that affects the 
gloss of varnish it is best to give the wood a 
thin coat of shellac. When the shellac has be- 
come dry it should be sandpapered lightly and 
finished with two coats of good varnish. The 
first coat should be sandpapered lightly before 
the second coat is applied. Of course the final 
finish may be varied to suit individual tastes. 
The chief point to be observed is that a coating 
of shellac is needed to prevent the running of 
the oil.—EpiIrTor. ] 


Equipment and Layout for Box Factory 


We contemplate engaging in the manufacture of 
boxes and related products and in view of this 
fact seek information on box manufacture. Also 
we should like to know what is the most eco- 
nomical layout for a small box factory that can be 
readily enlarged as the increase of business war- 
rants. Among the products we expect to turn out 
will be rollers about 4 inches in diameter by 36 
inches in length with about 14-inch hole. We 
shall also make discs of veneer or wallboard from 
12 to 16 inches in diameter, with a hole 4 inches 
in diameter in the center of each. If you can 
supply us this information or put us in touch with 
those who can, we shall ve glad to have you do 
so.—INQUIRY No. 1,165. 

[The foregoing inquiry comes from a lumber 
concern in North Carolina. To this concern 
have been supplied the names of a number of 
manufacturers of box machinery. The name of 
the inquirer will be supplied on request to 
readers who are interested.—EDITOR. | 


Uniform Form of Building Contract 

One of our members has asked us if we could 
locate a uniform contract to be used by contractors 
and carpenters in making contracts with the pub- 
lic. This contract is to include a consent to file 
lien clause. Our member states that if such a 
uniform contract can be secured and does not con- 
tain the clause regarding the lien law, he could add 
such clause to any contract that you might be able 
to locate. Do you know where such a form can be 
secured? This is a peculiar request, yet we felt 
that if anyone was able to help us, you could do 
so.—INQuIRY No. 1,174. 

[The foregoing inquiry comes from the secre- 
tary of one of the large retail associations. The 
inquirer has been sent a sample of the form of 
building contract adopted and recommended for 
general use by the Illinois Chapter of the Ameri- 
ean Institute of Architects, Illinois Society of 
Architects, Western Society of Engineers, Ma- 
sons’ & Contractors’ Association and several 
other organizations identified with the build- 
ing industry. The lien clause in this contract 
reads as follows: 

‘“Neither the contractor nor any sub-contrac- 
ter, material man, nor any other person, shall 
file or maintain a lien, commonly called a 
mechanic’s lien, for material delivered for use 
in, or work done in the performance of this 
contract, and the right to maintain such lien 
by any or all of the above named parties is 
hereby expressly waived, except in the event 
of the failure or refusal of the owner to pay 
the amount called for by any certificate of the 
architect, within three days of the date of its 
tender to the owner for payment. Then, and in 
such case only, shall any of the above named 
parties have the right to file and maintain a 
mechanic’s lien.’’ 

The complete contract is printed in two parts, 
one being a single sheet headed ‘‘ Articles of 





Agreement,’’ while the other, headed ‘‘ General 
Conditions of the Contract,’’ consists of ten 
printed pages. The ‘‘Conditions’’ form is 
specifically mentioned in the ‘‘Articles of 
Agreement,’’ as forming an integral part of 
the contract. The complete form is copyrighted 
by the Chicago Architects’ Business Associa- 
tion, 19 8. La Salle S8t., Chicago.—EnpirTor. | 


Sawdust Briquetting Machines 

We would be greatly obliged to you if you 
would forward us any information as to where we 
can locate manufacturers who are using practical 
briquetting machines for briquetting hardwood 
sawdust and shavings. We should like also the 
names of manufacturers of briquetting machines 
and the names of manufacturers of binders used 
in briquetting hardwood sawdust.—INQuIRY No. 
A377. 

[This inquiry is made by an Ohio manufac- 
turer of farm and garden implements. To the 
inquirer has been supplied information regard- 
ing experiments in the Northwest in the manu- 
facture of sawdust briquettes as reported in the 
AMERICAN LUMBERMAN. The experiments re- 


Selling Stock to Yard Managers 


I was interested in an article appearing in a 
recent issue of the AMERICAN LUMBERMAN, in 
which a number of line-yard concerns told of their 
methods of remunerating yard managers, some 
advocating straight salary and others a bonus or 
a split of the profits. Perhaps I am wrong, but 
I believe our system of giving our managers real 
stock in their own company to begin with ‘has 
them all skinned.” What are you going to do with 
the manager from whom you bave taken thirty or 
forty of his best years and paid him only a salary, 
when he gets to be sixty or sixty-five years old? 
It seems to me that all you can do is to kick him 
out and hire a young fellow to take his place, 
whereas if he had been given some stock in his 
own yard to begin with, and then allowed to, in- 
vest his earnings in stock in other of the same 
company’s yards, he would have a competence suf- 
ficient to provide for his old age.—INQuIRY No. 
1,180. 


[The foregoing comment is made by a mid- 
western retailer operating six yards, who has 
been conspicuously successful in developing his 
business, and who attributes his success in large 
measure’ to the loyalty, initiative, and general 


























Christmas tree growing is becoming an industry in parts of northeastern Ohio, where planters 
produce such trees by hundreds of thousands 





ferred to were, of course, with western soft- 
woods. Tho briquetting machines have been 
used for many years in utilizing coal and there 
are many manufacturers of machines that are 
used for that purpose, it is the understanding of 
the AMERICAN LUMBERMAN that a somewhat dif- 
ferent process is needed in utilizing sawdust. 
The inquiry is published with a view to giving 
readers of the AMERICAN LUMBERMAN an oppor- 
tunity to supply any additional information on 
this subject that is available. The name of 
the inquirer will be supplied upon request.— 
EDITOR. | 


Dealers in Cross Ties and Plank 


Can you give us the names of some responsible 
firms that handle cross ties and bridge plank ?— 
INQquirRY No. 1,171. 

[This inquiry is made by an Oklahoma reader 
of the AMERICAN LUMBERMAN, The names of 
a number of dealers in several cities have been 
supplied and the inquiry is published for the 
benefit of other interested readers to whom the 
name of the inquirer will be furnished upon 
request.—EDITOR. | 





efficiency of his yard managers. The article to 
which he refers appeared on page 48 of the 
Dec. 1 issue.—EDITor. | 


Uniform Lath Grading Rules 


We are lath manufacturers. Mailing our sub- 
scription to the AMERICAN LUMBERMAN, we beg at 
the same time to report having received a copy of 
the Northern Lath Producers’ Association grading 
rules thru the favor of a local wholesaler. 

While our manufacturing operations have not 
extended over two seasons, we are already con- 
vineced that the situation calls for complete uni- 
formity of grade in the northern territory of both 
countries. If the rules referred to are too severe 
or if the opposite, then let producers and users get 
together and stay with it till corrections are finally 
settled upon so that an official grader could readily 
decide the issue when a complaint is lodged.— 
INquirY No, 1,175. 


[The foregoing communication is submitted 
by a Canadian operator. The comment made on 
the need of uniformity in the grading of lath 
doubtless will prove interesting to manufac- 
turers and dealers in the North.—EpIrTor. ] 
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The General Business Outlook 


The year is drawing to a close under the 


most auspicious circumstances. Fundamental 
conditions are healthy and there are good rea- 
sons for the optimism that rules the business 
world. This week’s developments have all been 
of a constructive nature. Among them have 
been an unexpected advance in crude oil prices; 
evidence of improvement in the steel industry; 
announcement of large operations in the auto- 
mobile industry; declarations by numerous cor- 
porations of extra dividends, and the Federal 
Reserve Board’s optimistic report on general 
business conditions. 

The advance on Wednesday of 25 cents a 
barrel in six grades of Pennsylvania crude oil 
puts the new price range at $2.85 to $3.10, and 
is the second advance within a fortnight. In- 
dependent refiners are reported to be paying a 
premium of 10 cents on all oil offered. This 
reflects the steady improvement the oil indus- 
try is undergoing, which is bound to result in 
increasing activity in the oil fields with benefit 
not only to such suppliers of essential material 
as the lumber industry, but to business at large. 

This week’s reviews of the steel and iron in- 
dustry have a decidedly optimistic tone. One 
authority states that ‘‘ buying is on the upgrade 
and prospects are favorable. The outlook for 
the new year is improving steadily and senti- 
ment has become increasingly confident. The 
result will be an expanding market based on 
covering for future requirements. Consumption 
apparently is running high and is more likely 
to increase than to shrink. At present, pro- 
duction is at 71 percent of capacity for the 
whole country.’’ 

Reports from the automobile industry state 
that open weather has acted as a strong sales 
impetus. The total production of automobiles 
and motor trucks this year will be in excess of 
4,000,000, with December’s output comparing 
favorably with the preceding months. There 
has been a tendency to shorten the inventorying 
period this year so that there would be the least 
possible interruption to operations. No decline 
in business is in sight in this industry, which 
attributes its extraordinary success to improve- 
ment in public purchasing power as well as to 
better credit conditions. 

Similar reports come from a long list of im- 
portant industries, the lumber situation being 
affected favorably by all these developments. 


Southern Pine Demand Rising 


While demand for southern pine showed a de- 
crease during the mid-holiday week, it was 
strong and increasing right up to the Christmas 
holidays. Bookings at mills subscribing to the 
Southern Pine Association last week registered 
105 percent of normal—the best showing since 
last summer. Inquiries in circulation mean- 
while indicated that the above-normal demand 
which sprang up early this month will be indefi- 
nitely continued. Retailers and consumers have 
completed, or are about to complete, their in- 
ventories, and distributers do not believe these 
buyers will wait long before entering the mar- 
ket to replenish stocks, which as a rule have 
been permitted to run down to a low level dur- 
ing the fall. 

Last week showed a slight slackening in pro- 
duction, and a marked decline is to be expected 
during the next week or two, as many opera- 
tions have closed down for seasonal repairs. 
This shutdown, however, will be as short as pos- 
sible, in view of the exceedingly low and broken 
stocks generally on hand at the mills and the 
heavy prospective demand. However, the 
weather in some important producing sections 
Is becoming less favorable, heavy rains having 
affected logging,:and may retard operations. 

The market holds strong, and some items are 
slightly higher than they were a week ago. 
Boards and dimension have had a particularly 


strong call. Transit cars are scarce and often 
command a premium. Some railroad business 
has put in its appearance, and there is plenty 
of it in prospect. Timbers and industrial items 
of all kinds are in a favorable position, and ex- 
port stock is strongly held in view of the ex- 
cellent outlook for West Indian and South 
American trade. 


North Carolina Pine Trade Features 


Demand for North Carolina pine remains 
spotted, for some items remaining active and 
for other a little slowed down compared with 
the foregoing week. It is the opinion of man- 
ufacturers and distributers that, with the holi- 
days over, business will show an early and con- 
siderable spurt, as stocks everywhere in retail 
and consumers’ hands appear to be at a mini- 
mum, while large consumption is in prospect. 
Altho variations in quotations on some items 
are greater than they should be under present 
improved conditions, the larger mills are hold- 
ing to their price lists more steadily, and, not 





Statistics on production, orders and 
shipments appear on page 48 





having heavy stocks, look for an advance as 
soon as demand shows further development. 

The present irregularity is’ created mainly 
by the smaller mills, which must move their 
lumber in order to keep their operations going; 
but much of the competition from air dried 
lumber will disappear during January and 
February. 


Hardwood Men Are Confident 


While the hardwood movement from the 
southern producing territories naturally has de- 
creased this week on account of reduction of 
working time, orders have been remarkably 
plentiful for the mid-holiday season. While 
there has been little large scale buying, prac- 
tically all consuming interests have continued 
their recent practice of coming frequently into 
the market, and the total of relatively small 
individual orders is sizable. 

Tho production has’ been steady for some 
time, and in some sections has exceeded sales by 
a fair margin, shipments on previously booked 
orders have been so heavy as to leave stocks es- 
sentially unimproved. Dry stocks of many pop- 
ular items are very low, and little new lumber 
will reach marketable condition before spring. 
In addition, production soon will be materially 
cut down by unfavorable weather. 

The outlook for business during the next 
several months was rarely better. The automo- 
bile industry is enjoying prosperity and plans 
to maintain its present high output. Furniture 
interests have been. busy thruout the fall but 
have bought with utmost caution in view of 
uncertainty regarding next year’s styles, and 
have meanwhile all but depleted their lumber 
stocks. They are bound to become prominent 
factors in the market after the furniture shows. 
The building activity which appears assured 
for spring will result in large requirements by 
flooring and interior trim makers, who even 
now are busy, and good customers. The rail- 
roads’ extensive plans will, if they materialize, 
create a heavy call for ties, plank and other ma- 
terial, while the recent encouraging recovery in 
agricultural regions is expected to find reflee- 
tion in the activities of farm implement and 
vehicle builders: The general business activity 
which is currently forecasted should insure a 
steady movement of lower grades to box and 
erating users. Add to this the promising pros- 
pects for many minor consuming industries, and 
it will be seen that there are good reasons for 
the great confidence with which hardwood lum- 
bermen face the new year. 

The market remains firm, and most popular 


items show an upward tendency that may ma- 
terialize in more or less marked advances within 
the near future. 


The Douglas Fir Situation 


Statistics compiled by the West Coast Lum- 
bermen’s Association show that production, 
shipments and bookings at member mills all 
made slight increases last week compared with 
that preceding. They stood at 20, 7 and 10 
percent above normal, respectively. Cargo 
business, in rising to 46 percent of total book- 
ings, showed a recovery from the slump of the 
previous week, this recovery being almost en- 
tirely due to increase in domestic takings. 

The California market is reported to be re- 
covering some of its buoyancy following the 
distribution of some of the accumulated stock 
accompanied by a lessening in receipts. Build- 
ing in that State continues at a high level, and 
the holiday shutdown of the mills should affect 
the situation favorably. The California market 
already has a firmer tone, and Northwestern 
lumbermen are assured of steady, profitable 
business from that source if they discontinue 
the dumping which lately has been such a de- 
moralizing factor. Japanese and Australian 
buyers are still cautiously on the market, but 
their placements have been considerably re- 
duced, tho with prospects of an early revival. 
The Atlantic seaboard remains quiet, but local 
trade in the Pacific Northwest shows little de- 
cline. The rail market evidences much interest 
in fir. Comparatively little buying is yet being 
done, but inquiries are plentiful and indications 
point to a strong demand from the middle West 
after the holidays. 

The market is steady and is sure to gather 
strength as rail demand develops. The mills 
for the present are uncertain in their attitude 
toward the middlewestern trade and are closely 
watching the trend of the cargo markets. If 
the cargo trade revives, as it is expected to the 
rail trade may find it difficult to deal with the 
Coast this winter; if not, the mills will have to 
pay a great deal more attention to rail dis- 
tribution than they have for some time. 

Production on the Coast will strike a low 
level for the next couple of weeks, while the 
seasonal repairs are going on. Output has 
been extraordinarily heavy this year, and the 
necessary repairs in preparation for another 
heavy run may take some time. The conse- 
quent fall in output will further reduce the 
already low stocks. 


Western Pines in Better Demand 


Distributers of western pines report that a 
good demand for yard stock has sprung up 
during the last ten days. Boards have been the 
center of attraction, and No. 3 have had such 
a big call as to be almost entirely sold up at 
many mills. It is extremely hard to locate this 
item in quantity anywhere in the Inland Em- 
pire, contrasting with its apparent plentiful- 
ness only a few weeks ago. Sixteen-foot boards 
are still in surplus, but all other lengths are in 
reduced supply and are several dollars higher 
than they were a month ago. 

Finish remains a slow mover, and so does 
shop lumber. Consumers of the latter are as 
yet showing no disposition to come into the 
market for larger quantities than are absolute- 
ly required; but it is pointed out that normally 
in January and February the factory buyers 
are large factors in the market, and it is gen- 
erally believed that they will be heard from 
very soon now. Stocks of shop are not exces- 
sive, tho larger than were held a year ago. 

Some trouble has been expected because of 
scarcity of many dry items this winter, but con- 
tinued mild weather in the Inland Empire has 
helped this situation considerably, giving a 
much longer time for air drying than can usual- 
ly be counted upon in this producing region dur- 
ing fall. 
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The Denniston & Partridge Co., of New- 
ton, Iowa, has been making a profitable use 
of akind of advertising that isn’t exactly new 
or novel but that always proves most effec- 
tive in attracting neighborhood attention 
and in getting across to prospective buyers 
the fact that home building is possible for 
them. This company built a cottage on a 
speculative basis and then arranged with 
a local department store to furnish and 
decorate the house completely and have an 
“opening” or an “at home.” The Iowa 
Mercantile Co., which was the partner in 
this enterprise, is thoroly convinced of the 
value of this kind of advertising and has a 
definite policy of putting on a show of this 
kind two or three times each year. 

Charles Hunter, of the furnishing and 
decorating department of the store, told me 
that this is not the first undertaking of the 





The Comfortable Furnishings They Shelter Help Sell Houses — 
Good Prospects Always Crowd Co-operative ‘““Complete Home’’ Shows 


the big sign stopped there. Everybody was 
asked to register and then was allowed to 
look about to his heart’s content. 


People Want Finished Article 


“We consider this one of the best kinds 
of advertising we ever undertook,” Mr. 
Hunter said, “and I believe the owners of 
houses that are used in this way get a kind 
and quality of publicity they couldn’t get in 
any other way. It is impossible to show a 
salable house in any better way than fur- 
nished ready for occupancy. It is generally 
known that people want to buy a finished 
article, and a house that is completely built 
but unfurnished and undecorated is in no 
sense a finished article. We couldn’t have 
got that many people to come to our store 
without giving each one an article of some 
value, and then we wouldn’t be sure whether 


“The display we’ve recently made in Mr. 
Denniston’s house was of quite a different 
sort. The house is a cottage suited to a 
working man or a salary worker of modest 
means; so we fitted up the display with this 
in mind. In fact we were eager to furnish 
such a house and glad to have the opportu- 
nity. We wanted to prove and did prove 
that it is possible to furnish a small house 
in excellent taste and to get highly satis- 
factory results without the expenditure of a 
prohibitive sum of money. So the furniture 
was of good design and fine workmanship, 
and I think I may say that the cottage was 
most suitably and attractively fitted out. 
We didn’t make a lump-sum price on the 
furnishings in the first house, for it was of 
a kind that is an individual problem. Pos- 
sibly no other house of similar size and style 

would have needed just that par- 





pany furnished a house costing 
$20,000 or more and staged a 
furnishing show. It was quite 
an ambitious undertaking, for 
Mr. Hunter and his associates 
furnished and decorated the 
house completely. Some idea of 
the effort may be gathered from 
the fact that the house contains 
forty windows and that every 
one was draped in the best 
style of the decorator’s art. 
This decorating did not consist 
merely of hanging up uncut 
goods and making them do. The 
hangings were made to fit, were 
completely finished, were of a 
kind suitable to the quality of 
the house, and were a _ part 
of a carefully developed and 
harmonious color scheme. 


kind. Not long ago his com- 





Show House Completely Furnished 


Then, of course, every room was com- 
pletely furnished with rugs and furniture. 
The book shelves were filled with books, the 
dressers had beautiful scarfs and costly 
toilet articles. The kitchen was completely 
equipped with a gas stove, connected up, all 
kinds of utensils and labor saving devices, a 
complete stock of groceries, including flour, 
and in fact everything needed to begin pre- 
paring food for a family. The dining room 
was stocked with china, glass and silver, 
beds were made up, and a washing machine 
made by one of the local factories was in 
operation in the laundry. In fact, the house 
could have been occupied by a family of 
exacting taste without the addition of an- 
other article except the personal clothing 
of the occupants. 


When this enormous amount of labor had 
been done, the people of Newton were in- 
vited to come and see the place. They came 
in droves, to the number of twelve hundred 
to fifteen hundred. Newton, it should be 
said, is a city of seven or eight thousand. 
People came from far in the country and 
from surrounding towns and cities. The 
house happened to be on a trans-continen- 
tal highway, and many tourists attracted by 


Four-room cottage in Newton, Iowa, built by 
ridge Co., and used in putting on a house-furnishing show 


ticular outfit. But with the cot- 
tage it was different. It is quite 
possible that many small houses 
in Newton could have been fitted 
up with precisely the things we 
showed. So we set a lump-sum 
price of $800 on the furnishings 
and decorations. You will un- 
derstand, too, that we had 
another object in view beyond 
the possibility of selling that 
particular outfit or others near- 
ly like it. We wanted to prove 
to the working men of Newton, 
of whom there are many, that 
$800 will furnish a 5-room house 
adequately and tastefully. 








they came for anything except the gift. 
But we do know they came to this house 
for the purpose of seeing it and the work 
we had done in preparing it for inspec- 
tion. Decorating this house cost us quite 
a bit of money, but the sales we made then 
and there yielded us a reasonable return; 
for we sold most of the stuff, including 
all the hangings, before the show was 
over. 

“But the real return to us consisted in 
the interest and the education of those who 
came but perhaps did not buy. It’s a rather 
curious thing that people of means and good 
taste often get along without certain things 
they need and can afford simply because 
they don’t happen to see them in place in 
a well decorated home. If types of furni- 
ture and styles of decoration are not in 
actual use in the homes where they happen 
to visit, they don’t know much about them. 
In fact, they may see these things in our 
display windows without having their real 
usefulness and beauty brought home to 
them. It isn’t always possible to trace sub- 
sequent sales directly to these house dis- 
plays, but I’ve traced enough to be sure in 
my own mind of the value of such adver- 
tising. 


Denniston § Part- 





“As I said before, we expect 
to hold an opening of this kind 
several times a year. We think 
we are right too, in making 
these shows short and snappy and in closing 
them up before interest drags. It is our 
practice to keep them open for one week, for 
part of each afternoon and a couple of hours 
in the evening. On Saturday night we close 
up and end the show. It may interest you 
to know that this kind of thing has proved 
so satisfactory to house owners that we are 
able to select our houses. People with new 
houses for sale are so eager to have their 
property displayed in this way that a good 
many come to us with the suggestion that we 
use them for such a purpose; which certainly 
is as good proof as one needs of the value of 
such an opening in helping sell the house.” 

As the Realm sees it, this experience is 
evidence enough that such advertising does 
quite as much for the lumber business as it 
does for the furniture and decoration peo- 
ple. It is hard to see how such a display 
could fail of bringing to renters and to 
young folks contemplating founding homes 
of their own the desirability and possi- 
bility of owning their homes. The truth is 
many retailers have found this to be a fact, 
proved by similar experiences, and the idea 
is one that can be worked from time to time 
in practically every town, big or little. 

While on the subject of homes we want 
to mention one that stands in the Jasper 
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County Park on the edge of Newton. This 
park is located on a beautiful piece of 
ground comprising many acres, much of 
which is covered by natural timber. It has 
long been the home of the county fair and 
is equipped with buildings, race track, grand 
stand and the like and is well suited for 
handling the big crowds that attend. the 
fair each fall. But it seemed a pity that 
so lovely a spot should be in use for but 
three or four days a year, so not long ago 
arrangements were made to turn it into a 
country park. Among other functions, it is 
a camping ground for tourists. 


Log Cabin Used at Tourist Camp 


Now it happened that back in 1858 or 
1860, the pioneer period of Iowa, a stout log 
cabin was built in a place south of the city 
known as “Wildcat Grove.” The original 
wildcat which named the tract of timber 
seems to have disappeared from history 
and tradition. It may have been the crea- 
tion of an overheated imagination; but at 
any rate the hame remains and so does the 
cabin. The agricultural society that oper- 
ates the fair wanted to build a shelter for 
the tourist camp, and some person had the 
very happy idea of moving the cabin to the 
park for this purpose. So far as I know it 
is the only house of its kind in the county. 
In any event a cabin is such a 


Old timers who remember the glory of this 
herd and its triumphant progress thru the 
big fairs of the country will hear this news 
with melancholy. The old timer may also 
remember the wiry Irishman who usually 
was head herdsman, altho his employment 
with the Parsons herd was intermittent. 
This man, Smith by name, had six sons in 
the American army during the World War. 


Corn Yield Steadily Increases 


But while these great herds that were in 
their prime twenty or thirty years ago have 
passed or are passing, the county is still 
noted for its purebred stock; not only short- 
horn cattle but other breeds and also horses, 
sheep and swine. It is safe to say that the 
general average of grade stock in the county 
is very high; due in part at least to the in- 
fluence of the earlier purebred herds. The 
Jasper County farmer of forty years ago, 
could he come back now, probably would 
be as much surprised by the fine quality of 
the stock and the high yield of the corn as 
he would be by the big, modern barns and 
houses and the automobiles. Many years 
ago the State college of agriculture put 
on a great and persistent extension cam- 
paign for seed corn selection and testing. 
This evangel spread slowly and against 
opposition at first, but it has long since 


interesting. It is as well dressed and as 
intelligent looking as any other crowd in 
the country. In fact if you’d measure it 
against a New York City crowd picked at 
random off the great uptown streets, you’d 
notice first that the Iowa faces were tanned 
and second. you’d find that about a hundred 
Iowans could drive any kind of car for every 
New Yorker who could drive one kind. 


Making Money; Buying Lumber 


These tanned Iowans are making money 
and spending it for lumber. I was inter- 
ested in seeing some powerful propaganda 
for machine sheds in a local paper a short 
time ago; propaganda that did not originate 
with a lumber dealer. In a certain town 
there is an auctioneer who conducts a little 
department in the same paper; giving news 
of sales and making shrewd comments of 
his own on a variety of topics. In this par- 
ticular issue the auctioneer was talking 
about the right way to display machinery. 
He advised prospective sellers not to paint 
their machinery just before the sale, as this 
arouses suspicion. The buyer thinks it is 
so old it had to be painted in order to get 
a bid on it. The auctioneer then gave his 
farmer readers some good advice. He told 
them by all means to shed their farm tools; 

d that this policy was sound from 





rarity that few Jasper County 
children have ever seen one, and 
the building is quite as interest- 
ing and instructive to the little 
folks as it is useful to the motor 
travelers who spend the night 
in the park. The cabin was 
carefully removed and _ recon- 
structed on its new site in a 
pretty little hardwood grove. 
To be sure, it has some modern 
features quite alien to its earlier 
existence, such as electric lights, 
running water, a cement floor 
and a_ staunch shingle roof. 
But it gives to the wondering 
youngsters some idea of the sort 











of house the pioneers lived in 
while Iowa was still frontier 
country. The cabin has an 
added historic interest as being 
the birthplace and home of some prominent 
Jasper County families. 


County Shorthorns Won 


Newton needs more housing to take care 
of its industrial population; but the Realm 
will have more to say about the matter next 
week when we mention the Newton fac- 
tories. This week we want to talk a little 
about Jasper County farming and one thing 
and another. I don’t know all the things in 
which Jasper claims preéminence or just 
how far statistics will bear out these claims. 
I do remember that at one time it was the 
first county in the United States for pure- 
bred shorthorn cattle. Old timers who fol- 
lowed that department of stock husbandry 
will recall the Harrah, Crawford and Par- 
sons herds. Handling these purebreds is 
a matter of individual interest and ability, 
and great herds are apt to pass with the 
men who built them up. The first two 
herds are gone. H. D. Parsons, a splendid 
citizen who lived a picturesque and thrilling 
life beginning back in the old pioneer period, 
still lives on his big farm and keeps his pet 
cattle. He is becoming elderly, and his 
rugged health has begun to show the strain 
of eighty years of tremendous activity. I 
am told the herd is becoming burdensome 
and that he rather expects to close it out. 


Fame 


Historic log house, now a tourist shelter in 
Newton, Iowa 


‘, every point of view. If they 
‘| had no intention ever of selling 
' them at auction, the protection 
would add years to their useful- 
ness; and if they should ever 
want to sell them, the difference 
in the price received as the re- 
sult of five years of shedding 
would pay the cost of building 
the shed. Most potent state- 
ments; and they come from a 
disinterested source. 

Next week some more ac- 
counts of Newton lumber retail- 
ing and also a few facts about 
Newton industries. 








been accepted as sound. Due in part to 
this seed breeding and testing and also to 
work done upon soil conservation, the yield 
of corn in the State has been steadily in- 
creasing. In fact over a period of thirty- 
three years the increase in yield has aver- 
aged about one-third of a bushel an acre a 
year. Considering the ten million acres of 
corn in the State, this increase is tremen- 
dously significant and important. Jasper 
County of course shares in this steady 
crescendo in yields, and it also is amdéng 
the leaders in point of quality. 


County Fair Still Attracts 


The Jasper County fair, held each fall 
in Newton, gives the visitor a splendid idea 
of the sort of county this is. The stretches 
of natural timber on the grounds, where 
twenty years ago one would see hundreds 
of teams, are now of course parked full of 
motor cars. They tell me that some county 
fairs areedwindling. This one seems to be 
growing. There is plenty of amusement, 
such as a good racing card; but the crowds 
seem equally interested in going thru the 
barns and display halls where county prod- 
uce and handiwork are to be seen in as much 
profusion as Ichabod Crane saw in the great 
house of Baltus Van Tassel, back in Sleepy 
Hollow. The big crowd itself is equally 


Jasper County Park, 


Blocking Bad Check Passers 


Most lumber retailers can recall 

unpleasant experiences in cashing 

checks for strangers, or in accepting in payment 

for goods checks that have later turned out to 

be worthless. Following each such experience, 

the dealer has vowed ‘‘never again.’’ But the 

recollection fades, sooner or later a plausible 

chap happens along, and another victim is 
added to his string. 

A dealer who had had several expensive ex- 
periences with checks that turned out to be 
worth less than even German marks, hit upon 
a method which has put a complete stop to 
invitations to cash worthless checks. In- 
stead of throwing away the worthless checks 
that had been cashed by himself or his em- 
ployees, this dealer had three of these ‘‘seraps 
of paper’’ neatly framed and hung in a con- 
spicuous place at the cashier’s window, with 
the legend printed over them in large letters: 
‘*Do you know any of these?’’ 

Since placing this sign at the cashier’s win- 
dow no more requests have been received from 
unknown persons to cash checks, or to accept 
checks in payment for merchandise. Persons 
of dishonest tendencies, seeing the framed 
checks and caption, evidently conclude that, 
having been previously stung, the dealer natu- 
rally would be on his guard and that it would 
be useless to attempt to ‘‘put anything over.’’ 


(SREB AAaa: 
THE REAL ESTATE BOARD of Monrovia, Calif., 
has recently organized a corporation for the 


purpose of financing the building of homes in 
its community. 
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News and Business Ideas for Retailers 


A Plan Service of Your Own 


It is not the intention of this article to dis- 
parage the excellent plan services provided 
by some of the retail lumber associations, and 
by private concerns, all of which serve their 
purpose admirably and are indispensable to 
lumber dealers who wish to be thoroly equipped 
for interesting and advising prospective home 
owners. The plan here suggested harmonizes 
with and supplements the regular plan services, 
but in no sense displaces them. 

Building up and preparing this service not 
only is a pleasant and interesting process, but 
will make the dealer following it better fitted 
to meet the local requirements of his business. 
It is a plan that every dealer uses in theory, 
but seldom follows out in detail. The plan 
may be briefly outlined as follows: Every time 
you sell a bill of material for a house, barn, or 
other improvement, drive out to the place after 
the job is completed and take a kodak picture 
of it. If you can have the customer and his 
family in the foreground, so much the better. 
Have a dozen prints made from the film, keep 
two for your own use, and present the others 
to your customers, which will make a hit with 
the whole family and be greatly appreciated. 

Next, purchase a good, strong scrap book or 
album and paste view No. 1 on the first page, 
with the date when the building was completed. 
Underneath, or on the opposite page, sketch a 
rough floor plan of the building. Add an index 
number referring to a page in another book, 
on which all the data pertaining to that job 
should be recorded. In this second book keep 
an accurate list of all material used, of course 
first deducting any material returned. Separate 
this material into as many parts as possible, 
such as lumber, hardware, brick, cement, plaster 
ete. If possible to obtain them, also set down 
the various labor eosts, such as for carpenters, 
painters, plasterers, and plumbers. 

These records can be written up in leisure 
time, and if consistently followed out the deal- 
er soon will know more about building and 
building costs than the average builder. He 
will have a record of the costs of the buildings 
for which he furnished the material, and soon 
will have a source from which he will be able 
to give accurate figures on the cost of any 
similar building. 

This information and his figures will enable 
the dealer to develop contractors out of honest 
and competent carpenters, who will boost the 
dealer and bring business to his yard. In al- 
most every community there is some efficient, 
hardworking carpenter who would like to be- 
come a contractor, but who is afraid to take 
the plunge. He is willing to risk his labor bill, 
but is generally afraid to guarantee the cost 
of the lumber and other materials. If the lum- 
ber dealer is willing to guarantee the cost of 
the lumber bill and back him up in other things, 
he can develop the carpenter into a contractor 
who is willing to take one job at a time in the 
beginning, work on the job himself and elimi- 
nate straw bosses and office expenses, which 
will enable him to make prices that will get 
the work. He will thereafter of necessity stick 
to the lumber dealer like a brother. 

Another advantage that a lumber dealer who 
has gained this intimate knowledge of building 
costs will possess is that he can beat the mail 
order houses at their own game, by advertising 
in the local newspapers, offering to furnish all 
the material for a certain house, a picture of 
which should be shown, at a flat, lump sum 
price. Advertisements that tell just what the 
material for a given type of house will cost 
always interest the public, a fact which the 
mail order people well understand and make 
effective use of. Most people are surprised to 
know the low cost of lumber required as com- 
pared to the total cost of the building, especi- 
ally a residence. It is true that many dealers 
are reluctant to guarantee the cost of the lum- 
ber for a certain building, but this is because 
they are afraid of their own figures. In making 
a lump sum price for the lumber for a given 
plan, one must of course know that the figures 


are right, as to name too high a price just to be 
on the safe side is as harmful as to name one 
that is too low. But if the dealer has before 
him the actual figures for previous jobs of prac- 
tically the same size and character he can quote 
figures that he.is absolutely certain of, know- 
ing that they are neither too high nor too low. 

While it is of course true that a dealer will 
rarely sell an exact duplicate of a previous 
house, he will, after the plan has been in opera- 
tion for sufficient length of time, have data on 
buildings so nearly similar as to furnish a basis 
for a sufficiently accurate estimate. A great 
advantage of the plan is the definite knowledge 
that the dealer acquires, so that when people 
who are interested in his advertisements and 
the figures quoted come to see him about build- 
ing he is able to talk to them in a confident and 
convincing manner, which is a very great aid 
in making the sale. 

The longer such a record is kept, the more 
valuable it becomes. It serves also to remind 
the dealer of his old customers, and is an incen- 
tive to keep in touch with them. 

It is quite a common practice for dealers to 
take photographs of many of the houses that 
they build, so they would need only to carry 
their present method a step further to build 
up such an individual plan service as has been 
described. Of course the plan is susceptible to 
considerable development and improvement. 
The AMERICAN LUMBERMAN would like to hear 
from retailers who are doing anything along 
the lines indicated, or who feel like suggesting 
any improvements that would make an illus- 
trated cost record of jobs completed, such as 
has been roughly outlined, more useful to 
dealers and their customers. 


Retailer Advocates Square Pack 


Sturais, Micu., Dec. 24.—W. A. Cavin, pro- 
prietor of the Cavin Chain Lumber Yards, is a 
firm believer in the merits of the square pack, 
and holds that if generally followed, it would 
go far toward solving the problem of competi- 
tion from other roofing materials. ‘‘The deal- 
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Letters like this make the retailer 





ers in this part of the country, and all other 
really live dealers that I have ever met,’’ said 
Mr. Cavin, ‘‘jump at the chance to buy red 
cedar shingles packed by the square, as it makes 
the price appear lower and more in line with 
asphalt shingles. But a lot of old fogey deal- 
ers made no effort to get people accustomed to 
western shingles packed by the square, and re- 
fused to buy them so packed, giving as a rea- 
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son that the carpenters did not like them. 

‘“T have never yet been able to find anything 
in any roofing or lumber journal indicating that 
the asphalt shingle people ever asked the lumber- 
man how he wanted his stuff packed. They 
pack it to suit themselves, in a way, which in 
their judgment at least, represents the highest 
type of merchandising. Just as long as any 
manufacturers supply shingles packed by the 
square, every one of my yards is going to handie 
them in that way only. And I have not a man 
in my employ who is not thoroly sold on this 
idea. It is one of the problems that seems to 
me to have only one side. The western shingle 
manufacturers approve of it, I know beyond 
question, but they say that the retailers do not 
want the square pack. Why don’t they get 
together and all agree to pack them by the 
square, then the retailer will have to take them 
that way? It is of course a hard job to teach 
old dogs new tricks, but it seems to me that 
anyone who studies merchandising at all can 
see the advantage of the square pack in com- 
petition with asphalt shingles.’’ 

Mr. Cavin is decidedly optimistic regarding 
the outlook for retail lumber business the com- 
ing year. ‘‘It looks to me as tho building is 
going to be as good as, if not better than, 
the year now ending. People seem to have 
acquired the habit of building, and the end is 
not yet. We are buying more or less conserva- 
tively, but are going to establish the practice 
of keeping a well balanced stock all the time, 
and not speculate. I believe, however, that 
anything bought now will look pretty good 
before very long.’’ 


A Puzzling Letter Interpreted 


MECHANICSVILLE, N. Y., Dee. 24.—Orders and 
letters reaching the average lumber retailer’s 
office frequently include some very curious speci- 
mens, taxing the patience and ingenuity of the 
lumberman and his office force to decipher what 
the writer is driving at. The accompanying 
letter was recently received by the Pruyn Lum- 
ber & Supply Co., of 
this city. 

‘*We have noticed in 
the AMERICAN LUMBER- 
MAN from time to 
time,’’ said Kenyon 
Pruyn, president of the 
eompany, ‘‘reprodue- 
tions of orders or let- 
ters received by lumber 
firms which have seemed 
to tax the imagination 
to the limit. Not to 
fall behind the proces- 
sion in this matter, we 
submit the accompany- 
ing letter, received from 
one of our farmer cus- 
tomers a snort time ago. 
If the AMERICAN LuM- 
BERMAN is offering any 
celluloid frying pans or 
other prizes for letters 
of this sort, we think 
this one deserves the 
award.’’ 

In order to prevent 
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readers of this paper 
spending the New 
: Year’s holidays in a 

padded cell as a result 

of overworking their 
brains in attempting to get at the meaning of 
this communication, Mr. Pruyn kindly furnishes 
the following interpretation: 

‘‘Dear Friend: Please make second bill. One 
door, four windows is figured bill $43.40. Please 
ask boy red hair. Look so you got big bill, 
One door be enough $12.00. Two big windows 
$5.00. Poor man work 8 hours $2.80 day. 
Please send second bill, be send money order 
for you. Yours truly.” 





the possibility of any 
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Collection Letters That Get Cash 


HAWARDEN, Iowa, Dec. 24.—‘‘Getting the 
money with a smile’’ has been reduced to a fine 
art by the French Lumber Co., of this city, 
whose unique and compelling illustrated collec- 
tion letters, written by Sherman Q. French, are 
the admiration of all who see them, including 
even the debtor, who pays up with a grin and 
a chuckle, because his sense of humor as well as 
of fair play have been touched. Collection let- 
ters, as a rule, are not a welcome addition to 
any one’s mail, but those sent out by the French 
company are so snappy in phraseology, good 
humored in tone, and attractively illustrated, 
that they leave no sting. 

The letter reproduced herewith gives a fair 
idea of the series, altho there is wide variety 
both in style of illustration and in the wording. 
These letters are all signed ‘‘Ino Ioit (I know 
I owe it), with the exception of the final one 
of the series, which represents the debtor as 
enclosing his check, and is signed in the past 
tense, ‘‘Inew Iodit’’ (I knew I owed it). 
While it is hardly fair to quote the text of 
these letters apart from the snappy cuts that 
add life and pep to them, the following ‘‘sam- 
ples’’ will give an idea of the vein in which 
they are written: 

“A letter! 
It isn’t the first of the month yet. 
some of the wife’s relatives coming. Here goes— 

“What do you know about that? It’s from that 
French lumber yard and they want to know why 
I haven’t sent a check for my account. 


I wonder who that can be from. 
Maybe it’s 


“By George, I was going to do that last week 
and I didn’t! It is nearly the last of the month 
and I must make arrangements to take care of 
this. 











ON THE STREET 


“Here, Here, where are you going? What ere you looking 
for, a four leafed clover or the tracks of a criminal? 

*You are looking for Ino Ioit? Why, that's me. What is 
the matter’ 

“A spectal delivery letter, tn a large envelope, I wonder 
who from. 

"Prom the Pir Cuts yard, that's the 
third letter about that account. 

“Gosh, I guess they do need their 
money, I l:eep putting off paying them when 
I know I should do it. They were good 
enough to give me credit. 





*I guess the eazount is still ¢ 


Goodbye, 


INO IOIT 





ass 2 





A typical letter of the series 


How Coast Dealer “Peps” His 


Lona BEAcH, CALiF., Dec. 22.—A_ visitor 
dropping in at the establishment of George M. 
La Shell, dealer in“ building materials, is im- 
mediately impressed with the activity on every 
hand. Men are not loading trucks in a leisurely, 
mechanical sort of way, but there is snap in 
their movements. On the loading platforms, 
on the trucks, in the office, and thruout the 











‘¢Every man in our organization is a hard 
worker, 100 percent loyal, and ever on the 
alert for opportunities to reduce operating costs 
and increase our profits,’’ said Mr. La Shell. 
‘¢Tt is only human nature that he should have 
the organization at heart, because the more 
money the firm makes, the more he makes.’’ 
Mr. La Shell is thoroly convinced that the right 





Employees at luncheon in free cafeteria of the George M. La Shell organization, Long Beach, 
Calif. Mr. La Shell is seen standing at extreme right 


entire organization, everyone seems to be right 
on his toes, giving his best during every min- 
ute of the working day. There are no time 
clocks or bulletin boards. It is generally ac- 
cepted that the work day starts at 7 a. m. and 
ends at 5 p. m. Quite often, however, every 
truck will be cleared away from the plant at 
6:45 a. m., with drivers and employees at work 
as early as 6a.m. This is not because of any 
request by the proprietor to lengthen their 
working day; in fact, he does not encourage 
it, but the employees voluntarily give longer 
service. 

The reason for this exceptional industry and 
efficiency is that each employee knows that 
the more money the company makes the larger 
will be his dividend check at the end of each 
six months period. Every employee of George 
M. La Shell is, in effect, a part owner in the 
business, because every six months a straight 
20 percent of the net profits of the firm are 
distributed to-all members of the organiza- 
tion, in addition to their regular salaries, which 
are fully as high as the prevailing standards 
for similar work elsewhere. 


kind of a profit sharing plan is the only effec- 
tive means of solving the labor problem, as it 
arouses the personal interest of employees to 
an extent that can not be accomplished in any 
other way. 

Another interesting feature of the La Shell 
organization is the cafeteria maintained for 
employees, who are served their noonday lunches 
entirely without charge. Mr. La Shell also 
maintains a room in a local hospital for the 
exclusive benefit of employees or members of 
their immediate families, and opens a bank ac- 
count for $100 for all babies born to members 
of his organization. 

Each Saturday afternoon a meeting of all em- 
ployees is held at the plant, when any matters 
of general interest are discussed. Mr. La Shell 
encourages employees to offer suggestions that 
may lead to greater sales, improvement of serv- 
ice, reduction of operating costs ete. During 
the three years the present plant has been in 
effect, he has never been obliged to discharge 
an employee. The few men who have left the 
organization because their work was not up to 
the standard demanded did so on invitation of 


“Corn’s looking good, I guess I can pay French 
first and get them satisfied.” 


“Of all things, here it is the middle of the 
month, and I owe French for that account I had 
almost forgot. 

“T will get my check book out now, before I 
forget it and mail them a check. You know I be- 
lieve in accommodations, and that yard sure ac- 
commodated me for that material and coal, and I 
will return the favor. 

“Time sure flies, and as it is almost past fly 
time I guess I will pay French today and get it 
off my mind. Never put off until tomorrow that 
which you can do today. The amount is $——; 
here goes!” 


“Hello, what’s this, November nearly gone? 

“Well, I am glad I sent that check to French. 
If I hadn’t I would have felt like that fellow last 
week holding the sack and I wouldn’t want them 
to do that. 

“Tf I thought I couldn’t pay it all, I would pay 
part and give a note for the rest or give a note 
for all and then make arrangements to pay the 
note. 

“The coal that I owed for is all burned up long 
ago, the lumber in good use, and the fence up. 

“Well, I will oil the clock and go to bed. Good 
night.” 

Another very clever series of collection let- 
ters, written by Mr. French, based on the game 
of baseball, was described in an article appear- 
ing on page 40 of the June 30 issue. Those 
letters were used by the firm with marked suc- 
cess last summer. 


Organization 


the employees themselves. If a man fails to 
maintain the proper standard of efficiency, he 
is waited upon by his fellow employees, who 
warn him that he must improve his work. If 
this warning is not effective, he is asked by the 
employees to resign, and the request is always 
heeded. 

The La Shell goncern this year will do a busi- 
ness in excess of $1,500,000. The entire force, 
including salesmen, delivery men, and office 
workers, numbers only 22 persons. The automo- 
tive equipment required for transporting the 
large volume of materials involved in this busi- 
ness consists of only four five-tor trucks, each of 
which, manned by one man, transports an aver- 
age of 4,000 tons in a month of 26 working days. 





Employees Share in Profits 


KENDALLVILLE, IND., Dee. 26.—Altho the Me- 
Cray Refrigerator Co. manufactures ‘‘ice 
boxes,’’ the spirit of the management is not 
cold by any means, as was shown by the dis- 
tribution of profits totaling $38,500 as a Christ- 
mas present for all employees who have been 
in the service of the company one year or more. 
This year the profits so shared by employees are 
an increase of $10,000 over 1922, or about 35 
percent. The number of employees is 450 in 
office and factory and approximately one-third 
of them have been with the McCray company 
five years or more. At the MeCray celebration 
recently service medals were given to twenty- 
four men who have been in the service of the 
company twenty years or over. 

Nineteen twenty-three has been one of the 
most successful years ever enjoyed by the Me- 
Cray company. There has been a notable ex- 
pansion in the volume of business which made 
necessary the addition of about 100,000 square 
feet of floor space, bringing the total factory 
floor space above 300,000 square feet, and a 
third story is now being added to the office 
which is to be completed next month and will 
be occupied by the advertising department. 

Mr. McCray has hung up the slogan for the 
coming year: ‘‘A Million More For ’24.’’ 
Plans for realizing this goal are already well 
under way to eclipse the $3,500,000 business 
of 1923. 

The distribution of $38,500 by the MeCray 
company brought added happiness to almost 
one-third of the families in Kendallville. 
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Retailer Scores Hit With Demonstration Home 


EFFINGHAM, ILL., Dec. 24.—The Ewing Lum- 
ber Co. is enthusiastic over the success of its 
plan for getting the public interested in build- 
ing homes. Believing that the way to create 
a desire for an attractive home is to ‘‘show 
the goods,’’ the company recently built a model 
house which, with the codperation of other local 
concerns, was equipped in the most uptodate 
fashion and was inspected by hundreds of vis- 
itors. 

Asked by the AMERICAN LUMBERMAN to tell 
about the plan and the results, J. T. Ewing 
said: ‘‘As we have received many practical 
advertising ideas from your valued paper we 
are pleased to explain our stunt in detail. We 
know it was a success here, and believe it could 
be made equally successful in any good sized 
town or city.’’ Mr. Ewing remarked that after 
launching the plan he read in the AMERICAN 
LUMBERMAN of practically the same thing be- 
ing successfully done at Spokane, Wash., and 
Shreveport, La., but as those are both large 
cities, it did not follow that in a town the size 
of Effingham—5,000 population—it would be 
successful. ‘‘But we’ll say it was,’’ he added. 


The local demand for homes has been in ex- 
cess of the supply, and as the company owned 
a couple of vacant lots on a residence strect, 
it. was decided in September to build a strictly 
modern, 5-room bungalow on one of them. Mr. 
Ewing, who has a gift for designing small 
houses, drew up the plan for a house 24x49 
feet, including an 8-foot front porch, with full 
sized basement. The floor plan embraced a liv- 
ing room, dining room, kitchen, two bedrooms 
with large closets, and a bathroom. The living 
and dining rooms were connected with French 
doors. A warm air pipe furnace and complete 
plumbing were installed, also an unusually com- 
plete system of electric wiring, with ceiling and 
bracket lights, plenty of wall outlets for vacu- 
um sweeper, glow heaters ete., 3-way switches 
thruout and heavy cables for supplying cur- 
rent to an electric kitchen range and washing 
maehine. 


The house was of frame construction, with 
stucco from the grade line to the window sills 
and Creo-Dipt red cedar shingles, stained brown, 
from there up. The roof’ was of red slate as- 
phalt shingles, laid with thatched eaves. The 
combination of stucco, stained shingles and red 
thatched roof made a very pleasing effect. 

The floor was of *%-inch red oak, laid over 
a heavy sub-floor, and waxed and polished. The 
doors and other woodwork were of southern 
pine, finished in weathered oak effect, making a 
most attractive appearance. The numerous 
built-in features elicited many expressiong of 
admiration from the feminine visitors. The 
bathroom was equipped with a linen closet with 
upper and lower doors, the lower one opening 
on a clothes chute leading to the laundry room 
in the basement. All closets were equipped with 
clothes hangers. The kitchen had a_ built-in 
sink with ample cupboard and drawer space, 
and a broom closet at one end. A Huttig fold- 
ing ironing board was set into the kitchen wall. 
The broom closet and the ironing cabinet made 
great hits with the ladies. 


Mr. Ewing said that when the house was 
nearly completed it looked so good and had at- 
tracted so many favorable comments that it was 
decided to get as many people as possible to 
inspect it. Accordingly extensive newspaper 
advertising was begun, playing up the house as 
the ‘‘Home Electric,’’ because of the many 
electrical features and devices that were in- 
stalled thru codperation with the electric com- 
pany. Local merchants also were invited to 
furnish the home complete, just as tho it were 
all ready to move into, and they gladly co- 
operated in doing this. About this time the 


newspapers became greatly interested in the 
matter from the news standpoint, and gave 
good write-ups of their own accord. Half page 





advertisements in all the local papers were run 
for several days before the opening, which was 
set for Dec. 12, to continue one week. A well 
known local woman was secured to act as 
hostess, and to show and explain the various 
features of the house. A member of the firm 
also was present all the time, and a number of 
traveling salesmen helped out. 

One merchant installed a fine piano player, 
which was kept going on ‘‘Home, Sweet 
Home.’’ Another concern installed a radio 
outfit, and visitors were entertained with eve- 
ning concerts. Advertising and descriptive mat- 
ter was handed out to visitors, including a de- 
tailed statement showing the cost of the home 
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A Good Roof Is 


Essential 


This is a good time of the year to 
make a careful inspection of your roofs. 


We recognize the necessity of differ- 
ent kinds of roofing for different pur- 
poses and carry a variety of the best 
roofings in stock so we can advise our 
customers honestly. If you have a roof 
that needs covering, come in and we'll 
show you what we think will give you 
the biggest value for your money. 


—tlumber 
—shingles 

—lime 

—cement 
—plaster 
—ruberoid 
—roofings 
—papers 

— asphalt shingles 


—sheetrock 


PHONE 
50-50 


—cornell board 
—storm sash 
—mouldings 
—red cedar 
closet lining 
—hollow blocks 


—sewer pipe 





Whether 
you build 
anew or re- 
model, you 
will find our 
service the 
best and 
our material 
without a 
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—flue lining At Prices 
Z That Are 
—-paints and Right 
varnishes 


Midwest Lumber Co. 
Cor. 7th and Jackson 
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This ‘‘ad’’ of a Dubuque (Iowa) retailer com- 
bines an effective layout and good copy 





and pointing out that it could be duplicated at 
the same figures, as follows: 


Painting and: decorating .....ccsscecciee $ 180.00 
PN dees 6d area oaths WAS ANS ES 250.00 
UP I asp bro 0605-5 oiscdnass 0. 6 'oe'o ce 100.00 
INI eich opting ale rece a) buel aaa ale erature 240.00 
Excavating, sand and gravel ........... 150.00 
er NNN FG drain gc a (a. Sih (a fpidiowens Sealer Seem 80.00 
CHCCOD DUE TID WOLKE 265 ccc cece sr ewses 25.00 
Lumber and millwork 0.00600 0088080 1,675.00 


OR CUUEE AME ys. 65:6 4 00 ete acne ees 600.00 


Mason work, cement cellar and sidewalks, 


UI | oo ore % are ise ed ok in OE ROS 400.00 
Plastering and stucco (labor) .......... 275.00 
EOD. sv p-BNe bed ale ue nie RS ROR Oe $3,975.00 


The dissemination of this information was 
an excellent move, and many who looked the 
figures over remarked that they did not sup- 
pose such a house could be built for the cost 
stated. The detailed figures also had another 
good effect, showing that the cost of the lumber, 
‘millwork, cement, stucco, and all other material 
furnished from a lumber yard, represented 
only about 40 percent of the total cost. ‘‘This 
was in line with a number of articles we have 
read in the AMERICAN LUMBERMAN,’’ said Mr. 
Ewing, ‘‘emphasizing the fact that the lumber 
dealer should not be made to stand the blame 
for all or even the major part of the so called 
high cost of building. It showed that there 
are so many other items of expense in a mod- 
ern home that the lumber and millwork consti- 
tute only a reasonable percentage of the total.’’ 

Even tho it rained thruout the day set for 
the opening, there were a large number of vis- 
itors. The second day opened bright and clear, 
and the crowds began coming, the home-town 
folks turning out in droves, while neighboring 
communities contributed many visitors. A large 
sign on the front of the bungalow read: ‘‘ The 
Home Electric—Visitors Welcome. Ewing 
Lumber Co.’’ As the house is on the old Na- 
tional Trails concrete road, the sign attracted 
the attention of visitors, many of whom in- 
spected the house and carried away some of the 
advertising literature. The visitors’ register 
shows the names of tourists from Massachusetts 
to Montana. At times when visitors were most 
numerous as many as five guides were required 
to escort them and explain the different fea- 
tures. Over a thousand people took advantage 
of the opportunity, and all declared the house 
to be a delightful, cozy, homelike, step-saving 
house. In fact, some women having much 
larger and more expensive homes declared that 
they wished they had just such a house in place 
of their big ones. 

The house was sold the second day of the 
opening, the buyer also taking a good deal of 
the furniture and other equipment that the local 
merchants had installed for demonstration pur- 
poses. 

_‘*The event was a great success, and we know 
that good results will follow,’’ said Mr. Ewing. 
‘«The same thing can be done in any live town, 
and the lumber merchant will get better results 
from such a stunt than from a much greater ex- 
penditure for most other kinds of advertising.’’ 


Patent Granted on Progressive Kiln 


JACKSONVILLE, FLA., Dec. 24.—A patent has 
been granted to Frank Creighton and Chas. J. 
Williams, jr., of the Moore Dry Kiln Co., this 
city, for improvements in a kiln for drying lum- 
ber, and in connection with this matter Mr. 
Williams, president of the Moore company, has 
issued the following information, which will be 
of interest to lumbermen in all sections of the 
country: 

The United States Government granted patent 
on Dec. 4 to Frank Creighton and Chas. J. Wil- 
liams jr., assigned to Moore Dry Kiln Co., for im- 
provements in dry kiln for drying lumber.  Pat- 
ent applies on a progressive kiln with a graduated 
heating system. The advantage of this system is 
that it gives properly balanced temperature and 
humidity for correct seasoning of wood. The lum- 
ber enters at the green end and is subjected to a 
low temperature and high humidity, and it passes 
thru gradual stages to a high temperature and 
lower humidity. This design of kiln likewise pro- 
duces a uniform longitudinal circulation, which 
— it especially valuable in drying difficult 
wood. 
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E. P. KRUM, 
Bloomington, Ill. 


chronology romantic and picturesque. 


men. 


What One Lumberman Most Desires 


‘*What would you rather have than almost 
anything else in the world?’’ asked an AMERI- 
CAN LUMBERMAN representative of E. P. (Bet- 
ter known as ‘‘ Perey’’) Krum, popular lumber- 
man of Bloomington, Ill., the other day. 

‘‘The Krum name carried on in lumber in 
days to come,’’ was the swift response. Not a 
moment’s hesitation; and by its very spon- 
taneity the reply indicated that this was the 
subject nearest ‘‘Percy’s’’ heart. Further con- 
versation disclosed the fact that it was his life’s 
dream. Fate has denied him a son to earry 
on the name to other generations; but it has 
given him rich recompense in a clever and 
charming daughter, who has already shown 
signs of developing into a ‘‘lumberwoman’’ 
and on whom he is pinning his hopes as future 
custodian of the Krum lumber interests. 

And well may he hope for a Krum contimua- 
tion; for the connection of this name with the 
lumber industry dates back to the early days 
of middle West history and carries with it a 
The Krums are all born lumber 


They had the lumber instinct from birth and each entered the 


calling as naturally as he learned his A-B-C’s. 


Krums Came West in Early Days 


The early history of the 
‘“wild-and-wooly ”? 


hack to the 


Senior Krum (TJretus 
nes Ol the g mid 
1G) 

as [bine Korn in ¢ 
he ou 


trying Journe 
ington, at 


In the late ’50s his brother entered 
Arrowsmith, Ill., 


ber partnership at 


Krum & Robinson, and in 
smith to manage this yard. At 
structure of any kind in Arrowsmitl 
& Robinson was the first 
Only construction trains were running on 
L. Ek. & W., and the first 
lage was some white pine sent in on such a train, and was 
used by Mr. Krum to build corn cribs. 

Krum & 
years, after which he bought the firm out and ran it under 
After another fourteen years he 
yard to the Darlington Lumber Co. and bought one at 


He managed the 


his own name. 


Rogers arn 


Krum lumber business runs 
pioneer days, when the 
blazed his way thru the wilder- 
and step by step progressed 
prairie known 
Y., dn Sept. 13, 1841, 


r banrse of 


his parents on the long, 
miles southeast of Bloom- 


[lian 
noand lum 
under the name of 
Iretus R. moved to Arrow- 
that time 

and the office of 


nto Aa g 


187] 
there was no 
Krum 
building to be erected in the town. 
what is now the 
] 


lumber ever shipped into the vil 


Robinson yard for fourteen 


sold this IR. 


ted- 


dick, taking in his son Guy as partner and using the name 


I. R. Krum & Son. 


A few years later he sold this, purchasimg the yard of 


McClure & Taylor, at Elliott, and continuing to operate it until January, 


1923, when he retired from active work at the age of S82. 


The yard is now 


owned by his son Guy, and operated as the ‘*Guy S. Krum Lumber Co.’’ 


The Guy S. Krum Lumber Co., 
yards of the Krum & Krum Lumber Co. 


Percy had an early 
start in the lumber 
game, having entered 
the yard at Arrow- 
smith under his fa- 
ther’s tutelage in 
1888. He continued 
at this point until 
1895, when he became 
yard manager for the 


8. R. White Lumber 
Co., at Bloomington. 


Here he remained un- 
til 1903, when he en 
tered the employ of 
W. S. Harwood & 
Bro., also engaged in 
the lumber business at 
Bloomington. In 1909 
he formed a_ partner- 
ship with W. R. Rick- 
etts, of Lexington; 


Eliott, Il.. is included as one of the 
(Ine.). 





KRUM, 
Bloomington, Ill. 


¥¢ 


Perey is well known in lumber association cir- 
cles, and has for years been a leading figure in 
the Illinois Lumber Merchants’ Association. 
He was a director of this organization for three 
years, vice president two years, and in 1922 
filled in the unexpired term of President R. L. 
Jones. He has twice taken first honors in mem- 
bership campaigns launched by the association, 
having landed twenty-two members in 1921 and 
having brought in single-handed twenty-one ap- 
plications last May, thus tying for honors with 
the Kane County team composed of E. 8. Todd, 
C. L. Schwartz and C. B. Moore. 


Pioneers Bought Only White Pine 


In reminiscing on the lumber industry of 
bygone days, the elder Krum seemed to feel that 
the biggest difference between the lumber game 
of then and now lies in the fact that the lum- 
erman of the old days handled practically noth- 
ing but white pine and confined his buying to 
Chicago, while the present lumberman handles 











GUY S. KRUM, 
Elliott, Il. 


the product of every known tree, and has for his market the entire United 


States. 


In the first fourteen years of his lumber life, Mr. Krum says, 


every foot of lumber in his yard was white pine, and every 


cypress. 


isiana Red.’? 


so large a part. 


two in advance. 


for purchase and delivery. 


terial on his truck. 
service. 


stick of it was brought from Chicago. 
began buying hemlock, then southern pine, and finally 
He has the distinction of having shipped the first 
car of mixed cypress into McLean County—a car of ‘‘ Lou- 


A little later he 


Years ago, says Mr. Krum, conditions were more favor- 
able for the lumberman, and the element of risk did not play 
When the farmer of the ’90s contemplated 
building, he became an active prospect at least a year or 
two before actual construction began. 
up a chicken house or corn crib—to say nothing of a 
dwelling—he began to talk about it and plan it a year or 
This gave the lumberman a chance to sell 
the house bill and then go into the market with ample time 


If he wanted to put 


Modern Merchandising is Better 


Today things are different. The prospective builder comes 
into the lumber yard, presents his bill for estimate, and in 
less than an hour leaves the yard with the first load of ma- 
He expects and demands this lightning 
In inverse proportion to the speed’ requirements 
placed upon the lumberman by the public, is the increased 
delay in getting shipments from the mills. 
old, material on a house bill could be ordered from Chicago 


In the days of 


and be in the yard in less than ten days after the order was 


placed. 
is delivered at Christmas. 


Now it sometimes happens that an order placed in early spring 
All this means that in former days the lum- 


berman needed to carry little, if any, stock; for he could feel reasonably 


safe in placing the order after the bill had been sold. 


Today he must 


carry almost everything needed in the realm of building, and he must 


be ready to deliver on less than an hour’s notice. 


THERE: 





First yard of Krum & Robinson erected at Arrowsmith, Ill, in 1871 


bought the Levi Johnson yard at Danvers, and ran it under the name 
of Krum & Ricketts for two years, when he purchased the Ricketts inter- 


est and continued 


under the 


name of E. P. Krum until he sold to 


Habecker & Kime in 1921. 
In 1914, with his brother Guy, he formed the partnership of the 


Krum & Krum Lumber Co., buying a yard at Melvin. In 


1915 the 


brothers purchased one at Loda; in 1916, one at Saybrook, and in 


1918, one at Arrowsmith. 


The Krum & Krum Lumber Co. (Ine.) is 


headed by E. P. Krum, president; L. P. Krum, vice president, and Guy 
S. Krum, secretary and treasurer, having its general office in the Corn 
3elt Bank Building, Bloomington, II]. 


progressive in the central West and holds monthly meetings. 





This, in turn, calls 
for a heavier invest- 
ment and a larger cap- 
italization. 


Yes, affirms the 
elder Krum, times 
have changed. But he 


views with pride the 
growth and distinetly 
modern aspect of the 
Krum line yards, and 
agrees that the new 
way of merchandizing 
is better, after all. 

EK. P. Krum is an 
enthusiastic associa- 
tion man locally as 
well as in a‘ wider cir- 
cle, and as a result of 
his energy and activ- 
ity the McLean Coun- 
ty Lumbermen’s Club 
is one of the most 
Having 


served several terms as president of the local lumbermen’s club, E. P. 
Krum now does the more arduous work of its secretary-treasurer. 





A RECENT SURVEY MADE by the National Association of Real Estate 
Boards, of the investments of 201 life insurance companies, covering the 
entire investment experience of these companies, shows that their real 
estate mortgage investments realize an average gross return of 6.1 per- 
cent as compared with an average rate of 4.6 percent on stocks and bonds, 
thus indicating a 25 percent advantage in favor of real estate mortgage 


investments. 
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An Office and Accounting System for Retailers 


Concluding Instalment—Forms Used 


(Cont. ) 











The first instalment appeared on pages 42 and 
43 of the Oct. 13 issue; the second on page 49 
of the Oct. 20 issue; the third on page 47 of the 
Oct. 27 issue; the fourth on page 56 of the Nov. 
3 issue; the fifth on page 43 of the Nov. 10 
issue; the sixth on page 47 of the Nov. 24 issue; 
the seventh on page 48 of the Dec. 1 issue; the 
eighth on page 38 of the Dec. 8 issue; the ninth 
on page 47 of the Dec. 15 issue. 


COST OF DOING BUSINESS 
INFORMATION 


The following is an explanation of the ex- 
pense and general accounts, illustrated by ex- 
hibits and schedules as suggestions for a 
summarizing of the cost of operations, trading, 
loss and gain and surplus accounts. As men- 
tioned before, the details can be enlarged upon 
or reduced to suit the particular case. How- 
ever, the accounts mentioned will probably 
cover the majority of operations. 


Exhibit 1—Schedules Supporting Exhibit 2 


On this exhibit are shown the details of the 
current expenses which appear under the head- 
ing ‘‘Expenses’’ on Exhibit 2 (Statements of 
Trading, Loss and Gain and Surplus Accounts) 
The amounts are supplied from the accounts 
kept in the general ledger. 

The depreciation shown in these schedules is 
of vital importance. A fixed rate for each 
asset, based on its expected life, should be 
established which will conform to the regula- 
tions of the internal revenue department. This 
rate is determined by dividing the cost of the 
depreciable asset by its expected life. The 
matter of additions and replacements must also 
be considered, not as affecting the rate used, 
but as changing the amounts upon which the 
charge for depreciation is based. 

A comparison of the amounts of each of the 
items, on these and other schedules, with the 
similar amounts of the schedules of other peri- 
ods, will provide an absolute check upon any 
item of expense which is larger than _ it 
should be. 


[By R. Lee Menz] 
Exhibit 1—Schedules Supporting Statements 
of Trading and Loss and Gain Accounts 
Shown in Ehibit 2 


SCHEDULE A. 
PLANING MILL EXPENSE 

Mill Labor and (superintendence) 
Mill Supplies 
Electric Power 
Electric Light 
Fuel and Water 
Oil 


Mill Expense 
Repairs 
suildings-Machinery 
Mill and Dry, Kiln Buildings 
Machinery an@® Tools 
Electric Power Equipment 
Dust Collecting System 
Factory Fixtures 
SCHEDULE B. 
YARD AND DELIVERING EXPENSE 

Yard Labor and (superintendence) 

Yard Expense 
Stable Expense 
Motor Truck Expense 
Cartage 


Depreciation 


Sheds and Garage Buildings 
Railroad Switch 

Horses and Wagons 

Motor Trucks 


Repairs 

Depreciation | 
SCHEDULE C. 
SELLING EXPENSE 


Commissions and Salaries 
Traveling Expense 
Sales. Office Rent 
Advertising 

SCHEDULE D. 

OFFICE AND GENERAL EXPENSE 
Salaries (Office and Executives) 
Stationery 
Office Expense 6 
- fice Building 

Depreciation Office Furniture 
Collection Expense 
General Expense 
Insurance 
Taxes (Federal, State and County) 
Taxes, Income (Internal Revenue) 
Discount on Sales 
Interest Paid 
Suspense 
Bad Debts 
Interest on Investment 





Exhibit 2—Statements of Trading, Loss and Gain, and Surplus Accounts 


TRADING ACCOUNT 


SER, MRRONOWD: . a iors wai be aise. mates op aerse) S's. 6 
Less Returns and Allowances.... 
Net Sales 
COST OF GOODS SOLD 
Inventory, Beginning of Period.......... 
MOGs PUPCARSCS, GOES. 6 <.o:550:06.560 5.006 0.00 
Less Returns and Allowances.... 0.00 
Total 
Less: Inventory, End of Period.. 
Add: Planing Mill Expense—Schedule A.. 
: Cost of Goods Sold 
Percent of Cost of Goods Sold to Net Sales. % 
Deduct : 
Gross Gain 
Percent of Gross Gain to Net Sales % 


LOSS AND GAIN ACCOUNT 


Add: Yard and Delivering Expense, Schedule B. 
Selling Expense, Schedule C. 
Office and General Expense, Schedule D. 


Expenses: 


Total Expenses 
Percent of Expenses to Net Sales. % 
Deduct: 
Net Gain in Trading 
OTHER INCOME 

RBbeweeE TCO GEE 6 265s ses oct soa es 
Discount on Purchases............ 
Bad Debts Recovered. .ovccivcccicwss 


Total Net Gain 
(to Surplus account) 
Percent of Net Gain to Net Sales % 
SURPLUS ACCOUNT 
eS es 


Add: 


Credit Balance, Beginnin 
Add: Net Gain for Perio 


Deduct: Charges 


Balance, End of Period 


the succeeding period. 


Exhibit 2—Statements of Trading, Loss and 
Gain and Surplus Accounts 


The amount of the net sales is arrived at 
by deducting the sum of the returns and allow- 
ances from the total sales. 

The cost of goods sold is found by adding 
the net purchases to the inventory at the begin- 
ning of the period, and from that total is sub- 
tracted the inventory at the end of the period. 
Those plants operating a planing mill and dry 
kiln should include the expenses of operating 
these units in the cost of goods sold, as this cost 
is passed on to the customer and included in the 
sales, either actually or in theory. Placing 
these items at this point of the statement will 
put such plants on a basis nearly comparable 
with those which do not own and operate these 
units. Deducting the cost of goods sold from 
the net sales gives the gross gain from trading. 

The total expenses deducted from the gross 
gain will show the net gain from trading. To 
this amount is added ‘‘Other Income,’’ mak- 
ing the total net gain which is transferred to 
surplus account. The various percentages of 
gross gain, expenses, and net gain to net sales 
are most significant and the chief basis for 
comparison of the business transacted. A com- 
parison of these percentages over a period of 
years will prove interesting and valuable as a 
guide for the conduct of the business in the 
future years. 


Exhibit 3—Balance Sheet 


Your attention is directed to the order of 
arrangement of the assets and liabilities. This 
is in conformity with the order suggested by 
the internal revenue department in the filing of 
income tax returns. It is also an acceptable 
form to use in making financial reports to banks 
and credit agencies. 

It is important that accurate records be kept 
of the items which come under the heading of 
fixed assets, as this has much bearing on the 
determination of invested capital for income 
tax purposes. 

Under prepaid expenses is included inven- 


tories of items of expenses on hand to be applied to the operations in 


Referring to the liabilities column, the items of reserve for deprecia- 





0.00 tion represent the accumulated depreciation on the respective accounts. 
0.00 The reserve for contingencies is inserted in this balance sheet as an 
— ______ illustration of a division of surplus that is sometimes made to provide 
0.00 a fund for any unforeseen liability which might occur. 
Thus, by employing the forms, books, accounts and schedules described, 
0.00 the necessary facts are gathered together for the successful administra- 
tion of the business. 
0.00 In conclusion, it is not expected that all the details of this system 
0.00 can be applied in all cases. It is, therefore, submitted with the hope 
0.00 that it may be of service to others seeking this kind of information, to 
0.00 
oe Exhibit 3—Balance Sheet 
0.00 ASSETS LIABILITIES 
Current : Current : 
eee Cash on Hand Accounts Payable 
0.00 Cash in Bank Trade Acceptances Payable 
Accounts Receivable Notes Payable 
Trade Acceptances Receivable 
Notes Receivable 
0.00 Merchandise, Inventory 
0.00 Investments : Accrued Expenses: 
0.00 Liberty Bonds Taxes Unpaid 
aad Trustee Account 
0.00 #Fixed: Reserves : 
Real Estate (Land) For Dividend 
ps Buildings For Depreciation, Buildings 
0.00 Machinery and Tools For Depreciation, Machinery and Tools 
Electrical Equipment For Depreciation, Electrical Equipment 
0.00 Dust Collecting System For Depreciation, Dust Collecting System 
0.00 Factory Fixtures For Depreciation, Factory Fixtures 
0:00 0.00 Railroad Switch For Depreciation, Railroad Switch 
: di Horses and Wagons For Depreciation, Horses ‘and Wagons 
v 00 Motor Trucks For Depreciation, Motor Trucks 
; Office Furniture For Depreciation, Office Furniture 
Prepaid Expenses : For Bad Debts 
oy Supplies, Inventory For Contingencies 
1 
0.00 Fuel Capital Stock 
0.00 0.00 Stable Supplies 
—- Truck Supplies Surplus 
0.00 Stationery 
—_—— Unexpired Insurance Rata 
0.00 Total Assets Total Liabilities 
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the end that a more uniform method of account- 
ing and cost finding may be developed by the 
retail lumber fraternity. 


Advertising Schedule, Year 





Appropriation __ # of _ ee eee 





Newspaper 

Direct 

Signs otnainasiineiaiaay 
Miscellaneous —— 
Reserve for Emergencies __ 


Total $ 


. Expenditures. 


Newspaper Direct Signs Mieol. Total 

















June 


July 











Sep. 





Oot. 





Nov. 








PIT ELITE TET 


Total. 





This schedule can be made out to cover a year’s 
advertising appropriations. It can be type- 
written on a sheet of 84211 inches or a 
printed form can be prepared. The amount 
appropriated can be arbitraily fixed as a cer- 
tain percentage of gross or net sales (last 
year’s) or in any manner that may be de- 
cided upon. 


New Regulations Simplify Sales Tax 


ToRONTO, ONT., Dec. 24.—The repeated com- 
plaints made by the lumber trade. in Ontario, 
manufacturers, wholesalers and retailers alike, 
to the Department of Customs and Excise, Ot- 
tawa, regarding the absurdly impracticable na- 
ture of the new sales tax to go into effect on 
Jan. 1, 1924, have at last brought forth good 
results. The tax as originally announced in 
May involved an infinite number of complica- 
tions. It was a 6 percent tax, payable when 
a firm with a tax license sold to a customer with- 
out a tax license. The complications arose out 
of the fact that all manufacturers and whole- 
salers were not to be licensed. Only manufac- 
turers turning out $10,000 worth of product a 
year or more could have a license. Only whole- 
salers selling 50 percent of their turnover to 
holders of a tax license were to be allowed to 
take out a tax license. There would thus have 
been great uncertainty in connection with both 
purchases and sales, and the tax would have 
been pyramided frequently before the goods 
reached the consumer, unless a complicated sys- 
tem of refunds, which the Government proposed 
to establish, should be found to work out satis- 
factorily. There was great fear that the whole 
situation would create a serious trade depres- 
sion because of the fact that lumber changes 
its identity so many times between the manu- 
facturer and the ultimate consumer. 

The new regulations which were issued last 
week simplify the lumber sales tax greatly. All 
manufacturers, wholesalers and retailers will be 
obliged to take out a tax license. They may 
buy and sell between one another without any 
tax being imposed but, when any of them sell 
to an individual or a firm without a tax license, 
the tax is applied. Moreover, the tax on lum- 
ber, as it will be collected in the great majority 
of cases by the retail lumber dealer, will not 
be a full 6 percent on the selling price but only 
6 percent on one-half of the selling price. The 
reason for this is that the underlying principle 
of the new tax is that it shall be imposed at the 


source, i. e., at the point at which the goods 
are manufactured. If lumber were obliged to 
bear this 6 percent tax on the retailer’s selling 
price, it would be a much heavier burden than 
the tax on any other lines. The Government 
has assumed that 50 percent of the retailer’s 
selling price represents the price he paid for 
the goods and, therefore, will be content to 
receive 6 percent on this amount. Thus, in 
connection with lumber, practically the only 
tax imposed will be when the retailer sells to 
the consumer and then it will amount to only 
3 percent of the selling price. 


Nothing Could Down This Lumberman 


CotumBiA, Miss., Dec. 24.—The ‘‘fell brunt 
of circumstance’’ could not conquer H. W. 
Hargrove, manager and sole owner of the Co- 
lumbia Lumber Co., of this city, Mr. Hargrove 
suffered paralysis of his right side early in 
October, 1920, which also deprived him of the 
use of his voice, but he would not give up 
up under conditions which would make many 
men unfit for commer- 
cial activity. He con- 
tinued his commission 
lumber business, after 
being temporarily 
forced out for a short 
time on account of los- 
ing his health and also 








H. W. HARGROVE, 
Columbia, Miss. ; 
Columbia Lumber Co. 





because of the busi- 
ness depression at that 
time in the lumber in- 
dustry. 

The many friends of 
Mr. Hargrove will be 
glad to know that he is 
regaining the use of his. 
voice slowly and is improving all the time in 
every way. <A brief sketch of the business life 
of a man who held on with ‘‘bulldog vim’’ 
in spite of handicaps seemingly insurmounta- 
ble, is that in the summer of 1907 Mr. Hargrove 
became connected with the Oakvale Lumber 
Co., of Oakvale, Miss., as bookkeeper, remain- 
ing with that firm six years, until the fall of 
1913, when he came to this city and entered 
into business for himself in the lumber com- 
mission line selling for several mills and met 
with success. On Jan. 1, 1914, J. E. Moye 
became associated in the business which was 
then organized under the firm name of the 
Hargrove-Moye Lumber Co., of which Mr. Har- 
grove was manager for five years. This firm 
was engaged in manufacturing and selling, han- 
dling the product of its two mills, besides the 
wholesale business. The concern enjoyed a 
good trade and made a satisfactory profit every 
year until January, 1919, when Mr. Moye 
wanted to retire from business life and for 
that reason the company was liquidated. Then 
Mr. Hargrove went into business for himself 
under the firm name of the H. W. Hargrove 
Lumber Co. 

In January, 1923, Mr. Hargrove organized 
the Columbia Lumber Co., which both manu- 
factures and wholesales lumber, its specialties 
being railroad and car material in addition to 
oil well timbers. Mr. Hargrove reports that 
the company enjoyed a good business during 
1923 and now has an organization sufficient to 
handle one thousand cars in 1924. 


@gg@@ga@anaaaanaaaaaaa 


Hopes “No Trubbel Will Kum” 


Everett, WASsH., Dec. 22.—This city, in ad- 
dition to its fame as the logging center of the 
Pacific Northwest, is able to put forward a bid 
for a prize in having an exhibit of fearful and 
wonderful English. Here it is: 

To the cheriff of Evert, Vash. 

As I hade a sligt exident jesterday on south side 

klos to Sunstage fander got squesed, but not how 


it hapned. 
I was rate behind one thate was running so 





sloe I tride to pas him. and it seemes to me 
when he find out that he speeded upp too so I 
never came farther and besid him and we came 
too a curf and there wee meet the Evert mount 
Verning stage and I stopped my car so fast I 
could do, butt the stage fender hocked on to my 
cars bac wheel and tare that off. The stage 
fender got squesed, but not more and they streten 
that out and went to Evert. 

I don’t tink anny of us bracked the speed limit 
but it happened just the sam. 

In hope that no trubbel will kum after dis, I 
am Yures Trolly. ... i 


Gives Some Suggestions for New Year 


New York, Dee. 24.—In connection with the 
annual trip to the mills to be undertaken by 
the sales representatives of the Southern Pine 
Sales Corporation during the first two weeks im 
January—mention of which was made on page 
40 of the Dec. 22 issue of the AMERICAN LuM-~ 
BERMAN—Charles Hill, general sales manager, 
sent out the following letter under date of Dee. 
21 to all salesmen of the Southern Pine Sales 
Corporation: 


You will please be prepared for the annual trip 
to the mills for inspection as per itinerary already 
sent you. This trip will require the first two weeks 
in Jatuary. We assume that you have advised 
your customers and that they have anticipated 
their needs so far as they relate to our service. 


An Ideal in Merchandising 


We quote from a letter just received from one 
¢ — customers which represents an ideal con- 
tion: 


“We wish to thank you and your organization 
for the splendid service you have given us for 
the last year, and, above all, your kind codpera- 
tion in handling our paper. It has made it 
possible for us to handle the biggest volume of 
business since the writer has been handling this 
business—since 1917. We wish to state that we 
have bought every car of stock, with the excep- 
tion of shingle, lath and rough dimension, thru 
your corporation. We hope and shall aim for a 
bigger year in 1924. Again thanking you, and 
with best wishes for 1924, we are,***” 


Discrimination on Part of Buyer and Seller 


It is essential on the part of both buyer and 
seller that they discriminate as to those with whom 
they deal. The “price buyer” is passing out, in 
my judgment. Price without consideration to 
quality, proper dimensions, or service has no mean- 
ing. This particular buyer has discriminated and 
has found that the goods we supply and the serv- 
ice we render meet the needs of his trade and he 
prospers. ‘Trade is based on service; that is, one 
may supply to another that which he reasonably 
requires without taking advantage of him. When 
commercial transactions result in profit to both 
parties, the ideal in merchandising is attained. 


Mutual Understanding Between Buyer and Seller 


Unless minds meet, friction and trouble follows. 
We should seek to understand our customers’ needs 
and they should understand the goods we have 
and the service we render. It is not the province 
of the seller to dictate to the buyer as to the qual- 
ities, quantities and times he should buy. ood 
merchandising requires that the seller inquire into 
the needs of the buyer and meet his reasonable re- 
quirements to the best of his ability. In our zeal 
to sell, we sometimes promise more than we can 
fulfill. Our experience should teach us to be con- 
servative in making promises. There is no disgrace 
in recognizing our limitations. There are some 
things which we cannot do and ought not to at- 
tempt. 

Confidence Between Buyer and Seller 

We are not selling “blue sky.” If we were, then 
we would require simply to be smart without re- 
sponsibility. The mills we represent will continue 
manufacturing for an indefinite period and until 
their a of raw material is exhausted. It is 
essential, therefore, that we have repeat orders 
from our customers and this can not be done un- 
less confidence born of understanding is established 
between us, 


Codperation Between Buyer and Seller 


Unless we can understand our customers’ needs 
and each of us has confidence in the other and 
each renders to the other such service as he is ca- 
pable of rendering, then there can be no basis for 
coéperation. Without codperation the whole 
scheme of things fails. 


The Meaning of Credit 


This customer also understands the meaning of 
credit as distinguished from financial worth. There 
are plenty of people in business whose assets as 
compared with their liabilities make a favorable 
showing, but nevertheless they are in poor credit. 
They do not discriminate between financial 
strength and “credit” as this buyer does. Promptly 
upon receipt of the shipment, the buyer who un- 
derstands the value of credit makes a settlement 
with the shipper, either in cash with discount al- 
lowed, or a trade acceptance. This enables the 
seller to make the fullest possible use of his cap- 
ital. If at maturity of the acceptance it is not 
convenient to make full payment, a reasonable ex- 
tension is granted. Thus the buyer renders the 
seller a service without injuring himself and at 
the same time builds up a useful credit. 

We submit these thoughts for your consideration 
at the beginning of the New Year. 
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National Production, Shipments and Orders 


WASHINGTON, D. C., Dee. 





24.—The following statistics were compiled by the National Lumber Manufacturers’ 


Association: 








Softwoods: Production Shipments Orders 
Week ended: 1923, Dec. 15; 1922, Dec. 16— 1923 1922 1923 192 1923 1922 

RINE RUNS, MINUTE OUD oe nto o> 'bi oils’ we poo Walaa 78,162,334 72,724,095 66,979,200 78,690,780 87,052,029 92,950,641 
West Coast Lumbermen’s Association Batbly aiaane oo esate owiaeeiees 110,355,024 87,062,273 89,379,195 97,149,155 93,671,003 99/115,678 
Western Pine Manufacturers’ Association................ 19,063,000 12,233,000 21,301,000 17,977,000 24,625,000 16,175,000 
CAMTOrNIA HGCWO0d ARBOCIOTION « 66.6ccics cv cece cet eecewee 9,738,000 8,215,000 7,391,000 7,609,000 7,904,000 8,078,000 
Orth Caroline Pine ARAOOIREION oc. sos isco isc: 0:60 s:5.6:00's.0% bso 7,512,783 7,603,749 8,567,417 7,466,927 6,416,559 5,175,275 
Northern Hemlock & Hardwood Manufacturers’ Assn..... 1,146,000 1,414,000 1,281,000 1,806,000 959,000 1,431,000 
Northern Pine Manufacturers’ Association................ 5,568,900 4,589,000 7,213,400 8,082,123 11,037,000 5,620,000 

TRIS, NO WOOK 6 i556 eel ehe ed ood OSES OO EE 231,546,041 19: 3,841, 117 202,112,212 “218, 8,780, 985 5 231,664,591 228,545,594 

Pifty weeks: 1923, Jan. 6 to Dec. 15; 1922, Jan 7 to Dec. 16— 

IES) FADO DBROCIBLIOR «so x6 abd 0 5:0 0:6 F0 0s 80 060 60's Be 3,904,171,182 °,681,674,9 + 3,926,799,240 3,594,266,955 3,760,764,002 3,760,024,991 
West Coast Lumbermen’s Association...............0e00. 5,112,850,899 4,275, 749,68 5,193,624,212 3 ,945,007,667 5,084,885,562 4,040,493,189 
Western Pine Manufacturers’ Association..............6. 1,422,873,000 1,177,213, 000 1,225,197,000 1'161,222'000 1,153,450,000 1,193,875,000 
California Redwood Aassociation. «0.00.06 6sisesoscevecscese 480,097,000 403,088,000 444,892,000 354,239,000 430,067,000 377,303,000 
morth Carolina Pine ASSOCIRUION.. «....incccccccorosevecess 433,008,010 480,375,017 444,614,811 488,770,254 354,434,855 477,951,245 
Northern Hemlock & Hardwood Manufacturers’ Assn..... 120,665,000 99,979,000 121,065,000 140,026,000 104,073,000 126,108,000 
Northern Pine Manufacturers’ Association..............e- 491,428,500 410,702,378 404,333,800 413,021,227 381,265,000 401,852,000 

CEE RD bd hg (2) ee reenter 11,965,093,591 10, 528, 782, 038 11,760,526,063 10,096,553,103 11,268,939,419 10,377,607, 425 
California White & Sugar Pine Mfrs.’ Assn., 50 weeks...... PR) 7 er MEE? os, Gidtareia ieee. -  --Rtalee Malainewin . Teiere eemacaree als 
Michigan Hardwood Mfrs.’ Assn., Jan. to Oct............. GE BOO MOO  .n ccc ccvics SIR SE ea caer aM em te etn nam PN re ore 
Hardwoods: 
Michigan Hardwood Mfrs.’ Assn., Jan. to Oct............. eo See j ME? Gccscaeceanas  “acaagnexguerents Savrstanorne oe 
Northern Hemlock & Hdwd. Mfrs.’ Assn., 50 weeks........ RUERMEI. o o.'6 ere ce ese ee 139, 968,000 See re ee 





Hardwood Institute’s Stock Report 


The Hardwood Manufacturers’ Institute, Chicago, has compiled from contributors’ reports, 197 units, 


the following data as to stocks on 


hand Dee, 1: 


Eastern Territory,* 6124 Units; 


Species— Dry Green 
ee ee ee 1,257,000 522,000 
BEABEWOOK 2c cccvccececee 3,167,000 2,820,000 
EU 5S 6a aba ee eow- els 1,248,000 849,000 
a ae eereecer 757,000 413,000 
il ee 74,000 4,000 
CERNE i50ss.c0csscaews 436,000 226,000 
Cee £-_- a ee 136,000 62,000 
PE occas sSeeetee eens beeawees tesianmaue 
eg SOT OE ee 224,000 169,000 
6 oe 17,004,000 10,640,000 
PEO. sickest rees Geeta Res  Addwaeee 
POEL cicicaaSias ss soe aeesee  - SeEdNIEGI® 
PEE ccckceeegreiavas ZEACREMES  Soniwedweae 
PD ISS nara DEVEDES SEAEASSHS SUR EOUgN 
SE LiKe ec KC ese eNO e SNKENSSES sowalnnaiae 
SEE, cc wbSSee WERENERES cus uae 
faara maple .....ccccece 3,975,000 2,618,000 
LOSS 869,000 222,000 
Kc OCS SEM KS OEO ChEKOSe  wboKEaeund 
ERE NGVESReesKKG STAGE! ShESeseas sad S LSS 
CE, Severe eaee Sakoeeiee +00 RSRIET 
DE och coveesabes beeewe ces: —i8eeemwiea 
SN Oe i bia cah. a apap iw owe 32,279,000 24,494,000 
PED tiie ccpiGaGeseeHsoR KaaWaSSES Cae arweiwe 


Persimmon 


OO Sr 14,086,000 10,677,000 
DEPPCECRE- cccc eet eees és BENCHES ES sew EEoS 
BOLL MAP! ....cccivccces 2,196,000 1,263,000 
DEE ccsecasccectan, weneaGss.  osamiebles 
CESS ee eee 163,000 105,000 
POE Mckee cenesrenegns aaaiNee  ckdisnanae 
Misc. hardwoods ....... 394,000 244,000 

UNAS | tas ois sremaged reise 78,265,000 55,3 328, 000 


*Dividing line between ‘‘Eastern”’ 


*Unit equivalents are: 


Single band, 
Comparative statement of 


1; with resaw, 
unsold stocks at 


Unfilled 

Total Orders Species— 
1,779,000 762,000 BI ica tiewees cardi 
5,987,000 1,210,000 PARE WOG.. 66nkstsinlse< 
2,097,000 1,455,000 LSS 2 eee ores 
1,170,000 57,000 Eo ae re cera 
78,000 4,000 RR TANNE 6 a:6. 51 wre, alse ase 
662,000 18,000 VS 6 6b bei sisonas Kon 
198,000 15,000 PUCTOPNUC ossisc cs ewses 
sees: adiemmineute Oo eer eee 
393,000 149,000 oie oink aaNawe wns 
27,644,000 6,626,000 Ge Sn 
SECS eee  —Sesrenewiaw COLDOMWOOE osisvcicccass 
MOiestete ‘wales ee CUCUINDO? obec icine’ 
Setshesey  eavoreas UMUOGRS  h65.65Si0bs Hence 
Poe eouieva,  “srnsiswmiesis RRR So ia cating psentstelere 
SAetise . Pak P we 01 gee eren ie ere 
(iene. epermreins ETC? EG 5 ie a re 
6,593,000 2,219,000 Hard MAC bieccc sess 
1,091,000 116,000 PAMOND > ecisiainwh eka aeve% 
‘aeeSiaiene, snemuauabas LUE | 1 i Se ees et rer a ne ee 
ROSE ECR ‘Kelner | a eS ae eae 
ceuieeeas: widridanints DIGRAOUG. «6.5 00s v0.00 00s 
‘epee Sawn  siereelerorc’ DIGNOBANY 60k cscseces 
16,773,000 13,115,000 1 a een ee ores nee 
sists: Sauteation A RS ee reer 
elke — sotwisks PETSITOMON 4 .0< ssese > 
24,763,000 5.494, 000 i) \ enter Cen are 


‘otek apmagisus Sassafras 


3,459,000 928,000 SOLE WIADIC ook sco ee 
(SPARES ee eeaares MVCOMOTOS i. ois 06646.00-0r0 
268,000 258,000 DY ROTUNE sok wediaesaces 
peewee, wetsuits DUOMO, oscecp is schswe.5 063 4% 
638,000 56,000 Misc. hardwoods ..... 
133,5 593,01 000 32,482,000 OOO! eigisseuivwcs% 


identical units follows: 


Southern Territory,* 135! Units; 








Unfilled 

Dry Green Total Orders 

.. 8,100,000 3,698,000 11,798,000 5,565,000 
1. 816,000 "753,000 1,569,000 —-571,000 
:. 9,008,000 6,402,000 15,410,000 ~—*8,727,000 
-. 31,129,000 17,356,000 48,485,000 —«7,019,000 
.. 5,196,000 4,771,000 9,967,000 2,226,000 
.. 84,416,000 72,844,000 157,260,000 60,053,000 
ne 226,000 93,000: i | | i ere 
.. 1,494,000, *"700,000 2,194,000 58,000 
oy: 21,000 5,000 ZGOUO — ikéewie eens 
ne 115,000 114,000 229,000 5,000 
.- 1,781,000 1,200,000 2,981,000 1,046,000 
:. 75,616,000 57,370,000 132,986,000 30,234,000 
~ 179,000 306,000 485,000 95,000 
a 41,000 13,000 eG =“ ace'epate earns 
.. 4,941,000 2,260,000 7,201,000 1,440,000 
<. Se = Neeewseswine BIOs sieacsvaaunes 
-» 1,440,000 1,303,000 2,743,000 708,000 
.. 1,496,000 739,000 2,235,000 394,000 
re 4,000 4,000 8,000 ssa pins 
we 2202000 1,137,000 3,248,000 1,035,000 
.. 1,843,000 1,235,000 3,078,000 2,382,000 
. -229,975,000 172,303,000 402,278,000 121,558,000 


and “Southern” territories is a line from Chicago, following the Chicago & Eastern Illinois to Evansville, Ind., 
thence following the Louisville & Nashville to New Orleans, La., all points west of this line being ee 


1144; double band, 2; with resaws, 2%; triple band, 3 


territory. 
; circular, ¥. 


Territory— Units Dec. 1 Nov. 1 Increase Av. Ine. 
Ee eee oe er ee ot ae eter ee ee 122% 286,690,000 266,097,000 20,593,000 167,900 
PT Gna Sanam ieee d GEOG SSuigs ows eed aeaacAe mesures 60%, 103,209,000 103,318,000 109,000* 1,800* 

MEL 4d. 6.55.6 SG SS SRE SEERSE TREKS wH ESSN DEESTIEASEN OS 183 389,899,000 369,415,000 20,484,000 111,900 


*Decrease. 





Hemlock & Hardwood 


OSHKOSH, WISs., Dec. 24.—The following, is a 
summary, for comparative purposes, of figures 
as to the hardwood and hemlock movement sup- 
plied to the Northern Hemlock & Hardwood 
Manufacturers’ Association weekly by twenty- 
five firms that ordinarily ship about 30 per- 
cent of the total monthly shipments reported 
to the association by all members, and shows 


average weekly amounts for October 


vember and weekly figures 
date: 


Hemlock 
Period Firms Cut 
TS eee 2,795,000 
November* os oe 2,294,000 
SY. Dinias'scasae 22 2,246,000 
S| See 21 1,960,000 
Yearly average, 
to date....... 2,938,000 
Hardwood 
October ....... 2,095,000 
November* 1,667,000 
Se aera 22 2,129,000 
SS | 21 2,621,000 
Yearly average, 
BOMBA. 206 010 2,796,000 





*Including week ended Dec. 


and No- 
for December to 


Shipments Orders 


2,700,000 1,976,000 
2,408,000 1,944,000 
2,030,000 1,838,000 
1,972,000 1,864,000 


2,690,000 2,247,000 


3,796,000 3,765,000 
4,010,000 3,617,000 

:286,000 2,523,000 
3,231,000 2,425,000 


3,406,000 2,996,000 


1, five weeks. 


National Analysis 


WASHINGTON, D. C., Dee. 24.—The National 
Lumber Manufacturers’ Association issues the 
following analysis for the week ended Dec. 15, 
orders and shipments being shown as percent- 
ages of production: 


During During 50 
Week Ended Wks. Ended 

Dec. 15 Dec. 15 
No. of Ship- Or- Ship- Or- 
Associations— mills ments ders ments ders 
Southern Pine ...... 137 86 111 101 96 
West COSSE 6666565 129 81 85 102 99 
Western Pine ....... 87 112 129 86 81 
Calif. Pines? 604 14 104 117 60 fe 
Calif. Redwood ...... 15 76 81 93 90 


No. Carolina Pine.... 43 114 85 103 82 
No. Hemlock & Hdwd.~+ 18 110 87 112 98 
Northern Pine ...... 10 130 198 82 78 


403t 88 101 99 94 


*Represents 41 percent of cut in California Pine 
region. 

tIncludes both hardwoods and softwoods. 

tLast week there were reports from 405 mills. 








California Redwood Data 


San Francisco, Cauir., Dee. 22.—The fol- 
lowing information is summarized from the 
California Redwood Association’s report: 


Member mills reported Entire 
Percent of industry 


No. of pro- (estimated) 
mills Feet duction Feet 
Production ... 15 9,738,000 100 12,600,000 
Shipments... 15 7,391,000 76 9,600,000 
Orders— 
Received ... 15 7,904,000 81 10,300,000 
On hand.... 14 31,462,000 é 43,100,000 


Detailed Distribution for Week 


Shipments Orders 

15 mills 15 mills 

Northern California* ...... 3,255,000 3,019,000 
Southern California* ...... 2,682,000 1,317,000 
NV ONEOPIT 66066000 000s00ces 177,000 70,000 
TUNED sie ns'e err eeny 0004 1,221,000 1,993,000 
PONE. 6 kisascones oepeadeaeve 56,000 1,505,000 
OOD saisvisi.c.var Oe eueae 7,391,000 7,904,000 





*North and south of line running thru San 
Luis Obispo and Bakersfield. 


jNevada, Arizona, Oregon and Washington. 
tAll other States and Canada. 
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Record of Direct Sales of Douglas Fir 


SEATTLE, WasH., Dec. 22.—Direct sales of Douglas fir from Dec. 10 to 15, inclusive: 








——Sales—— ie ——Sales—— Prices 
V. g. flooring— No. Feet No. High Low Spread Common, No. 1 S1S— No. Feet No. High Low Spread 
; SS aren esunddndenbl soawes val Ps ‘ “ee a0 $ a3 OF venacuctiniiae peanarrnnree 50 487,000 5 $20.50 $17.00 $ 3.50 
OM - ewe eek Cake hEeU Owe haenens ’ x le e ” . F i 
ot Bekecine seeder 25 279,000 11 43.00 33.00 10.00 TAM wcesccoeeses sereecccesecee 24 90,000 6 = 22.00 17.50 4.50 
S. g. flooring— 2.00 ide Dimension, No. 1, S&E— 
i tinea we: Ee: 2 ee Oe ee 102 391,000 7 ~=—«19.50 16.00 3.50 
6” No. 2 and better ......... 57 255,000 8 39.00 29.00 10.00 Sis dah aknccunecataie 103 313,000 6 20.50 17.00 3.50 
RR acs ve ea ean we 9 72,000 5 37.50 24.00 13.50 Mus dachiontsecgudaes Me 58 142,000 5 22.50 18.00 4.50 
Ceiling, 54x4”— a Osa neecuaniunaeeds 32 84,000 4 20.50 18.00 2.50 
No. 2 and better ..........+- 90 538,000 12 35.00 25.50 9.50 waa... 27 47,000 7 2550 20.50 5.00 
BU ec ut cc ietaha ey ccaneuaut 15 110,000 10 28.50 19.50 9.00 — 9 asece 4. hee. Sees 480 
Drop siding, 6”— : a ° - . 
No. 2 and better ............ 100 =.857,000 10 39.00 29.00 10.00 _Lath— 
MU. We: aia vasaceewscanaeeecere 27 193,000 16 35.50 22.50 13.00 Us sv sctsecntniatiniaisicd 26 567,000 3 4.25 3.75 50 








Maple Flooring Data 


The Maple Flooring Manufacturers’ Associa- 
tion has issued the following comparative statis- 
tics for November, 1923 and 1922, based on the 
report of the same twenty-one member mills: 

November, November, —Decrease— 
1923 1922 Feet Pct. 


Production .. 11,813,000 12,414,000 601,000 4.8 


Shipments 9,858,000 12,589,000 2,731,000 21.7 
OFGGrS ..085% 9,022,000 10,849,000 1,827,000 16.8 
End Month— 
Unfilled 
orders . 15,129,000 19,837,000 4,708,000 23.7 


Stocks ..... 22,159,000 24,300,000 2,141,000 8.8 


Average Value }}x2!/44 Face Clear No. 1 & Factory 
F.o.b. Michigan and Wisconsin mills 





December, December, 
1923 1922 


Price 242: $82.68 $83.07 


North Carolina Pine 


NorFO.LK, VA., Dee. 24.—The North Carolina 
Pine Association makes the following analysis 
of figures reperted by forty-three mills for the 
week ended Dec. 15: 


Decrease—— 
t 


Pet. 
$ 0.39 0.5 





——Percentage of——— 
Production Ship- 


Production— Feet Normal* Actual ments 
Aetdal ...«. 7,884,094 yf 
Normal* ...10,944,000 ine see ae 
Shipments . 8,289,881 76 105 i 
GRACTS? .6sees 6,485,498 66 83 79 


*“Normal” is based on the amonnt of lumber 
the mills wouid produce in a normal working 
day. 

yAs compared with last week, there has been a 
decrease in orders of 23 percent; last week there 
were reports from forty-eight mills. 





The West Coast Review 


SEATTLE. WASH., Dec. 22.—For the week 
ended Dee. 15, 129 mills report as follows to the 
West Coast Lumbermen’s Association: 


Feet 
Production .. 110,355,024 26% above normal* 


Shipments 89,379,195 5% below orders 
OPGCTS ccc 93,671,003 15% below production 
Shipments— 
Water delivery: Feet Feet 
DOMGSHUG o2ccccccivicvcce AOeeneee 
ORG: eb es ks ROE Kee 15,984,537 
Total water (39 percent).......... 36,959,378 


Fe NCR CUNO since sc encigw a mbate ie eweet 


48,178,192 
Local auto and team deliveries....... 


4,241,625 
"FOCAL GHIMMONES 26. cc ccccciiccctaneces 89,379,195 

New orders— 

Water delivery: 
POEIG: Niaceslaweltaedaa 24,775,491 
PIONS iad 6 Ces Radin omen ee 18,452,079 
Total water (48 percent)...........% 


MEER: Eee ORE ce cun sangre seecinces swe 
Local auto and team deliveries...... 


43,227,570 
46,201,781 
4,241,652 


93,671,003 
Unfilled orders— 


DIOMROSEIC CAPBO .cccicccicscecis 106,219,725 feet 
LO eter Cee ee rere recor 243,864,403 feet 
PERE) shu bra aa Ge Mice bd ecclh wiecwaeiare noes 4,297 cars 





*Normal as reported weekly covering previous 
five years’ operating experience, or such oper- 
ating experience as may be available. 





Southern Pine Is Important Factor 


New Or.eEAns, LaA., Dec. 26.—That southern 
pine is still a factor of paramount importance 
in the national lumber supply is evidenced by a 
brief survey of statistics for 1923. The produc- 
tion of mills subscribing to the Southern Pine 
Association represents about 45 percent of the 
total production of that wood, and the statis- 
tics of that organization furnish a fairly ac- 
curate indication of the trend of the industry. 
By estimating the figures for December, 1923, 
at the average of the actual figures for the first 
eleven months of the year, the following com- 
parison is possible between operations of sub- 
seriber mills of the Southern Pine Association 
in 1922 and 1923: 


Percent 
1923 1922 in- 
(180 mills) (173 mills) crease 


Production ...4,899,811,764 
Shipments .. .4,980,323,165 
CEE cw cec es 4,979,101,224 

* Decrease 

It will be noted that the output for 1923 will 
be in the neighborhood of one-fourth to one- 
half billion feet greater than that of 1922. 

The number of mills given in this compara- 
tive table is the average number reporting 
monthly during the year, but the 173 reporting 
in 1922 were, in the aggregate, more repre- 
sentative operations than the 180 reporting in 
1923. 


The following is a comparison of actual fig- 
ures for production and shipments of 100 repre- 
sentative mills for eleven months, January to 
November inclusive, in each of the years shown: 


4,753,980,354 3.1 
4,725,688,646 5.4 
5,320,498,491 6.4* 


Production Shipments 
Feet Feet 
1923 3,135,428,369 3,211,295,191 
1922 3,045,906,251 2,958,302,231 
1921 2,662,497,215 2,806,609,048 
1920 2,572,875,490 2,365,171,224 
1919 2,651,481,196 2,648,663,318 
1918 2,701,811,150 2,914,741,793 
1917 3,128,403,677 3,228,996,936 
1916 3,153,052,550 2,948,144,936 
1915 3,104,861,535 3,210,013,656 


Orders booked in the first eleven months of 
1923, computed on the basis of 192 identical 
mills, averaged 25,717,479 feet a mill, compared 
with 25,809,000 feet a mill in 1922. Unfilled 
orders on Dee. 1 averaged 1,833,678 feet a mill, 
a decrease from Jan. 1 of 37.7 percent. Stocks 
at the end of this eleven month period averaged 
5,627,424 feet a mill—equivalent to about two 
and a half months’ output at the present rate 
of production. The Nov. 30 stocks were 11.6 
percent below normal, and were, in fact, 12.4 
percent lower than those of Jan. 1, 1923, and 
15.7 percent lower than on Nov. 30, 1922. 

In 1923 the demand for southern pine reached 
an unusually high mark, according to the rec- 
ords of the Southern Pine Association. The 
volume of bookings was exceeded in possibly 
only two previous years. Production in 1923 
exceeded that of any year except 1916. Ship- 
ments have been greater than in any year except 
1917. The unprecedented demand in 1922 for 
southern pine for construction of homes and 
business structures was continued in 1923. It 
is believed that final figures for 1923 will show 
a new high record in building demand for south- 
ern pine, and that the volume used in the con- 
struction industries will exceed by 25 percent 
the figures for 1922—the banner year in the 
history of the nation up to that time. During 
1923 the railroads took large quantities of south- 





ern pine for car construction and repairs, 
bridges and maintenance of way and improve- 
ments. From January to November there were 
put into service by the railroads a total of 
155,872 new freight cars, and it is likely that 
the 1923 total will reach 185,000. 

In 1923 there was a marked revival in export 
trade in southern pine. Exports for eleven 
months totaled 653,419,181 feet, or 83.03 per- 
cent of total lumber exports thru Gulf ports 
during this period. This is an increase of 25.54 
percent over 1922, and of 4.76 percent over 
1916, which was the next heaviest year shown 
by records back to 1915. 

Operating conditions in the industry have 
been favorable. Wages, however, have been in- 
creased an average of 16 percent over 1922. 
There were about 180,000 persons employed in 
the industry in 1923, and the industry’s payroll 
will total about $200,000,000. Increased wages 
have been reflected in higher costs, the average 
cost of output for the nine months ended 
Sept. 30 showing an increase of 11.32 percent 
over the corresponding period of 1922. 

Secretary-manager H. C. Berckes, of the 
Southern Pine Association, is feeling, optimistic 
regarding prospects for the industry in 1924. 
There is still a great shortage of homes, busi- 
ness and industrial structures in the country, 
and it is estimated that the railroads will re- 
quire between 200,000 and 225,000 new freight 
ears a year for the next four years to provide 
adequate transportation equipment,, and that 
they will also need large quantities'of Iumber 
and timbers for maintenance of way improve- 
ments. ‘ 


Forecasts Coast Market for February 


TACOMA, WASH., Dec. 22.—A statement of 
what unfilled orders may amount to in Feb- 
uary, 1924, and. a comparison with the amount 
unfilled on Feb. 14, 1923, has been prepared 
by James G. Newbegin, president of the New- 
begin Lumber Co., this city. 

Accompanying the figures is his analysis of 
market prospects, as follows: 


It is extremely unpopular today to predict that 
lumber prices may increase. The whole question 
appears to resolve itself into, ‘“‘Will the domestic 
demand be anywhere near the volume of 19237?’ 
If so, we certainly must look for a demand 
during the first part of the year, at least, which 
can not be supplied. The present output of west 
Coast mills is probably running very close to the 
maximum, with a cut of 109,000,000 for last 
week, and with a cut of 115,000,000 for the week 
ending Nov. 10, which is probably the highest 
for any one week during the year. This can be 
compared with 109,000,000 for the week of March 
3. The figures show practically an average of 
100,000,000 feet a week for 1923, and it is within 
reason to say that this can not be increased 
very much. 


Unfilled Export Orders Four Times 1923 


Stocks of lumber on hand at mills are below 
what they were one year ago. The big, out- 
standing feature is that the unfilled export cargo 
—w over four times what they were Feb. 
14, 1923. 

The large increase in inquiries for Atlantic 
coast during the last ten days, and the pick-up 
in California demand during the last week, lead 
us to believe that the domestic cargo unfilled 
orders are at low ebb, and that the tide has 
turned, so that a very marked increase may be 
expected in domestic cargo orders. 

The rail business would not have to increase 
very greatly to be one-half as good as it was 
last year, and it would seem that this demand 
alone would be sufficient to maintain the pres- 
ent price condition, if it did not result in con- 
siderable strength. From the best information 

(Concluded on page 60) 
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Antishingle Measures Given Setback 


SEATTLE, WASH., Dec. 22.—Some fast work 
in the interest of the red cedar shingle indus- 
try has been performed during the present 
week by representatives of the Red Cedar Shin- 
gle Bureau. Bulletins just received indicate 
that hostile measures have been given a set- 
back at two important points. A message has 
come from R. 8. Whiting, at Waterloo, Iowa, 
as follows: 

Ordinance indefinitely postponed, which means 
that it has been killed. Dealers and wholesalers 
present and supporting us were: C. O. Gronan, 
of Cowan & Cowan; L. C. Leeper, of Dunkelberg, 
Leeper & Cropper; J. R. James Lumber Co.; Nick 
Liedeman and Walter Holman, of Shephard Lum- 
ber Co.; W. C. Walker, of Walker-Schubert Co. 

A similar message has come from Charles R. 
Marsh, field man, at Michigan City, Ind., who 
has wired as follows: 

The commission of Michigan City has refused 
to sign the antishingle bill. 

At Berkeley, Calif., an initiative ordinance 
permitting the use of edge-grain shingles has 
been circulated, and sufficient signatures have 
been secured. But lumbermen propose to con- 
tinue circulating the petition and obtain a large 
number of signatures, in that way indicating to 
the council the real sentiment of the city. It 


of the parole board, but they refused to accept 
it until certain prisoners sentenced to the peniten- 
tiary for murder were released, preferring to play 
the role of martyrs. 

This is the first demand for release of polit- 
ical prisoners since the attempted strike of the 
I. W. W. in the logging camps of Washington 
early in the year. The strike was disastrous to 
the organization, since its primary object was 
to make a show of strength during ten days. 
The effect was to show that the I. W. W. were 
even weaker than had been thought, and there 
seems to be no doubt that they have lost 
ground steadily during the summer, fall and 
winter. 


Busy Scene on Tacoma’s Waterfront 


TAacoMA, WASH., Dec. 22.—Tacoma’s position 
as the ‘‘Lumber Capital of America’’ and as 
the principal lumber shipping port on the Pa- 
cific coast is graphically illustrated by the ac- 
companying picture which shows the congestion 
at the Port docks here this month and ocean 
carriers loading for all parts of the world. Only 
the Port piers shown in the picture and similar 
scenes are enacted daily at the private docks 
of the principal waterfront mills. At Pier 2 
(right) the Japanese steamers Kiso Maru and 
Somodono Maru are loading for the Orient, 


Shingle Suggestions in Home-Building 


VANCOUVER, B. C., Dec. 22.—‘‘Shingle Sug- 
gestions in Home-Building’’ is the title of the 
latest classic on wood construction; and since 
the volume bears the hall-mark, ‘‘ British Co- 
lumbia Edg-Grain Inspected,’’ it is justifiably 
the most ambitious and attractive publication 
that has yet come from the press. There «re 
ninety-five pages on the best calendered paper, 
and each page carries its own special illustra- 
tion of the red cedar shingle or some form of 
the perfectly-shingled residence. The illustra- 
tions are taken from actual photographs of 
homes. ‘‘Typical shingle homes’’ is the way 
these pictures are described. An unusual deco- 
ration for the pages of the book is an Alaskan 
totem pole; and a feature page is devoted to 
the Indian and his giant war canoe of red cedar. 
The text contains this unusual paragraph: 

It is significant that the woodcraft of the 
Indians of the Pacific coast led them to select 
British Columbia red cedar in the building 
of their giant war canoes. Fifty, sixty, and 
even seventy-five feet long, seating forty to 
sixty men, these huge sea-going canoes, which 
entailed years of labor, were made from a 
single log of red cedar. On the Northwest 
coast, canoes hollowed out a hundred years 
and more ago, and continually exposed to the 
destructive forces of the elements, are still 
in service—a striking demonstration of the 











= - 














Typical scene at Port docks at Tacoma, Wash., vividly portraying that city’s position as ‘‘Lumber Capital of America’’ 


is hoped by this means to persuade the council 
to pass the initiative ordinance without calling 
a special election. 


Gives Facts on “Political Prisoners’ 


SEATTLE, WASH., Dec. 22.—I. W. W. propa- 
ganda was given short shrift by Gov. Louis F. 
Hart in a telegram to members of the American 
Civil Liberty Union in New York, asking for 
the release of ‘‘ political prisoners.’’ The re- 
quest came in the form of a message signed by 
Jane Addams, Jeanette Rankin, Norman Hap- 
good, John Haynes Holmes, Frank P. Walsh, 
Harry F. Ward and Father John A. Ryan, as 
follows: 


On behalf of American citizens interested in our 
traditional freedom of speech, and in the name of 
the American Liberty Union, we appeal for the 
release of nine prisoners serving long sentences in 
your State solely for expression of opinion or mem- 
bership in radical organizations. All were con- 
victed under your criminal syndicalism law in the 
last four years. No criminal act was charged 
against them. They are imprisoned solely for 
their beliefs. We regard their imprisonment and 
the law under which they were convicted as con- 
trary to our cherished ideas of freedom of opinion. 
We ask for their release for this Christmas sea- 
son, When clemency is exercised. If obstacles are 
in the way to prevent their immediate release, will 
you" not indicate your intention to act later? 


Gov. Hart bluntly notified Miss Addams and 
associates that they were not sure of the facts, 
saying: 

You are entirely misinformed concerning State 
prisoners. There are but five prisoners in our 


penitentiary convicted under our criminal syn- 
dicalism laws, and they could have had their 
freedom at any of the last three quartely meetings 


with the United American liner Mount Clinton 
berthed aft of them and loading for the At- 
lantic coast. At Pier 1 (left) is the Japanese 
steamer Yehime Maru and berthed behind her, 
but not visible in the picture, is the British 
steamer, Tyndareus and the motorship Donna 
Lane, the former loading for the Orient and 
the latter for California. All six vessels are 
taking lumber as their principal cargo. The 
enormous amount of lumber stored on the docks 
ean be inferred from the amount piled in the 
foreground of the picture. 


Steam Schooner Wrecked 


San FRANCISCO, CALIF., Dec. 22.—The Coos 
Bay Lumber Co., this city, has received word 
of the loss of the steam schooner C. A. Smith, 
which was wrecked, Dec. 16, while coming out 
of Coos Bay, Ore., with a cargo of 1,500,000 
feet of lumber for San Pedro. Leaving Marsh- 
field, Ore., in the morning, rough seas swept 
the steamer against the submerged south jetty 
and it then lodged on the rocks of the north 
side. The coast guard took off seven men and 
the others waited until later, hoping the seas 
would permit them to take Arthur Leland, the 
crippled wireless operator, but the lifeboat they 
launched was capsized and he was lost wtih 
eight others. Capt. T. Bromburg and the re- 
mainder of the crew of twenty-four were taken 
off the next day. The C. A. Smith was a wood- 
en steam schooner, which had been in the coast- 
wise trade for several years, carrying lumber 
to San Pedro and Bay Point. 


stubborn resistance to the elements of British 
Columbia red cedar. “The tree of life’ is the 
terse descriptive phrase used by the red man 
in speaking of the long life of this wood— 
for nature has endowed British Columbia red 
cedar with a time-resisting preservative. Rot- 
promoting fungi, destructive insects, torrential 
rains, scorching suns and penetrating cold find 
no weakness in Nature’s defense. 


The book discusses edge-grain and flat-grain 
stock, durability, nails and fire hazard. Since 
the work is intended to sell shingles, reasons 
are given for the construction of shingle homes 
—the chapters including construction instruc- 
tions, planning the ideal home, old houses made 
new, thatched roofs, comparative costs and 
finances. The edge-grain shingle is put for- 
ward as an article that will not ‘‘warp, cup 
or curl.’’? In the opening chapter is a state- 
ment to the effect that certain British Colum- 
bia manufacturers have eliminated the flat- 
grain shingle, and ‘‘now offer the home-builder 
a 100 percent edge-grain shingle that can’t 
warp, and will tightly hug the sheathing for 
forty years or more.’’ The book states: 

Every man, and certainly every woman, looks 
forward to the time when they can build their 
own home. Home-owning is a tradition. There 
are many practical and sentimental advan- 
tages in owning your own home. Selecting 
the type of home to build is a puzzling prob- 
lem. If this book helps you to choose the 
kind of house which will best lend itself to 
your requirements, both from an artistic and 
economic viewpoint, it will have served its 
purpose. 


The volume is published by the Shingle Man- 
ufacturers’ Association of British Columbia, 
Metropolitan Building, Vancouver, B. C. 
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Contest in Firm’s Fire Department 


PORTLAND, ORE., Dec. 22.—For the purpose 
of promoting the efficiency of its fire depart- 
ment, the Hammond Lumber Co. has been con- 
ducting a speed contest among its four teams 
at its mill at Mill City in the Willamette Valley. 
The teams represent the office, planer, yard and 
mill. The first race resulted in a tie between 
the yard and mill teams, time two minutes. In 
the second contest the office team defeated the 
planers, with a score of two minutes fifty-five 
seconds. The third was won by the yard from 
the mill, time one minute twenty-seven seconds. 
In the final race between the office and the yard, 
the yard won in one minute and fifty-nine 
seconds, a remarkable record since the team 
hauled the hose cart two hundred yards to the 
hydrant, ran out four 50-foot lengths of hose, 
purposely put on the carts backward to make 
confusion and started the water. A box of 
cigars was the prize awarded to Jack Dubac, 
Fred Olin, Lloyd Dunnivan and Harry Jepsen, 
members of the speediest team. The contest 
in addition furnished thrilling entertainment 
and was the occasion of much good natured 
rivalry. 


New Booklet on California Redwood 


San FRANcisco, CAuiF., Dec. 22.—A _ book- 
let of direct and immediate interest to the lum- 
ber industry has just been reissued in a new 
and enlarged form. It is entitled, ‘‘ California 
Redwood; Its Production and Uses,’’ and it 
has come appropriately from the Pacific Lum- 
ber Co., which concern is known far and wide 
as the largest manufacturer and distributer of 
California redwood. The text is by James M. 
Leaver, an inventive genius, who for many 
years has been connected with the manufactur- 
ing end of the company. 

Mr. Leaver makes a happy introduction to 
the book by observing that the botanical name 
of the redwood is Sequoia sempervirens—mean- 
ing literally, ‘‘live forever.’’ He shows that 
this splendid tree is indigenous to California, 
and exists in dense stands in Del Norte, Hum- 
boldt and Mendocino counties, where lumber- 
ing operations are carried on by about twenty 
establishments of varying capacity, having a 
total annual output of about 500,000,000 feet. 


Redwood trees grow straight and tall, with 
clean trunks for seventy-five to two hundred 
feet before branches begin, and in total height 
one hundred and fifty to three hundred feet. 
Growth is denser and quality higher on flat 
lands than on hillsides; the average per acre 
is nearly 100,000 feet, tho occasionally an acre 
is found with several times this average. 


The booklet of the Pacific Lumber Co. is so 
complete that it covers everything in redwood 
from bevel siding and bee hives to shingles, 
silo staves and ties. It was intended originally 
as an instruction book or sales manual; but 
there have been such frequent calls for it from 
architects, construction engineers, manufac- 
turers of wood specialties and other users of 
lumber, that the present issue has been designed 
for more general circulation. While no at- 
tempt has been made to discuss in detail the 
great number of uses to which redwood is be- 
ing put, sufficient space has been devoted to 
the principal uses to indicate to those interested 
the particular adaptability of redwood for these 
purposes. For many years the distribution of 
redwood was confined almost entirely to the 
Pacific coast States, but today, with the con- 
stantly developing new uses and new markets 
for this wonder-wood, it has become known 
and accepted as a standard specialty lumber 
in all parts of the United States and in the 
principal foreign countries. 

In connection with ‘‘California Redwood,’’ 
the Pacific Lumber Co. has put out a number 
of publications ag necessary aids to the book- 
let. The list includes ‘‘Standard Patterns of 
Worked Redwood Lumber,’’ ‘‘ Millwork Cata- 
logue,’’ ‘Standard Moulding Book,’’ ‘The Pa- 
cific Lumber Co. Redwood Advertising,’’ 
“Construction Digest,’’ ‘‘Engineering Di- 
gest,’? ‘‘Lumber List, Eastern,’’ ‘‘ Lumber 
List, Western,’’? ‘‘Lumber List, Foreign.’’ 


Any or all of the booklets will be sent upon 
request of those interested. The San Fran- 
cisco offices of the company are at 311 Cal- 
fornia Street. 


Educated Russian Gets Job in Sawmill 


TAcoMA, WASH., Dec. 22.—From an assured 
position as a member of a Russian family of 
high social position and a career as an authority 
on economics with the possible entry into the 
ranks of grand opera singers, Dimitry Yereme- 
jeff, 26 years old, has been plunged, by the 
Russian revolution and the subsequent bolshe- 
vik control, to the position of a common laborer 
in a sash and door factory in this city. Mr. 
Yeremejeff is running a sander for the Wheeler, 
Osgood Co. and is glad 
to be alive and to have 
escaped the disasters 
which have destroyed 
his entire family and 
exiled him from his na- 
tive land. 

Born in Ekaterinberg 





DIMITRY 
YEREMEJEFF, 
Tacoma, Wash. ; 

Stranded Russian Work- 
ing as Sawmill Hand. 








in the Ural Mountains, 
educated at a Petrograd 
university, an expert in 
economics and a tal- 
ented musician, Mr. 
Yeremejeff was one of 
the artistocracy who ac- 
tively opposed the es- 
tablishment of bolshevik rule in Russia. He 
barely escaped with his life from the agents of 
the red government and joined Kolchak’s army 
in the ill-starred attempt to overthrow the 
Lenin regime. When this campaign failed he 
escaped into China and for two years earned 
his living as an express agent for the Man- 
churian railway. He came to America by way 
of Japan and found his way to Tacoma where 
he is now earning his $4 a day at the Wheeler, 
Osgood mill. | 

Mr. Yeremejeff has heard little from his fam- 
ily since he left Ekaterinberg and that little 
has been bad news. His parents were killed by 
the reds and his brother taken prisoner. 

While spending his days in the mill Mr. 
Yeremejeff studies English in the evenings and 
makes an effort to keep up his musical educa- 
tion. He has a splendid baritone voice and is 
a valued singer in one of the Tacoma churches. 
He says little of his misfortunes and looks for- 
ward to the day when he can continue his 
studies and devote his entire time to them. 

‘¢Yes, it is hard work in the mill,’’ he said. 
‘‘T had hoped to be in grand opera by this 
time. But that must wait. I am fortunate to 
be alive. Perhaps some day I can study again 
and will do the best I can in the mean time.’’ 


Acquires Large Body of Oregon Timber 


PORTLAND, ORE., Dec. 22.—The Yerrek Log- 
ging Co., of which A. S. Kerry formerly of 
this city, and builder of the Kerry road into 
the Nehalem country, but now making his head- 
quarters in Seattle, is president, is buying a 
large body of timber at the headwaters of the 
north fork of the Siletz River, the Salmon 
River and Rock Creek in Lincoln County. It is 
said that the claims being assembled form the 
last large block of individual holdings in Ore- 
gon. Approximately 500,000,000 feet of Doug- 
las fir, hemlock and spruce are said to be in- 
volved in the transaction, and the amount is 
placed in the neighborhood of $400,000. Budd 
Jones, of Portland, representing Mr. Kerry in 
the transaction, says that so far but ten claims, 
totaling about 1,450 acres, have been bought at 
an aggregate price of about $100,000. The 
Kerry interests, he said, has no plans made 
for operations in the new holdings. 





Consummates Big Timber Deal 


BELLINGHAM, WASH., Dec. 22.—One of the 
largest timber deals in the Pacific Northwest in 
years has been closed by the Bloedel Donovan 
Lumber Mills in its purchase of the Goodyear 
Lumber Co.’s holdings in the Clallam Bay dis- 
trict of the Olympic Peninsula, thus increasing 
its timber areas there to 32,000 acres. The 
Goodyear purchase comprises 18,000 acres of 
timber, the company’s camp and ten miles of 
railway. The stipulation was not given by 
President J. H. Bloedel, who announced it. 
Three years ago the Bellingham concern 
bought 12,000 acres from the J. D. Lacey Co. 
and recently it has bought smaller parcels. 

The Bloedel Donovan peninsula holdings com- 
prise 60 percent of fir, the rest being cedar, hem- 
lock and spruce, all of a very fine quality. Mr. 
Bloedel says the company expects to log a bil- 
lion and a half to two billion feet. It will 
begin logging the Goodyear tract Jan. 1, when 
it takes over that property. At the start it will 
operate two sides but ultimately, when it begins 
exploiting the Lacey area, known as the Beaver 
Bench, it will work four sides, employing three 
hundred fifty or four hundred men. The logs 
will be towed to Bellingham for distribution 
in Davis rafts, which are capable of holding 
1,500,000 to 2,000,000 feet each. 

When the country has been developed to a 
greater extent the company may build a hem- 
lock mill and a cedar plant, says Mr. Bloedel. 

Development of the Lacey acreage will call 
for a rail extension of fifteen or twenty miles. 
In this connection, says Mr. Bloedel, it is fitting 
to deny that the company has purchased the 
spruce railroad built by the Government during 
the war. 

The Goodyear Lumber Co. has been logging 
in the Clallam Bay region for the last seven 
years, dumping the logs into the bay. It has a 
well equipped camp. 

Mr. Bloedel says that Bellingham will be the 
main headquarters for the purchase of supplies, 
but that a local headquarters will be maintained 
at Port Angeles. 


Disputed Undercharges to Southeast 


SEATTLE, WASH., Dec. 22.—So much money, 
amounting to hundreds of thousands of dollars, 
is involved in the disputed undercharges to the 
southeastern States and to Indiana, Ohio and 
Michigan, that the west Coast lumber industry 
is keenly alert to the forthcoming move of the 
Interstate Commerce Commission. Action of 
some kind will probably be taken within ten 
days, according to assurances given by the com- 
mission to H. N. Proebstel, traffic manager of 
the West Coast Lumbermen’s Association, who 
appeared before the commission Dec. 12, asking 
for a review of the decision that has caused 
all the trouble. In his request Mr. Proebstel 
was successful; and now the industry is await- 
ing the next development. In event the decision 
is adverse, the shippers will be counseled to 
refuse to pay the undereharges and to stand 
suit. 

Immediately following Mr. Proebstel’s return 
to Seattle, he issued circular 4,073, dealing with 
the disputed undercharges to southeastern 
States and to Indiana, Ohio and Michigan. He 
says: 

Due to a recent informal decision of the Inter- 
state Commerce Commission, some of the eastern 
delivering railroads in the destination territory 
stated above have been presenting undercharge 
freight bills to western shippers seeking payment 
of additional sums of money alleged to be due be- 
cause of prior misinterpretation of tariffs. 

Our rates on forest products to these points 
have been constructed by the addition of two or 
more commodity rate factors. These factors, in 
accordance with the terms of the tariffs in which 
published, have been and are now subject to the 
so called “combination rule.’ The latter provides 
that ‘“‘where no thru rates are in effect ..... “9 
ete., the combination of intermediate commodity 
rates shall be constructed by first deducting cer-¢ 
tain sums from the several rate factors, then add- 
ing to the result « certain maximum sum. This 
method was devised and published to prevent 
double increases on lumber rates where made by 
adding two or more rates together, and was a 
natural outgrowth of the 5 cent maximum in- 
crease which took effect during Federal control, 
i.e., June 25, 1918. To illustrate, if two rates 
of 50 cents each are increased 5 cents, a rate 
of 110 cents results, whereas if the two factors 
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are increased only the maximum amount of 5 cents 
a rate of 105 cents results. 

The Interstate Commerce Commission ruled in- 
formally that because of the existence of thru 
class rates the two factors involved in our informal! 
complaint could not be subjected to the benefit 
of the combination rule, altho these thru class 
rates are more than twice the sum of the inter- 
mediate commodity rates and their use as thru 
rates is prevented by an appropriated rule. 

The ruling, if allowed to go unchallenged will 
and in fact is now bringing forth these under- 
charge freight bills, hence Mr. Proebstel, of this 
association was sent to Washington to interview 
the Interstate Commerce Commission about the 
matter and to gain a review of the informal de- 
cision in the light of additional facts not con- 
sidered by the commission in passing on the lone 
informal case. This, we are glad to report has 
been accomplished, and the whole matter will be 
reviewed by the commission and advice tele- 
graphed to us as soon as the subject can be 
reached, which will be in a week or ten days. 

In the meantime, it is advised that requests for 
additional money to pay supposedly lawful under- 
charge items on past shipments be declined by all 
shippers. The utter unreasonableness of the de- 
mand for these undercharges is not contested by 
the carriers or the commission, and the whole 
matter arises out of a disputed question on ‘what 
the tariffs say’ and not as to the reasonableness 
of the rates themselves. However, it is the letter 
of the law that the “tariff rates” must be charged, 
and the question in controversy here is on the exact 
question of what the tariffs do say. 

Both shippers and railroads must be governed 
by the rulings of the commission. It therefore 
seems logical to assume that no relief whatever 
ean be expected thru the carriers individually and 


that the proper course has already been adopted 
namely, securing a review of the commission’s 
informal views by the commission itself. 


Courses in Kiln Drying Western Woods 


PORTLAND, ORE., Dec, 22.—Any kiln operator 
to perform consistently good work must possess 
a reasonable degree of technical knowledge in 
its practical application, and it is to meet this 
need that the lumber seasoning department of 
the Western Pine Manufacturers’ Association 
is going to give two courses, of one week each, 
in the kiln drying of western species for the 
dry kiln operators in the association. These 
courses will be entirely practical, being planned 
especially for the man actually operating the 
kiln. By means of lectures and discussions, il- 
lustrated by one or more dry kiln runs made 
during each course, the men will be given the 
fundamentals of good kiln drying practice. 
The subjects to be covered include wood struc- 
ture, sap and moisture content, the nature and 
causes of drying defects, the functions of heat 
humidity and circulation, proper methods of 
testing stock for moisture content and case- 
hardening, methods of determining rates and 
direction of air circulation, methods and proper 
use of equipment for the measurement of tem- 


Many Improvements Under Way at 


SPOKANE, WASH., Dec. 22.—A new remanu- 
facturing plant 90 by 250 feet, six new lumber 
sheds of the same size, twenty-five new dry 
kilns, the change from belt driven to individual 
motor driven machines, a new monorail over- 
head carrier system in the planing mill and the 
substitution of buggies with four electric trac- 
tors for horses and a system of narrow gage 
tracks are some of the improvements now in 
progress by the Potlatch Lumber Co. at Pot- 
latch, Idaho, or soon to be made. Changes are 
also being made by the company at the Elk 
River plant to also bring it in line with the most 
modern practice and equipment. The Potlatch 
Lumber Co. is one of the largest operators in 
this part of the country and one of the affiliated 
Weyerhaeuser concerns. 

Telling of the changed marketing and manu- 
facturing conditions necessitating the improve- 
ments being made and describing these imple- 
ments, A. W. Laird, general manager of the 
company, said in Spokane recently: 


Very radical changes in lumber merchandising 
have taken place in the last decade. Ten years 
ago retail lumber dealers frequently placed orders 
for straight cars of one kind and grade of lumber 
and the average order usually contained but four 
or five items. 

Gradually the gospel of smaller investments in 
stock, less yard space, economies in insurance and 
quick turn-over gained disciples in the trade. Lum- 
bermen were learning the same lessons in mer- 
chandising that merchants in other lines were 
learning, with the result that now orders for 
straight cars of one kind and grade of lumber are 
rather rare and the average order usually con- 
tains fifteen to twenty items. Occasionally a 
sawmill now gets an order containing as,many as 
one hundred different items in a single car. 

Almost without exception the sawmills of the 
entire country were designed, built and equipped 
for handling the old-time type of orders for straight 
cars, or, at most, not over half a dozen items to 
the car. The manufacturing plant which can 
quickly and easily fill an order for a car of lum- 
ber containing from twenty-five to one hundred 
separate items of stock is quite different from the 
old type of plant—which is still almost universal— 
and it is no wonder that long delays in filling 
widely diversified orders have been the rule rather 
than the exception during the last few years. 

While the Potlatch and Elk River plants of the 
Potlatch Lumber Co. have always been among 
the largest and most efficient of the kind in the 
country, and have carried well assorted stocks of 
lumber averaging 125,000,000 feet in pile, even 
we have experienced some difficulty at times in 
promptly filling widely diversified orders. 


New Era in Merchandising Lumber 


The old order has passed and we have entered 
a new era in the merchandising of lumber. Good 
business principles dictate that we, the larger lum- 
ber manufacturers, also arrange our policies so 
as to get quick turn-over of stock; fill our orders 
quickly and accurately, with the fewest possible 
substitutions; and keep step with the march of 
the business procession by adopting the best busi- 
ness methods and the most efficient practices. 

In line with these policies and the requirements 
of the present, we have decided to make very ex- 


tensive alterations and improvements at both of 
our plants. 
Changes and Additions at Plant 

The following changes and additions have been 
decided on for the Potlatch plant: Heretofore we 
have used a system of 
narrow-gage tracks and 
skeleton cars to serve our 
planing mill, box factory, 
dry lumber shed and 
loading dock. The cars 
were pulled by horses. 

Our present plan is to 
tear out all this track 
and to lay a wood-block 
floor on a concrete base 
in its place. This floor 





A. W. LAIRD 
Potlatch, Idaho; 
General Manager, Pot- 
latch Lumber Co. 





will be about 1,200 feet 
long. The lumber behind 
the machines in the plan- 
ing mill, in the box fac- 
tory and dry lumber shed 
and on the loading dock 
will be handled on _ bug- 
gies of standard design. 
Four electric tractors 
will furnish the motive 
power. 

At present our loading dock 

standard gage railroad track 1,200 feet long. Our 
plans contemplate the construction of a second 
loading track of the same length paralleling the 
original track. We also plan an additional load- 
ing dock about 400 feet long. 
_ In order to furnish needed dry lumber storage 
facilities we are now building six new sheds, each 
of which is 50x250 feet in size. These sheds will 
make it possible for us to increase the stock of 
lumber which we keep under cover from our pres- 
ent capacity of 5,000,000 feet to something over 
13,000,000 feet. 

A re-manufacturing plant 90x250 feet is being 
erected adjacent to the planing mill. It is cen- 
trally located with relation to the new dry lumber 
sheds and is being equipped with the latest type 
of conveyors, a band rip saw, trimmers ete. All 
dressed lumer which is to be re-manufactured or 
re-graded will pass from the planing mill to this 
plant and will pass thence to the dry lumber sheds. 
to be there carried in stock for the expeditious 
filling of orders. 

In order to better serve our customers promptly 
and for the purpose of cutting down the amount 
of stock in pile, as well as to facilitate quick and 
frequent turn-over of stock, we have decided to 
build twenty-five new blower dry kilns of the latest 
type. This installation will enable us to kiln dry 
a major part of our entire cut and will be in addi- 
tion to the large dry kiln equipment we now have. 

Mono-rail System to Be Installed 

A very interesting addition to our equipment, 
and one which we confidently expect will greatly 
expedite the handling of our lumber, will be a 
mono-rail system 440 feet long across the front of 
our planing mill. The rough lumber, which will be 
brought from the yard to the planing mill on nar- 
row gage cars, drawn by electric locomotives, will 
be lifted from the cars by the traveling hoist and 
will be transported to the machine which is to 








is served by a 


perature and humidity, proper methods of pil- 
ing and sticking stock, kiln equipment—such as 
heating coils, temperature recording and con- 
trol devices, steam traps ete. 

The first of these courses will be given at 
Coeur d’Alene, Idaho, at the plant of the Win- 
ton Lumber Co., during the week of Jan. 7 to 
12 inclusive. At this course the drying of 
Idaho white pine will be especially emphasized 
and any kiln treatment peculiar to this species 
discussed in detail. 

The second course will be given at Bend, Ore., 
Jan. 21 to 26 inclusive, probably at the plant 
of the Shevlin-Hixon Co., and at this course 
the drying of western pine will be given prefer. 
ence. Neither course is limited to the species 
mentioned, but will cover all of the species 
manufactured in the association mills, particu- 
lar attention being given to the two most im- 
portant species. 

The lumber seasoning department of the as- 
sociation is in charge of Albert Hermann. 

SEGAL G2244848 

ONE OF THE ‘‘finds’’ in China of United 
States Department of Agriculture plant ex- 
plorers, is a wild peach tree which grows well 
on soil too alkaline for ordinary peaches, and 
this variety is now being used extensively as a 
stock for cultivated varieties. 


Two Idaho Plants 


work it, where it will be laid down in a unit pack- 
age on live rolls in front of the machine. i 

At present the machines in our planing mill are 
belt-driven off a line shaft. Steam power is used. 
Our new plans contemplate electrifying the plan- 
ing mill and the new re-manufacturing unit, 
equipping each machine with its own individual 
motor. The Corliss engine which supplies the 
power for the planing mill at present will be re- 
moved and a mixed-pressure 2,000-kilowatt steam 
rr will be installed to furnish the power 
needed, 

The battery of six 150-horsepower boilers now 
furnishing steam for the planing mill will be util- 
izid for furnishing the steam for the new dry 
kilns. A new 750-horsepower boiler will be in- 
stalled in the sawmill power house to serve the tur- 
bine and furnish additional steam requirements. 

A large brick fuel vault will be erected ad- 
jacent to the present sawmill power house. 


Elk River Plant Equipment 


At our Elk River plant we have just completed 
the erection of a large addition to our dry lumber 
shed and a re-grading and re-manufacturing plant, 
equipped with necessary conveyors, a band rip 
saw and a trimmer. New fast feed planer and 
moiding machines of the Jatest tvpe have been 
installed and we are specializing on fine millwork 
and moldings of exceptional quality and finish. 

While no definite decision has been made and 
no orders placed as yet, it is probable that within 
the next year we will equip the Elk River plant 
with an additional battery of. twelve blower type 
dry kilns. This will make a total of twenty-four 
new kilns of the latest and most approved type at 
Elk River and will make it possible to kiln dry 
a very large part of the output of the plant and to 
make quick shipments, regardless of weather con- 
dlitions. 

In a word, we are getting in step with the times 
and preparing to supplement our customers’ efforts 
to get quick turnovers while holding down their 
investments in yard stock. One other aim of ours 
is always to be in a position to make prompt ship- 
ments of all usual or ordinary orders. 

The old basis on which a manufacturing lumber 
operation was planned was to have a pretty even 
balance between sawmill and planing mill output 
and shipping facilities. We now see that this was 
entirely wrong—at least for northern Idaho and 
Inland Empire operations. What we all need—and 
what the Potlatch Lumber Co. is going to have 
from now on—is the planing mill capacity and 
shipping facilities to handle the entire annual out- 
put of our sawmills in six months. 

Labor shortage, forest fires, freight blockades 
and embargoes, car shortages and a dozen other 
factors beyond our control preclude prompt ship- 
ments sometimes, in spite of our best efforts. 
The times when we are free from any or all of 
these handicaps are so few and of such short 
duration some years that, if we have not a large 
factor of excess planing mill and shipping capacity, 
we cannot get out the orders when all other con- 
ditions are in our favor. This means poor service, 
dissatisfied customers and cancelation of orders. 

Good service and satisfied customers mean much 
to the Potlatch Lumber Co. Orders cost us money 
to get and every cancelation represents a dead 
loss to us. The very extensive alterations and 
improvements which we are making now and 
those which we have in contemplation for the 
immediate future are all based on a desire to give 
better and more prompt service to the _ trade, 
effect operating economies of our own which will 
be reflected in a fair margin of profit on our in- 
vestment, and give steadier employment to the 
skilled and experienced employees who form the 
backbone of our organization. 
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Lumberman Plays “Santa” to 5,000 Children 


Houston, TeEx., Dec. 25.—Nearly 5,000 chil- 
dren of employees of the Kirby Lumber Co. 
were made happy on Christmas Eve thru the 
generosity of John H. Kirby, president, whose 
love for children is proverbial. The sys- 
tematic distribution of Christmas presents to 
this army of children thruout the company’s 
many operations, was a task calling for the 
highest type of organizing ability. Needless 
to say, all arrangements were carried out with 
clocklike precision, in the usual Kirby way, 
nothing being left undone that would make the 
holiday a memorable one for all the children of 
employees. 

Arrangements for carrying out this huge pro- 
gram of Yuletide beneficence began several 
months ago, when Mr. Kirby issued instruc- 
tions for a complete census at each of the com- 
pany’s plants, of all children between the ages 
of one and sixteen years inclusive, and further 
provided that local committees be formed at 
each point, to supervise the distribution. 

The president’s instructions were efficiently 
carried out, and a Christmas tree, with a 
Santa Claus and all the usual holiday trimmings, 
gladdened the hearts of the children of em- 
ployees at Bessmay, Bronson, Browndell, Call, 
Evadale, Rogansville, Silsbee, Steep Creek, and 
Village Mills, Tex., and Merryville, La., at 
which points the Kirby company operates mills. 
The same sort of celebration also was observed 
at Peach Tree Village, the old Kirby home, rear 


Chester, Tex. 
The Year’s 


MILWAUKEE, WIs., Dee. 24.—In a review of 
the lumber trade for 1923 and the outlook for 
the new year Fred J. Schroeder, president of 
the John Schroeder Lumber Co., of this city 
says: 


Coming to life on the mid-winter momentum of 
1922, the year 1923 gave every indication of being 
a real boom year for lumber. Right at the be- 
ginning, in fact carried over from December, there 
was an unprecedented volume of work in every 
construction activity. The demands for lumber 
came from every source. Large city building of 
a speculative character evidenced itself in factory, 
warehouse, office and apartment building. A 
healthier viewpoint on the part of the farmer, in 
those sections where good crops registered, in- 
creased rural building. Railroad buying was active 
and on the upward trend. Every wood-using in- 
dustry, such as millwork, furniture, music and 
automobile, was running strong and pointed to 
large and continued consumption for the year. Ex- 
port business looked stronger, and American coast- 
wise trade was taking on new life. In all corners 
there seemed to be a return to wood. Optimism 
for a big year was the keynote in the entire in- 
dustry at the beginning of the year. 

It was ordained, however, that this situation 
should not long continue. Influences within, as 
well as without, soon brought about decisive 
changes. Accordingly, we can divide the year 
into three main periods; the first four months 
registering an active upward tendency, the middle 
period showing a setback and a revolytionary ad- 
justment, and the third period, approximately the 
last four months, recovery and calm. 


First Four Months Were Very Active 

As indieated, the first period was exceptionally 
active. In January, contracts for large building 
projects were 75 percent greater than in January, 
1922. Mill production of lumber was on the in- 
crease. Wages were on the increase, but increased 
purchasing power gave general trade a_ spurt. 
Prices continued firm, and altho for a time a run- 
away market was feared, a safety first principle 
thruout the industry and a sincere effort to avoid 
high prices of the after-war period succeeded in 
making a generally satisfactory condition. Every- 
where building continued extremely active and a 
big demand for lumber was marked also in in- 
dustrial operations. 


Construction Postponements in May 


Looking backward, we now note that just when 
activity was at its height, with tremendous pro- 
duction and a big wholesale and retail trade thru- 
out the ——— and an increasing actual labor 
shortage, a marked tendency toward conservatism 
seemed to cause wavering and a weakness. ‘There 
is no question: that the building boom was a big 
factor in the activity in our industry up to this 
point. On May 16, building got a national set- 
back due to resolutions published broadcast by the 
National Construction Council in which appeared a 
recommendation that all big building of a specu- 
lative character should be deferred. In the East, 
this action practically caused total paralysis. In 
most industrial centers, activity ceased. It is 


The preparatory census showed a total of 
4,952 juvenile members of employees’ families. 
Of this number, 2,351 were between the ages 
of one and six, 1,172 between seven and ten, and 
1,429 between eleven and sixteen, inclusive. In 
the first, or youngest, group, each child re- 
ceived six presents. In the next older group, 
each received five gifts, while the children of 
the oldest group received four presents each, 
making a total of 25,682 gifts distributed by 
the various local committees. The white and 
colored children were alike provided for, the 
Christmas trees being in separate buildings and 
the distribution of presents handled by sepa- 
rate committees. 

A Christmas message from Mr. Kirby to the 
employees was read in each of the halls just 
before the distribution of gifts began. The 
message was as follows: 


Twenty centuries ago a riddle, too deep and 
mysterious for the earth’s wisest men, was clearly 
and simply revealed in the smile of a babe. 

That smile stirred the stars in their courses. It 
cleared away all the doubts of the ages. Tyranny 
quaked on its sword-circled throne and hearts 
long oppressed leapt awake to a message of hope 
and good cheer. The angels sang. Prophecy 
found its fulfilment and science found the sub- 
stance it had chased in the dim shadows of the 
past. Sages whose lives had been spent in en- 
deavors to read but a line of the great book of 
fate knelt in awe as the whole glorious meaning 
of that babe in that divine smile burst upon them. 

As to those wise men of old, so to us, this glad 
season brings its sweet message of hope. To 


Lumber Trade in 


said that the resultant buyers’ strike tied up 
$75,000,000 worth of contracts in New York, and 
a report went out that high building costs had 
stalled about $150,000,000 worth of projects in 
New York, Boston and Chicago. 

Up to this point, lumber prices had been firm 
and the industry as a whole seemed to have the 
situation well in hand, and there was no sky-rock- 
eting of prices. It is conceded that the price of 
lumber had been a small factor in the buyers’ 
strike. Other elements, materials as well as labor, 
were primary causes. Locally, the effect of this 
unique condition did not bring total paralysis, but 
it did cause restriction and conservatism. The 
general boom in small house construction in the 
central West was not seriously affected. Thruout 
the industry, a buying for immediate needs only, 
became evident. There was less speculation. 

A decline in prices due to inactivity resulted. 
The drop from the beginning of the year, when 
prices were firm, ranged from 10 to 13 percent. 
Right here it is well to note that of all building 
materials, the price on lumber has been reduced 
most. An ordinary house lumber bill today costs 
35 percent less than at the peak of 1920. A com- 
plete frame house, on the other hand, figuring lum- 
ber and all.other materials, costs 20 percent less 
than in 1920. 

Briefly, then, this middle period of the year gave 





Courtesy Pays 


A Wisconsin manufacturer contributes 
the following: “A year or so ago one of 
our mill offices called over the telephone 
and stated that there was a man there 
looking for some lumber, suitable for a 
certain purpose. It so happened that we 
did not have just what he wanted at that 
particular yard, so one of the employees 
in our office requested that arrangements 
be made to drive him to a mill point, 
where we had a surplus of this particular 
stock which we were very desirous of 
moving. The superintendent of the mill 
took the time, altho he was very busy, to 
do this himself. On his arrival at the sec- 
ond mill point every courtesy was ex- 
tended to the prospective customer, and 
he was given every opportunity to look 
over the stock. This man was so pleased 
with the courteous treatment accorded 
him, that before leaving he made out an 
order for twenty cars of lumber and has 
been numbered among our best customers 
ever since. There has never been any 
question in my mind but that ‘courtesy 
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pays. 











those who will hear them, 
the angels still sing. To 
those who will see them, 
the stars still point the 
way to Bethlehem. 

In each happy child’s 
face the eye of faith 
again ‘beholds that glory 





JOHN H. KIRBY, 
Houston, Tex. 





before which the 
men fell mute, 
ing, adoring. 

Grateful to you, my: 
friends, for your loyalty 
and faith, and _ sensible 
that I can never tell you : 
in words how grateful I am, I have sought to make 
the greatest contribution to your Christmas within 
my power—to bring to your eyes the smiles and 
to your ears the laughter of children. 


wise 
wonder- 





THE MEXICALI Valley contains over a million 
acres and is a part of the Imperial Valley, 
California. Already over 120,000 acres on the 
Mexican side are under irrigation and ecultiva- 
tion, mainly in cotton. The boll weevil has not 
yet crossed the border and the fields yield three- 
fourths bale an acre, which new seed is ex- 
pected to double. 


Retrospect 


the lumber and building business, which we can not 
separate, a severe jolt. At the time, the lumber 
industry felt that it was receiving rather harsh 
treatment. But in retrospection we are inclined 
to, believe that it was for the best. Anything that 
will stabilize an industry is welcomed by the men 
in the industry. Unhealthy peak price conditions 
do not appeal to the right thinking business men. 
Sound, stable conditions, and a product that is 
within the financial reach of the men of modest 
means, spell prosperity for this fundamental in- 
dustry, in our opinion. 


Confidence Restored in Third Period 


During the third and last period of the year, un- 
certainty gave way to certainty. Prices main- 
tained healthy and at a low level. In our territory, 
the demand continued. Production at the mills 
was active. This period also marked the Japanese 
earthquake disaster, which served to act as a 
stabilizer. There is no question that the need for 
lumber in Japan is great. At this writing, definite 
orders have been placed with the western mills 
for stock for Japan. The lumbermen themselves 
in the West have gone on record to prevent lumber 
speculation for Japanese use. 


Conditions Exceptionally Healthy at Year End 

The close of the year again gives rise to opti- 
mism. Conditions indeed seem to be exceptionally 
healthy. <A large volume of winter work, due to 
good weather, acts as a tonic to the industry. In- 
dustrial demand also continues active. With in- 
creased railroad expansion, the industry is re- 
ceiving still more impetus. 

In conclusion, it is well to note that during this 
unusual year of 1923, the buying power of the pub- 
lic has not diminished. The price of lumber is 
so low that, as regards this commodity, there 
should be no hesitancy on the question of build- 


ing. There still is a big shortage in homes. When 
we remember that a deficiency in building has 
been accumulating for five years, and that a 


$4,000,000,000 war time shortage must be over- 
come, it is safe to say that activity in building 
will continue for several years. 

Our Government is interested in the building 
program of our country, headed by Herbert Hoover, 
who so well said, “There is no incentive to thrift 
like the ownership of property. The man who 
owns his own home has a happy sense of security. 
He will develop it and defend it. No man ever 
worked for, or fought for a boarding house.” Lum- 
ber is the material for the American home. It is 
estimated that 75 percent numerically of all build- 
ings in eighty-five cities of over twenty-five thou- 
sand population have been built entirely of lumber. 

For 1924 we shall have more building, homes 
of better design and construction, and the elimina- 
tion of cheap, speculative building. It appears to 
us that the lumber industry and, together with it, 
construction and building, are now on a sound, 
substantial basis. We do not look for sky-rocket- 
ing prices. The tendency, however, will be toward 
more stable and firmer, rather than lower, prices. 
With sound conditions and prices on a healthy 
level, the lumber industry can look forward to a 
safe and sane policy. It, in turn, will help to 
stabilize the industries which are related to it. 
This condition of affairs promises much for 1924. 
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Coast Lumberman Visits Hawaii 


HONOLULU, T. H., Dec. 15.—According to E. 
G. English, who is prominently connected with 
the lumber industry of the Pacific Northwest, 
there exists at this time an unprecedented de- 
mand for lumber thruout the world. Mr. and 
Mrs. English are spending a few weeks in 
Honolulu. He is president of the English 
Logging Co., Fidalgo Lumber & Box Co., 
Lyman Timber Co., Impkish Timber Co. and 
the Skagette Mill Co.; vice president of the 
Puget Sound & Baker River Railway Co., and 
financially interested in other timber proper- 
ties. He said that while the disaster in Japan 
had caused an increase in the demand for 
Puget Sound lumber, large shipments are being 
made to other countries as well. The trade 
with Australia is especially brisk. He pointed 
out that the increased water shipping facilities 
are greatly stimulating the lumber industry. 


As a consequence of cargo space being avail- 
able at reasonable rates the water shipments 
of the lumbermen of the Northwest are more 
than double what they were two years ago, 
he declared. 

Robert Lewers, 87 years old, who has been 
in the’ lumber business in Honolulu for more 
than 55 years, returned to his desk in the office 
of Lewers & Cooke here a few days ago after 
a periodical visit to the lumber mills and dealers 
of the Pacific Northwest. Mr. Lewers, not- 
withstanding his age, is active in the manage- 
ment of the firm of which he is the senior 
member. Since the late 70’s he has watched 
the coming of lumber into Honolulu. He is 
familiar with the record and accomplishments 
of every lumber schooner that has plied the 
waters of the Pacific during the last half 
century. He has seen the lumber shipments 
to the Hawaiian Islands develop from a few 
hundred thousand feet to more than 75,000,000 
feet a year. 


Hawaiian Firm Making Ohia Flooring 


Honouuiv, T. H., Dec. 15.—The Hawaiian 
Mahogany (Ltd.), which is operating exten- 
sively in the forests of ohia timber of the south 
Kona district, Island of Hawaii, has ordered 
ten new woodworking machines for its hard- 
wood planing mill, located at Kakaako. It is 
stated that the demand for ohia flooring is 
steadily growing, the company having difficulty 
in accumulating seasoned stock ahead of the 
demand. Its logging camps in the ohia forests 
of south Kona have been enlarged and are oper- 
ating to full capacity. The company expects 
to have, within the next three or four months, 
an abundant stock of air seasoned lumber to 
supply local demand. It is stated by contrac- 
tors that air dried ohia flooring is superior to 
kiln dried, and that it is taking the place of 
maple flooring in many of the new homes that 
are being built in Honolulu and other towns of 
the Hawaiian Islands. 


Home Carpentry a Hobby Worth Encouraging 


A good many lumbermen have joined in 
efforts to encourage and promote manual train- 
ing in the publie schools. The object in view 
has not been primarily the sale of the lumber 
used in this kind of instruction, for such sales 
are comparatively small and frequently carry 
little or no profit. Many dealers with a large 
interest in schools and in the welfare of young- 
sters have been willing to go to great pains to 
get the small stocks of hardwood used, and 
very frequently they have been glad to forego 
their profits for the good of the cause. The 
real business profit they hope for commonly lies 
far in the future, when the youngsters grow up. 
It is hoped that the training will give them 
active first hand knowledge of the excellencies 
and advantages of wood, so that when they want 
to build their homes they will be already sold 
on the ‘‘best and cheapest of all house building 
materials. ’’ 

But how about this skill with tools when 
the boys become men? Is all this knowledge 
of the way to make joints and panels, tables 
and chairs and chests, to be lost? Of course it 
isn’t completely lost, for no training of the 
hand and eye ever is lost. It comes back in 
part at least when it is needed. It becomes the 
equipment of the ‘‘handy man around the 
house,’’ making him really handy, not the 
bungler of the comic strip. But a good many 











A home made bookcase, representing the initial 
effort of a self taught ‘‘handy man about 
the house’’ 


of the lads grow up and become involved in 
business, forget about the old skill and spend 
their free time in the sports that are locally 
popular. 


Some of them, to their own advantage 














A cellar fruit cupboard assembled from dis- 
carded kitchen shelves and a generous ad- 
dition of new lumber 


and that of their households, might well revive 
their old skill; giving themselves a wholesome 
and interesting pastime and making their home 
equipment more complete and more exactly 
suited to the duties required of it. Plenty of 
little odd jobs around the house are so trifl- 
ing that a person doesn’t feel like getting a 
carpenter to do them, and consequently they go 
undone. 

Every household ought to have some car- 
penter tools; and once a beginning is made 
in making repairs and simple equipment there 
is opened up a field that is never completely 
covered. It is surprising what ambitious pro- 
jects can be carried thru by the home ear- 
penter who has a little skill and plenty of 
patience. The man who has a liking for work- 
ing in wood, even tho he may not have 
had the advantage of manual training, will 
find that his skill rapidly increases. One of 
the important requisites, probably, is an appre- 


ciative wife who will make an appropriate fuss 
over his achievements. Another is patience. 
A popular college paper gives a series of rules 
for the guidance of osculators; and every other 
rule, printed in bold type, is ‘‘Don’t hurry 
it!’’ The home carpenter and cabinet maker 
will do well to hang this rule above his work- 
bench. If he feels impatience coming on, let 
him put away his tools until another day. 


It is just possible that in these winter days 
a lumber yard might do well to coéperate with 
a hardware store in a little advertising of 
suitable lumber and tools for the household 
handy man. Sales of course will not be large, 
but they may well be larger than the average 
lumberman would guess. And let it be said 
that the indirect education in the appreciation 
of wood as a building material need not be 
limited to high school manual training students. 
The man with his attention centered upon house- 
hold repairs is a better prospect for a sleep- 
ing porch, a hardwood floor, or a set of storm 
windows than is the man who doesn’t know a 
box plane from a box kite. And the handy 
householder who can glue up a joint will ap- 
preciate fine interior trim much more discrimi- 
natingly than will the man who knows nothing 
of the craftmanship of wood joinery. 











A kitchen cupboard composed of a second-hand 
chest and a home made top 
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China Is Promising Market for Fir _ Transit Tough White Ash 


SHANGHAI, CHINA, Dec. 1.—Altho there has 
been no upward movement in the lumber im- 
ports to China during the last several months, 
the condition of this trade, especially as viewed 
from an American standpoint, is altogether 
satisfactory. It is pointed out that there are 
many industrial enterprises pending in China 
which when carried to fulfillment will call for 
the use of large quantities of Douglas fir, or 
Oregon pine, as it is known here. Imports of 
lumber, ranging in total value all the way from 
about $4,200,000, United States currency, in 
1918 to $8,500,000 in 1920, give some idea of 
the extent of this trade. There was a drop 
in the value of imports of lumber in 1921, 
and again in 1922, but it is estimated that 
the total for 1923 will be close around the 
high level of 1920. The imports are almost 
equally divided between hardwoods and soft- 
woods, so far as their respective total values 
are concerned. 

According to the maritime custom records 
88,348,116 square feet of softwood timber was 
imported from the United States in 1921. 
Japan, including Korea, came next with a total 
of 24,767,221 square feet of timber shipped to 
China for that year. Japan, including Formo- 
sa, led all other countries in hardwood ship- 
ments to China in 1921, with a total of about 
18,000,000 superficial feet. Considerable 
quantities of both hardwoods and softwoods 
come from Singapore, Hongkong, French Indo- 
China and Siam. From Canada about 10,000,- 


000 square feet of softwoods is imported an- 
nually. 

No definite information in regard to the 
lumber production of China is available. It 
is known, however, that there was shipped from 
Foochow during 1921 a total of 39,161,031 
square feet of softwood lumber, and 2,030,467 
wooden boxes to be used as kerosene containers. 
The amount of lumber represented by these 
boxes is not given. Practically all of these 
shipments went to points in China. They came 
from the forests of the Min River valley, in 
the Fukien province. It is at Foochow that 
the large Germania sawmill, owned by Siemsen 
& Co., is situated. 


Becomes Chairman of Board 

St. Louis, Mo., Dec. 24.—Word was received 
here that Adalbert Strauss has retired as presi- 
dent of the Malvern Lumber Co., Perla, Ark., 
which he organized in 1880. Mr. Strauss is 76 
years old, and has been in the lumber business 
nearly all of his life. The Malvern company 
had its general offices in St. Louis until 1917. 
Mr. Strauss was one of the original nine which 
organized the order of Hoo-Hoo at Gurdon, 
Ark., his number being 7. He will remain with 
the company as chairman of the board. 

A. L. Strauss, a son, who has been secretary, 
has been chosen president of the company, and 
M. H. Strauss, another son, who was treasurer, 
has been made secretary and treasurer. 


British Columbia’s Timber Supply — 


VANCOUVER, B. C., Dec. 22.—At a recent 
meeting of the local Kiwanis Club, an interest- 
ing talk on the forest resources of British 
Columbia was made by P. L. Lyford, of Clark 
& Lyford Forest Engineers (Ltd). Mr. Lyford 
opened his address by saying that ‘‘The in- 
terest of citizens of British Columbia in forest 
resources should be greater than that of any 
other group of citizens, inasmuch as the forests 
of the Province are at once its greatest natural 
resource, and one of its largest sources of 
revenue.’’ He also said that another and very 
important reason why British Columbia citizens 
should be interested and informed regarding 
timber matters is that an unusually large pro- 
portion of the forested lands are non-agricul- 
tural, and if they are to remain productive 
they must continue to produce forest crops. 
He continued as follows in part: 


The forests of British Columbia are virgin, de- 
veloped without the aid of man. In the natural, 
or virgin woods, taken over large areas and in 
the long run, the annual growth just offsets the an- 
nual decay. Our forest lands have been forest 
lands for thousands of years, and probably on the 
whole contain no more wood today than they did 
a thousand years ago. I note, in a publication by 
the Forest Branch, that the annual growth in the 
British Columbia forests is estimated at “about 
6 billion feet, or about 1/6 of the total cut of the 
United States.” This statement, taken as it 
stands, may be misleading unless attention is 
called to the fact that if the annual growth in our 
virgin forests be 6 billion feet, then the annual loss, 
thru natural causes (deeay etc.) must also be in 
the neighborhood of 6 billion feet. Talk of the 
necessity of forest conservation from the stand- 
point of wood supply would be absurd if the forest 
actually grew three times the amount of the an- 
nual cut for the Province, which is abgut 2 bil- 
lion feet. 

Mature west Coast Douglas fir, cedar and Sitka 
spruce is the timber which the average lumber- 
man, as well as the layman, has in mind when he 
thinks or speaks of British Columbia timber. It 
is the timber of this character which has supplied 
the lumber markets of the world up to the present 
time, and which has made the Pacific Northwest 
famqus as a lumber producing region. It is the 
timber which supplies the extraordinary needs of 
the wood using world. Other classes of timber and 
second growth will always take care of the ordi- 
nary needs. A very great concern to lumbermen, 
therefore, and, indeed, the public at large, is the 
amount of this. special, high grade timber which 
can not be replaced because of the hundreds of 
years required to grow it. 

A word about the export of logs, a question 
which has been agitating our legislators in Victoria 
recently. Some of them want to prohibit the ex- 
port of logs for the purpose of compelling the man- 
ufacturers on the other side of the line to set up 
their plants over here and give British Columbia 
the fullest benefit of her timber resources by hav- 


nig the logs all sawed on this side. The advan- 
tages of this are obvious. But, would an embargo 
on logs bring about the desired result? 

The records show 151 million feet exported last 
year. This amount would supply the mills of the 
State of Washington for less than a week, sup- 
posing it all went there, which it does not, as a 
great deal goes to Japan. An embargo on logs 
would therefore mean depriving the United States 
mills of only a few days’ cut. 

The Washington mills pay a premium of about 
$3 a thousand feet on logs bought here, made up 
of towage, insurance, export charges and import 
tariff, in addition to the market price established 
by the loggers and millmen here. Would the em- 
bargo on logs bring mills here if such a heavy 
tax as this has no effect? Bear in mind also, that 
a considerable portion of these exported logs are 
allowed to, go out because they can not be profitably 
used here, and are in danger of being entirely 
wasted. For instance, just now many of the shingle 
mills have been closed down because of unfavorable 
trade conditions, The loggers continue operations, 
however, to supply other kinds of logs and must, 
of necessity, produce a certain quantity of cedar, 
which is mixed with the other species and can not 
be left behind. If some of these cedar logs are 
not exported, they would be ruined by teredos 
before the mills could use them. 

The export permits for logs are issued by a com- 
mittee of three loggers and three millmen and one 
representative of the Forest Branch, and I doubt 
very much if this committee has ever allowed a 
raft of logs to be exported which would be of value 
to anyone if kept here. This committee is an ef- 
fective and efficient balance wheel for regulating 
the export of logs to the benefit of everyone con- 
cerned, including the public. 

We must bear in mind also, that the United 
States lumber market is far more important to 
the manufacturers here than a few days’ supply of 
logs for the mills of Washington and Oregon can 
possibly be to the United States. A retaliatory 
tariff on lumber into the States would quickly 
ruin the industry in British Columbia. 


Florida Timber Transaction 


JACKSONVILLE, FLA., Dee. 24.—The sale of 
large tracts of timber in Florida to J. M. 
Griffin, of Laurel, Miss., and W. C. Sherman, 
of the St. Andrews Bay Lumber Co., Millville, 
Fla., reported on page 51 of last week’s issue 
of the AMERICAN LUMBERMAN, by Baker, Fen- 
tress & Co., of Chicago, erroneously gave the 
impression that this timber was owned by that 
company. The timber in questicn was the prop- 
erty of the Florida Industrial Co., owned jointly 
by the Consolidated Naval Stores Co. and the 
Gillican-Chipley Co., in the first of which Bak- 
er, Fentress & Co. has a substantial interest. 
In the transactions noted, Baker, Fentress & 
Co. functioned only as agent for the corporate 
owners. 





Save 10 to 15 days’ time! 





If you use Tough White Ash in carlots, 
and want heavy, tough fibre lumber, cut from 
good timber, you will find it in our steam-heated 


warehouse here. Stopped in transit, ready for 
quick shipment to you, saving you 10 to 15 
days’ time over mill shipment. 

We send you tough white ash with National 
certificate attached, our inspection guaranteed, 
or joint inspection here. Don’t forget; it’s 
quality first—on any quantity, delivered any- 
where. 

Wire our expense for prices 


E. BARTHOLOMEW Hardwood Co 


4052 Princeton Ave., CHICAGO Tel. Boulevard 0636 


Yards: — Chicago, Ill., and Nashville, Tenn. 
12-29-23 














Profits for You in 
THE 


perrect GARAGE DOOR 


A substantially - constructed, economical 
garage door that every retail lumberman 
can sell profitably. Sales have quadrupled 
in last three years. Present capacity, 500 
doors every 24 hours. 


Write for sales facts without obligation. 


The Rowe & Giles 
Lumber Co. 


CHAGRIN FALLS, OHIO 

















Every Business 


of consequence ought to have proper card representation. 


WIGGINS 
Peerless Patent Book Form Cards 


are used by many of America’s largest card users 
—superiority ofengraving and the con- 
venience of the book form style 
explains why. 






Send for tab 
of specinens, 
detach them 
one byon: and 
observe tieir 
sharp e+ ges 
and geceral 
excellens °. 


The Sohn B. Wiggins Company 


Established 1857 Desai 
Engravers Plate Makers r3 TCAGO 


1108 South Wabash Avenue 


ror EEL COMPANY 


J 
PITTSSURON. PA 
CISHER BUILOIN® 
case 
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Jan. 4, 


1924 
Brown Hotel, Louisville, Ky. 
ference. 


Plywood Manufacturers’ Association, 


Superintendents’ con- 


Jan. 7-8, 1924—Western White Pine Blister Rust Con- 


ference, Spokane, Wash. Special Meeting of 
trustees. 

Jan. 9-11, 1924—-Wisconsin Master Builders’ Associa- 
tion, Milwaukee, Wis. Annual. 


Jan, 9-11—-National Conference on Transportation, aus- 
pices of Chamber of Commerce of U. S. A., Wash- 
ington, D. C. 

Jan. 11, 1924—Southern Hardwood Traffic Association, 
Hotel Gayoso, Memphis, Tenn. Annual, 

Jan. 11, 1924—-Wholesale Lumber Dealers’ Association, 
Toronto, Ont. Annual. 

Jan. 14, 1924—Western Ked Cedar Association, Daven- 
port Hotel, Spokune, Wash. Annual. 

Jan. 15-17, 1924—Northwestern Lumbermen’s Associa- 
tion, Minneapolis, Minn. Annual. Exhibits at West 
Hotel and meetings at Minneapolis Court House. 

Jan. 15-17, 1924—Americun Wood Preservers’ Associa- 
tion, Muehlebach Hotel, Kansas City, Mo. Annual. 

Jan. 16-17, 1924—Retail Lumber Dealers’ Association of 
Indiana, Claypool Hotel, Indianapolis, Ind. Annual. 

Jan. 16-18, 1924—Ontario Retail Lumber Dealers’ Asso- 

ciation, King Edward Hotel, Toronto, Ont. Annual. 

Jan. 17-18, 1924—National Association of Railroad Tie 
wine ti Muehlebach Hotel, Kansas City, Mo. An- 
nual. 

Jan. 17-19, 1924—Mountain States Lumber Dealers’ As- 
sociation, Albany Hotel, Denver, Colo. Annual. 
Jan. 18, 1924—Indiana Hardwood Lumbermen’s As- 
aa Hotel Severin, Indianapolis, Ind. An- 

al, 

Jan. 18, 1924—Pacific Coast Shippers’ Association, Henry 
Building, Seattle, Wash. Annual. 

Jan. 18, 1924—California White & Sugar Pine Manufac- 
turers’ Association, San Francisco, Calif. Annual. 

Jan. 19, 1924—San Joaquin Valley Lumbermen’s Club, 
Hughes Hotel, Fresno, Calif. Annual. 

Jan. 21, 1924.—Lumbermen’s Association of Chicago. 
Annual, 

' 21-24, 1924—Consulting 

Standards, Congress Hotel. Chicago. 

Jan. 22, 1924—Northern Pine Manufacturers’ Associa- 
tion, Hotel Radisson, Minneapolis, Minn. Annual. 

Jan. 22, 1924—Joint meeting Georgia-Florida Saw Mill 
Association and Roofer Manufacturers’ Club. Hotel 
Dempsey, Macon, Ga. 

Jan. 22-25, 1924—Union Association of Lumber & Sash 
& Door Salesmen, Gibson Hotel, Cincinnati, O 
Annual, : f 

Jan. 2: “24, 1924—Kentucky Retail Lumber Dealers’ 
Association, Brown Hotel, Louisville, Ky. Annual. 

Jan. 23-24, 1924—Pennsylvania Lumbermen’s Associa- 
tion, Bellevue-Stratford Hotel, Philadelphia, Pa. 
Annual, ; 

Jan. 23-25, 1924—Southwestern 
tion, Kansas City, Mo. Annual. 

Jan, 23-25, 1924—Western Retail Lumbermen’s Asso- 
ciation (Canada), Fort Garry Hotel, Winnipeg, Man. 

Annual, 

23-25, 1924—Ohio Association of Retail Lumber 
Dealers, Gibson Hotel, Cincinnati, O. Annual. 
Jan. 24-25, 1924—Southern Illinois Retail Lumber Deal- 

= < ‘pcan Benwovud Hotel, Effingham, II]. 
nnual, 


Jan. 28-30, 1924—Southern Forestry Congress, Atlanta 
Ga. Annual, , 


Jan. 


Committee on Lumber 


Lumbermen’s Associa- 


Jai. 


Jan. 30-31, 1924—West Virginia Lumber & Builders’ 
ee, Dealers’ Association, Huntington, W. Va. 
nnual, 


Jan. 30-31, 1924—National Lumber Exporters’ Associa- 
— Hotel Sinton, Cincinnati, Ohio. An- 
ual. 

Jan. 30-31, 1924—Canadian Lumbermen’s Association, 
Statler Hotel, Buffalo, N. Y. Annual. 

Jan. 30-31, *1924—Southeastern Iowa Retail Lumbermen’s 
Spent Hotel Blackhawk, Davenport, Ia. An- 
nual, F 

Feb. 4, 1924—Empire State Association of Wholesale 
Lumber & Sash & Door Salesmen, Hotel Pennsy!]- 
vania, New York City. Annual. 

Feb. 5-7, 1924—Northeastern Ketail Lumbermen’s Asso- 
a Hotel Pennsylvania, New York City. An- 
nual, 

Feb. 6-7, 1924—Southern Retail Lumber Dealers’ Asso- 
ciation, Chisca Hotel, Memphis, Tenn. Annual. 
Feb. 6-7, 1924—Southwestern Iowa Retail Lumber- 
men’s Association, lowana Hotel, Creston, Iowa. 

Annual. 

Feb. 6-8, 1924—Michigan Retail Lumber Dealers’ Asso- 

ciation, Pantlind Hotel, Grand Rapids, Mich. An- 


nual. 
Feb. 12-13, 1924—Central 


& Northeastern Iowa 

Lumber Association, Montrose Hotel, Cedar 
Rapids, Iowa. Annual. 

Feb. 12-14, 1924—Wisconsin Retail Lumbermen’s Asso- 
ciation, Hotel Pfister, Milwaukee, Wis. 

Feb. 13-15, 1924—Nebraska Lumber Dealers’ Associa- 

tion, Rome Hotel, Omaha, Nebr. Annual. 

Feb. 18-23, 1924—Western Retail Lumbermen’s Associa- 

tion (U. 8.), Biltmore Hotel, Los Angeles, Calif. 

Annual, 

19-21, 1924—Illinois Lumber Merchants’ Associa- 

tion, Congress Hotel, Chicago. Annual. 

Feb. 20, 1924—Lumber Dealers’ Association of Connec- 
ticut, Hotel Stratfield, Bridgeport, Conn. Annual. 

Feb. 20-21, 1924—Northwest Iowa Lumbermen’s As- 
sociation, Wahkonsa Hotel, Fort Dodge, Iowa. 
Annual. 

Feb. 26, 1924—Northern Indiana & Southern Michigan 
Retail Lumber Dealers’ Association, Oliver Hotel, 
South Bend, Ind. Annual. 


Feb. 





Feb. 1924—Retail Lumber Denlers’ Association 


William Penn Hotel, Pittsburgh, 


27-29, 
of Pennsylvania, 
Pa. Annual, 


March 19-20, 1924—South Dakota Retail Lumbermen’s 
Association, Sioux Falls, S. D. Annual, 


March 19-20, 1924—National-American Wholesale Lum- 
ber Association, Cincinnati, O. Annual. 

March 22-29, 1924—Own Your Home Exposition, Col- 
iseum, Chicago. Annual. 


April 8-10, 1924—Lumbermen’s Association of Texas, El 
Paso, Tex. Annual 

April 19-26, 1924—Own Your Home Exposition, Sixty- 
ninth Regiment Armory, New York City. Anmiiai. 

May 5-8, 1924-—-Chamber of Commerce of the 0... B.. Aise 
Cleveland, Ohio. Annual, 


Consulting Committee to Meet 


WASHINGTON, D. C., Dee. 24.—Members of 
the consulting committee on lumber standards 
have been notified by R. G. Merritt, executive 
secretary, that a meeting of the committee has 
been called, beginning Jan. 21 and continuing 
until Jan, 24 inclusive, at the Congress Hotel, 
Chieago. At this meeting the committee will 
endeavor to formulate recommendations on: 
Odd and short length lumber; basic yard lum- 
ber sizes; moldings; shingles (possibly) ; ship- 
ping weights for lumber, and such recommenda- 
tions with respect to procedure in shop and fac- 
tory lumber as may be possible in advance of 
the completion by the United States Forest 
Products Laboratory of its investigation now 
under way. 


maa aaaaaaan 


Connecticut Dealers Set Date 

Hartrorp, COoNN., Dec. 24.—Secretary Wil- 
liam J. Riley, of the Lumber Dealers’ Associa- 
tion of Connecticut, this city, advises that the 
annual convention will be held Feb. 20, 1924, 
at the Hotel Stratfield, in Bridgeport. Presi- 
dent John C. Barry has appointed the following 
convention committee: John Schwarz,  jr., 
Bridgeport, William J. Riley, Hartford, R. H. 
Murphy, Bridgeport, F. B. Grant, New Haven, 
and J. Shine, Bridgeport. 


Rae aaaaaaan 


Empire State Salesmen’s Plans 


Rocuester, N. Y., Dec. 24.—Announcement is 
made by J. H. Rumbold, secretary of the Em- 
pire State Association of Wholesale Lumber & 
Sash and Door Salesmen, this city, that the an- 
nual meeting will be held in New York City on 
the afternoon of Feb. 4, 1924,-with headquar- 
ters at the Hotel Pennsylvania. Secretary Rum- 
bold announces that at that time he will turn 
the duties of his office over to a suecessor. He 
has for many years been the incumbent of the 
office, but having recently been appointed gen- 
eral manager of the Hanna Lumber Co. (Ine.), 
Rochester, he has found that his secretarial 
duties conflict with his other duties. The asso- 
ciation will act as host at an entertainment and 
smoker to be given the Northeastern Retail 
Lumbermen’s Association on the evening of 
Feb. 5 at the Pennsylvania Hotel. 


° . 

Canada Retailers Plan Big Concat 

WINNIPEG, MAN., Dec. 24.—Secretary Fred. 
W. Ritter, of the Western Retail Lumbermen’s 

, 

Association (Canada), made a very important 
announcement last week in connection with the 
association’s convention Jan. 28-25. On the 
second night Hoo-Hoo is to be revived and this 
evening has been turned over to a local com- 
mittee that plans to put on the first concatena- 
tion which has been held in Canada for a great 
many years. 

Mr. Ritter said that credit for the revival of 
Hoo-Hoo in Canada must be given to Ted Jones, 
of the T. T. Jones Lumber Co., of Minneapolis, 
Minn., who came up to Winnipeg a week ago, 
rounded up a few of the old time Hoo-Hoo mem- 
bers and before he left for home he had them 
thoroly sold on the idea of reviving the order in 
Canada. Mr. Jones appointed T. A. Sparks, an ex- 
president of our association and sales manager of 
the T. A. Burrows Lumber Co., to the position of 
Vicegerent Snark. A strong committee, consisting 
of Frank Mitchell, W. Scoville, Ed. Carter, Reg. 
Westcott and Herb. Patterson, has been appointed 


to immediately have all old members in the city 
reinstated and subcommittees have been chosen 
by Mr. Sparks in Regina, Moose Jaw, Saskatoon, 
Calgary and Edmonton, to help make a success of 


the concatenation, 
@aaaaeaaanaani 


Southwestern Lumbermen’s Sticker 

Kansas City, Mo., Dec. 26.—A very neat 
sticker is being used to advertise the convention 
of the Southwestern Lumbermen’s Association 
to be held here Jan, 23, 24 and 25, and it has 
attracted very favorable comment. It is ap- 
proximately 1° x21 inches in size and is printed 
in red and black. A large red heart bears the 
legend ‘436 Times Welcome in the Heart of 
America’? while a horseback rider in the right 
foreground and modern buildings in the left 
background surrounding the heart suggest the 
changes time has made. Below the words 
‘<Southwestern Lumbermen’’ appear conspicu- 
ously in black; below that appear ‘636th An- 
nual—Kansas City, Mo.,’’ and the dates. 


Sixth Southern Forestry Congress 

SAVANNAH, GaA., Dee. 24.—Plans are rapidly 
taking shape for the sixth Southern Forestry 
Congress to be held Jan. 28 to 30 inelusive, in 
this city, and some of the outstanding figures in 
forest conservation and in the business life of 
the South are expected to address the sessions, 
The first day will be devoted to the naval stores 
industry. The second day will be given over 
to discussion tending to bring out the intimate 
relationship of forests and the business life of 
the South. At a night session some national 
political figures are expected to talk on forestry 
and other subjects of public interest. The final 
day of the meeting will be devoted to business 
affairs of the congress and to roundtable dis- 
cussions of State forestry legislation. 


@aeaeaeaaataanaaes 


Plywood Superintendents to Confer 


At the recent annual meeting of the Plywood 
Manufacturers’ Association considerable time 
was given to discussion of more efficient ma- 
chinery and appliances for handling veneer and 
plywoods and it was decided that the best way 
to develop ideas along this line was to hold 
a conference of plant superintendents. To 
that end a call has been issued for Jan. 4, 1924, 
at the Brown Hotel, Louisville, Ky., to which 
all superintendents are invited. Cost Engineer 
H. D. Potter, of the association, will be in 
charge of the conference and will present some 
important subjects for discussion. 


Buffalo Association Activities 

Burrauo, N. Y., Dee. 24.—The Buffalo Lum- 
ber Dealers’ Association kept up its reputa- 
tion for ‘‘something doing’’ at its special 
Christmas dinner which took place Dee. 19. 
Thirty-four were present, but one of their num- 
ber, Robert J. Summers, was conspicuous by 
his absence. Before the dinner progressed very 
far it was announced that he was in Washing- 
ton, but in order to keep up.the friendly feel- 
ing he would like to say a few words by radio 
to the diners. So a big radio horn was brought 
in, and it soon roared out a pleasant greeting. 
While some talk was going on about replying 
to the message, the door opened and in walked 
Mr. Summers. The surprise was great, but 
it did not prevent a demand for a speech from 
the joker, who gave them a nice address, full 
of stories and other pleasantries. 

Further arrangements have lately been niade 
for the entertainment of the visitors who will 
attend the annual convention of the Canadian 
Lumbermen’s Association, to be held at the 
Hotel Statler here on Jan. 30 and 31. An in- 
vitation is to be extended to the presidents and 
secretaries of three principal lumber associa- 
tions to attend, the National Hardwood Lum- 
ber Association, the National Lumber Manufac- 
turers’ Association and the National-American 
Wholesale Lumber Association. A ladies’ re- 
ception committee is to be organized and Mrs. 
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Horace F. Taylor has been appointed chair- 
man. The entertainment committee, of which 
Harry L. Abbott is chairman, is now in com- 
munication with prospective speakers for the 
banquet. 


Plans Southern Trip 


NEw York, Dec. 24.—Secretary W. W. 
Schupner, of the National-American Wholesale 
Lumber Association, will leave New York on 
Jan. 5 for a trip south, his itinerary being as 
follows: Jan. 7-8, Jacksonville, Fla., Mason 
Hotel; Jan. 9, Macon, Ga., Dempsey Hotel; Jan. 
10-11, Birmingham, Ala., ’ Tutwiler Hotel; Jan. 
12-13, Montgomery, Ala., Gay-Teague Hotel; 
Jan. 14-15, New Orleans, La., Roosevelt Hotel; 
Jan. 16-17, Memphis, Tenn., Chisca Hotel; Jan. 
18, Cincinnati, Ohio, Sinton Hotel. 

The association membership is being built 
up very progressively in the Southeast and the 
membership Committee is planning to codperate 
with Mr. Schupner during this trip in the ex- 
pectation that some new membership accessions 
will early result. 


Ontario District Retailers Meet 

TORONTO, ONT., Dec. 24.—A meeting of re- 
tail lumber dealers from the Orangeville dis- 
trict of the Ontario Retail Lumber Dealers’ 
Association was held at the Queen’s Hotel, 
Toronto, recently. J. B. Mackenzie, of George- 
town, occupied the chair and there was a good 
attendance. The difficulty that has been ex- 
perienced in the past in getting attendance at 
meetings of this district was discussed and the 
members agreed that it was the result of the 
widely scattered nature of the district. It was 
decided ultimately to make an attempt to di- 
vide the district into two sections; a southeast- 
ern and a northwestern section. The district 
divides itself naturally in this manner and it 
is believed that. two successful associations can 


To Show Many House 


The Model Homes Contest in connection with 
the thirty-fourth annual convention of the Ili- 
nois Lumber Merchants’ Association, to be held 
at the Congress Hotel, Chicago, Feb. 19, 20 and 
21, is attracting attention all over the State. 
Instructors in manual training departments in 
a good many Illinois schools and their pupils 
are actively at work on models of homes to be 
exhibited at the convention in Chicago. 

The committee in charge of this feature re- 
ports that already twenty or more cities and 
towns have announced that they will be repre- 
sented in the display and contest, and indica- 
tions are that the number will be more than 
doubled before the date of the State meeting. 


The object of this display and contest is to 
create an interest in home building among the 
boys of Illinois; to develop home building ideas 
and have a variety of designs and plans for 
the information and guidance of the building 
public. The association is offering $200 in cash 
prizes, the first being $100; second, $50; third, 


$25, fourth, $15; and fifth, $10. Competition 
is open to all boys of Illinois aged 18 and 


under; or to the manual training departments 
of the various schools of the State—the work 
to be done by students in those departments 18 
or under. All models will be exhibited at the 
annual convention and prizes will be awarded 
by a committee composed of one retail lumber 
dealer, one architect and one building con- 
tractor. 

The dealers of Springfield are offering local 
prizes amounting to $200 and the contest is 
open to all schools and boys in Sangamon Coun- 
ty under the rules adopted by the State asso- 
ciation. They propose to have a local contest 
and the prize winners will have their models 
in the convention contest. The work is going 
well and there undoubtedly will be three or 
four prize winners who will be eligible to the 
State contest. 

At Bloomington, the MeLean County Lum- 
bermen’s Club is coéperating with cash prizes 


easily be organized. It is proposed to hold 
meetings in each of the new districts early in 
January. The members also devoted much of 
their time to a discussion of the new sales tax 
which will come into effect on Jan. 1, and ap- 
proval of the steps taken by the Toronto and 
district branch in sending a deputation to Otta- 
wa to ask that ordinary planing mill products 
be classified as rough lumber in connection with 
the sales tax. 


Hardwood Traffic Annual 


MEMPHIS, TENN., Dee. 24.—The eleventh an- 
nual of the Southern Hardwood Traffic Asso- 
ciation will be held at the Hotel Gayoso Fri- 
day, Jan. 11, according to announcement of 
Walker L. Wellford, president. Arrangements 
are in the hands of a committee composed of 
S. M. Nickey, three years president of this 
organization; T. E. Sledge, May Bros.; W. L. 
Emmons, Mississippi Hardwood Co.; Franklin 
T. Turner, Turner-Farber-Love Co.; and S. L. 
Harlow, Dudley Lumber Co. 

The annual will open with a luncheon at 
12:15. The program is not yet complete but 
the officers will make their annual reports, new 
officers will be selected, and as a special feature 
a prominent speaker will lead the discussion on 
some important transportation subject. It is 
expected that about four hundred manufactur- 
ers and shippers will be present. 


Pine Blister Rust Conference 

SPOKANE, WASH., Dec. 22.—Executive Secre- 
tary C. S. Chapman, of the Western Pine Blister 
Rust Conference, announces that a meeting of 
the trustees will be held Jan. 7 and 8, in the 
Eilers Building, here, to discuss the growing 
inroads of blister rust in western forests and to 
discuss methods and plans for controlling it. All 
who are interested in safeguarding white pine 
timber are invited to attend this meeting. 


Models at Convention 


of $200 with a plan similar to that of the 
Springfield dealers. Manual training instrue- 
tors and their pupils in McLean and DeWitt 
counties are hustling, and without doubt both 
counties will make a fine showing. 

In the LaSalle-Peru township high school 
ten or twelve pupils of the manual training de- 
partment are working on house models. The 
manual training instructor in that school says 
he expects to exhibit eight or ten constructed 
by his pupils, and that his boys are going after 
prizes with energy. 

At Shabbona, in DeKalb County, Griffith & 
Todd have announced $100 in loeal prizes, open 
to the schools and boys of that entire com- 
munity with the rules of the State associa- 
tion governing and the plan adopted by Spring- 
field and Bloomington dealers to govern the 
local contest. 

In the East St. Louis territory the secre- 
tary of the Cahokia Club reports that there 
will be models from Wood River, Edwards- 
ville, Belleville, Collinsville, Columbia, Waterloo 
and very likely half a dozen others. 

The first entry in the contest came from 
Henry, Ill., where A. F. Hunter, a member of 
the committee, resides. The boys from the 
manual training department there are work- 
ing hard and will have one or more models 
in the contest. 

Other Illinois cities and towns that will be 
in the contest are LaHarpe, Galesburg, Car 
thage, Savanna, Sycamore, Geneva, Pana, Tay- 
lorville, Lacon, Magnolia, and Mark. 

The committee expects thirty or forty, per- 
haps more, models in the display at the Con- 
gress Hotel. Newspapers thruout the State 
have given this feature of the convention a 
good deal of publicity. Many of the editors 
have’ taken much interest and are helping in 
every way they can to have their community 
represented. The committee in charge is F. W. 
Weinel, Columbia; H. J. Troup, Kankakee, 
and A. F. Hunter, Henry. 
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Stop Those 
Credit Losses 


which result 
from extending 
credit without 
first having reli- 
able, up-to-date 
credit informa- 
tion. Clancy’s 


RED BOOK 


Service of Semi- 
Weekly Revised 
Ratings and Special 
Reports will help 
you immeasurably. | 
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Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders, 


The American Credit-Indemnity Co. 


OF NEW YORK 
511 Locust St. 1045II1.Mer.Bank Bld. 80 Maiden Lane 
New York, N. Y. 


Chicago, Ill. 
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PEARSON GRADY & Co. 


Timber Estimating 
Reliable Work 


1106 SPALDING BUILDING, 
PORTLAND, OREGON 








EXPERIENCED TIMBER SERVICE 


OF ALL DESCRIPTIONS 
Bankers’ valuations of timber, mills and 
logging plants. 
Timber examinations and detailed reports. 
Typographic surveys. 
Logging plans, R. R. locations. 


THE JOHN P.VAN ORSDEL CO. 


Forest Engineers to Lumbermen 


505 Lowman Building, SEATTLE, WASH. 








ROBERT W. HUNT CO. 
INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER - PILING - TIES 
TREATED MATERIALS 


New and Used Rail and Equipment 


NEW ORLEANS, LA. JACKSONVILLE, FLA. 
Carondelet Bidg. Clarke Bldg. 


Gen’! Office—2200 Insurance Exchange, CHICAGO 











GILBERT NELSON & CO. 


Public Accountants 
600-60! LUMBER EXCHANGE BUILDING 


CHICAGO 


TELEPHONE RANDOLPH 7777 








LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. We handle all classes of cargo and have 
| _ Special Department handling Export Lumber Shipments 











Page & Jones, Mobile, Ala., U.S.A. 
Cable Address, “PAJONES, Mobile” 
All leading Codes used 
Ship Brokers & Steamship Agents 

















Plans for Annual Feed and Frolic 

St. Louis, Mo., Dec. 24.—The annual feed 
and frolie of the Liars Club, which is composed 
of hardwood lumber salesmen, will be given 
next Saturday at the American Annex Hotel. 
It will begin at 12:30 p. m. and end at 12:30 
a. m. H. J. Lamson, president of the club, 
will deliver the address of welcome, and L. M. 
Tully will speak of the departed, his toast be- 
ing, ‘‘To those who have ‘checked’ out.’’ J. 
O’Reilly will act as toastmaster at the dinner, 
and talks will be made by F. Christmann, L. M. 
Borgess, W. L. Shevlin, Guy Fulton, EK. H. 
Trump, L. R. Eppler, and R. Warner. 

The motto of the club, which was organized 
twenty-three years ago, is ‘‘Once a Liar, Al- 
ways a Liar.’’ 





Urges Better Organization 


PORTLAND, ORE., Dee. 22.—That the lumber 
industry and its allied branches should organ- 
ize better was the contention of A. J. Wartes, 
manager of the Excel Shingle Co., of Seattle, 
Wash., speaking before the Portland Lumber- 
men’s Club luncheon Wednesday of this week. 


The lumber business seems the legitimate prey 
for all kinds of attacks, said Mr. Wartes, and in 
many instances, because of lack of organization, 
is unable to fight back. Every other line of in- 
dustry has perfected organization and success is 
won thru team work. The loggers, the lumber 
manufacturers, the shingle men, the wholesaler 
and retailer seem unappreciative of the benefits to 
be derived from coéperation. The situation is im- 
proving, but the good work has only begun. The 
shingle men are finding out that competitors wage 
relentless war on their output and unless counter- 
acted, he predicted, it is only a matter of time 
when their product would be barred entirely by 
_— forced on consumers thru organized 
effort. 


Mr. Wartes, whose company handles the out- 
put of 24-inch shingles of a great many mills 
in the Pacific Northwest, noted an improve- 
ment in the shingle market. 

‘With Mr. Wartes as guest of the club, was 
Mr. Morrow, shingle manufacturer, of Aber- 
deen, Wash. 

F. 8. Cutler, president of the club, brought 
before the meeting a case of alleged violation 
of trade ethics on the part of a concern not 
affiliated with the organization. A committee, 
consisting of Mr. Cutler, C. E. Putman and 
Wm. H. Andersen, was appointed to investi- 
gate and report at the next meeting to be held 
after the holiday season, the date to be an- 
nounced by the secretary. 


Discusses Lumber Outlook 


SHREVEPORT, La., Dec. 24.—A. O. Davis, 
wholesale lumber dealer, in addressing the 
Shreveport Lumbermen’s Club last week, dis- 
cussed market and manufacturing conditions in 
the lumber industry and pointed out methods 
by which they may be improved. 


According to a local report, he said that based 
on construction now in sight, and the program 
thruout the nation for the construction of homes, 
the first half of 1924 will, in all probability, be 
unusually active. The retail and wholesale fur- 
niture stores, he said, are expecting an enormous 
demand early in the coming year, and following 
the semiannual furniture show in January, he ex- 
pects the furniture manufacturers to have a fairly 
accurate line on the amount of furniture to be 
demanded, which will be a strong factor in the 
standing of the lumber market, he said. 

Order placing, he said, has not shown a disposi- 
tion to slow up, as is usual at this season of the 
year on account of inventory taking. 

Conditions for the latter half of 1924, the 
speaker said, will depend largely on the presiden- 
tial campaign. The foreign situation, and espe- 
cially the present revolution in Mexico, naturally 
are reflected in business conditions here, he de- 
clared, and advised that a close watch be main- 
tained on all foreign countries, ‘‘because the pros- 
perity of these nations means the prosperity of 
this country.” 

Referring to the manufacturing phases of the 
lumber industry, Mr. Davis said that the questions 
of selection in woods, the manufacturing process, 
care of lumber in the yards and in the grading 
are vital problems entering into the success or 
failure of the business. 

Louisiana, east Texas and Arkansas, he said, 
comprise a territory which is now being recognized 


































as the greatest hardwood area in the nation, 
Timber in this section, he said, compares favor- 
ably with any in the world, but the important ques- 
tion is in finding the proper methods of putting it 
on the market. 


Tell of Benefits of Club Membership 


JACKSON, Miss., Dec. 24.—The final meeting 
of the Jackson Lumbermen’s Club for 1923 was 
held last Thursday. All unfinished business 
was taken up and disposed of. The club then 
went into a testimonial or checking-up meeting, 
Short talks were made by several leading lum- 
bermen, who spoke of the benefits they had ob- 
tained from the club the last year. 

The next meeting of the club will be held 
Jan, 3rd at its new quarters in the New Ed- 
wards Hotel, which will open the first of the 
year. This meeting will be presided over by 
M. &. Enochs, vice president, who is interested 
in the new hotel. A very elaborate program is 
being arranged for this occasion. 





Business at Home and Abroad 


The business situation at home and abroad 
is summarized by the Department of Commerce, 
based on latest available information, as fol- 
lows: 


DoMESTIC.—Reports on November business ac- 
tivity received during the week ending Dec. 18 by 
the bureau of the census, Department of Com- 
merce, confirm the sustained activity in basic in- 
dustries noted from earlier reports. Cut of walnut 
and California redwood lumber increased in Novem- 
ber over the preceding month and November, 1922. 
Northern pine lumber and lath production and cut 
of Douglas fir declined. Production and unfilled 
orders of oak flooring increasing over the pre- 
vious month and November, 1922. Production of 
merchant pig iron during the month totaled 431,- 
462 long tons, against 457,796 the previous month 
and 386,069 for November of last year. Unfilled 
orders for merchant pig iron increased seasonally, 
amounting on Nov. 381 to 1,265,518 long tons, 
against 616,722 at the close of October and 739,- 
355 on Nov. 31 in 1922. Coal and coke produc- 
tion declined from the previous month and Novem- 
ber, 1922. Building construction in 27 northeast- 
ern States, based on the total value of contracts 
awarded, was 12 percent below the previous month 
but 19 percent above November of last year. Ship- 
ments and new orders and enameled sanitary ware 
declined and stocks increased. Wholesale prices 
declined from October, the Department of Labor 
general index, relative to 1913, standing at 152 
for November, against 153 the preceding month 
and 156 in November, 1922. Wholesale prices of 
farm products, clothing, chemicals and drugs in- 
creased. The food index remained unchanged while 
fuel and lighting, building materials, house furnish- 
ings, and miscellaneous declined. Cold-storage hold- 
ings of beef and pork increased seasonally during 
the month; holdings of beef products on Dec, 1 
being 47 percent above the Nov. 1 holdings and 
37 percent above the holdings Dec. 1, 1922. Hold- 
ings of pork products during the same period in- 
creased 14 percent over the holdings at the close 
“ BI previous month, and 44 percent over Dec. 


ForreIGN.—European cables to the Department 
of Commerce report some improvement in Den- 
mark, Norway and Finland; a few unfavorable 
factors in Sweden, tho the situation remains es- 
sentially sound; continued industrial activity in 
Belgium, especially in textiles; a cabinet crisis in 
Poland, delaying financial reforms; and a large 
excess, in tonnage, of German imports over ex- 
ports. Belgium and Dutch imports increased. Some 
increase in unemployment is reported in these two 
countries, due to seasonal slackness in building 
trades. Stabilization of the crown as a feature 
of the month in Denmark; in other reporting coun- 
tries financial conditions were little changed, except 
that Italy showed increased government revenues. 
General business in China was slightly better, ac- 
cording to a Shanghai cable. Up country demand 
for crop-moving money caused a temporary silver 
shortage in Shanghai. Chinese exports to the 
United States showed a decided increase. 





Sorrwoops are being squeezed into hard- 
woods in Holland in asphalt at 100 degrees 
centigrade, under about 300 atmospheres pres- 
sure for five hours. Under this treatment the 
wood shrinks to about half its original size 
and greatly increases in hardness, but great 
care has to be used that the moisture content 
of the wood is correct, because otherwise crack- 
ing takes place, and there are other important 
technical details which must be handled prop- 
erly to make the new process a success. 
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Wholesalers and Shippers Amalgamate 


NEw York, Dee. 24.—-Officers of the Nation- 
al-American Wholesale Lumber Association feel 
that in an announcement being sent out from 
the association office today, the wholesale lum- 
ber industry of the United States is being given 
a real Christmas gift. This letter carries the 
announcement of the amalgamation of , the 
National-American and the Pacific Coast Ship- 
pers’ Association of Seattle, Wash., thus mak- 
ing a real national association covering the en- 
tire field. The letter signed by the presidents 
of the two associations is as follows: 


National-American takes over Pacific Coast 
Shippers’ Association Secretarial and 
Association Activities 
NATIONAL-AMERICAN 
AND PACIFIC 


TO THE MEMBERS OF THE 
WHOLESALE LUMBER ASSOCIATION 
Coast SHIPPERS’ ASSOCIATION : 
As presidents of these two great organizations 

we are pleased to announce that the wholesale 

lumber industry has taken the final step necessary 
to unite the lumber wholesalers of the country into 
one strong, truly national institution. This will be 





A New Year Message 


S a result of our merger with the 

Pacific Coast Shippers’ Association, 
and much faithful work upon general 
membership lines, we are entering the 
New Year 700 and over strong, repre- 
sentative lumber wholesalers, who cover 
the land from the Atlantic to the Pacific 
and from the Gulf to northern Canada. 


Now, one great international organiza- 
tion with a solidarity that insures security, 
with service as its sure foundation. 


With grateful appreciation of the bless- 
ings that have come to us as an association 
during the year just ended, let us resolve 
that the New Year shall find us more 
earnest and alert than ever, to press 
forward along every line of legitimate 
endeavor. To this end we crave a con- 
tinuance of your loyal support and co- 
operation. 


The business outlook for the New Year 
is promising, despite the occasional cloud 
that drifts across the horizon, and in wish- 
ing you A Prosperous New Year, there 
is every reason for confidence in the belief 
that it will be so. 


W. H. SCHUETTE, President. 











fully accomplished when on Jan. 1, 1924, the Na- 
tional-American Wholesale Lumber Association 
takes over and continues the secretarial and gen- 
eral association activities of the Pacific Coast 
Shippers’ Association. 

Negotiations leading toward this amalgamation 
started immediately after the Pittsburgh conven- 
tion, when the National Wholesale Lumber Dealers’ 
Association and the American Wholesale Lumber 
Association merged into the “National-American,” 
and when it became apparent that still further 
constructive work for the lumber wholesaler would 
result from a more direct affiliation with the whole- 
salers of the north Coast section. Great headway 
in this respect was made during the Seattle meet- 
ing last August. The initial step toward a union 
of forces occurred when the Yellow Pine Whole- 
salers’ Association amalgamated with the ‘‘Ameri- 
can” which, in turn, merged with the ‘National,’ 
and now, after further conferences by committees 
and the governing bodies of both associations in 
the absorption of the Pacific Coast Shippers’ Asso- 
ciation the National-American Wholesale Lumber 
Association becomes the recognized national 
spokesman for the organized lumber wholesaler 
from coast to coast, including a very large repre- 
sentation from Canada. ‘This is a great accom- 
plishment. 

As is well known, the Pacific Coast Shippers’ 
Association, which is a stockholding corporation of 
twenty-five years’ standing, with 125 members and 
service subscribers including some 35 National- 
American Wholesale Lumber Association members 
represents the Pacific coast wholesaler to a marked 


degree, and thru its active departments renders 
a service of the same comparative value as the 
special services of the “National-American.” 

General offices are maintained at Seattle, Wash., 
with R. A. Dailey, secretary and general manager, 
in charge. At Minnesota Transfer the association 
conducts a shingle inspection department, which 
is recognized by manufacturers and wholesalers 
of the Northwest. A branch at Vancouver serves 
the British Columbia membership. These activities 
will be codérdinated and continued by the National- 
American Wholesale Lumber Association under the 
charge of Mr. Dailey as manager of the north 
Coast office, covering the territory west of the Cas- 
eades from Vancouver to Portland. 

While the desirability of amalgamating the work 
of the two associations was evident, the corporate 
form of the organization of the Pacific Coast Ship- 
pers’ Association presented a problem which made 
an absolute merger impractical, but this was nicely 
overcome. The Pacific Coast Shippers’ Association 
has heretofore conducted a transportation depart- 
ment whose business was largely the collection of 
freight claims for non-members as well as members, 
and there is need for such a general transportation 
institution in the Northwest. At the last meeting 
of the National-American Wholesale Lumber As- 
sociation executive committee, which Secretary 
Dailey attended, it was seen that this transporta- 
tion work could be completely divorced from the 
secretarial work of the association and taken over 
and continued by the stockholders of the Pacific 
Coast Shippers’ Association. This will be done, the 
Pacific Coast Shippers’ Association ceasing to func- 
tion as a lumber organization and much duplication 
of work and expense will be avoided. 

This arrangement will not only result in a large 
increase in membership in the ‘National-Ameri- 
can” but to an important extent will further 
strengthen the relations among the present western 
membership. The strategic position of the Pacific 
Coast Shippers’ Association makes it a strong and 
helpful influence for the lumber wholesaler, and it 
has accumulated considerable valuable informa- 
tion, which is offered to the entire National-Ameri- 
can Wholesale Lumber Association membership, 
therefore giving members of both associations a 
service not heretofore available except at added 
cost. 

There will be no change in the management 
policies of the association and the activities of 
the north Coast office will be conducted thru the 
officers and directors of the National-American 
Wholesale Lumber Association, under the direct 
charge of W. W. Schupner, secretary-directing 
manager. The western membership will have suit- 
able representation on the board of directors. 

As presidents of the two associations, we con- 
gratulate our members upon the successful culmi- 
nation of this great forward step in the interest 
of the wholesale lumber industry, and your gov- 
erning bodies are certain, when complete reports 
are submitted to our forth coming annual meetings, 
that ratification will promptly and enthusiastically 
follow. 

NATIONAL-AMERICAN WHOLESALE LUMBER ASS’N, 
By W. H. Schuette, President. 
PACIFIC COAST SHIPPERS’ ASSOCIATION, 
By S. L. Johnson, President. 
Dec. 24, 1923. 


Conserve Forests by Using Waste Paper 


ATLANTA, GA., Dec. 24.—More than three 
hundred acres of Georgia forest land—336 acres 
to be exact—were conserved last year by the 
Salvation Army in Atlanta. No—there’s no 
catch in it. It actually happened. And this 
is the way it happened. 

During the year the Salvation Army gathered 
up and reclaimed for use 2,018 tons of paper. 
An acre of pulp timber will produce some- 
thing more than six tons of paper in the fina! 
analysis. The paper collecteu by the Salva- 
tion Army would have been burned or other- 
wise destroyed if left to the janitors of the 
office buildings from which collected. There- 
fore Salvation Army officials feel that a ton 
of paper saved is one-sixth of an acre of forest 
conserved, and that they are saving the re- 
sources of Georgia—or at least some State in 
the Union—when the paper is returned to the 
factory to be remade. And they aren’t far 
wrong at that. 

The Salvation Army all over the United 
States, when you come to figure it this way, 
must be conserving thousands of acres of forest 
land that would otherwise go into the maw of 
the pulp and paper industry. 



































Know What You 
Are Buying 


Our New Idea Stock List has 
proved to be a big help to lum- 
ber buyers. Its accurate and 
reliable description of each item 
enables you to know in advance 
just the kind of lumber that will 
be delivered. 


This week we list some very 
attractive values in Yellow Cy- 
press—one of the best selling 
woods a retail lumber dealer 
ever put into stock. 


Builders who are seeking 
economical and lasting con- 
struction will be interested in 
the unusual durability of our 
lumber. 


CHECK THE ITEMS 
you're interested in and 
we'll gladly give you 
quotations. 


MISSOURI 


Yellow Cypress 


100,000’ 1” Sel. & Btr., R. W., 6 mo. 8” 80% 
35,000’ 1x 6” Sel &. Btr., 10 mo. 65% 
100,000’ 1x 8” Sel. & Btr., 10 mo. 80% 
100,000’ 1x10” Sel. & Btr., 10 mo. 85% 
20,000’ 114x6” Sel. & Btr., 4 mo. 60% 
25,000’ 114418” Sel. & Btr., 3 mo. 80% 
50,000’ 1%” Sel. & B., R. W.,3 mo. 8” 75% 
5,000’ 1144”x12” Sel. & Btr., 8 mo. 90% 
100,000’ 1%” Sel.&B., R. W., 3 mo. 8” 15% 
75,000’ 2” Sel. & Btr., R. W., 8 mo. 8” 85% 
715,000’ 1” No. 1 Shop 4mo. 8” 80% 
45,000’ 114” No. 1 Shop. 6mo. 8” 75% 
30,000’ 14%” No. 1 Shop 4mo. 8” 80% 
100,000’ 1x8” No. 1 Com. 4 mo. 80% 
100,000’ 1x10” No. 1 Com., 4 mo. 80% 
80,000’ 14%4x 8” No.1Com., 4 mo. 90% 
2,000’ 14x12” No. 1 Com., 4 mo. 90% 
100,000’ 142x10” No. 1Com., 8 mo. 90% 
30,000’ 142x12” No. 1Com., 8 mo. 85% 
715,000’ 2x 8” No. 1 Com., 6 mo 80% 
25,000’ 2x12” No. 1 Com., 6 mo 80% 
50,000’ 1x6” No. 2 Com., 3 mo 80% 
25,000’ 1x8” No. 2 Com., 3 mo. 80% 


After each item you will notice 
first the number of months on 
sticks; second, the approximate 
average width; third, the percent- 
age of 14- and 16-foot lengths. 


Can surface or resaw as desired. 


Wisconsin 
Lumber 
Company 


Sales Office: CHICAGO, ILL. 
Band Mill at Deering, Mo. 
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West Penn LumberCo. 


Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK JHARDWOODS 
PITTSBURGH, PA. 


























White Pine 


ALSO LONG and SHORT LEAF 
Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 


IDAHO 
MINNESOTA 
WESTMONT 















(AZ EFFICIENT 
BS) DISTRIBUTION 


toa 


B.W.Cross Lumber Co. 


301 Oliver Building 
Pittsburgh, - Pa. 


White Pine, Yellow Pine, Hemlock & Fir 


CS 





¢ 











MICHIGAN 








Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 

Western White Pine and Idaho White 

Pine for direct shipment from Idaho . 

















[7 
| VON PLATEN-FOX COMPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 


7 17 


HARDWOOD Gpesladslitig FLOORING 


114 kinds Maple, Beech, Birch and Oak Shipped in 

Mixed Cars with Northern & Southern Hardwoods. 

NICHOLS & COX LUMBER CO. 
GRAND RAPIDS, MICH. 
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THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8S 
Dearborn St., Chicago, Ill. 
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“As Others See Us’’ 


CoLuMBus, OHIO, Dec. 26.—In commenting 
on what would happen if we could see our- 
selves as others see us, O. H. Craft, of the 
Andrew Lumber Co., said to an AMERICAN 
LUMBERMAN news representative that we often 
talk about seeing the other fellow’s point of 
view, but the thought involves something more 
tangible than just thinking, because it really 
centers around the word ‘‘right’’, or carried 
to a conclusion—‘‘ righteous. ’’ 


If we should see ourselves as others see us, 
said Mr. Craft, a lot of us would have to do one 
of two things—quit our jobs or change our tactics. 
This doesn’t sound very pleasant, but we get so 
in the habit of trying to cover up our tracks that 
the other fellow can’t hear what we say because 
what we do makes so much noise. 


Selfishness and a spirit of revenge, continued 
Mr. Craft, will keep any individual, business or 
industry in a state of instability. Things don’t 
just happen—they are governed by the individual 
state of mind, combined in its action for good, or 
evil, and when we get so we can think Matthew 
7:12 forward and backward like second nature, 
then we will concentrate on the job at hand. 
It is not meant that we should not endeavor to 
broaden our vision, but we do not become efficient 
by half way doing a number of things, but rather 
by doing one thing so well that it becomes a source 
of joy to ourselves and a service to others. 

When we think of our own material gain, do we 
first think of how our contemplated action will 
affect the other fellow? Don’t we rather think 
of the idea of beating the other fellow to it 
instead of aiding him’? Jealousy of the success 
of others has been the ruination of a lot of other- 
wise good starts. The fellow who steadily climbs 
is the one who, so to speak, stops by the way to 
assist or lend succor to a weaker brother. He 
thereby gains much knowledge that helps him to 
maintain a proper balance as the way becomes 
more involved. It frequently happens that the 
fellow who is inclined to do the right thing is 
forced into a corner, it might be said, by the lead- 
ing element which seemingly lent aid to the divid- 
ing factor seeking to destroy rather than to make 
better an established order which has no definite 
aim in the world of business. If betterment is to 
be had where needed or reorganization of an 
industry is to be attempted, it can best be done 
by those engaged in it, or who build the system, 
and not by disinterested parties, because only 
those in the industry know the pitfalls of the 
backward step. 


As to Retailers and Wholesalers 


Answering the familiar questions, whether there 
are too many retail lumbermen and if the service 
given by wholesale lumber dealers is worth what 
it costs, Mr. Craft replied that the thought of 
service should be so well grounded that the paths 
of the retailer and wholesaler should be at least 
parallel, but instead, we compete with one another 
like a couple of churches of different denomina- 
tions, and if I conceive the idea that you are a 
parasite in business, all of my actions are toward 
eliminating you, seemingly without the knowledge 
of just how your elimination will affect the thing 
by which I gain my livelihood. Usually some 
enter into any business who unethically render a 
temporary detriment to the business and it is 
amazing how many of these receive support from 
those standing on the side of business integrity 
and the otherwise substantial dealer for the sake 
of 50 cents a thousand on a purchase, and create 
an economic blockade to the one element and en- 
courage the very thing that tears down their own 
business in the final analysis. 

No doubt in our business like many others, con- 
tinued Mr. Craft, we have a lot of imaginary ills, 
but even these fade away when each one does 
his part as best he can. As an example, I have 
seen retailers spend so much time in developing 
their buying ability to save 50 cents that they did 
not know about the $100 they lost on decreased 
sales on new and old business, or the account that 
wasn’t looked after and consequently lost. Then 
manufacturers will spend from $1 to $38 a thou- 
sand trying to develop a world wide sales organ- 
ization, and the chances are that right in their 
own mill logging or planer efficiency is $2 below 
par. The foregoing two mentioned combined in- 
fluences force the wholesaler alternately to guar- 
antee against supply and outlet. It is not hard to 
determine the ultimate outcome of such conflicting 
forces if persisted in. With this fertile field of 
conflict for so many and varied ideas centered in 
a common cause, what becomes of the fellow who 
dares to stand for principle whenever found? He 
is either a martyr to an ideal or falls to corrupt 
practices. 

The high cost of lumber is not our difficulty, 
asserted Mr. Craft, but rather the inefficient and 
seasonal manner by. which we produce, distribute 
and consume, brought about by the following con- 
tributory causes: First—Methods of manufacture 
producing a greater percentage of low grade lum- 
ber than necessary even with the kind of timber 
available. Second—Sales and distributing methods 
in conflict with and at variance with the absorbing 





markets. Third-—Retail distributers following and 
aiding seasonal demands vying with each other 
for stock conditions in order to follow the fortunes 
of the market they themselves create. To which 
of these ideas are you going to lend your moral 
support? asks Mr. Craft of lumbermen generally, 
Remember what we are speaks louder than what 
we say we are. 


Forecasts Coast Market for Februar; 
(Continued from page 49) 


that we can obtain, it seems reasonable to look 
for the same volume of business that was ex- 
perienced in 1923, but we believe that it would 
be very much better for all concerned if the 
buying could be spread out over a longer period, 
instead of being rushed to the mills all in a 
bunch during February, March and April, as was 
the case in 1928. It is not my wish that this 
statement appear to be “‘bullish,’’ but as graphic 
. view of the general situation here as I can 
give. 


A statement of unfilled orders, taken from 
previous reports of the West Coast Lumber- 
men’s Association, provides Mr. Newbegin a 
basis for estimating prospects in 1924, these 
reports showing the following totals: 

(Million feet) 


Reports, 1923— Cargo Domestic Rail Total 
* et ee ee ee eee 61 136 179 376 
RN Oe een neces 71 132 176 379 
LL i a ean 90 138 173 401 
1 a a eee 127 153 182 462 
TOYS OB. pain eiorecs anes 174 127 130 431 
RRO aaa aces 241* 105 112 458 
POR We Sorbie seus 70 169 321 560 


*There is not included in this figure Japanese 
business amounting to 60 million feet, reliably re- 
ported by the Douglas Fir Exploitation & Export 
Co., but not yet distributed. 

The comparative statement prepared by Mr. 
Newbegin gives certain premises as to demand, 
and as a conclusion from each premise. works 
out what the unfilled orders on the books in 
February, 1924, would amount to. His figures 
follow: 

= TOL 
unfilled orders in 

February, 1924, 
would amount to: 

(Million feet) 





a : If - 
compared to Feb., 1923, Domes- 
in February, 1924— Cargo tic Rail Total 
Cargo remains the same... 301 
Domestic remains the same... 105 
rail if Mel TABt VOaP . s.c. cs sc 160 
OUR WO IC sic e eS iansewe sd ves 566 


Cargo remains the same... 301 
Domestic remains the same.. 169 
Rail stays at present low....... 112 
Total would be 582 


Cargo sales stop short and 
shipments continue normal 157 
Domestic remains the same... 169 
Rail is half last year..........s 161 
ORG WN: TG: 6 65556 eis ore.ees 487 


Cargo sales continue high 301 
Domestic remains the same... 169 
Rail is same as last year......... 321 
CR WORE IIE. <5 65s ccceviensseanceee 791 


Cargo sales run two-thirds 

normal; and present large 

cargo shipments continue... 229 
Domestic is two-thirds last 
WE 6 = sco vw gaps Ace 0- so be os wa 


TOtCAl WOUld Des... 0644. Be Ge vrata crets 517 





Western Pine Analysis 


PORTLAND, ORE., Dec. 22.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Dee. 15 from 
thirty-seven mills: 

—Percent of— 


Pro-  Ship- 

Cars Feet duction ments 

Production ...... ed | AEOPOEOU. -cicus slewars 

Shipments* ...... 852 21,301,000 111.74 ..... 
Orders— 

SERCCCIVEE coc s's 985 24,625,000 129.18 115.61 

On MARA sssesas S026. TD400;000 beces  coene 





*Of these shipment totals, local sales took 27 
cars, 676,000 feet. 

Local orders are not included as, in case of 
retail sales from mill yards, order is practically 
synonymous with shipment. 


Bookings for the week by thirty-six identical 


‘mills were 121.41 percent of bookings for the 


previous week. 


ONLY 4 percent of the cotton crop in the 
United States is now grown in territory free 
from boll weevil infestation. 
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The Day of Days 


We talk about eternity, and sing a doleful song, 
Yet ev’ry year another year, a new year, comes 
along. 
No matter what the year you had, 
If sad or glad or good or bad, 
Each January, safe and sound, 
a little new year rolls around! 


We talk about unhappy days, and often we com- 
plain, 
Yet ev’ry day another day, a new.day, comes 
again. 
No matter what our yesterday, 
If gay or gray or work or play, 
Each morning with the rising sun 
Another morning is begun! 


And now behold the day of days, the day that 
comes to you, 
The day of days because today both day and 
year are new. 
Some griefs of old we may recall, 
Yet all that matters, after all, 
Is this new day and this new year 
Without a loss or hurt or tear! 


’ 
We See B’ the Papers 

After our most recent experience, we are in- 
clined to start our Christmas shopping immedi- 
ately. 

Speaking of a white Christmas, you see that 
even Mother Earth doesn’t always get every- 
thing she expects. 

They used to say that the busiest thing in 
the world was a one-armed paper-hanger hang- 
ing a ceiling, but we are inclined to think that 
it is an exchange desk in a department store the 
day after Christmas. 

One thing we wish that people would swear 
off doing Jan. 1 is mailing statements. 

What to do with our ex-Presidents isn’t the 
only question: What about our last year’s 
halos? 

This is a good time to quit a lot of bad 
habits, and so is any other time. 

Russia ends the old year still in the red. 

We don’t know which requires the more 
courage: To charge on a trench or to charge 
off a loss. 

But of all the new year resolutions that were 
taken, we are inclined to think that Henry 
Ford’s was the best. 

If you should ask us what we think would 
be the best thing for people to quit we would 
say that the best thing to quit is doubting 
other people’s motives. 

Mexico seems to have made a few new year 
revolutions. 

About the only thing that Germany seems to 
want to swear off is her currency. 

Walk around to the cigar store and see how 
seared the cigar man is because you are all going 
to quit smoking. 

That French dirigible that got up and 
ecouldn’t come down reminds us of some of 
our prices. 

An amateur actor accidentally cut his throat in 
a play at Virden, Ill.; and we wish others would. 

We didn’t suppose that a person could know 
what he was going to get and still be surprised; 
but we observe that on Christmas Day a Texas 
woman presented her husband with triplets. 

President Coolidge pardoned a Chieago man 
and then it was discovered that the man had 
never gone to jail. It’s a way some of our 
prominent citizens have. 

A Mexican insurgent is named Gen. La O. 
That kind of general generally does. 

Approximately one million automobile tour- 
ists went thru. California this year. Or, per- 
haps it was just the reverse. 

Lives of other men remind us that the easiest 





way to lie out of anything is to eall the other 
man a liar. 
Henry Ford and Venizelos refused presi- 
dencies. Hiram Johnson please write. 
Philadelphia had a negro prize fight on 
Christmas Day, and we would like to know what 
the ghost of William Penn thought about that. 


Some wet says that if the prohibition law 
were enforced it would put half the people 
of the United States in jail. A wet wouldn’t 
be so bad if he saw only double. 


Thousands of Germans are said to have 
started radio sets. No wonder Germany can’t 
pay. : 

The National Housing Association says there 
is a shortage of 1,000,000 houses in the United 
States. And, we might add, at least that many 
too many ears. 


We were about to quote some statistics show- 
ing that last year there were 24,738,758,739 tele- 
phone calls in the United States, but we hesi- 
tate to do so; the telephone companies supplied 
the figures, and it may not be the right number. 

The speaker of the Chinese house of repre- 
sentatives is Wu Chin Lien, with the accent, we 
assume, heavy on the second syllable. 

Not a cent was lost in the stock market one 
day this week. It was Christmas. 

The Chinese have just erected a monument 
to President Harding, and they have a few 
presidents of their own that they would be 
glad to do as much for. 

One reason why they call it Happy New Year 
is because you have not yet seen your inventory. 

Now that Mr. Ford has declined to run for 
President, let us not hurt his feelings by ap- 
pearing too light-hearted over it. 

It isn’t enough to be willing to do the right 
thing; you’ve got to have sense enough to 
know what the right thing is. 

Your wonder Jan. 1 where all the money came 
from will be exceeded only by your wonder as to 
where it all went. 


Let Us Resolve 
Let us resolve not mighty things 
The year that now is new, 
Because the new year also brings 
Us other things to do. 
However great we mean to grow, 
However rich to be, 
Let us resolve the road to go 
With more humanity. 


Let us resolve all year to live 
For men a little more, 
Let us resolve all year to give 
To strangers at our door, 
All year resolve to gently speak— 
Well, all the year or not, 
Yes, if it only lasts a week, 
It still will help a lot. 


Between Trains 


LEXINGTON, Mass.—Four of the old houses 
from which men rushed gun in hand on that 
famous April 19, 1775, still stand facing Battle 
Green, and they are looking as substantial as 
they did. then and maybe more so, altho they 
have stood there more than a century and a half. 
These people who tell you that the life of a 
wooden house is forty or fifty or sixty or seventy 
years don’t know very much about it, do they? 
As a matter of fact, we happen to know ex- 
actly the life of a frame dwelling: The life of 
a wooden house is as long as it is taken care of. 

It is an interesting fact that it was another 
fellow, whose name we forget, and whose name 
most people never heard, who rode into Lexing- 
ton with the news of the advance of the British; 
but Paul Revere, who was arrested en route 
and never did get here, got all the glory, thanks 
to the poet Longfellow. And yet there are 
people who don’t believe in advertising. 








Specials For 
Quick Shipment: 


2 cars 6/4” No. | Com. & Btr. 

Hard Maple 

2 cars 8/4” No. | Com. & Btr. 
Hard Maple 

4 cars i No. | Com. & Btr. 


i <> & Wdr. No. | Com. 


2 cars 5/4” No. | Com. & Sel. 
Basswood 
3 cars 5/4” No. 2 Com. Basswood 
2 cars 6/4” No. 2 Com. & Btr. 
Basswood 
- 2 cars 4/4” Ist & 2nds Birch 
Jean LaRue Says: § cars 4/4” No. | Com. & Sel. 
She’s dam’ good Birch 
mans todealwid!’’ §& cars 4/4” No. 2 Com. Birch 


The Adams-Thom 
was’ Lumber Co. 











Kneeland-McLurg 
Lumber Company 


PHILLIPS, WIS, 


Manufacturers of 


“SHAKELESS” 
HEMLOCK 


Hardwood Lumber 
Maple and Birch Flooring 

















hite Pine 


We manufacture and carry in stock at all 
times a complete assortment of 


White Pine Common 
Shops and Selects 


All our stock is cut from virgin Wisconsin 
White Pine Timber and is of a very soft 
texture. Shop Lumber and Factory 
Selects are our Specialties. 


We solicit your business. 














Rust-Owen Lumber Co. 


ORUMMOND. WISCONSIN 








We Can 
SHIP 


Straight Cars— Mixed Cars or L. C, L. 


of the following woods: — 


ASH - BASSWOOD 

BIRCH - SOFT ELM 

HARD MAPLE-OAK-SPRUCE 
WISCONSIN HEMLOCK 

“Sure Fit” MAPLE AND 
BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Foster- Latimer 


MELLEN, — T umber Co. 
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Specials: 


300M’ 4/4” No. | Com. & Btr. Basswood 
50M’ 4/4” No. 2 Common Basswood 
30M’ 5/4” Selects Basswood 

50M’ 5/4” No. | Com. & Btr. Basswood 
40M’ 6/4” No. | Com. & Btr. Basswood 
150M’ 4/4” Sel. & Btr. Birch 

40M’ 5/4” Sel. & Btr. Birch 

40M’ 6/4” Sel. & Btr. Birch 

15M’ 8/4” Sel. & Btr. Birch 


200M’ 4/4” No. I, 2, 3-A Com. H. Maple 
100M’ 4/4” No. | Com. & Btr. Maple 
25M’ 5/4” Sel. & Btr. Soft Elm 


40M’ 4/4” No. 2 Common Rock Elm 
15M’ 4/4” Sel. & Btr. Wis, Oak 

13M’ 5/4” No. 2 Com. & Btr. Wis. Oak 
18M’ 6/4” No. 2 Com. & Btr. Wis. Oak 


KILN DRYING FACILITIES 


Let us have your inquiries when in 
the market for Northern Hardwoods 
or Softwoods. 
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, Here’s our 
seg Mechanically 
when you can Improved 
get a Better AIR-COOLED BURNER 
One for Less 


Money in 
Seattle s 
? : . 





Cd ven @ can 


This Smokeless and Sparkless Burner Will Last 20 Years 
We also manufacture 


MARINE AND 

STATIONARY BOILERS 
Tanks and Sheet Iron Work of all descriptions 

REFUSE BURNERS and TOPS A SPECIALTY 


Wholesale and Retail Dealers in Pure Iron Wire for Burner 
Tops and Smoke Stacks. Repairing Done on Short Notice. 


4 Phone Ballard 555 
Seattle Boiler Works [Pore H? Wasi. 
Successor to Ballard Boiler Works 


Frank F. Hopkins, Prop. Rea. Phone Ballard 1209 
Canadian Office, 1103 Columbia St., New Westminister. B. C 








Timber Estimates. 


Reliable Estimates 
for Over 14 Years 


GEO. DROLET 


Forest Engineer 


TUSCALOOSA, tet 





ALABAMA 








MAKE your timber investments pay maximum 

returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves telis how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, III. 








Taylor Process for Flotation of 
Logs and Prevention of Checking" 








Within a few years, mainly since the beginning 
of the World War, the engineer and the technical 
man have demonstrated their preéminent value to 
industry and the world’s progress. So much are 


they now in demand by the large corporations and 
industries, at large salaries, that many of the uni- 
versities have lost some of their best professors 
As an illustration: 


and heads of their colleges. 
The University of Illinois 
had to part with the dean 
of its college of engineer- 
ing, W. F. N. Goss, who, 
at a salary several times 
that it paid him, was 
made the president of the 
American Car Builders’ 
Association, which con- 





WILSON TAYLOR 
Who Invented Method of 
Treating Logs to Prevent 

Sinkage 





sists of the railroad car 
builders of the United 
States, and he has well 
justified the association’s 
selection. 

Prof. Wilson Taylor, of 
Toronto University, has 
attracted considerable at- 
tention by his discoveries 
of a fundamental nature in molecular physics. His 
treatise on “Capillarity’” appeared in the Sept. 16, 
1922, issue of Nature, and his very valuable article 
on “The Transmission of Energy by the Water 
Molecule, Its Relation to Basic Production and the 
Storage of the Sun’s Energy,’ was in the July and 
September, 1922, issues of The Engineering Journal. 
Thru the generosity and public spiritedness of Col. 
R. W. Leonard, of St. Catharines, Ont., who is a 
member of the board of governors of the University 
of Toronto, he has been able to continue his re- 
searches-in his laboratory in the physics building. 
As a result he has developed and obtained patents 
on a process for the treatment of logs and timbers 
that has shown its value for not only the great 
timber industry of Canada but wherever timber is 
used. 

The solution of the problem of the transporta- 
tion of hardwood timber by water was found to 
involve that of the preservation of the wood in the 
log from weather checking and from fungus rot or 
“dozing,” which cause extensive losses in the 
harvesting of nonresinous woods. From a national 
standpoint, it prevents the possibility of the re- 
forestation of the cut-over hardwood areas by the 
invaluable pines. 


To Undertake Trial Tests on Flotation 


Finding the problem involved such important 
issues, Prof. Taylor laid the matter before the 
forestry branch of the Province of Ontario, and 
BH. J. Zavitz, director of forests, authorized the 
establishment of a testing station on the forestry 
experimental farm at St. Williams, Ont., to under- 
take trial tests on flotation with a number of 
lumber companies next year. 

In Canada, at least, the pines, spruce, cedar, and 
a few other woods have been available thru cheap 
water transportation in drives and rafts, but the 
supply is rapidly nearing exhaustion. ‘There are, 
however, large areas of splendid timber standing, 
consisting of yellow and white birches, hard maple, 
elm, ash, basswood and oak, which are completely 
locked up on account of the impossibility of float- 
ing these woods. Their high specific gravities when 
green, the difficulty of giving them sufficient buoy- 
ancy by weather drying, and the rapidity with 
which they absorb water, have hitherto proved an 
insuperable barrier. In the borders of the settled 
districts, where there are railroads or good high- 
ways, these woods are harvested where the direct 
haulage is short, and also by various degrees of 
peeling to admit of weather drying, and the use of 
summer and fall drives where sufficient depth of 
water is available. When the river drive method is 
used, the weather checking and fungus rot cause 
a lowering of the grading of the product. In 
some cases hardwood operations have been success- 
ful against a loss of 20 percent of the cut thru 
sinkage in drives and rafts, or against an overland 








*By David B. Carse, President, International 
Engineering & Financing Corporation, New York. 


haul of seven miles. When it is considered that 
the most valuable logs are the first to sink and 
the weight of one thousand board feet in the log 
is four to seven tons, the extent of this handicap is 
seen. 

While paraffin has long been in use for the 
protection of seasoned wood from changes due to 
atmospheric moisture and has an increasing appli- 
cation in various manufacturing processes, it has 
not been employed as a surface protection on saw 
logs to prevent their water-logging in drives and 
rafts. The process of applying it for this purpose 
was conceived by Prof. Taylor about two years 
ago, and various tests showed remarkably favor- 
able results. But the necessary process and ap- 
paratus for applying the paraffin to the Jogs under 
actual conditions of lumbering operations had to 
be devised. After two years’ experimenting, a very 
simple process and efficient apparatus, with small 
operating cost, have been constructed and patents 
applied for. 

Specific Gravities of Green Woods 

The specific gravities of green woods and their 

barks were determined by weighing, as shown in 








table. They will assist in making clear the chart 
showing tests on second growth maple. 
Specific gravities 
Water- Green 

Green cut logged Bark 
Swamp oak ...... 1.165 to 1.07 62 
WVONGC OOK ccsaecs 1.085 to 1.04 75 
ee eee 1.074 to .99 1.00 
Hard maple ...... 1.030 to .98 1,12 1.00 
Yellow birch ..... 1.100 to .99 1.05 
White birch ...... 920 to .88 1.00 1.05 
American elm .... 1.000to .95 1.16 .70 
HIBSUEN CIM. 2660 1.052 to 1.00 Lae .78 
WOOO, nes acess 060 - 1.050 to 1.02 £42 
WIC ABD: 66.026 60:9 .860 .76 
Basswood with bark .680 1.00 


Treating Woods for Northern Countries 

The logs of all green woods, if put into the water, 
immediately begin to increase their specific gravity 
by absorption of water. The absorption occurs 
chiefly thru the bark. If peeled, absorption takes 
place thru the sides about one-sixth as fast as thru 
the ends. Even the lighter woods, such as elm, 
white birch, ash and basswood, will waterlog and 
sink unless some means are employed to prevent the 
absorption of water. This the Taylor process is 
designed to do. The heavier woods, such as hard 
maple, black birch, and the oak, must first have a 
sufficient amount of the water or sap removed thru 
evaporation by exposure to the air so as to create 
the necessary buoyancy before the treatment is 
applied. The amount of buoyancy necessary de- 
pends upon the length of time the logs are to be 
in the water, whether they are peeled or not, and 
the kind of wood. Experiments show that there 
is a little evaporation thru surfaces when treated, 
but this only causes a slow seasoning process to 
go on which has the effect of preventing the occur- 
rence of splits and checks as well as preserving 
the end surfaces from “dozing” thru fungous growth 
in the pores. 

White Birch 

Green logs with bark have a specific gravity of 
85 to .95, with the bark removed somewhat less, 
the bark being about the same as water and heavier 
than the wood itself. The object is chiefly to pre- 
vent the water from entering thru the ends and 
increasing the specific gravity of the wood. The 
logs may be cut in the fall or winter, hauled out 
in sleighs and put in rollways on skids in such a 
way that the ends are accessible. In the spring, 
before the drive is on, the treatment may be applied 
at the ends. It is desirable, however, to allow for 
as much drying as possible. 

For pulp the logs may be cut in the warm 
weather, piled in the woods in cords or rollways, 
and treated in the late fall. They may then be 
hauled in the winter to the dump, along with the 
pine and spruce, to go down in the spring drive. 
For winter cutting the wood should be corded on 
the banks and treated in the spring. For treat- 
ment the surface must be dry and seasoned to a 
depth of % to % inch, which is part of the 
process. 

Hard Maple, Black Birch and Beech 
Specific gravity 
.98to1.05 Bark 1.00 to 1.08 

.98 to1.10 Bark 1.00 to 1.07 
Beech (sap wood) 


BLOOD: 6.9.4:0 ecnwienss 1.00 to1.05 Bark 1.11 to1.14 
On account of the high specific gravity of these 
woods and of their bark, it is impossible to secure 
the necessary buoyancy without removing some or 
all of the bark, unless they are exposed for a long 
time in the spring and summer. If this is done, 4 








Hard maple from.. 
Black birch from.. 
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considerable part of the end of the log is affected 
by dozing and checking. If the bark is removed, 
either in part or in whole, the evaporation is very 
rapid and the logs soon reach a condition when 
they may safely be treated. One method in com- 
mon use is to remove all the bark during the peel- 
jng season in May, leave them drying in an exposed 
place on the bank of the river until about the last 
week in June, and then dump them into the water. 
Unless the drive is very short and the logs do not 
remain long in the water at the mill, the loss thru 
sinkage is very heavy. There is considerable loss 
also thru checking on account of too rapid drying. 
This method has the advantage of sawing the wood 
before the dozing has taken place. 

Another method has been tried with only partial 
success. The woods are placed on skids at the 
river bank as before and only a part of the bark 
removed on the top of the log. They are left to 
dry until August, when they are put into the drive. 
While there may not be as much loss thru sinkage, 
the dozing is very extensive and the checking very 
severe at the ends of the logs. 


Methods for Preventing Absorption of Water 


When the logs are treated, however, not nearly 
so much drying out is necessary, so that both the 
dozing and the checking may be in large measure 
prevented. Experiments show that the absorption 
of water in weather-dried logs is very great during 
the first few hours in the water. In preventing 
this initial large absorption the treatment enables 
the logs to float as long as required. The two 
following methods are proposed: 

First: The logs are cut as early as possible in 
August, or even in July, and up to the middle of 
September, and as soon as possible a narrow strip 


the lighter woods may be included in these methods 
as well, except basswood which requires special 
treatment. 

Elm 


Specific gravity of butt with bark on.... .966 
Less nearer top. ~ 
Specific gravity of butt log without bark.... .998 
Specific gravity of green bark......... eee 
The object is to seal the ends of the log as soon 
as the necessary buoyancy is attained and before 
there is too much splitting at the ends. The 
evaporation is very rapid at the ends and the logs 
will not have to be peeled at all, except perhaps 
some of the butt logs. The logs should be cut as 
early in the season as possible so as to allow con- 
siderable time for the evaporation at the ends. 
They should be put on skidways in the winter and 
treated as late as possible before the spring drive. 
If the butt logs have some of their bark removed, 
these should be placed so that the peeled surface 
ean be treated. The bark of the elm, being very 
much lighter than water, acts as a lift for some 
time, but eventually allows the water to saturate 
and enter the log. 


White Ash 
Specific gravity of green wood unpeeled.... .849 
Specific gravity of green wood peeled...... .864 
Specific gravity of bark...........00. aqacadia teens 


The treatment should be applied to prevent 
checking and splitting at the ends as soon as pos- 
sible after the logs are cut. The logs should not, 
therefore, be cut until winter, when they can be 
put into the skidway and treated in the spring 
along with the white birch. Even if there is con- 
siderable checking, either from weather-drying or 
interior strain, these openings soon close up after 


CHART 
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of bark removed, care being taken to have the ends 
of the logs and the peeled surface exposed to the 
free air. In the winter they are hauled and put 
on skids at the banks for further drying. They 
are then treated and put into the spring drive. If 
the drive is not too long, it may be necessary to 
treat only the ends, in which case the logs may 
be put in rollways, where the bark is removed as 
well. This method will do away with dozing and 
Nearly all the sun checking, as well as prevent the 
loss thru sinkage. ‘The only expensive part in this 
method is peeling off the strip in the fall when the 
bark is tight, which must be done chiefly by hand. 
However, if the leaves are still on the trees when 
they are cut, this should not be prohibitive, con- 
sidering the small amount necessary to be done. 
This method is applicable to conditions where sum- 
mer drives are impossible thru the drying up of the 
Streams and in cases where the logs are to be rafted 
across large bodies of water. If the evaporation is 
sufficient, the logs may be treated at any convenient 
time in the woods before the winter hauling. It 
may be done in the rollways or even when on the 
trucks or sleighs. 

Second: Where the logs are cut in the winter, 
they are placed on skids in rows so as to admit of 
Peeling, At the peeling season a strip of the bark 
only is removed and the logs left to dry. In June 
they may be treated and put into the drive. Tests, 
however, should be made to see when they have 
Sufficient buoyancy before they are treated. The 
larger butt logs take somewhat longer to acquire 
Sufficient buoyancy and should have more of the 
bark removed than the smaller logs. Of course, 
the greater the buoyancy before treatment the 
longer the logs will float. By this method there 
Will be no dozing and very little checking. 

By adopting both these methods the lumbering 
operations may be carried on pretty well thru the 
Whole year with the hardwoods only. Of course, 


the log reaches the water and the treating material 
prevents further entrance of the water. 
Basswood 

The object is to preserve the quality of this 
valuable wood. On account of its porous nature 
it both evaporates and absorbs water very fast. 
The evaporation causes deep checks to, appear in the 
ends soon after the logs are sawn. The latter 
causes a discoloration in the wood. If the logs are 
not to be driven, the ends should be treated before 
the checking appears, and when sawn at the mill 
the ends should not in any case be trimmed off. 
With careful piling neither checking nor discolora- 
tion should occur in the lumber pile. If they are 
put into the water with the ends only treated, the 
water soon penetrates the bark and discolors the 
wood to some extent. If the logs after treatment 
at the ends, soon after they are cut, are peeled at 
the peeling season and soon afterward the sides 
treated as well, the logs will float with very little 
absorption of water. One such sample absorbed 
only a small amount of water, while a similar 
piece untreated absorbed over ten times as much 
during thirty-eight days in the water. 

Chart Showing Maple Logs 

[The chart on this page of this article shows 
the lessening of specific gravity as the wood dries, 
and the gain in specific gravity, after immersion 
in water, of logs treated all over, treated at ends 
only or untreated, the untreated log reaching the 
sinking point in twenty-five days.—pIrTor. ] 

The results show very little absorption of water 
thru the paraffined surface, and that a hard maple 
log after only a short period of weather-drying 
would float from two to three months, while with- 
out treatment a lighter log would sink in less than 
a month under the same conditions. The import- 
ant fact has been developed by Prof. Taylor that 
the absorption per square foot thru the end sur- 
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face is about seven times as great as thru the 
sides of untreated logs. The end treatment has the 
effect of greatly lengthening the time of flotation 
and sufficiently to have logs reach the mill or 
railroad, as in common practice. On a test of two 
logs which were well dried and badly checked, one 
which was not treated sank in thirty-three days, 
while the treated one continued to float for eight 
months. 

The second growth maple logs used in the tests, 
as reported on the chart, had the bark removed 
and were exposed to the weather for five days. 

Hard maple logs 12 feet 6 inches in length and 
varying from 12 to 18 inches in diameter, and 
some yellow birch about 2 feet in diameter were 
treated in the fall on the Gull River, Ontario. 
These logs had about one-fourth of the bark re- 
moved and were exposed to the weather until 
Aug. 15. They were skidded on the bank of the 
river and exposed to the depth of 8 to 10 inches at 
each end and sun checking was extensive. They 
were about twenty-two miles from the mill and 
had to be rafted across three or four small lakes 
on the way. They were freated at the ends and 
the sides from which the bark had been removed. 
These all reached the mill and were sawn up with- 
out loss after being in the water for over two 
months. 

On account of the expense of peeling the whole 
log and treating its surface, a test was made on 
unpeeled or partly peeled logs for a more extended 
time. Sections of an English elm about 12 inches 
in length were cut from the butt end. A section 
with the bark on sank within twenty hours, and 
another with the bark removed sank at once with 
a specific gravity of 1.052. From two of these 
elm sections one-third of the bark was removed and 
they were left exposed to the weather in the late 
fall for forty-three days. One which was treated 
with paraffin became permanently  unsinkable, 
while the untreated became a deadhead. Time for 
drying out could be shortened by half with com- 
plete safety. The texture of the English elm re- 
sembles more our white oak than it does the porous 
American elm. 

Other tests of English elm showed rapid evapora- 
tion when peeled and slow absorption when treated 
and put into the water, slow evaporation thru the 
bark but rapid absorption of water thru the bark 
when in water, also a very rapid water absorption 
by green wood without the bark. Treatment only 
at the end increased the time of its flotation from 
nineteen to fifty-two days. 

These tests are representative of what takes 
place for all kinds of wood, with the sinking line 
higher or lower according as the woods are heavier 
or lighter in specific gravity. As the paraffin 
melts at a lower temperature than creosote, this 
process does not affect the creosoting of the timber. 

Prevention of Weather Checking 

Checking in the log is of two kinds. One from 
wood strain when the tree is cut into logs. These 
open up from the heart outward and occur fre 
quently while the logs are being sawn. It is very 
extensive in white ash. There is no way of pre- 
venting this, but paraffining the surface will in 
many cases hinder the extension of these checks. 
The other results from exposure to the air and 
sun heat when the evaporation takes place too 
rapidly at the surface. Experiments show that 
the paraffin treatment prevents this to a great ex- 
tent and in some cases altogether. In cases where 
the treatment has to be delayed until these sun 
checks have .opened out too widely to be closed 
with the paraffin, they close up soon after being 
put into the water and stop the entrance of the 
water thru them into the wood. 

It is now known that “dozing” at the ends of 
saw logs is caused by the entrance into the wood 
of germs thru the pores at the end of the log. It is 
believed that, where the paraffin treatment can be 
applied in time, it will prevent this serious loss. 
In basswood, white ash, and white birch, where the 
drying out is unnecessary, it will act as a preserva- 
tive against dozing as well as a preventive of 
weather checking. 

The value.of this process for logs that are stored 
for cutting into veneer is obvious. 

The cost of the processing depends upon the kind 
of timber and how it is handled, but it is claimed 
that it is small in comparison with the savings in 
transportation or the gradings down on account of 
checking or dozing. There are large tracts of hard- 
woods accessible to streams, which formerly had a 
small value on account of inaccessibility to trans- 
portation, but which by this processing can have 
their value greatly enhanced, as the logs can be 
floated to the mill at small cost. Also, numerous 
tracts of timber, where it is not feasible to haul 
out the logs for months after cutting, can show 
large savings by using the process to reduce check- 
ing and prevent dozing. 

The Taylor process is the most valuable advance 
in the great timber industry for many years, and 
o “hats off’? to Wilson Taylor and Col. Leonard, 
who so generously and unselfishly backed him in 
his work. 


New Nail Prevents Wood Splitting 


SEATTLE, WASH., Dec. 22.—For more than 
two years Harry S. Stronach, manager of the 
industrial department of the West Coast Forest 
Products Bureau, has been experimenting with 
a nail so designed as to overcome, or at least 
minimize, the splitting tendency of woods, par- 
ticularly west Coast fir and hemlock. As a re- 
sult of his experiments, which have been worked 
out at odd moments when he could busy himself 
with vise and file in the hand manufacture of 
the article he was aiming at, he has evolved a 
nail which he is convinced will meet all require- 
ments. It is a blunt nail, with the driving end 
shaped into an equilateral triangle. Speaking 
of it, Mr. Stronach says: 

The mechanical principle of this nail is that the 
flat point cuts the wood in entering an area equal 
to the triangle inscribed within the circle, which 
does not create too great a tension in the wood, 
like the diamond-pointed nail, which spreads the 
fibers of the wood, on being driven, splitting the 
same. The difference between the triangle and the 
circle is what gives the nail the gripping or hold- 
ing power. Regardless of the position in which 
this nail may be driven, we either have one side 
cutting directly across the grain of the wood or two 
sides cutting obliquely across the grain, so that this 
nail will work just as well in one position as an- 
other, and can be used in nailing machines. 

Associated with Mr. Stronach is R. C. Rowan, 
of Wheaton, Ill., formerly in the steel fabriecat- 
ing business. The United States Patent Office 
has allowed them a joint patent, covering the 
invention in extremely broad terms. They have 
likewise applied for a patent in Canada. They 
intend to put the nail on the market as soon as 
satisfactory arrangements can be made for its 
manufacture. 

What the nail may mean to the lumber in- 
dustry is indicated by a series of tests. At the 
plant of the Wheeler-Osgood Co., in Tacoma, 
not long ago the management was asked to 
pick out check-rails which would be certain to 
split under the driving of ordinary, diamond- 
pointed nails. The test was made on twenty 
pieces of such stock, and out of the twenty 
eighteen received the nails perfectly, there hav- 
ing been only two instances of splitting. For 
work in sash and door factories the principle 
of the Stronach nail has been applied to dowel 
pins, with each end made in triangular shape. 
George J. Osgood, commenting on the experi- 
ments at the Wheeler-Osgood plant, says: 

Perhaps no other lumber producers will welcome 
a nail that minimizes splitting as enthusiastically 
as those manufacturing Douglas fir. In Washing- 
ton, Oregon and California 50 percent of the 
merchantable timber of the United States is stand- 
ing and 70 percent of it is fir. The box industry 
uses a tremendous percentage of the timber cut in 
all sections, and still fir is used only in a limited 
way because of its tendency to split when a nail 
is driven. 

Bearing directly on the results of the experi- 
ments at the plant is a statement made to Mr. 
Stronach by William C. Hobart, general super- 
intendent of the Wheeler-Osgood Co.: 

I wish to congratulate you on the success of the 
practical operation of the new sash pins that were 
tested in our sash department today. I am con- 
tident you have something of great value to the 
woodworking industry, and I am sure it will turn 
out very profitably for you. 

George S. Long, of the Weyerhaeuser Timber 
Co., Tacoma, has seen the Stronach nail, and 
says that any nail reducing to a minimum the 
chances for the splitting of lumber in boxes 
or crates would be a decided boon to the box 
making industry and to the people who use 
crates extensively and thus indirectly to the 
lumber industry. 

Likewise, A. C. Dixon, of the Booth-Kelly 
Lumber Co., Eugene, Ore., president of the 
West Coast Lumbermen’s Association, says: 

We think a wire nail which will practically 
eliminate splitting in box lumber, or other thin 
lumber, not prohibitive in price, will be very 
much in demand. There are a number of pur- 
poses for which fir lumber is not used, and other 
and more expensive lumber purchase d, because 
under certain conditions fir lumber does split more 
than hemlock, redwood, spruce or pine. 

Bee expressions have been received from 

A. Newlin, of the Forest Products Labora- 
oie M: \dison, Wis., and from H. N. Knowlton, 
service department Weyerhaeuser Forest Prod- 
ucts, St. Paul, Minn. L. L. Brown, British Co- 
lumbia labor commissioner, Toronto, says the 
invention of a nail that will eliminate the split- 
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ting of denser woods, such as fir and larch, 
will open up a large market for fir and larch 
crating material, and also tend to enlarge the 
use of those woods for railway car construction 
and for interior finish. 


Bulletin on Dairy Barn Construction 


The subject of dairy barn construction 
covers such a large field that only the principal 
features of modern construction and equipment, 
together with practical plans for various types 
and sizes of dairy barns, are presented in 
Farmers’ Bulletin No. 1,342, just issued by 
the Department of Agriculture. 

Careful consideration should be given to the 
plan, construction and equipment of a dairy 
barn, so that the building will best serve its 
purpose, and also to avoid as far as possible 
the necessity for expensive alterations when 
actual use demonstrates that the building is 
not as well fitted as it should be for the pur- 
pose intended. 

A dairy Farn that is well planned and 
equipped saves time and labor for the farmer, 
and at the same time affords comfortable and 
sanitary quarters for the cows, while a poorly 
penned harn is a souree of annoyance and 
was ed t’me end energy every day it is used. 
Theretcre it is important that dairymen know 


the bes ty;es of barn construction before 








This little wooden 
structure, built by Roy 
Werstler and known as 
the “Silent Preacher,’ 
stands on a little plot 
of ground on East Main 
Street, Columbus, Ohio. 
Therein is kept a Bible, 
opened at the fifteenth 
chapter of the gospel 
according to St. John, 
ome or two selected 
poems, and a_ bouquet 
of fresh roses. The 
sides being of glass the 
open Bible invites the 
scrutiny of passersby. 
The top of the structure 
is surmounted by four 
small American flags. 


An inscription inside 
the structure reads: 
“This Silent Preacher 


was erected in order to 
help in the betterment 
of living conditions in 
Columbus.” 





building or remodeling their barns, and espe- 
tially as there is at present a rapid increase in 
the dairy industry, including the largest con- 
sumption of butter ever known. 

Farmers’ Bulletin No. 1,342 includes type of 
barn to select, the building site, essential fea- 
tures in dairy barn construction, light, air 
space, ventilating systems, cow stalls, stan- 
chions, stable floor, water supply, types of 
dairy barns, including 1-story and 2-story, and 
Where to secure blueprints. The bulletin also 
contains seventeen figures of plans, cross sec- 
tions and details of construction. 


Favor Wood Block Paving in Boston 


Boston, Mass., Dee. 24.—So popular is wood 
block paving in Boston that business houses on 
State Street, the financial center of the city, 
have offered to pay the entire cost of paving 
this important thorofare with wood. At a 
recent hearing before the Boston street com- 
missioners on the question of repaving historic 
State Street from Atlantic Avenue to Washing- 
ton Street, the demand for wood block was 
almost unanimous.’ Windows closed during the 
hottest days in summer, telephones in sound- 
proof rooms, tenants moving, nerves racked 
and general discomfort were some of the re- 
sults of the terrific noise due to the granite 
Pavement now on State Street recited by a 
large number of lawyers, bankers and business 





men, including several lumber manufacturers 
and wholesalers. 

In opposition were Henry C. Merwin, presi- 
dent Boston Workhorse Parade Association; 
Secretary George F. Stebbins, of the Team 
Gwners’ Association, who termed wood block 
paving a menace to the horses hauling heavy 
loads on State Street, and James J. Tobin, 
representing the granite paving interests. 
Public Works Commissioner Joseph A. Rourke 
also placed himself on record as opposed to 
wood block on the ground of excessive cost of 
repair and short life. 

The case for the wood block paving propo- 
nents was presented by Edward J. Sampson, 
manager of the Boston Express Exchange and 
a member of the governor’s council. There 
was a succession of striking testimony showing 
the ill effects of the present noise arising from 
granite blocks, and necessity of keeping win- 
dows closed, the inability to hear telephone 
messages in offices facing State Street, the 
general disadvantages of the unreasonable noise 
and the difficulty of maintaining tenants in 
buildings on this thorofare. 

The effort of the publie works commission 
to discredit wood block paving by casting 
aspersions on its durability was met by Maj. 
Sampson with the offer of State Street firms to 
pay for its installation. 

Chairman John H. L. Noyes, of the Boston 
street commission, has had the matter under ad- 
viscment since the hearing in question, and now 
announces that State Street from Merchants 
Row to Devonshire Street, is to be surfaced with 
wood. The cost of the wood blocks and the 
expense of laying them is to be paid by the 
tenants of the buildings along this part of the 
street, probably about $18,000, and the work is 
to be started in the spring. 


SHAE REBEBBEBBAAEAAAAAS:s 


Largest Bark-Beetle Control Project 


PORTLAND, ORE., Dec. 22.—The largest single 
control project ever attempted against tree- 
killing bark beetles is now in its second sea- 
son, the area being in southern Oregon and 
northern California, over which this epidemic 
extends, covering a little larger territory than 
the size of Delaware. In the last ten years in 
this region the western pine beetle killed over a 
billion board feet of merchantable pine timber, 
valued at over $3,600,000. This is fifty times 
as much as was killed by fire on the same area 
during the same period. It is stated that the 
tests demonstrate that, with the establishment 
of as effective beetle control as has been created 
for forest fire control, losses due to the beetle 
can be reduced to less than fire losses. 


To Erect Mill on Vancouver Island 


Victoria, B. C., Dee. 22.—K. J. Palmer, vice 
president and managing director of the Victoria 
Lumber & Manufacturing Co., has announced 
that the company is preparing plans for the 
erection of a new mill at Chemainus, on Van 
couver Island, to replace the one that was de- 
stroyed by fire in the latter part of November 
last. The new mill will have a capacity of 
100,000,000 feet of humber a year, and will be 
the largest mill in British Columbia. It will be 
electrically driven, the power being generated 
by steam raised by the combustion of material 
that in the past has been largely waste. 

Mr. Palmer, who has been connected with the 
company for thirty-four years, will retire from 
the active management, but will remain with 
the company as vice president, with executive 
offices in Victoria. The erection and manage- 
ment of the new plant will be undertaken by 
J. A. Humbird, son of*the president of the 
Weyerhdeuser Sales Corporation, which is heavi- 
ly interested in the Chemainus company. At 
the present time Mr. Humbird is managing 
three mills at Sand Point, Idaho, the aggregate 
capacity of which is about equal to what the 
capacity of the new mill at Chemainus will be. 
It is estimated that it will require about a year 
to assemble and erect the machinery for the new 
mill; in the meantime logging operations are 
being continued. 











NOT 


Just Flooring 
but 


Better 
K 


Flooring 


Beginning with the selection of the 
standing Oak timber we have 
made it our business to leave noth- 
ing undone toward the production 
of better Oak Flooring. 


St. Francis Valley Oak is superior 
in uniformity of texture and color, 
and all of our lumber comes from 
this timber, grown within a radius 
of 40 miles of our mills. 


All flooring lumber is properly 
air dried in the open before going 
into our dry kilns and all thin 
flooring is cut to proper thickness 
while green, giving an even dis- 
tribution of moisture content. 


Each piece is individually graded 
by a man who does nothing else 
and we are exceptionally careful 
in selecting tight roofed cars in 
which to ship to prevent damage 
from leaky roofs. 


Particular dealers with discrimi- 
nating customers will do well to 
stock “Superior Brand’ and be 
able to guarantee satisfaction. 


OAK 


‘Americas Finest-” 


Superior Oak Flooring Co. 


HELENA, ARK. 
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Better Quality 
Band Sawn 


Southern 
Hardwoods 


That is the aim of our 
organization and we 
are proud to say that 
we're “making good” 
with the most critical 












buyers. 
We manufacture high 
quality lumber and 


ship it when you want 
it. Let us prove it on 
your next order. 


The Hendrix Mill 
& Lumber Go.., 


Band Mill and Yards: MOUND CITY, ILL. 
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SOFT TEXTURED 
“Knox Brand” 
OAK FLOORING 


| Two Plants. 


_ Tenn. Lumber & Mfg. Co. 








__ KNOXVILLE, TENN. 
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Weaver Brothers 
SHREVEPORT, LOUISIANA 


Manufacturers of 


LONG AND SHORT LEAF 


Yellow Pine and 
Hardwood Lumber 


Mills at: Flora,La. Couchwood,La. Alden 
Bridie, La. Neches, Texas. Boyd, Florida 











MANUFACTURERS OF 


Powel LONG LEAF 


LUMBER YellowPine, 
COMPANY Moulding and Plaster Lath 


Lake Charles, 


Mills at Barham, La., and 
| Louisiana 


Leesville, La. 
Capacity, 300,000 feet daily. 
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H.W. HARGROVE, 
MANAGER 
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Winter Logging Active in Minnesota 


CLOQUET, MINN., Dec. 24.—The first week in 
December marked the beginning of the winter 
season in northern Minnesota. Altho the mild 
weather of November prevented the loggers 
from moving timber in the swampy sections, 
enough logs were got out so that a regular 
supply began coming to the mills the last week 
of the month. 

J. C. Campbell, who operates the camps for 
the Weyerhaeuser interests at Cloquet, had 
sufficient timber coming down so that the North- 
ern Lumber Co.’s mill and the Johnson-Went- 
worth mill started operating a day and night 
shift the first week in the month. These mills 
will run steadily until next October. The 
Cloquet Lumber Co.’s mill, which runs only in 
the summer, completed its cut the last of 
October. 


The International Lumber Co. has many 
camps in operation in the Cut Foot Sioux dis- 
trict. 


J. B. Connors will operate several camps 
south of Hibbing, but owing to the mildness 
of the early winter does not expect to be in 
full operation until after the first of the year. 


Owing to the purchase of all riparian rights 
on the St. Louis River by’ the Minnesota Power 
Co., a new venture in logging for the Cloquet 
interests is at hand. Heretofore, the logs 
for the summer cut of the Weyerhaeuser in- 
terests’ three mills have been dumped into the 
St. Louis River and its tributaries, and driven 
down to the mills during the spring floods; now, 
the storage waters above the dam will not be 
tapped for that purpose. However, thru an 


agreement with the Minneosta Power Co., the 
logs will be taken from the waters’ above the 
dam and loaded on cars to be railed to the 
mills. This will necessitate the building of an 
extension to the Duluth & Northeastern rail- 
road—a Weyerhaeuser logging road—and the 
maintainance of a year ’round camp near the 
White Face dam. 

Berst-Forster-Dixfield Co., manufacturer of 
toothpicks, clothespins, butter dishes, and 
physicians’ supplies, has several trainloads of 
white birch now unloaded on its premises and 
is running at full capacity. 

Peter Thull, manager of the Rathborne, Hair 
& Ridgway Co.’s box factory at Cloquet, 
states that altho orders are not coming in ag 
fast as expected, he has enough business in 
sight to keep the machines of the plant all 
running. 

The Wood Conversion Co. at Cloquet will 
begin extensive operations again immediately 
after the first of the year. Owing to alter- 
ations and the addition of new machines which 
will double the output, the Balsam-Wool unit 
has been down for some time. Synthetic board, 
a new product in the lumber industry, will be 
manufactured as soon as the sawmills get 
under way so that a regular supply of raw 
material is assured. This product is the re- 
sult of the expenditure of $750,000 in chemi- 
cal research work done by the Weyerhaeuser 
interests. Adjustments of machinery following 
the experimental runs of last summer having 
been completed, the plant will be ready to start 
on regular production about the first of the 
year. 


Gives Views on Solving World Problems 


Houston, TEx., Dec. 24.—There needs to be 
a spirit of compromise and codperation in the 
solving of the after-the-war world problems 
and the responsibility for their solving lies with 
ourselves and not with the men we elect to 
office, Jesse H. Jones, Houston lumberman and 
capitalist, declared upon his return to this city 
from a five months’ stay in New York. 


Mr. Jones when interviewed said: 


Our country generally is prosperous, not boom- 
ing, and in many lines business could be better. 
Merchants, for instance, both here and elsewhere, 
are complaining that business is not up to expecta- 
tions. This is partly due to the fact that too 
much is expected. All of our ideas, calculations 
and expectations are far beyond the most fanci- 
ful dreams of a few years ago. As a matter of 
fact, we in the United States are the happiest, 
most fortunate and the most prosperous nation 
of the entire world and must learn to be satisfied 
with normal and moderate prosperity. 


Conditions in the East are about as they are 
here. The big industrial leaders are talking op- 
timism, and look forward to good business thruout 
1924. Money is available at reasonable rates for 
all legitimate enterprise, and with our Federal 
Reserve system there can be no more money panics. 
That in itself insures against calamity in busi- 
ness, and there remains only the problem of ad- 
justing the supply to the demand. 


President Coolidge, in his message, in summing 
up the most critical problem of our country, that 
of the farmers, frankly tells them that their sal- 
vation is themselves to regulate the supply to fit 
the demand, to quit raising more products than 
the country will readily absorb. That, of course, 
is much easier said than done, since our farmers 
are not organized. Undoubtedly there should be 
developed a national comprehensive marketing 
system, that would insure the farmer of any par- 
ticular locality at least a fair cost for his product. 


Farming is the most important feature of our 
existence and yet it is the least organized and 
handled in the most haphazard manner of any 
important phase of our life. Labor is organized 
and can protect itself. “Industry is a system no 
longer dependent upon the individual. Finance 
must at once dictate terms that must yield a 
reasonable profit. Merchandising is rapidly be- 
coming systematized thru organizations and great 
systems of chain stores. And so it is with all 
phases of our existence, except the most important 
one—the man who produces the food that we eat 
and the clothes that we wear. 


Fortunately, we have proper and legitimate com- 
petition nowadays between the two great political 
parties, each striving to do the most for the happi- 
ness and — of all our people, and, in my 
opinion, the party that solves the farmer’s prob- 


lem is going to be the party that succeeds at the 
polls in 1924. 

There is no political cloud on our own horizon, 
and I do not believe that, altho 1924 is to be a 
Presidential election year, that fact will cast any 
gloom upon the business in our country. I am 
convinced of this because I believe both’ parties 
will be led by good men, whose purposes will be to 
bring about better conditions for the people of all 
of our country. 

There is, of course, the ever menacing European 
problem and until the after war problems are 
solved the entire world will be nervous and the 
strongest will be unable to exert its full energy. 
There seems no certain course to pursue. England 
and France are no longer bound together by a 
common interest. The feeling between England 
and European countries on the one side and 
America on the other affords no security for endur- 
ing peace. It is but human and natural for the 
peoples of those countries who have suffered so 
much, to feel that it is ill-becoming of us, who 
suffered so little, to insist upon the pound of flesh 
in collecting the money we advanced them. 

True, they admit to have promised to pay, and 
without the assistance we furnished defeat prob- 
ably would have been their lot; and any terms 
that we might have imposed would have been 
agreed to in their hour of peril. But the hour 
of reflection is now at hand, and necessity may 
compel some of them to falter. 

The responsibility for meeting these great prob- 
lems is with our own people and not with the men 
we elect to office. It is the exception when a con- 
gressman or a senator is an international states- 
man. We must not expect them to understand 
financial problems that great financial experts can 
not solve. 

And so there must be a spirit of compromise 
and coéperation in the adjustment of this whole 
after-the-war world problem. We of the United 
States have the greatest responsibility, because 
we are the greatest power. It is cowardice of the 
worst sort for us to continue in a position of isola- 
tion. We should join the League of Nations with 
reservations in our own right, regulations that 
would satisfy the most skeptical, and take no power 
from Congress. If it is not possible to join the 
league we should certainly encourage and partici- 
pate in the World Court. We can go on, of course, 
for a time, living and dealing among ourselves, 
but we can not go on forever. We must have 
trade and intercourse with all the world, and we 
must sit at the council that makes the conditions. 

We should not be afraid to have a representative 
at the League of Nations or at any other gather- 
ing of the representatives of other powers of the 
world. How else is the world to be set aright? 
4 is our duty and in some form we must come to 
7. , 


BANK DEPOSITS increased from $7,238,986,000 
in the United States in 1900, to $37,194,310, 
000 in 1922. America is growing. 
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CHARLES JOHNSON, president of the Mer- 
een-Johnson Machine Co., of Minneapolis, Minn., 


died there on Dec. 16 at the age of 58. Death 
resulted from an operation and an illness of 
about three weeks. Mr. Johnson was a pioneer 
in the manufacture of wood-working machinery 
and was known in the lumber industry thruout 
the country. He designed and perfected many 
automatic labor saving devices, especially along 
the line of machinery for making wooden boxes. 
As head of the Mereen-Johnson Machine Co. 
he was continually working out new ideas and 
bringing out new machines. Box manufacturers 
recognized his genius in this line and whenever 
“Charley,” as he was known to them all, put 
a new machine on the market, were always 
sure to be interested. Mr. Johnson was _ born 
in Finland in 1865 and came to the United States 
when 16 years old. He lived in Minneapolis 
for thirty-six years. He was married in 1895 
to Miss Sarah Martinson, of Minneapolis, who 
survives with three sons, Arthur, Carl and Roy, 
and one daughter, Mrs. Walter C. Whitney. Be- 
sides being president of the Mereen-Johnson 
Machine Co. he was president of the Camden 
Motor Inn and vice president of the Camden 
Park State Bank. He was prominent in busi- 
ness, lodge and civic circles in North Minne- 
apolis, and was a member of the A. F. & A. M. 
Mounted Commandery No. 23; Scottish Rite 
bodies of Minneapolis and Zurah Temple; the 
Odd Fellows, the Anciemt Order of United Work- 
men, and the Eastern Star. 





HERMAN J. THORESON, president of the 
H. J. Thoreson Lumber Co., Appleton, Wis., was 
fatally injured on Saturday, Dec. 8, when the 
automobile he was driving crashed into a street 
car in Appleton and was in turn struck by a 
heavy truck immediately behind it. Mr. Thore- 
son suffered a fractured skull and other injuries 
and died two hours later at the hospital without 
recovering consciousness. Two companions who 
were riding with him were also injured as were 
the driver of the truck and his assistant, and 
several people in the street car. Mr. Thoreson 
was 32 years of age and left a widow and two 
children, a father, six brothers and two sisters. 
He was formerly sales manager of the G 
Jones Lumber Co., of Appleton, until about five 
years ago when he resigned to organize the 
H. J. Thoreson Lumber Co. The funeral was 
held on Tuesday afternoon, Dec. 11 at River- 
side Chapel, Appleton, and interment was in 
Graceland Cemetery, Clintonville, Wis., which 
was Mr. Thoreson’s home town. 





JOHN BEYSTER, president of the John Bey- 
ster & Sons Lumber Co., Detroit, Mich., died 
at his home in that city on Sunday, Dec. 16, at 
the age of 85. He had suffered from heart 
disease for nearly a year. Mr. Beyster estab- 
lished the lumber business of which he was so 
long the head at 3051 West Fort Street, Detroit, 
forty-five years ago, and it has been conducted 
at that same location ever since. Three of his 
sons, Peter, Louis H. and Theodore later en- 
tered the business with him and are now officers 
of the company, the first two being vice presi- 
dents and the latter secretary and treasurer. 
Mr. Beyster was born in Zavenbergen, Holland, 
and came to America and to Detroit in 1866. 
In spite of his advanced age, Mr. Beyster had 
been active in the lumber business until last 
year. 





MRS. MAUD M. HOOPER, wife of Henry F. 
Hooper, commission lumber dealer of Chicago 
and son of E. E. Hooper, former secretary of 
the Lumbermen’s Association of Chicago, now 
active in the management of the Lumbermen’s 
Mutual Casualty Co., died on Saturday, Dec. 
22 at the family home, 5220 Sheridan Road. Mrs. 
Hooper’s death followed the birth of a daughter 
the child surviving. She leaves two other 
daughters, aged four and two, besides her hus- 
band. Funeral services were held on Wednes- 
day afternoon, Dec. 26, at the residence, with 
interment at Rose Hill. Many lumbermen friends 
of the Hoopers, who are among the best known 
men in the lumber trade of the city, attended 
the services. 





FRANK INGRAM, commission lumberman of 
Chicago, and widely known in the trade, died 
at his home in this city on Thursday, Dec. 20 
of bronchial-pneumonia. Mr. Ingram was 71 
years old and had been for twenty-five years in 
the lumber trade. He was born in Henderson, 
Ky., April 25, 1852. For a time he was engaged 
as a hardwood inspector and then as a hard- 
wood salesman traveling mostly in the southern 
States. For many years he had been in busi- 
ness in Chicago. A widow and six children sur- 
vive. Funeral services were held on Saturday, 
Dec. 22, at the home, with burial at Downers 
Grove. The body will later be sent to Cavehill, 
Ky., for interment. 





WILLIAM MORRIS, founder and head of the 
millwork manufacturing firm of William Morris 
& Sons Co., of Chicago, died on Dec. 22 at the 
age of 79, at his residence, 4936 Kimbark Avenue. 
Mr. Morris was born in Germany and came to 
Chicago in 1850. He is survived by two sons, 


‘Dec. 19 after a long illness. 





William H. and Harry F. Morris, and a daughter, 
Mrs. Rose De Beck. Funeral services were held 
at the residence on Monday, Dec. 24, with inter- 
ment in Oakwoods Cemetery. 





WILLIAM FELTON, a member of the lumber 
trade of Buffalo, N. Y., for many years, died in 
that city on Dec. 20 at the age of 87. He was 
born in Hamburg, Germany, and came to Amer- 
ica when he was 44 years old, settling in Buffalo. 
He retired in 1896 and lived in Springbrook until 
the death of his wife in 1907. Mr. Felton is 
survived by five sons, four of whom live in 
Buffalo: William F., Charles H., George J. and 
Otto J. The other son, Harry J. Felton lives 
at Galeton, Pa. 





THOMAS G. SHARP, for forty years a mem- 
ber of the London and Liverpool timber firm of 
Churchill & Sim, died last month, according to 
advices received in Baltimore. Mr. Sharp had 
a wide circle of acquaintances in the lumber 
trade in this country and was particularly well 
known in Baltimore among lumber exporters. 
He was 70 years old. 





HERBERT LORD, superintendent of the Clear 
Fir Lumber Co.’s plant at Tacoma, Wash., died 
at a hospital in that city, Dec. 15, following an 
operation for ulcer of the stomach. Mr. Lord 
had been with the Clear Fir Co. for seven years 
and went to Tacoma from Aberdeen, Wash. 
He is survived by his widow, parents, one 
brother, one sister, five sons and five daughters. 


MRS. HONORA DALEY, aged 69, mother of 
Edward R. Daley, lumberman of Joliet, IIL, 
with whom she had made her home, died on 
Mrs. Daley had 
resided in Joliet only six months, having pre- 


‘viously lived in California. Three sons and five 


daughters survive. 





H. T. BRUNING, aged 68, president of the 
Bruning Lumber Co., of Havana, Ill., died on 
Dec. 14 in Peoria, Ill., following an illness of a 
few weeks. The Bruning Lumber Co. has ex- 
tensive holdings in Havana and Bath. Funeral 
services were held in Havana. 


DARWIN MULLINS, aged 65, lumberman of 
Darwin, Va., for forty years, died at his home 
on Sunday, Dec. 23 after a long illness. A 
widow and several brothers and sisters survive. 
Mr. Mullins had many friends in the lumber 
industry in Virginia and eastern Kentucky. 


ROBERT HUMMEL, a lumberman of the Dry 
Ridge section of Knott County, Kentucky, died 
at his home in that section on Friday, Dec. 21, 
at the age of 49. He is survived by a wife 
and six children. 


TROUBLE AND LITIGATION 


ROCHESTER, N. Y., Dec. 24.—Francis A. Holmes 
and Leland C. Benton, directors of the Empire 
Seating Co., of this city and Syracuse, have filed 
voluntary petitions in bankruptcy. Their assets 
are listed at $25 each and their combined lia- 
bilities at $625,590. 








SHREVEPORT, LA., Dec. 24.—J. M. Grimmett, 
United States referee in bankruptcy here, has is- 
sued a notice in the matter of the Durham Lumber 
Co., A. G. Durham, R. K. Durham and W. P. 
Fiverett, individually, bankrupts, that they have 
applied for discharge and a hearing thereon will 
be held in Mr. Grimmett’s office on Jan. 15. All 
persons are invited to show cause, if any, why 
bankrupts should not be granted a discharge. 


3ALTIMORE, MD., Dec. 24.—The box making firm 
of H. L. Radecke & Sons has decided to go into 
liquidation. ‘The plant discontinued operations on 
Monday, Dec. 17, and it is indicated that work will 
not be resumed unless the establishment is sold 
as a going concern, and the purchasers decide 
to keep on operating it. The firm has been work- 
ing under an extension for the last two years, it 
is said, this time having been allowed for an 
opportunity to enable the partners to work into a 
better financial position. In this, it is said, the 
firm has not been successful and the decision to 
liquidate was the result. It is reported that the 
firm will pay dollar for dollar and come out with 
$15,000 to $20,000 besides. This firm started in 
business in 1907. 

The Shapiro Box Co., of this city, which lost 
its plant by fire some time ago and was later 
declared insolvent, has made a payment to creditors 
of 10 cents on the dollar. 





AUTOMOBILES ON FARMS are used mainly for 
business purposes, says the Department of 
Agriculture. On 1,371 farms surveyed, 923 
farmers reported the ownership of 1,000 auto- 
mobiles or trucks. The owners stated that two- 
thirds to nine-tenths of the use of the machines 
was for farm business. 
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How many “Ceda’line” mail 
enclosures can you use? 


Will sell one ceda’ lined closet at least, to every home 
in your vicinity. ‘Shows the many advantages over 
chests: clothes are not mussed; articles can be found 
easily ; no extra space taken up ; quickly installed. An 
effective precaution against moths, and a clean fragrant 
place to store clothes and linens. 


Your name and address will be imprinted on each 


circular. 
E. L. BRUCE COMPANY 


Manufacturers Memphis, Tenn. 





Write for a 
supply, and 
a sample of 


Bruce 
**Ceda’line’” 


Teds Very Busy to Have Bruce ~Ceda'lime” Closett 











Made to enclose 
with your ordinary 
mailing envelope. 
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Moulding 
POPLAR BEVEL 
Hardwood 
SIDING Dineniie 
Kiln Drying and aa” 


Dressing in Transit. 


Laurel 
LAUREL, MISS. 
A Modern Well Equipped Plant. 


Hardwood 
Lumber Co * 
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JACKSON & TINDLE, Inc. 


MANUFACTURERS 


Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 


Maple, Elm, Birch, Beech, 
Basswood,Hemlock, Pine, 
Spruce, Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bldg,, Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 
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Oak and Gum 
MOULDINGS 


From the Heart of the 


Hardwood Country. 


York Lumber & Mfg. Co. | 


MEMPHIS, TENN. 
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Texas 


want to hear 
from a few more 
buyers who value uni- 
form quality and mill- 
ing in hardwood lum- 
ber. Tell us your re- 
quirements and we'll 
tell you what we 
can do. 
















Four big trunk 
lines serve our 
‘four mills. 


SOUTHERN 
PINE LUMBER 
COMPANY 


TEXARKANA, 
TEXAS 


Daily Capacity 
750,000 Feet, 











BIG 

MILLS 
Manufacturing 
Yellow Pine 
E.G.Flooring 
Yard and Shed 
Stock, Kiln 
Dried Timbers 
upto 12XK12-24" 
Big Timbers 
For Export 


Hardwood 
Lumber 


























Old 


Receivers. 
Plant: 
Newberry, Mich. 








Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s 
Finest Stumpage 


William Horner 
Grand Rapids Trust Company, 


Sales Office: 
REED CITY, MICH. 
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Forest Products Loading Increases 


[Special telegram to AMERICAN LUMBERMAN] 


Hardwo d WASHINGTON, D. C., Dec. 26.—During the 
O S week ended Dec. 15 revenue car loadings on the 


railroads of the country totaled 899,522 cars, 
an increase of 20,470 over the same .week last 
year, and an increase of 173,448 over 1921, but 
due to a decline in freight loading, 14,252 cars 
under the preceding week this year. Forest 
products loading was 67,017 cars, an increase 
of 2,672 over the week before, an increase of 
7,189 over the same week last year and of 19,- 
039 over two years ago. Coal loading totaled 
176,138 cars, or 2,982 above the preceding week, 
but 19,113 under the same week last year. It 
was, however, an increase of 41,349 cars over 
the corresponding week of 1921. 


Hearing on Tariffs to Mexico 


WASHINGTON, D. C., Dec. 24.—The Interstate 
Commerce Commission has postponed until May 
10, 1924, the expiration of the authority 
granted by Fourth Section Order No. 8,577, 
corrected to Jan. 31, 1923, involving the move- 
ment of forest products to points on and be- 
yond the Kansas City, Mexico & Orient rail- 
way. The matters immediately involved are 





in the very interest of expanding service and the 
utmost economy of operation? 
The reports of these committees have been com- 


pleted and made public. They deal with: (1) 
Government Relations to-Railroad Transportation ; 
(2) Railroad Consolidations; (3) Readjustment of 
Relative Freight Rates; (4) Relation of Highway 
and Motor Transport to Other Transportation 
Agencies ; (5) Development of Waterways and Co- 
ordination of Rail and Waterway Service; (6) 
Taxation of Transportation Agencies. 


Each committee submitted a number of find- 
ings and recommendations which will serve as 
the basis of discussion at the forthcoming con- 
ference. 


Railroad Inquiries and Orders 


In the latest issue of Railway Age, inquiries 
for cars and orders placed by the railways are 
reported as follows: 


INQUIRIES—Seaboard Air Line, 932 flat car 
bodies; Western Fruit Express, 1,000 refrigerator 
cars; Lehigh & Hudson River, 10 refrigerator 
cars; Southern Pacific, 6,500 freight cars; North- 
ern Pacific, 200 ore cars, 70-ton capacity; Swift 
Car Lines, 300 steel underframes for refrigerator 
ears; Bangor & Aroostook, 75 steel underframes 
and side constructions; Pacific Fruit Express, 
3,057 refreigerator cars; Fruit Growers’ Express, 
1,000 steel underframes for refrigerator cars. 


OrDERS—Philadelphia & Reading, 20 caboose 
cars to be built in its own shops; Chicago & Alton, 
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THE BUSINESS TEN 


. Honor the chief—there must be a head to everything. 

. Have confidence in yourself—make yourself fit: 

Harmonize your work—let sunshine radiate and penetrate. 
Handle the hardest job first each day—easy ones are pleasures. 

Do not be afraid of criticism—criticize yourself. 

Be glad and rejoice in the other fellow’s success—study his methods. 
. Do not be misled by dislikes—acid ruins the finest fabrics. 

. Do not have the notion that success means money-making. 

. Be enthusiastic—it is contagious. 

. Be fair and do at least one decent act every day in the year. 


—The Best Way. 

















Wilson 


12-223 General Motors 
Building, 





(1) 
Our distributing yard at 


selected TOUGH WHITE 
Cypress, Maple and Elm. 
mill shipments. 








Tough WHITE ASH ‘Specialists 


We have established the confidence we 
enjoy with the trade largely for two reasons: 


Quality Stock 
(2) Prompt Service 


Indiana, with splendid railroad facilities 
and through transit rates, is stocked with 


Lumber 
Company 


Detroit, Mich. 





Fort Wayne, 


ASH, Gum, 
Also, direct 











Give us a chance to deliver the goods. 


covered in Fourth Section Application No. 12,- 
354, filed by Agent R. H. Countiss for and on 
behalf of the Kansas City, Mexico & Orient, 
Southern Pacifie Co. and others. 


National Conference on Transportation 


WaAsHINGTON, D. C., Dec. 24.—Julius H. 
Barnes, president of the Chamber of Commerce 
of the United States, today issued a call for 
a national conference on transportation to be 
held in Washington Jan. 9-11. Invitations have 
been addressed to 200 recognized leaders in 
agriculture, commerce, education, finance and 
industry to take part. The expectation is that 
every State will be represented. 


Congress embarked upon a constructive policy 
for the development of transportation by the en- 
actment of the Transportation Act of 1920, said 
Mr. Barnes in calling the conference, but there is 
much more to be done if this policy is to be made 
effective. Representatives of all sections of our 
people are asked to this conference to express their 
sober judgment on questions raised by the last 
eight months’ preliminary studies of the special 
committees working under the auspices of the 
National Chamber of Commerce: What is the 
probable future of transportation growth? What 
principles of regulation, Federal and State, pro- 
tect the public interest and yet encourage expan- 
sion? What policies promise to attract the neces-, 
sary capital and credit? What principles of rate- 
making hold most fairly the scale of relative 
rates? Where does highway and motor transport 
promise its highest service? How can water high- 
ways contribute their fullest service? Within 
what formula can all transportation develop best 
the stimulant of private initiative and enterprise 


250 box cars from the Pullman Co.; St. Louis 
Southwestern, 1,000 box cars, 40-ton capacity, di- 
vided equally between American Car & Foundry 
Co., and the Mount Vernon Car & Mfg. Co.; Nor- 
folk & Western, rebuilding 1,000 hopper cars, 57%4- 
ton capacity, divided equally between Newport 
News Shipbuilding & Dry Dock Co., and the Rals- 
ton Steel Car Co.; New York Central, converting 
400 box cars to single deck stock cars, to the 
Standard Tank Car Co.; converting 500 gondola 
ears to flat cars, to the Youngstown Steel Car Co., 
and converting 500 gondola cars to flat cars, to 
the Pennsylvania Tank Car Co. 


Western Lumber Hearing Postponed 


WASHINGTON, D. C., Dec. 26.—The Interstate 
Commerce Commission announces that the hear- 
ing in Docket No. 15,303—Los Angeles Lumber 
Products Co. vs. Southern Pacific Co.—now as- 
signed for hearing Jan. 21 at Los Angeles 
before Examiner Jewell, has been postponed 
to a date to be later announced. The follow- 
ing companies have been permitted to intervene 
in this proceeding: Red River Lumber Co., 
Tarter, Webster & Johnson (Inc.), Wendling- 
Nathan Co., E. U. Wheelock & Co., Sacramento 
Box Co., Stockton Box Co., Algoma Lumber 
Co., Frank P. Doe Lumber Co. and Larsson 
Traffic Service. 


("SREB EEBEaEES 
In IvaLy the unemployment question is grad- 


ually being solved, states the Department of 
Commerce, Washington, D. C. 
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Truck Equipped to Haul Long Length 


The Pioneer Lumber Co., with general offices at 
Sheridan, Wyo., and yards at Buffalo, Sheridan 
and Ucross, Wyo., was established in 1885. Its 
delivery equipment consists of a 1-ton Ford truck, 
which has been in service for about three years 
when deliveries by team were discontinued. The 
truck is equipped with flat body about eight feet 
square. Long stuff is loaded on the sides and 
projects up along the cab and engine, which per- 
mits the hauling of material of any length. “In 
unloading cars we use the wagons we had when 
delivering by team,” said Louis I. Heilman, secre- 
tary-treasurer of the company. “We had the 
tongues of the wagons shortened and fixed so they 
are easily coupled on to the frame of the truck. 
In this way the truck will handle loads of 3,000 
feet of dimension lumber. A loaded wagon is left 
in the yard while the truck goes after another 
load, thus keeping the truck constantly in use. 
We have found the expense of operating this 
truck to be about the same as that of one team, 
and that many more deliveries can be made in a 
day with the truck than was possible with a 
team.” 


Carries “Own Your Home’”’ Slogan 


OMAHA, NEB., Dec. 24.—City salesmen for the 
C, N, Dietz Lumber Co., this city, make their calls 





“Model home coupe” in which salesmen for C. N. Dieta Ium- 


ber Co., Omaha, Nebd., make their calls 


in the kind of automobile depicted in the ac- 
companying illustration. The Dietz company be- 
lieves in promoting the “Own Your Home” cam- 
paign at all times, and thinks that a lumber 
and building material concern should keep the 
slogan before the public in a graphic way. Hence 
the clever little automobile in which the driver 
is enclosed in a “coupe” which is in reality a 
model home. ‘This novel little automobile has 
attracted attention on the streets of Omaha for 
some time. 
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Surveys Truck Conditions on Coast 


With lumber orders sufficient to keep that indus- 
try in the Northwest at top speed for more than a 
year, the outlook on the west Coast for prosperous 
business is exceedingly bright, according to V. H. 
Day, general sales manager of the General Motors 
Truck Co., of Pontiac, Mich., who recently returned 
from an extensive trip on the Coast, where he 
went to superintend the opening of a new factory 
branch and to survey truck conditions. Mr. Day 
said in part: 


“Coming as far east as Denver, where a new 
factory branch has been in operation only a few 
Months, I ftound the outlook exceedingly bright. 
Colorado this year has a very fine sugar beet crop, 
& business which affords a big truck market. 

oreover, I am told that the price this year is one 
that will be most profitable to the growers. 

ebraska and Kansas also are facing a most pros- 

perous period. The corn crop this year is excep- 
tionally large and the price is around 67 cents a 
bushel. Men familiar with ‘corn raising say there 
{s profit for the farmer in corn at 50 cents a 
bushel, and the general indication is that the 
farmer in these sections will enjoy a substantial 
return on this fall’s crop. 

“My entire trip in the West was one of encour- 








aging experiences. Not only is the truck market 
a good one, due to general business, but the strides 
made by our organization have been most satis- 
factory. GMC everywhere is gaining in recogni- 
tion and popularity, and GMC dealers are reaping 
the benefit.’ 


Uses Federals and Fords in Oklahoma 


The 11%4-ton truck is the most suitable for ordi- 
nary lumber deliveries, in the opinion of H. BE. 
Leonhardt, of the Kiowa Lumber Co., Oklahoma 
City, Okla. The concern’s delivery equipment con- 
sists of twelve Federals, from 1- to 2%4-ton ca- 
pacity, and three 1-ton Ford trucks, all equipped 
with pneumatic tires, which the company finds 
increases its delivery capacity one-fourth. The 
214-ton trucks are big enough for any lumber yard 
that delivers material for house construction and 
business buildings, states Mr. Leonhardt. For 
heavy timbers, trailers are employed. 

In discussing the company’s delivery system, 
Mr. Leonhardt further says: 

“On the larger trucks we use two men, one to 
drive and operate the truck, the other to act as 
helper. While the helper is on the truck he be- 
comes acquainted with its operation and then 
when we get short of truck drivers, we can take 
these assistants and put them on as drivers. We 
find that we add to our delivery service by having 
two men on the larger trucks. On the smaller 
trucks we employ one man. 

“We overload our Federal trucks about 
50 percent of the marked capacity, and 
deliver four tons easily on our 244-ton 
capacity truck. The Federal service sta- 
tion here checks up our trucks every 
month and gives us a mechanical report 
shewing what is needed to be done to 
the trucks, and we immediately see that 
our man does this work. Our repair 
expense for last year was $3.48 a month 
for each truck. This did not include 
tires, gasoline and motor oil, but it did 
include every other kind of work neces- 
sary to the motor and the truck. 

“On the 21%4-ton truck we have 14-foot 
length stake bodies, and on the smaller 
equipment we make them according to 
the capacity of the truck. On all trucks 
we use the long wheel base. We use 
wagons for hauling lumber from railroad 
cars to our yard, and teams to make de- 
liveries on jobs that are hard to get to 
with trucks. We find that the 144-ton 
truck is the most suitable for ordinary 
lumber deliveries, as it can be loaded 
easily to 2% tons weight, and it makes 
it much better to deliver loads of this 
size, especially on jobs off the pavement. 
We do not let any of our trucks stand 
idle, on account of the large investment 
in the trucks. Rather than have the 
trucks idle we increase our sales force 
in order to sell material according to our 
delivery capacity.” 


To Bar Highways to Logging Tractors 


3ELLINGHAM, WASH., Dec. 22.—The use of What- 
com County’s paved and graveled roads probably 
will be denied to logging companies after Jan. 1, 
says E. C. Baxter, chairman of the county com- 
missioners, and remain closed to them during the 
rest of the winter. Many complaints have been 
made to the commissioners about the damage done 
to roads by crawler tractors, which, with trucks 
and trailers, have used the roads freely for years. 
Several logging concerns are dependent on the 
highways for the transportation of logs. 


Motor Truck Company Reorganization 


LIMA, OHIO, Dec. 24.—The property of the 
Gramm-Bernstein Motor Truck Co., of Lima, was 
purchased on Dec. 18 by the reorganization com- 
mittee of that company pursuant to the plan of 
reorganization which was agreed to by interested 
parties several months ago. The property will be 
immediately transferred to a new corporation to 
be known as the Gramm-Bernstein Truck Corpora- 
tion, which will continue the business under the 
present management. 

As a part of the reorganization plan, the new 
company will be furnished a very substantial 
amount of cash capital in addition to all of the 
assets of the old company, and it will start in 
business entirely free of indebtedness. Subject 
only to formalities of court procedure, the receiver- 
ship of the old company will be closed and the 
new company will take over the property and start 
its operations on Jan. 1. 
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It's Right From 
Every Standpoint 


Whether you judge our hard- 
wood lumber from the point 
of view of quality, milling, 
drying or grading, you'll find it 
will measure up to standard. 
Let us prove to you the value 
of our strict inspection and 
superior service in 
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Oak, Gum, Ash, 
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Cottonwood, Elm, 
Maple, Cypress 






What shall we 
quote you 
on? 





Paepcke Leicht 


Lumber Company 


MILLS: General Offices: 
Helena, - Ark. 510 No. Dearborn St. 
Blytheville, Ark. : 
Greenville, Miss. Chicago 























SOUTHERN 


PINE 


HARDWOODS 


HE steady growth of our 
business, since our organi- 
zation, is indicative of 
quality of service—the satisfac- 
tion—we are rendering lumber 
buyers. An opportunity to 
demonstrate our ability to meet 
your requirements will be ap- 
preciated. 


the 


Beaumont 
Lumber | 


Co. 


BEAUMONT, TEXAS . 


Ben. S. Woodhead, Pres. W.A., Priddle, Vice-Pres, 
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Mills at Suffolk, Va. Spring Hope, N.C. Middlesex, N. C. 
Capacity 250,000 Feet Daily 


Montgomery Lumber Co. 


Kiln Dried N.C. Pine 
and Cypress 





SHIPMENT BY CAR OR 
CARGO, ROUGH OR DRESSED 











Sales Representatives: 
L. C. LITCHFIELD, - 52 Vanderbilt Ave., N. Y. 
GEO. C. FAIRCHILD, : - - : Plattsburg, N. Y. 
SHORT & WALLS LUMBER CO., Middletown, Del. 
PICKETT, HYDE & LANGGANS CO., Johnstown, Pa. 


Main Sales Office, SUFFOLK, VA. 














North Carolina Pine 


—the biggest value lumber on the 
market for both dealer and builder. 
Our stocks insure prompt deliveries. 


Foreman - Blades Lumber Co. 








ELIZABETH CITY, N. C. 
Thin Ceiling— 


N.C. PINE, our specisty 


We also manufacture everything 
in yard and shed stocks, box 
shooks, crating material. 


Major & Loomis Company 
HERTFORD, N. C, 








-A BIG HIT— 


That’s what dealers make with home 
buiiders when they sell our 


N. C. Pine Howie, Ceiling 


and Roofers 
bone 2d Yellow Pine Rerehand 
Car and Cargo Shipments, 


Ellington & Guy,Inc. 
Times Dispatch Building, 


RICHMOND, VA. \ 








QUICK SELLERS—That is what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully kiln dried. 
Rowland Lumber Co.,Nofel: 
Operating John L. Roper Lumber Co. 
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Surface Measure 


ESTIMATOR 


Anew publication covering in the most complete 
manner the whole field of surface measure as ap- 
plied to rapid estimating of contents of fractional 
sizes of lumber, veneer, fibre boardand stock used 
in the manufacture of interior and exterior finish, 
panels, doors, sash, blinds, door and window 
frames, etc.,etc. Send for circular containing 
sample pages. 


Pocket Size (432 x 674"’) $5.00, Postpaid. 


American Lumberman 
\ 431 So. Dearborn St., CHICAGO, ILL. | 























Next Year’s Business Has Start 


WASHINGTON, D. C., Dec. 24.—According to a 
cable report from Trade Commissioner Carl J. 
Mayer, Riga, advances received on 1924 deliveries 
and exceptionally fine weather in southern Finland 
have partly revived the market, which had been 
rather poor over a long period, a change for the 
better having set in toward the end of September 
and continued thru October. Total sales of Finnish 
lumber for 1923 delivery were 1,485,000,000 board 
feet up to Nov. 15 and shipments to that date had 
aggregated 1,400,000,000 feet. 

The slow market earlier in the year left on the 
hands of Finnish exporters approximately 250,- 
000,000 feet of lumber, which will give them some- 
what of an edge on competitors in early deliveries 
next year. Pine especially has been in demand in 
all the countries to which Finland exports lum- 
ber, England buying considerable quantities. Bel- 
gium, France and Holland also have bought heavily 
recently, principally of the lower grades. Specifi- 
eations most in demand are very difficult to obtain 
in Finland and Sweden, which tends to increase 
prices. The prices for less desirable specifications, 
according to a report from Consul Leslie A. Davis, 
Helsingsfors, are lower, as sellers wish to exhaust 
their stocks before the shipping season closes. 
The Polish, Szechoslovakian, Rumanian and Lat- 
vian exports are also making sarong competition on 
deals—3x9” and wider—and Russia is rapidly be- 
coming an important factor. 

Mr. Davis adds that the market for small dimen- 
sions has also been very brisk. ‘These include 
staves etc. The demand for spruce has been poor, 
small quantities only having been sold to Scot- 
land, while Holland has been entirely out of the 
market. Mine props halso have been in small de- 
mand, 
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Ocean Freight Market Reviewed 


A moderate amount of chartering was reported 
in the steamer market, a large portion of which 
was for West India and South America account, 
and freights of the kind continue to offer steadily, 
say Lunham & Moore, New York ocean freight 
brokers, in their bulletin for Dec. 22. In the trans- 
atlantic and long voyage trades the volume of 
business was limited and the requirements of ship- 
pers show no increase at the present time. In the 
Pacific trades business continued fairly active, but 
the demand for additional tonnage is less urgent. 
Ample tonnage offers for January and later de- 
livery, with owners demanding full recent terms 
for January tonnage. 

There was little or no change reported in the 
sailing vessel market, a moderate inquiry prevail- 
ing for boats for coastwise and West India trad- 
ing, but there are very few orders for tonnage in 
the transatlantic, South America or any of the 
long voyage trades. Rates, generally, are about as 
lately quoted, as the supply of tonnage is ample 
for current needs. 
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European Market Factors 


WASHINGTON, D. C., Dec. 24.—A report from 
Trade Commissioner Mowatt M. Mitchell, London, 
recently received by the lumber division, Depart- 
ment of Commerce, states that with the approach 
of what is virtually a closed season on lumber im- 
ports into the United Kingdom the quantities be- 
ing received are diminishing rapidly, but are still 
high for this time of year, and dealers’ stocks 
should be more than usually full over the winter 
months, thus insuring against any great increase 
in price. Continuing, Mr. Mitchell says: 

The reasons for the heavier stocks this year are 
apparently two—first, the tempting prices which 
the Swedish mills have offered in an effort to meet 
the Russian White Sea Competition, both for the 
last shipments of this year, and in order to main- 
tain the goodwill of the British dealers against 
the opening of the 1924 buying campaign, and, 
second, the prospect of brisk consumption this 
winter due to work put in hand for the otherwise 
unemployed. 

British importers do not regard these low prices 
now offered them from North Europe as indicat- 
ing any fall in next year’s prices, and hence are 
not endeavoring to clear older and more expensive 
stocks against a general fall. Retail prices are 
firm, and the trade as a whole is satisfied. 

Swedish mills have been hit very hard, since the 
better quality of woods have this season been 
cheaper from the White Sea, and short lengths and 
poorer qualities cheaper from Finland. Unless 
the general demand improves next year, and un- 
less the Russian production fails to maintain its 
recent increases, Swedish mills will find it difficult 
next year to close their accounts with a favorable 
balance. 

Russian timber trade journals report that up to 
Aug. 15, this year, the White Sea exporters had 





increased their shipments over last year by 57,000 


standards (112,800,000 feet) lumber. Pit props 
and pulp wood showed an increase of 2,692,000 
feet, kap balks an increase of 250,000 pieces, and 
ties, 450,000 pieces. The Petrograd district showed 
increases of 46,000 standards (191,080,000 feet) 
lumber, and 106,222,000 feet of props and pulp 
wood. In general, $2.50 to $3.75 per 1,000 feet 
more was realized last year for pine, while spruce 
brought about the same as in 1922. 

Of the Russian lumber exports, 90 percent came 
to the United Kingdom, and most of the remain- 
ing 10 percent went to Holland. Pulpwood went 
chiefly to Germany and to Holland, pit props to 
Germany and the United Kingdom, while Holland 
took all the kap balks, and divided the ties with 
the United Kingdom. 

The lumber which is coming into the European 
market in the most rapidly increasing quantities 
from Russia is softwood. In 1913 Russia _ sent 
here ten times as much softwood as did the United 
States. In 1921 United States sent seven times as 
much as Russia, but for the first ten months of 
1923 Russia has sent 90 percent as much as the 
United States, and actually a considerably greater 
quantity of softwood lumber. In 1921 the total 
Russian shipments of lumber of various sorts into 
Great Britain amounted to only £250,000 sterling. 
This had increased in 1922 to £1,500,000 sterling, 
and this year will touch £2,500,000. 


Discusses Plywood Developments 


WASHINGTON, D. C., Dec. 26.—Trade Commis- 
sioner Mowatt M. Mitchell, Trade Commissioner at 
London, in a recent report to the Department of 
Commerce states ‘that there has been a _ steady 
and very considerable increase in the importation 
and consumption of plywood since the first of the 
year, and while compilations are not yet available 
showing the total imports for the first three 
quarters of 1923 certain isolated facts show the 
general tendency. In 1922 the total imports of 
plywood into the United Kingdom had a value of 
£680,150 sterling, while the arrivals during the 
single week of Oct. 16 to 23, this year, were valued 
at more than £40,000, or at the rate of more than 
£2,000,000 a year—three times the imports of 
1922. The increase undoubtedly will not be found 
to have extended over all of 1923, but there is 
every reason to believe that the total will be at 
least twice that of 1922. 

“One of the pertinent facts in this increased 
importation lies in the increased quantities sent 
to the United Kingdom by Russia,’’ says Mr, 
Mitchell. ‘More interesting is the improvement 
in quality in 1923 over 1922. While last year 
the British trade looked with suspicion, some- 
times well justified, on Russian plywoods, they have 
found this year that they can depend upon the 
product being sound, well made and up to spe- 
cifications. 

“It would appear that this increasing and ap- 
parently satisfactory Russian supply of plywoods 
would impose a very serious stumbling block to 
the efforts of American producers to get their 
share of British trade. It is the freely expressed 
opinion in the trade here that American plywoods 
are best, and will probably always remain so, but 
the great difference in price keeps them almost 
entirely out of this market today. 

“The conclusion to be drawn from this is that 
if American producers are to get into this market 
it must be thru the development of some special 
use for high grade plywoods which will create a 
demand regardless of price. At the moment the 
only fault which the British consumer finds with 
his European supplies is the difficulty of getting 
specially cut sizes. The Scandinavian and Rus- 
sian producers are not in position to supply any- 
thing but standard units, and all special sizes— 
as for instance at the moment for the Christmas 
trade in toy boxes, special sized packing cases etc. 
have to be supplied from Central Europe at slight- 
ly increased prices and uncertainty of delivery as 
compared with the more northerly sources. 

“Vast improvements have taken place in the 
plywood market during the past year. Twelve 
months ago conditions were chaotic. There was 
no steady demand and practically all arrivals had 
to be thrown into auction in order to move them at 
all and the prices were ridiculous. Today, all 
this is changed. The demand has vastly increased 
and become organized; sizes and_ specifications 
have become standardized, and only exceptional 
centimeter sizes have to go into the auction. 

“The exchange rate, now unusually adverse to 
this country, has added another element to the 
difficulties which American plywoods find in e2- 
tering this market. There is a good demand for 
Douglas fir plywood at the moment, but with the 
dollar standing where it does, this demand is 
being translated into higher prices and _ better 
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profits to those dealers having landed stocks of tained elsewhere, it will mean in future at least 
Douglas fir plywood on hand rather than into a 26 percent increase in the landed price here. 
additional orders to America. If the volume were greater and the tariff position ® 
“The German government has agreed to con- of the future possible of estimation, it might be 
y 57,000 | tinue rebating the 26 percent reparations duty worth while for American birch plywood manufac- 
Bop ops to its exporters of plywood until the end of March, turers to attempt to turn this situation to their 
nes pe 1924, on contracts made before Nov. 15 this advantage. 
showeq | year. This question of German supply to Great “Of the £20,000 worth of plywood imported into YouWant 
0 feet) | Britain is not an important one so far as volume Great Britain during one week, only £465 worth 
nd pulp | is concerned but as certain supplies of better grade came from America.” P = tai 
100 feet | birch plywood come entirely from that country Scandinavia is submitting offers calculated to is the kind our facilities 
° spruce | and, in the opinion of the trade, can not be ob- undersell Russia next year. enable us to render at 
—_— all times. Our mills 
remain- i i 
be geen have a daily capacity 
ops to of 300,000 feet of 
Holland p F 
wih: ——__ BAND SAWN AND KILN DRIED 
uropean MILWAUKEE WIS Co., is spending the holidays at San Antonio, Tex. 
aggre H. J. Neuss, formerly salesman for the Pine 9 
United Dec. 24.—Favorable building conditions have Plume Lumber Co. in this territory, has become 
imes as | stimulated construction work into the early win- Connected with the sales staff of Palburn (Inc.). 
oe ter. Consequently there is more than the usual H. E. Burt, who has been with the Skillings, e . e 
activity in lumber. Industrial requirements for Whitney & Barnes Lumber Co., Ogdensburg, N. Y., 
gre hardwoods have maintained a satisfactory volume, is going into the lumber business under his own ROUGH or DRESSED LUMBER 
rts in altho immediate needs during the next two weeks name at Utica, N. Y. 
to Te 
sterling. | will be negligible. However, inquiries indicate that W. E. Butler, who is at the head of a lumber 
iterling, | activity will resume at a promising rate. The ¢ompany bearing his name at Junction City, Ga., (39) You'll find our prices 
hardwood market has a strong undertone, altho egjieq on the trade here last week. Oo A - 
prices are practically unchanged. While the vol- J. C. Chamt 1 for C. W. Bodge & right and our quality 
ume of business has shown some decrease there is, ft la: aaa ae ee ai ede es ge on, an unexcelled in 
nts a shortage of dry stocks. City and country yards os os P in Mi: two weeks’ vacation at his 
‘ommis. | 4f¢ Carrying light stocks. Common grades of hard- ome In Jackson, MISS. YP p ese oye 
‘ommis- | wood have been in good demand. Furniture inter- _ R. D. McLean left last week for a business trip => artition, Ceiling, 
saan a ests have not been factors in the local market for to the western mills and for a visit with relatives oO ‘ s 
steady | Some time. Among the most active items in the at Spencer, Ind. oO Moulding, Trim 
tation | local market were common southern pine and Eugene W. Carson left last week for New York, x ° ° ” 
of the Douglas fir, owing to interest shown by retail yards. where he will spend the holidays. Lath Dimension 
vailable Prices are strengthening. A large volume of busi- y ? 
ies ness is being booked for January shipment. Re- MAR TIE, WIS 
Boy ports from the northern part of the State indicate INE : Seen d = 
orts of | that mild weather is helping to create a consump- Dec. 24.—With exceptionally warm weather and nquiries and orders solicited for 
ates a tive building demand for lumber, but is not favor- no snow, lumber companies operating in this sec- rail or water shipment. 
me the able for logging work. tion are having a difficult time in moving sawed 
‘valead timber to the railroad landings. The weather has 
; been too mild to permit iced roads for hauling logs. 
re than COLUMBUS, OHIO 
orts of . The sawmill of the Wisconsin-Michigan Lumber urry umber ompany 
> found Dec. 24.—Hardwood trade shows considerable a in Bry * au Fag now a ee P Par Sngeeporated 2008 
here is strength. Dry stocks are not large and there is 4nd night shifts. The company has planned an th Floor Union i 
/ be at | no disposition to cut prices. The better grades ©normous lumber cut this season. Trust Building, Baltimore, Maryland 
are not as plentiful as the lower. L. C. Bonner, The Waupaca Lumber Co. is erecting a sawmill 
creased sales manager American Column & Lumber Co., re+ in Waupaca, which will be in operation within a 
25 sent ports a strong market with indications for a good few months. The plant will have a capacity of 
ys Mr. volume of business in hardwoods after the first of 20,000 feet a day and will employ about forty » 
vement the year. F. B. Pryor, sales manager W. M. Ritter men. William BP. Kratz is president; John Button, his? AW 1 Fit 
st year Lumber Co., says trade is good for this time of vice president, and S. H. Kratz, secretary-treas- C7 ( ee TE 
some- year. Prices are steady. urer. \ si va UN . oe 
2y have The southern pine trade is rather quiet. Dealers D. Wall came to Marinette to pass the holidays SS 
= the are running low on stocks, and some orders are with relatives. He is manager of the mill and 
O spe- now being placed for shipment after the first of operations of the Edward Hines Lumber Co., at S H L C 
the year. The North Columbus Lumber Co. is Loretto, Mich. Walter Clubine, at one time a WIFT - UNTER UMBER 0. 
nd ap- doing a nice business both in lumber and millwork. resident of Marinette, has supervision of the three ATMORE, ALABAMA 
ywoods § W. lL. Whitacre, of the W. L. Whitacre Lumber Co., mills of the Hines interests at Rice Lake, Park 
ock to says trade is slow but prices are well maintained. Falls and Loretto. The concern has two Dillion Shed Stock 
their E. J. Jones, of E. J. & W. E. Jones, reports a good feet of hardwood and hemlock in that section. Di a 
pressed demand for millwork, while retail lumber business ong @a imension 
rwoods is looking good. DETROIT, MICH. Framing, Sills 
so, but R 
almost MEMPHIS, TENN. Dec. 24.—Activity in the wholesale market has ough and Dressed Small Timbers 
increased to a considerable extent, with more 
is that Dec. 24.—There is necessarily, a lull in the ship- transit cars in this territory. There has also been s 
market ping of southern hardwoods. Orders, however, a noticeable increase in retail sales, due to con- Swift Lumber Company : 
special 8 a — in larger volume than is usual tinued good weather. WARNERTON, LA. 
eate a or s time of year, consuming and distributing There is a big demand f Ismen in th 
nt the interests buying in a substantial way. Prices are ‘ae sae aie gp gps oe “Poca : DIMENSION 
northern part of Michigan, and indications are oO ea 
s with showing a slight tendency toward advances. Stocks ‘ reine rations ing 294 are voing SHED STOCK 
7 x that logging operations during 1924 are going to 
zetting are still subnormal, and the time of year when be unusually active. 
1 Rus- the southern forests become almost unworkable, oe 
y any- because of unfavorable weather, is approaching. saanasesaesenaeees 
sizes— Shipments have been so heavy that none of the 
istmas deficit in mill stocks observable during the first TIMBER LAND SALES 
es ete. eight months of th as 2 i 2 ; S th H d d 
slight- — — yg reed ge me get se penn a EARLE, ARK., Dec. 24.—Timber rights on 1;800 ou erm ar woo S 
ery as Altogether, hardwood Sntavente are acing the New pe = a Fo nag property we S ialti Oak. Ashand G 
‘ ee daha php ~— miles north of Earle, have been bought by Luther 1es: Ss n 
Year with optimism regarding both prices and vol- Wallin and W. W. Davis for $20,000. The pur- Ps ay ” —_ 
in the ume of business. chasers will erect a sawmill and put in tram 
[welve The Woods Lumber Co. announces the distribu. "0248 and will cut the timber at once. 
‘e was tion of a bonus of 6 percent of their yearly salaries i i 
Is had to all of its approximately fifty employees as a hag nr nano ao oe a8.--epronentasives of Georgia Short Leaf Pine 
1em at me ssing jati i % the Kentucky Stave eading Co., of Louisville, os ; 
y, all cays 1923. eae oe aT Ky., are in the Line Fork Creek section of south- Roofers— Boards— Dimension 
reased & . ern — County negotiating a —— —_— 
eee ary of oak and poplar timber, and it is believe 
atm BUFFALO, N. Y. that the tract will be opened for development im- 
tional mediately after the first of the year. Vv. CYPRESS LUMBER 
on. Dee, 24.—_Hardwood demand has been on a fairly Alley and other Virginia, Jumbermen have pur- 
rse to large scale during the last month, tho it is chased a tract of about 600 acres of hardwoods ; 
. 2d ce om » ho tS) in the Cumberlands, not far from the Virginia Prompt Shipments - Kiln Drying Facilities 
naturally a little slow this week because of the : ine , 7 > ig early in the new 
aa ; . \ : ‘ State line and will begin cutting early in t Manufacturers 
ine holiday. The outlook is considered good for im- year. In the same section the Smith Bros. Lumber 
~ aa Provement in the coming month. Wholesalers Co. —— — 7 tua — - . 
e Say that they are in receipt of a good man pending on an additional tract. n cing’s ree 
nd is promises rahe stocks will oe pawl Fi. within _ in ra oor = ee eee ae _—— E. B. Smith Lumber Co. 
; and Ira Hogg purchased a tract and will saw an ‘ 
better short time, and mill inquiries are also reported jay) to Roxana for shipment over the L. & N. MACON, GEORGIA 
Sood. There is sufficient timber to insure operation for 
A. J. Phinney, president of the Iroquois Door several years. 



































































aout 


SSP EOLA MN i Ra RB mc AON rt ARS ram 


72 AMERICAN LUMBERMAN 


DECEMBER 29, 1923 








{ LOUISIANA RED CYPRESS | 


PPTTTTIT TTT Ts 











T. C. Clanton 


Lumber Company, Inc. 
SHREVEPORT, LA. 
Manufacturers and Wholesale Dealers in 


Yellow Pine and 


PINE MILLS: 
Dubach, wi . La. 4 
Dunn, - - La. Hardwood Lumber 
Cheniere, - - La. 

Koran, - - i. OUR SPECIALTIES: 


Yard Stock and 
Timbers 


Lake End, - > 
South Mansfield, La. 
Cumberland, Miss. 


HARDWOOD Shortleaf Steam 
MILLS: - Dried Finish 
Dubach, - - ; i 
—.” Oak and Pine 


Rig Timbers 
Annual Shipments 120 Million Feet. 
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HAM Same. 


LC.R. R. 
Manufacturers of Long and Shortleaf 
Southern Pine Lumber 











Kilburn Moore, Vice-Pres, G. W. Law, Sec. & Treas. 








Long Leaf Yellow Pine 
Calcasieu Lumber 
WESTLAKE LOUISIANA 











WATT [UMBER COMPANY 


RUSTON, LA. 
Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 
We Grade it Right and Ship it Quickly. 


Mille at 
GANDY, LA. 






Office, 
RUSTON, La 











Poitevent & Favre ) 
Lumber Go. 


Manufacturers of 


LONGLEAF YELLOW PINE 


Cable Address Mandeville, 








* Poitevent’’ Mandeville. La, 











Manufacturers 


Short Leaf Pine and Hardwoods 





THE relative merits and costs of various types 

of construction are fully explained in the 

Hool and Johnson 2-volume ‘‘Handbook of Build- 

ing Construction.” Covers fully principles, 

methods, costs, etc. Illustrated, 1474 pages, 

$10.00 postpaid. Address American Lumberman, 
431 So. Dearborn St., Chicago, III. 








SAN FRANCISCO, CALIF. 

Dec. 22.—There is a fair volume of business. 
Stocks are low in local yards, with the retailers 
doing a normal busin2ss and not buying much from 
the mills. A number of steam schooners are 
tied up. 

Redwood operators generally are optimistic and 
do not consider the recent reduction of prices as a 
sign of weakness, but rather a readjustment de- 
signed to stimulate buying. While eastern buying 
is light, California trade has been good for the 
year. 

The export situation is not bad, with the Douglas 
fir mills sold away ahead on Japanese business, and 
a little new buying being done right along. While 
Australian business is not very active just now, 
there is a demand for dry clear redwood from 
Australia. 

H. B. Worden, vice president Redwood Manu- 
facturers’ Co., has gone to Denver in connection 
with the company’s bid on the pipe line for the 
municipal water system. It involves about six- 
teen miles of large-diameter conduit and will re- 
quire several million feet of redwood, if the com- 
pany’s bid is accepted. 

Dr. George H. Davenport, president Davenport- 
Peters Lumber Co., of Boston, Mass., is here on a 
tour of the Pacific coast. He is interested in the 
conditions affecting redwood and California white 
and sugar pine. 

Frank J. Solinsky, jr., general manager Castle 
Crag Lumber Co., has returned from the California 
white pine mill at Castella, which will close down 
at the close of the week, after making a good cut. 

The Sugar Pine Lumber Co., this city, closed 
down its new sawmill at Pinedale, near Fresno, 
Dec. 15, after making a season’s cut of nearly 
45,000,000 feet. A good stock of sugar pine is 
air drying, while the California white pine and 
fir have been put thru the dry kilns and some 
good sales have been made. This company is ex- 
pected to be a large producer during the coming 
year. J. P. Hemphill, of the Madera Sugar Pine 
Co., is in the city. The mill made a good cut and 
is closed for the winter. There is a moderate 
assortment of sugar pine in the yard at Madera. 


Chas. R. McCormick & Co., this city, have a mod- 
erate volume of Douglas fir business and are mak- 
ing shipments right along from the northern mills 
to California ports, but are curtailing the number 
of steam schooners in the coastwise trade slightly. 
Freights to the Atlantic coast during January are 
expected to be $12, an advance of $1, on some of 
the lines. 

The Lassen Lumber & Box Co. has closed down 
its box factory at Susanville for the holiday season, 
but will resume after Jan. 1, with some good orders 
ahead. While the two sawmills are closed for 
the winter, there is a fair assortment of California 
white pine on hand, and shipments are being made 
to the eastern market. 

B. W. Adams has charge of the lumber sales 
of the Fruit Growers’ Supply Co., and-has been 
paying a visit to the California white and sugar 
pine mill at Susanville. Prices are being well 
maintained. The mill at Susanville has made a 
good cut and there are some No. 1 logs remaining 
on hand, which will probably be cut by the middle 
of January. The box shook factory is busy on 
orange shook. At Hilt the mill has closed down for 
the winter, but the box factory is in operation. 

The Red River Lumber Co, continues to make an 
output of about 600,000 feet a day at Westwood, 
with two shifts, and with favorable weather has 
been making good shipments of California white 
and sugar pine to the eastern market. There are 
continued inquiries, and a few big orders of twenty- 
five or thirty cars each have been taken. There 
is a shortage of 8/4 sugar pine uppers and a 
scarcity of 6/4 and 8/4 door stock. With a big 
stock of logs decked up, the mill will operate thru- 
out the winter. 

. L. Euphrat, general manager Wendling- 
Nathan Co., reports Douglas fir business a little 
quiet. There is a moderate demand for redwood, 
and California white and sugar pine are looking 
up. A. L. Hoover, of the Los Angeles office, has 
been doing a good business and will place a sales- 
man in Arizona territory. 

Garry E. Bennett, who bought out his partner, 
Fred S. Hamlin, in the wholesale lumber business, 
is now located at 601 Lumbermen’s Building, this 
city, under the style of the G. E. Bennett Lumber 
Co. He represents the Doty Lumber & Shingle 
Co., of Portland, Ore., and is getting shipments 
of Douglas fir. 

F. B. Macomber, sales manager Chicago Lumber 
Co. of Washington, reports an increased demand 
for California white and sugar pine, with No. 1 


. ports, and by rail to the Hast. 


now except the Buffelin camp, closed because of a 


shop and No. 3 clear wanted and getting very 
searce. While there is a good deal of No. 2 shop, 
with the mills closed for the winter, it will be a 
long time before new dry stock comes in. The sash 
and door factories, needing more stock, are ex. 
pected to make good purchases during the winter, 
L. V. Graham, vice president and general man- 
ager, is looking over the Douglas fir situation in 
the Pacific Northwest. 

The Pacific Lumber Co. has been operating 
steadily on redwood at Scotia, with one shift in the 
two large mills. P. C, MeNevin, of the sales de. 
partment, is paying a visit to the San Francisco 
office. Prompt shipments are being made to the 
eastern market, with an encouraging outlook for 
spring trade. A good showing has been made on 
specialties, for which the plant is well equipped. 

The Union Lumber Co., this city, is making a 
normal output of redwood at Fort Bragg, with 
regular shipments going to San Pedro by water and 
the sales department pretty well caught up on 
eastern orders. Some good export shipments have 
been made from Noyo this year. The outputs of 
the Glen Blair Redwood Co. and the Mendocino 
Lumber Co. are being handled by the Union Lum- 
ber Co. 

Fred V. Holmes, sales manager Holmes-Eureka 
Lumber Co., this city, reports a cut of about 
25,000,000 feet by the redwood mill at Bureka, 
with good shipments made by steamer to California 
Stocks on hand 
are now about 9,000,000 feet, with a moderate as- 
sortment, 

The Dolbeer & Carson Lumber Co.’s new elec- 
trically operated mill at Eureka is equipped for 
cutting more lumber than the old plant and will 
have good re-manufacturing facilities. The com- 
pany is one of the oldest in the redwood industry, 
and a good output is expected for 1924. 

ye Ransom, general manager Eastern & 
Western Lumber Co., of Portland, has been paying 
a visit to his San Francisco office, in charge of 
L. A. Morrison. A good California business has 
been done this year, altho stocks are now pretty 
well cleaned up. Orders will be taken early in 
the year for delivery after the mill resumes opera- 
tions with new electrical equipment. 

The Weed Lumber Co., J. M. White general man- 
ager, has made a good season’s cut of California 
white pine, with weather favoring late operations. 
The door department has made a large cut. Log- 
ging facilities are now very extensive and the out- 
look for the coming year is good. 


BELLINGHAM, WASH. 


Dec. 22.—Believing that next year’s log busi- 
ness will be unusually heavy, Superintendent H. G. 
Selby, of the local Milwaukee, branch, has asked 
his company for fifty new cars for 1924. It is 
probable that the road will be called upon to handle 
one hundred or more cars daily when all camps on 
its line are operating. One new camp, established 
by the Hogg-Houghton Co., will begin shipping 
soon after Jan. 1, and most of the other camps will 
enlarge their operations. All camps are operating 


washout on the logging road, and Boone & Co.’s 
camp, which is down because of machinery repairs. 

President W. H. Meyer, of the Western Wood- 
working Co. (Inc.), this week secured a _ permit 
to enlarge the company’s plant by the construc- 
tion of a sawmill and the installation of other 
machinery. It also will build a dry kiln. This 
company manufactures dimension lumber and 
doors, sash and interior finish. Early this year 
it expended $25,000 in enlargements. It has been 
operating here sixteen or seventeen years. The 
other officers are A, L. Meyer, secretary, and R. H. 
Meyer, treasurer. 

The Morrison Mill Co.’s new box factory at Ana- 
cortes will be ready for operation not later than 
Jan. 20, according to William Morrison, manager. 
It will replace the factory destroyed by fire. Tim- 
bers for the plant are being cut by the Standard 
Cedar Co., at Anacortes. The box factory will 
have four lines of machinery. A planer will be 
built near by. Mr. Morrison states that the com- 
pany’s sawmill will operate a double shift after 
Christmas. 

Baby squares for Japan are being shipped to 
Seattle by four Whatcom County inland mills and 
one of them, owned by the Imperial Fir Lumber Co., 
will cut nothing else, says President August Klocke, 
if the demand continues strong, as it is likely to do. 
The inland shippers are Davey & Co., Maple Falls 
Tie Co., Glacier Lumber Co. and Imperial Fir Lum- 
ber Co. Their shipments have made it necessary 
for the Milwaukee to furnish extra barge service. 

Many ships will load lumber at Bellingham and 
Anacortes early in 1924, says C. L. Flynn, former 
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general superintendent of the Bloedel Donovan 
Lumber Mills, who has just returned from a motor 
trip to California and Mexico. He also reports 
that Californians believe the present unsatisfactory 
condition of the lumber market there is only tem- 
porary. Most of these ships, says Mr. Flynn, will 
load for Japan, the east coast of South America 
and Australia. 

This week’s shipments were: E. K. Wood Lum- 
ber Co., schooner Vigilant, 1,700,000 feet for the 
west coast. Bloedel Donovan Lumber Mills, 
Tajama, 1,000,000 feet, Japan; Manukai, 800 tons 
of box shook and 100,000 feet lumber, Honolulu ; 
Makena, 800,000 feet, Honolulu; Parana, 636,000 
feet, Australia. 

Log towing was, resumed this week with mod- 
eration in the weather, and many sections were 
delivered here and to other Sound ports. In a 
single day one towing company delivered fifty- 
five sections here. 

All Bellingham mills that had not already closed 
ceased operation tonight and will remain idle until 
about Jan. 1. All of them will undergo repairs. 

Cc. D. Baldwin, a recent arrival from Nashua, 
Iowa, has patented an invention for preventing 
mold in lumber piles. Six months’ trial near 
Kulshan has convinced him and others that the 
invention has solved the mold problem. Use of 
ventilation blocks, and provision for upward draft, 
are basic principles of the invention. Mr. Baldwin 
also has perfected an interlocking roof for lumber 
piles, insuring good drainage. 


SPOKANE, WASH. 


Dec. 22.—December has shown the usual holiday 
lull. Prices, orders, inquiries and shipments have 
shown practically no change thruout the month. 
Dry stocks at most mills are badly broken. Larch 
and fir items are searce, and there is less stock on 
hand than a year ago. Stocks of white pine, both 
western and Idaho, are greater than at this time 


ecards. The first meeting was on a Friday at 
Culbertson’s tea rooms with Frank Branch Riley of 
Portland, a noted platform artist, as the speaker. 
At the next luncheon, N. W. Durham, associate 
editor Spokesman-Review, will give his views on 
the-future of the Inland Empire. 


LOS ANGELES, CALIF. 


Dec. 22.—Figures compiled by Henry Riddiford, 
secretary of the Los Angeles District Lumber- 
men’s Club, show that the boat capacity of water- 
borne lumber arrivals at southern California ports 
for the year up to Dec. 20 passed the 2,000,000,000- 
foot mark, over 1,500,000,000 feet of which was 
discharged here. Reeeipts during December de- 
creased considerably, owing to the withdrawal of 
a large number of carriers from the trade and the 
overstocked condition of the local market. Up 
to Thursday night, 89,065,000 feet was reported. 
Bad weather during the week delayed many sched- 
uled arrivals. The market has a firmer tone which, 
in view of the approaching annual closing down 
of the mills and logging camps, is expected to 
continue, 

R. P. Holmes, formerly with the Consolidated 
Lumber Co., is now manager of Pelton & Levee 
Lumber Co.’s yard on West Pico. 

J. C. Ellis has succeeded O. A. Nelson as local 
representative of the Santa Fe Lumber Co. 


VANCOUVER, B. C. 


Dec. 22.—It is well for the mills, busy with un- 
filled export orders, that the end of the year finds 
a fair stock of logs in hand and en route to the 
mills and storage boom grounds from the up-coast 
camps. But some mills have been hard put to it 
finding enough logs to carry on. It has even got 
to the length of some mills borrowing from others 
to carry on without shutdown a day or two while 
awaiting booms to arrive, as bad weather and 

adverse winds in the Gulf 





of Georgia have hindered 
deliveries. Logging opera- 
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tors meanwhile are being 
forced to shut down. 
Very few sawmills have 
yet shut down, tho each 
of them is due for a 
brief annual overhaul. 
There is not a Coast mill 
but has its books well 
filled with export orders 
and a shutdown would 
only delay shipments. 
The 8-hour day is to 
become standard for all 
but farming industries in 
British Columbia, after 
Jan. 1, 1925, the date 
fixed for a measure just 
adopted by the legisla- 
ture to become operative. 
The Lumber Manufac- 
turers’ Association at a 
meeting held this week 
decided to continue to 
show the sales tax as a 
separate item on all in- 
voices, after the new 
year, when the new sales 








tax of 6 percent comes 
into effect. The ruling 












Boy apprentices of the building trades school of the Citizens Com- 
mittee, Chicago, recently completed this workmanlike job, and 
they took great pride in building a real house 


of the Dominion depart- 
ment in effect is that, 
whether shown separate- 





ly or not, the manufac- 





last year, but, as last year at this time, there 
is shortage of many dry items. Both production 
and shipments for 1923 exceeded those of 1922. 
The weather has been the mildest and most open 
of any winter for a number of years. This has 
helped in seasoning lumber and has been excellent 
for shipping and the continued operation of the 
sawmills. But such weather has not been good 
for the logger. In many places the roads have 
not frozen sufficiently to permit heavy trucking, 
and there has not been the snow for sleigh hauling. 

Frank N. McCarthy, who has been Spokane 
representative of the Hilgard Lumber Co., of Chi- 
cago, for some months, has resigned this position, 
effective Jan. 1, to return to his former association 
with the Baird-Harper Lumber Co., of Warland, 
Mont. Mr. McCarthy is to be plant superintendent. 

Bert R. West, of the Bert R. West Lumber Co., 
has just returned from an extended eastern trip. 

Harry Styles, sales manager Ohio Match Co., 
is back from an eastern trip of some weeks. 

John G. Ballord, of the Wallace-Ballord Lumber 
Co., Minneapolis, and vice president Dalkena Lum- 
ber Co., Dalkena, Wash., spent a couple of days 
this week here and at Dalkena. 

The weekly noon luncheons of the Spokane Hoo- 
Hoo Club, started last month, are proving increas- 
ingly attractive. A snappy talk, general good 
fellowship and prompt adjournment prove drawing 


turer shall absorb the 
sales tax, passing it on as an element of his cost. 


EVERETT, WASH. 


Dec. 22.—The shortest day of the year marks 
the shutdown of practically every logging camp in 
Snohomish County, with a prospect of remaining 
inactive at least thirty days. If the weather hap- 
pens to be unfavorable Feb. 1, as it usually is, few 
camps will attempt to resume on that date. The 
daily output of logs in this district is about 
4,700,000 feet, making it the second largest pro- 
ducing region in the State, with Grays Harbor in 
first place. The seasonal shutdown finds few fir 
logs in the hands of the loggers, but a considerable 
supply of cedar. As a result, the market on fir 
is firm to strong, while that on cedar, which re- 
cently dropped $2 to an $18 base, is easy. Fall 
weather has been unexpectedly favorable for log- 
ging, and the camps have been producing heavily. 
Some of the fir mills have bought rather heavy 
supplies ahead, and shingle cedar during the last 
few days has been passing into the hands of 
millmen. On the whole, the log supply here is 
pretty well balanced against demand. Millmen, 
both fir and cedar, expect good business in 1924. 
Shingle manufacturers, in particular, not only see 
a gleam of light, but they find the outlook better 
today than at any time during the last three 








SHINGLES 


Sales Agent for the Following Mills:— 
THE HEBARD CYPRESS COMPANY, 
q Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 
Varnville, S.C. 


LYON PINE COMPANY, 


dessa, Fla. 


PINEORA MANUFACTURING 





BLACK RIVER CYPRESS CO. 
Gable, S.C. 


BURTON - SWARTZ 


CYPRESS CO. OF FLORIDA COMPANY, 
Perry, Fla. Pineora, Ga. 
SAVANNAH RIVER LUMBER Also agents for 
COMPANY, DIBERT, STARK & BROWN 
Vale Royal Mill, Savannah, Ga. CYPRESS CO. 


Gilmania Mill, Gilmania, S. C. In territory east of Pittsburgh. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 











HAND MADE | 


CYPRESS | geen 
SHINGLES #;" 


Quality Guaranteed 
Rhem Shingle Co., Inc. 


RHEMS, S.C. 




















Cummer Cypress Go. 


| Mills: Jacksonville and Sumner, Fla. 
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Shingles and Lath 


Sales Office, 280 Madison Ave., New York City : 
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HIGH GRADE 


%” and %” CEILING. 
¥%” and %” BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 







































{ SHORTLEAF 


PINE 


Finisn, Boards, Dimension, 
Flooring and Drop Siding. 
Mixed Cars if Desired. 





GUM: 
POPLAR 
OAK 
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The Choice 


of Discriminating Dealers 
and Factory Men 


Sumter Service 


2... 


Prompt Service 


Let Us Prove It. 


The 
Sumter Lumber Co. 
Electric Mills, Miss. 


E.E.HALL, - + + Sales Manager. 
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You Get the Best 


when you order our Band Sawed, Steam 


Kiln Dried and Soda Dipped lumber. 
cs 
7 


YELLOW PINE 


\. 
? < 
| Our daily capacity of 125,000 feet insures . 
prompt service. Tell us your needs, 


COLUMBUS 


LUMBER COMPANY 


COLUMBUS, MISSISSIPPI 
4 D.F. McCullough, Vice-President and Manager 











































ve 4x4 to 

18x18—10 to 70 ft. 
Rough or Sized 

3” and 4” Ceiling and 

Flooring, No. 116 Siding, 

Moulding, etc.,in all grades. 


Williams Yellow Pine Co. 


POPLARVILLE, MISSISSIPPI 











THE WOODS Contains the best work of “The Lumber- 
man Poet.” including ‘“TODAY,” just 
By Douglas Malloch now America’ most widely quoted poem. 
No Jumberman’s library is complete without one 
Price potspaid, $1.25 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chicago 


months. The market has advanced 35 to 40 cents 
during the week, with heavy inquiry and an in- 
creasing order file. 

T. B. Sumner, vice president and manager of 
the Sumner Iron Works, is home for the holidays, 
after a business trip to California. 

In the Rifle Club shoot at the Y. M. C. A., 
Wednesday evening, the team from the Robinson 
Manufacturing Co. won, with a score of 182 points ; 
Weyerhaeuser Mill A second, with 179, and Can- 
yon mill third, with 173. 

The Riverside Marine Ways are putting the 
final touches on a $10,000 scow for the Canyon 
Lumber Co. The scow is 120x40x8.7 feet, and 
will carry a load of about 700,000 feet of lumber. 
The lumber used in the construction of the scow 
is graded merchantable and better, and represents 
some of the finest material ever put into a boat 
of this kind. The total required for the scow is 
125,000 feet. 

A record in barge construction has been made 
by the Everett Marine Ways, at which the third 
of ten scows under contract for the Weyerhaeuser 
Timber Co. is ready for launching. The barge has 
been built in fifteen 8-hour days. The barges are 
100 feet long, 40 feet wide and six feet deep, with 
cargo capacity of 750 tons, or 500,000 feet of 
lumber. They will be used to handle lumber from 
Mill B. 

An Everett concern is specializing in the manu- 
facture of red cedar chests, and is turning out a 
product that in beauty of finish equals that of the 
famed Tennessee cedar. The lumber is cut from 
knotty stocks, which are rather hard to obtain. 
The chests are being marketed locally. 

The Sterling Co. has transferred to the Canyon 
Lumber Co. a large tract of high grade timber 
near Granite Falls, in the eastern part of Sno- 
homish county. 


TACOMA, WASH. 


Dec. 22.—Plans for the development of new 
markets and the recapture of old ones for west 
Coast cedar were discussed at the regular meet- 
ing of the Tacoma Lumbermen’s Club last Wednes- 
day. President John E. Manley initiated the dis- 
cussion by reporting for a special committee which 
has had the matter under investigation. The dis- 
cussion centered around the use of wood of similar 
type to cedar, and of the best means to bring the 
lasting properties of the Coast wood to the at- 
tention of the public. It was also pointed out that 
the present method of distributing cedar logs must 
be changed before the sawmills can hope to manu- 
facture cedar in quantities. ‘The work now being 
done by the West Coast Forest Products Bureau 
along similar lines was also taken up, and it was 
decided to defer any action until the bureau has 
completed its investigation and made its report. 

John Shaughnessy, safety engineer for the Asso- 
ciated Mills, urged all the lumbermen to attend 
the meeting at Olympia Thursday, when the pro- 
posed changes in the safety code will come up for 
final revision. Mr. Shaughnessy told the lumber- 
men that the State industrial insurance officials 
have accepted 90 percent of the changes urged by 
the manufacturers in their objections to the new 
code. 

A general discussion of market conditions closed 
the meeting. All were agreed that an improved 
demand is to be expected right after the first of 
the year, and it was predicted that the first im- 
provement will be in the rail market, which has 
been in poor shape for some time. 


A number of visiting lumbermen were present 
and took part in the discussions. They included 
W. A. Whitman, West Waterway Mill Co., Seattle; 
Sam Johns, Snoqualmie Falls Lumber Co.; Ralph 
Clarke, Bloedel Donovan Lumber Mills, and Mack 
Draham, Mud Bay Logging Co. 


The Japanese are using lumber of every grade 
and size in their efforts to repair the damage done 
by the recent earthquake, according to Everett G. 
Griggs, president of the St. Paul & Tacoma Lum- 
ber Co. and the Douglas Fir Exploitation & Export 
Co., who is now in Japan investigating the situa- 
tion there for the latter firm. In a letter to 
Charles E. Hill, resident manager of the Douglas 
Fir company, Mr. Griggs gave a brief outline of 
the situation as he saw it a few days after his 
arrival. “They are using all grades and all kinds 
of squares,’’ Mr. Griggs wrote. “Some of the stuff 
that would go to the burner is being used in the 
temporary construction.” Much of the letter was 
personal, but Mr. Griggs told of the wonderful 
reception given to his committee and of the fre- 
quent expressions of gratitude toward America and 
the Douglas Fir company. The donation of a ship- 
load of lumber made by the firm was greatly ap- 
preciated, he said. 

The Tacoma Lumbermen’s Club will propose to 
the city commission a revision of the building 
code along the lines recommended by the National 
Lumber Manufacturers’ Association. The present 
building code committee of the club has been in- 


structed to confer with the city authorities on the 
matter. 


The first of the reparation suits brought by the 
logging companies against the railroads, growing 
out of the reduction in intrastate log rates ordered 
by the State public service commission and con- 
tested by the roads in the courts, has been decided 
in favor of the loggers by the commission. The 
Cady Logging Co. has been awarded a claim of 
$937.40 for overcharges. The roads have filed an 
appeal to the court and the matter will probably 
be held up pending the decision of the United 
States Supreme Court on the rate question. 


The sale of State lands and timber held Dec. 4 
brought in $270,000, of which $239,000 was for 


-timber alone, according to the report of the State 


land commissioner. 


The Far West Lumber Co. has sold to the 
Wheeler, Osgood Co. 300 square feet of tidelands 
adjoining the latter company’s mill. The purchase 
of this site affords the Wheeler, Osgood Co. addi- 
tional frontage on the city waterway which can 
be utilized for a log pond. 


James T. Gregory, president Tidewater Mill Co.., 
has purchased a handsome residence at 1318 Div! 
sion Avenue, 


The Tacoma Box Co., in conjunction with the 
Seattle Box Co., has obtained what is believed to 
be the largest order for egg cases ever placed on 
the Pacific coast. The order calls for 100,000 
sawed egg cases and will require more than 600,000 
feet of lumber. The cases will accommodate 36,- 
000,000 eggs. Announcement of the order was 
made this week by J. A. Nist, manager of the 
Tacoma Box Co. 


The first big home building project in Tacoma 
for 1924 was announced this week by W. T. Post, 
local contractor and builder, who plans the imme- 
diate construction of sixty modern residences in 
the south end. The development will represent an 
outlay of $250,000. Preliminary work has been 
started on the first ten of the new houses, and the 
entire project is to be completed by next August. 
The homes will sell for prices ranging from $3,000 
to $4,000. 

Two huge 65-foot timbers, to be used by a New 
York concern as dredger booms, were shipped last 
week by the St. Paul & Tacoma Lumber Co. on the 
steamer Maine. The timbers are 3 feet square. 
weigh 12 tons each and contain more than 150,000 
feet of lumber. 


J. J. Herlihy, former president Wood Products 
Co., has returned from the East and is now acting 
as assistant sales manager of the St. Paul & Ta- 
coma Lumber Co. 


A. H,. Landram, sales manager St. Paul & Ta- 
coma Lumber Co., returned this week from a two 
months’ visit to the East. Mr. Landram predicts 
a big demand for lumber, beginning early in the 
year. The outlook is excellent, he said, for another 
big year for the lumber industry, and there should 
be a material advance in prices as soon as this de 
mand develops. 


Lumber carriers at the Tacoma docks during 
the present week included the following: South 
Africa, Indra, at Terminal dock. Europe, Cardi- 
ganshire, at Port dock. South America, Orcus, at 
Terminal dock. Orient, Hambleton Range, Mary 
Florlock and Tohkoh Maru, at Port dock; Hasaii 
Maru, at Milwaukee dock, and Dagfred, at Dick- 
man mill. California, Thomas Crowley, at Tide- 
water and Puget Sound mills; Jacoz, at Baker 
dock; Santa Inez, at Port dock, and Barbara C, at 
Defiance mill. Australia, Indianic, at Port and 
Terminal docks. 


The congestion of lumber at southern California 
ports will cause a dozen steam schooners now 
operating between Puget Sound and the South to 
be taken off the run. The removal of the boats is 
a temporary measure, and they will be restored to 
the service when the congestion clears up. 


CENTRALIA, WASH. 


Dec. 22.—Production remains about normal. 
Shipments show an increase. The mills, however, 
are closing for a period of two weeks to a month 
for repairs. Bookings show a decrease. In- 
quiries indicate a good demand for _ all 
items, especially railroad timbers and ties, as 
well as construction timbers. Dimension and up- 
pers also come in for a share of the inquiries. 
Mill stocks are below last year’s inventory. Shin- 
gles show an advance of 25 cents over last week. 
The Great Northern, Northern Pacific, Milwaukee 
and Oregon-Washington are all again in the mar- 
ket for ties. The Burlington has placed a large 
order for spring delivery. 

Wall Bros., of Woodland, are clearing a site for 
a resaw mill to be erected in the Lewis River above 
Woodland. 

The Crescent Shingle Mill, of Kelso, has re- 
sumed operation after installing a rig to cut 
Japanese panels. 
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JACKSON, MISS. 


Dec. 24.—There seems to be considerable last 
minute buying of southern pine for quick shipment 
from mills that can guarantee deliveries. In- 
quiries are heavy. This activity extends to all 
items of yard and shed stock, affecting particularly 
common lumber. Recent unseasonable weather 
has delayed the drying of No. 2 and No. 3 stock, 
and has also prevented its shipment, so there has 
been an advance of $1 to $3 on No. 2 boards and 
$1 and $2 on No. 3 common. Considerable activity 
in car and railroad material is noted, and advances 
have been posted on siding, lining and decking. 
Export is quiet, altho some of the islands are 
active in the market, and there is considerable 
movement of South American _ stock. During 
Christmas week production in this immediate vicin- 
ity will be at a standstill. Southern Mississippi 
has had unprecedented rainfall during the last two 
weeks, and all of the small mills are closed down 
on account of bad roads, while many of the larger 
mills are having logging difficulties. 

Local manufacturers of hardwood report the 
market unusually active for the week preceding 
Christmas. The demand for hardwood is coming 
from all sources, the greatest improvement being 
noted in that from furniture factories. Millwork 
plants, and other establishments drawing their 
trade from the building industries, are buying 
heavily. The automobile factories continue to take 
all available thick ash, elm and maple. Prices did 




















A shadowed woodland path 





not change much last week. Due to very bad 
weather, shipments and production have been cur- 
tailed and stocks remain the same. Mills report a 
good supply of logs on hand. The labor situation 
is good. The export market is quiet. 


NORFOLK, VA. 


Dec. 24.—The demand for some items of kiln 
dried North Carolina pine has slowed down a little, 
while many others continue just as active. Opin- 
ion is very pronounced that business during Jan- 
uary will show improvement. The kiln drying 
mills will not have much competition from small 
air drying operations during January and Febru- 
ary. While quotations on some items vary more 
than they should under existing conditions, many 
mills have been able to maintain their lists for the 
last thirty days or more without difficulty, and 
are not burdened with stock. 

Sales of 4/4 edge No. 2 and better band sawn 
have been a little larger, but demand is not very 
brisk. There is a little buying for January de- 
livery. Edge 4/4 No. 3 has been moving a little 
better in the South, with price holding steady. 
No. 2 and better 4/4 stock widths continue very 
active, rough .and dressed, in mixed cars with 
flooring ete. Prices vary a good deal, small cir- 
cular mills being sufficiently eager to sell as to per- 
mit wholesalers to set their own prices. A num- 
ber of mills are oversold on 4-, 8-, 10-, 12-inch 
widths. No. 3 4/4 stock widths have not been so 
active recently. Sales of 5/4 edge No. 2 and bet- 
ter in small lots have been more frequent. In- 
quiries for 6/4 and 8/4 edge are more frequent 





but not sales. Nos. 1 and 2 bark strips are being 
inquired for but sales are still very light. Mis- 
cuts are in better demand. 

Edge 4/4 No. 1 box, rough and dressed, has been 
very quiet. There is some air dried offered at low 
prices but buyers are a little afraid that stock is 
not bright. No. 1 4/4 stock box rough, dressed, 
and resawn rough has been more active in all 
widths, with prices showing more strength; 6- and 
12-inch widths are scarce, with demand good. 
No. 2 4/4 stock box has also been active, 6- and 
8-inch dressed being very popular in mixed cars. 
The 6-inch is hard to find, with only a little 8-inch 
available. Prices now asked are a little higher. 
Edge box, 5/4 and 6/4, continues very sluggish. 
Box bark strips, 4/4 (rough, dressed and resawn 
rough) are moving a little better, altho mills are 
held up on shipments. 

Flooring sales have been lighter, but 7-inch 
ceiling and }%-inch and %-inch partition sold as 
freely as in the week previous. In fact, Nos. 3 
and 4 ¥,-inch ceiling showed an increase in demand. 
Bark strip partition has not been so active, altho 
inquiries have picked up a bit. Prices of floor- 
ing, ceiling etc., show little change. Sales of kiln 
dried roofers have been much larger, but prices 
vary. Many mills are out of the market on 6-inch, 
and have but little 8-inch to offer for quick ship- 
ment. Sales of air dried have also been larger, 
with prices showing no further weakening. 


HATTIESBURG, MISS. 


Dec. 24.—The continued rains, and the fact that 
most mills in this section will close down for a 
longer period than usual during the holidays, will 
cause production to be considerably under normal. 
If the weather is favorable, heavy shipments will 
move from the mills, as the continued rains have 
retarded shipments. Buying has continued in con- 
siderable volume and inquiries have been heavy. 
Dimension has shown more strength recently, and 
stocks have not been increased during the last 
month. Inquiries for car material are more numer- 


NEW YORK, N. Y. 


Dec. 24.—With the turn of the year almost at 
hand, the retail lumber trade in the metropolitan 
district has steadied itself and the market is in 
better shape than it has been since early fall. Rail- 
road conditions in the East are so thoroly satis- 
factory that it is unnecessary for the retailer 
to place his orders ahead. All yards are well 
stocked and the turnover has been going on at a 
rapid pace. It is agreed that lumber is selling at 
too low a price. There has been no cessation to 
building thus far. Contemplated construction is 
greater now than it has ever been before at this 
season, and the number of contracts actually let 
for the month exceed those of any December on 
record. 

The southern pine situation continues to im- 
prove, a further advance of $1 being noted last 
week. This condition also has been reflected in 
the North Carolina pine market. Eastern spruce 
is gradually becoming steadier. The closing of the 
year finds very little unsold lumber on this mar- 
ket, and transit cars are as scarce as they have 
been at any time in the twelve months. 

The trade was a little surprised to find last 
week such a heavy call for hemlock and Douglas 
fir. Shipments thru the canal, instead of increas- 
ing, have had a little further curtailment, which 
brings about a better feeling in the west Coast 
side of the market. Prices of the two leading 
west Coast woods are a little firmer as the year 
ends. Steamship companies are figuring on a 
freight rate $1 higher for January, and $2 higher 
in February, but it remains to be seen whether 
they will be able to enforce them. 

Inquiries are coming in well, said Guy E. Smith, 
who for the last month has been sales manager for 
the New York office of the Charles R. McCormick 
Lumber Co. Mr. Smith said the retail market is 
holding up in good shape. 

Referring to a statement in a recent issue of the 
AMERICAN LUMBERMAN—that the Duquesne Lumber 
Co. will handle a great part of the soft spruce out- 
put of H. S. Perkins Lumber Co.—Plmer E. Dey, 
manager, says this is erroneous. His company is 
strictly a wholesaler of British Columbia spruce 
and does business with all the representative mills 
in British Columbia. The company has no special 
arrangement with the Perkins Lumber Co., but ex- 
pects to continue its relations with all the mills 
with which it has been doing business heretofore. 

J. L. English, of J. L. English & Sons, says busi- 
ness has been unusually good for December. 

The New England Lumber Co. (Inc.) has opened 
offices in the Grand Central Terminal for the dis- 
tribution of hardwoods. Phillip VanEtten is presi- 
dent, and S. B. Maxwell, secretary-treasurer. The 
company is incorporated at $100,000 and will 
operate a sawmill at 207th Street and the Harlem 
River. 

The Stevens Eaton Co. reports that a lot of 
southern roofers and fir schedules are being closed 
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Sawmills, Marshfield, Oregon 
Distributing Plant—Bay Point, Cal. 
Annual Production 
200,000,000 Feet 


GENERAL OFFICES 


1000 Balfour Building, 
SAN FRANCISCO, CAL. 
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Polleys Lumber Co. 


Manufacturers of 


Western White Pine 
Dry Shop 


General Offices and Mills 
MISSOULA, MONT. 
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Western White Pine 


Have splendid stocks of 
54, 64 and 84 thick- 
nesses, all grades, both 
kiln-dried and air dried. 


Let Us Quote You! 


Pine Zone Lumber Co. 


‘Ne. SPOKANE, WASHINGTON } 








MACARTHUR & KAUFFMAN 


SHELDON BLDG., SAN FRANCISCO, CAL. 


SUGAR and WHITE PINE 





Our specialty for 15 years. Write for prices. 
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specialty: — 


Fir and 
Hemlock } 


Boards 


Ceiling 


Finish 
Lath 





Lumber 


Cedar 


AGENTS: 


S. B. Marvin, - 
G. A. Jones, 
Joseph Lean. - - 
Frank Probst, - 
O. G. Valentine, - - 


Timbers 
Flooring 


Timbers 
Shingles 
Lath 
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_ PacificStates LumberCo. 


WASHINGTON 


Pick out your assortment— 
Mixed car orders with service our 


, Dimension 


Drop Siding 


\ Mouldings 


518 Peoples Gas Bldg., Chicago 
706 Lumber Exchange, Minneapolis 
P. O. Box 774, Omaha 
P. o. Box 1187, Fargo, N. D. 


Denver, Colo. 
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A FERRY-BAKER LUMBER CO,” 
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| Builders of Trade 


for lumber dealers are those products 
plainly stamped with the manufac- 
turer’s trade mark, as for example our 


Vertical Grain and Flat Grain 


Fir Flooring 


tax’ FIR STEPPING 


Fir Lumber, Hemlock Boards and Shiplap 


in any 


quantity 


Let ‘‘ Electric Brand’’ products help 
you build business and bring repeat 


Write for prices on straight or mixed car. 


Ferry-Baker Lumber Go. 


EVERETT, WASH. 
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if straight or mixed cars 





SEATTLE, WASH. 


, Siding and Ceiling. 
orch Columns, Porch Rail, 
Mouldings, Window & Door Frames in KnockDown. 


LONG FIR TIMBERS 


or general yard stock of exceptional quality. 
Order in Mixed Cars and save money. 


John D. Collins white Building, 


FIR-HEMLOCK-CEDAR 
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Lumber Coa. / 
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for post-January deliveries. Mr, Lord, of the com- 
pany, said that because of healthy railroad condi- 
tions retailers are buying only for immediate needs. 

LeRoy Christy, of J. L. & C. R. Christy, who 
has been on a visit to the west Coast looking over 
mill conditions, has just returned to New York. 

R. E. Stocking, of Power, Moir & Stocking, who 
has been in Canada, has returned to New York for 
the holidays. 


SHREVEPORT, LA. 


Dec. 22.—It has been raining practically all the 
time for the last ten days, nearly eight inches 
having fallen since Dec. 1. The result has been 
a sharp advance on common southern pine items 
such as No. 2 dimension and shiplap, and buyers 
have offered premiums of $2 to $4 to get shipments 
quickly. Transits are being snapped up as fast 
as they appear. Prices are undoubtedly advancing 
because of urgent demand. The mills are not trying 
to get business. There is plenty of it in sight. 
Many of the wholesalers and mills say they have 
not shipped 40 percent of their usual amount this 
month. The smaller mills are almost completely 
closed down. The buyers are coming into the 
market now for stock they should have bought in 
October and November. 

Very little change is noted in the hardwood 
market. Prices are firm but very little lumber is 
being inspected on account of the bad weather 
which will not permit the stacks to be opened up. 
Dealers report the situation satisfactory except 
that the supply of stock ready for shipment is very 


light. 
LAKE CHARLES, LA. 


Dec. 24.—Low retail stocks have made prompt 
action necessary, and mill stocks are small. Tran- 
sit cars are scarce, but are in good call and if well 
sorted bring premiums. Boards find a good. mar- 
ket, and dimension is also a strong seller. The 
railroads have been buying more freely of late. 
Building items have attracted unusual attention 
for this season. Exceptionally rainy weather has 
prevailed thruout this territory for the last two 
weeks, and most logging camps have abandoned 
activities for the time being. Rain has also inter- 
fered with loading and shipping, and as a con- 
sequence production and orders have both far 
exceeded shipments. Prices have shown more 
strength. While no sharp advances have taken 
place, the general tone of the price market has 
been firmer. 

Rudolf Krause was chosen president of the 
Calcasieu Building & Loan Association at the 
meeting of the directors held Dec. 19. As a mill- 
man, Mr. Krause has been a valuable asset to 
the association. His years of activity as a lum- 
berman, his banking connections and his activ- 
ities in civic and social matters give him a wide 
acquaintance thruout the State, and his election 
will unquestionably add prestige to the association. 
In addition to this new duty recently imposed upon 
Mr. Krause, he was selected the previous week as 
president of the Association of Commerce, suc- 
ceeding Willis P. Weber, also a lumberman, who 
worked untiringly for the interests of southwest 
Louisiana. 


NEW ORLEANS, LA. 


Dec. 24.—This Christmas Eve business will 
possibly establish a new seasonal record, for local 
offices report that today’s mails have brought in 
as good a run of orders as the preceding Monday. 
Mill reports indicated that southern pine book- 
ings last week again climbed above normal, slight- 
ly exceeding those for the week preceding. Pro- 
duction fell off a little, not quite equalling ship- 
ments. Some of the current buying activity is 
attributed to wholesalers. Prices are perceptibly 
stiffer and, on the average, are tending to higher 
levels. Cypress orders are holding their volume 
with reported change in price or character, save 
that 4-foot cypress lath have been reduced 40 
cents and 82-inch lath 25 cents. Hardwood book- 
ings held about at the level of recent weeks, 
orders being of the hand to mouth variety and 
prices being well held. Car supply seems adequate. 

The Fleming Lumber Co. played Santa Claus 
and provided a Christmas tree for the children of 
its employees at Frost, La. The distribution took 
place yesterday under the direction o1 W. C. 
Fleming, aided by a staff of workers. 

By a decision rendered last week, the Louisiana 
supreme court ruled that a canal used solely for 
towing logs is not subject to assessment under 
the “property” classification. A canal used for 
general navigation purposes is taxable as property, 
but a privately owned canal used by its owner for 
the sole purpose of towing logs could be classed, 
it was held, only under the head of “service and 
improvements.” The ruling set aside an assess- 
ment ordered by the State board of affairs against 
a logging canal owned by the Albert Hanson Lum- 
ber Co., of Garden City. 

W. W. Henderson, assistant manager of the 
Bastrop Pulp & Paper Co., has been promoted to 


_ justified by higher costs. 


the post of manager, succeeding E. L. Cullen, who 
resigned recently. 

V. A. Stibolt, of the Natalbany Lumber Co., and 
W. H. Nalty, of the Hammond Lumber Co., were 
both made vice presidents of the Hammond (La.) 
Country Club at its annual election last week. 

New Orleans claims distinction as the American 
port receiving the largest volume of mahogany 
imports. Recently a cargo shipment of mahogany 
logs was made from Mexico to the Otis Manufac- 
turing Co., one of several large importers of ma- 
hogany thru this port. It contained 2,311 mahog- 
any logs, which cost the company $109,000 and 
$25,000 additional for sawing. The logs were 
cut in Quintana Roo, Mexico, and hauled by Ford- 
son and crawler type tractors and ox teams over 
mountainous roads to the nearest river, and rafted 
and towed thence to shipside at Belize. 


HOUSTON, TEX. 


Dec. 26.—Altho orders have been considerably 
heavier than usual for this time of year, few of 
them have been filled. Several big lumber con- 
cerns in Houston have withdrawn from the market 
altogether for the time being. Common grades of 
southern pine have advanced about $2.50. This 
has resulted from long continued rains. The rain- 
fall of the last two weeks in eastern Texas has 
been the heaviest in years. In the vicinity of 
Beaumont on two days last week the rainfall was 
11.49 inches. Logging operations in most places 
have entirely ceased, and mills have shut down 
temporarily. Inquiries for both southern pine and 
hardwoods for delivery early in the coming year 
continue to come in, but little business is being 
transacted this week. 

Bonus checks and Christmas remembrances were 
distributed on the eve of Christmas to the office 
forces of several Houston lumber concerns, in- 
cluding the Kirby Lumber Co., The South Texas 
Lumber Co. and the R. W. Wier Lumber Co. 


KANSAS CITY, MO. 


Dec. 24.—The lumber market continues to hit 
the pace set two weeks ago. Cypress, redwood, 
western pine and fir have been lagging behind 
southern pine, so there is room for considerable 
improvement in the demand for these lines. Western 
pines probably have shown a greater improvement 
than other western woods, chiefly thru the increas- 
ing call for factory stock, with California pine in 
the lead of other varieties. A lull in the hardwood 
trade was expected. Along with the buying for 
stock purposes, there has been a good demand for 
mixed cars for quick shipment to meet current re- 
quirements. Good building weather has continued 
thruout this territory and the drain on retailers 
has been heavier than usual. 


LAUREL, MISS. 

Dec. 24.—Continued rains are seriously affect- 
ing logging. Indications are that December logging 
costs will be a good deal more than normal. In- 
quiries for both regular items and specials are 
considerably more plentiful. Some of the mills 
have made advances. The yards are showing a 
good deal of interest in placing orders for January 
and February delivery. There has been increased 
buying on the part of the wholesale trade. 

F. A. McCoy, of Gilchrist-Fordney Co., has just 
returned from a trip to the North. 

J. H. Bullock, who represents the Wausau South- 
ern Lumber Co. in Tennessee and Kentucky, with 
headquarters in Jackson, Tenn., was in Laurel for 
the Christmas holidays. 

L. C. Hastman, president of Eastman, Gardiner 
& Co., and Mrs. Eastman, of Clinton, Iowa, are 
in Laurel, to be with Mr. and Mrs. W. B. Rogers, 
during the holidays. 

J. G. Burton, of J. H. Burton & Sons Co., Mobile, 
Ala., and New York City, was in Laurel a couple 
of days this week. 


DULUTH, MINN. 


Dec. 24.—Putting thru of a fair volume of busi- 
ness was reported by jobbers on this market dur- 
ing the last week. There was an unexpected and 
active inquiry for box lumber and the booking of 
an order for a round lot for shipment to Chicago. 
Sawmill operators claimed that some opening in- 
quiry was received from eastern points. The plac- 
ing of substantial eastern orders is expected on 
this market during the first quarter of 1924. All 
classes of northern pine lumber remain firm. The 
disposition in the trade is to hold lumber quota- 
tions down and sacrifice immediate profits rather 
than to advance prices to a basis that might be 
Such action, it is as- 
sumed, might result in checking. building opera- 
tions. Continued mild weather over northern 
Minnesota and northern Wisconsin is a cause of 
anxiety in some quarters. It is claimed, however, 


that the unusually high temperatures and the lack 
of snow has not proved to be any impediment. 
Operators claim that conditions have been ideal for 
Out- 


getting out logs and other woods products. 
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puts are estimated to have been heavy during the 
last month, and provided the usual snowfalls come 
next month it is thought no trouble will be ex- 
perienced in getting the season’s.cuts out to rail 
shipping points. 

The Scott-Graff Lumber Co. has closed down its 
sawmill at Duluth until the new season’s cuts of 
logs begin to move and have accumulated in suffi- 
cient volume in its yards to enable it to.resume 
operating. The company did considerable custom 
sawing at its mill during the last season. 


SEATTLE, WASH. 


Dec. 22.—Analyzing the fir situation, Harry I. 


‘Worth, president of the Worth Lumber Co., ob- 


serves that the market has changed materially 
during the last fortnight. Water shipment busi- 
ness, including Atlantic Coast, California and Jap- 
anese demand, has slowed down, while the eastern 
rail business has picked up. Considerable line 
yard buying has taken place, so that most surplus 
items of slash grain uppers have been exhausted, 
and the soft spots in the market have been elim- 
inated. Many fir mills are closing for the holi- 
days, and are withdrawing stock from sale until 
after Jan. 1. Most mills still have a maximum of 














A memory of departed summer 





export cutting orders on their books, and are un- 
willing to sell timbers until they resume manu- 
facturing after the holidays. 

In the words of a well known sales manager, 
“Bast Coast buyers are beginning to show life, 
but California will try to beat them to it. There 
will be a little lull next week, due to the holidays ; 
but I suspect that right after Jan. 1 they will 
hop in pretty strong.” This forecast is borne out 
by the fact that California business is now about 
$1.50 stronger than a few days ago, with Atlantic 
eoast sympathetic under a flood of inquiries. 

The shifting of the rail trade is indicated by 
figures compiled by the West Coast Lumbermen’s 
Association. For the week ended Nov. 14, the 
new rail business was 1,298 cars; for the week 
ended Nov. 28, 1,341 cars; and for the week ended 
Dec. 19, 1,749 cars. 

Japanese demand is presenting a sudden transi- 
tion from extreme activity to extreme sluggishness. 
Many guesses are being made to account for the 
change. One of them is that the Japanese Gov- 
ernment is taking a hand, in an effort to curb the 
activities of speculators; another, pointing toward 
the same motive, is that the dominating power in 
Japan has prohibited the issuance of letters of 
credit during December. It must be borne in mind 
that Japanese requirements are well taken care 
of for the moment, since the harbors of the 
empire aré more or less congested on account of 
arrivals of lumber. One of the salient facts is 
that the demand for tonnage ran the lumber rates 
up to $17; then the Japanese protested, showing 
a willingness to pay $15, which is the figure at 
which they have been getting space recently. 
While the demand has slowed down, there is no 
change in the price of lumber. But as to ships, it 





is worth remembering that today the total of 
unfilled export orders at association mills alone is 
about 243,800,000 feet—enough to make more than 
forty-eight cargoes of 5,000,000 feet each. 

The year 1924 will dawn with fir stocks low 
and broken, and with a demand in every direc- 
tion that looks like satisfactory business thruout 
the year. 

Robert B. Allen, secretary-manager of the West 
Coast Lumbermen’s Association, and H. N. Proeb- 
stel, traffic manager, have returned from Washing- 
ton, D. C., where they attended the standardiza- 
tion conference and rate hearings before the Inter- 
state Commerce Commission. Mr. Allen was guest 
today at the luncheon of the Seattle Lumbermen’s 
Club, and gave an extremely optimistic forecast of 
business for 1924. 

G. E. Karlen, of the Schwager-Karlen Co., who 
returned a few days ago from an absence of five 
weeks on the Atlantic coast, looks for good busi- 
ness in 1924, particularly in the industrial field. 
There are indications of a growing demand for 
car material and for maintenance-of-way stock 
for the railroads; and in general he believes the 
eastern territory will be a heavy consumer of 
west Coast lumber. “Everywhere you go you 
see the need of lumber,’ says Mr. Karlen; “but 
while business gives signs of being heavy, I do 
not look for anything approaching a runaway 
market.” 

William A. Brady, formerly of Seattle, and now 
realtor at Huntington, W. Va., called on John D. 
Collins, one of the most prominent among Coast 
wholesalers during the week. Mr. Collins re- 
marked that the John D. Collins Lumber Co. had 
just shipped a carload of fir to Huntington. 

Will E. Howard, president Chinook-Gobey Co., 
has returned from a swing around the circle, tak- 
ing him as far east as Maine and as far south as 
St. Joseph, Mo. 

R. BE. Slaughter, of Stillwater, Minn., one of 
the officers and owners of the Cascade Lumber Co., 
Yakima, Wash., was in Seattle during the week. 


ELKINS, W. VA. 


Dec. 24.—The holidays find a general lull in sales 
in West Virginia. Little change is expected in the 
market until after inventories. Altho sales are 
limited to immediate needs and replacements, there 
has been no general curtailment of operations ex- 
cept of course for the holiday period. Prices have 
undergone little-or no fluctuation in West Virginia 
within the last week. There is every indication 
that the new year will be productive of business on 
a larger scale, 


MINNEAPOLIS, MINN. 


Dec. 25.—The holiday season brings a decrease 
in the movement of lumber thru the Twin Cities. 
There seems to be little demand for high grade 
material. Local trade is light, with rural trade 
below normal. Nearly all retailers have called 
their salesmen in for the Christmas and New 
Year season, and are planning a new start for the 
beginning of next year. Logging conditions are 
good, except for a shortage of specialized labor. 
The demand for white cedar posts continues light. 
Nearly all orders placed are for short lengths. 
The local hardwood market is slow, with the new 
prices prevailing. 


JACKSONVILLE, FLA. 


Dee. 24.—The lumber market in the Southeast 
is on a much firmer basis, and the prospects are 
brighter than for three years. Demand is good, 
from the Carolinas to the Florida Keys, for all 
building items. Florida has broken all building 
records during the year, and promises to begin 
the new year with a program that will exceed that 
of 1923. Increased inquiry has been received this 
week for stock to be shipped during January, but 
the manufacturers are reluctant to book ahead at 
present market. Several remilling plants, how- 
ever, have sold ahead for thirty days on ceiling 
and bevel and square edge siding. There is an 
increasing demand for %-inch ceiling. Flooring, 
siding and finish are moving well, but not in the 
usual volume. Roofer business is beginning to 
show new life. Demand is stronger for both long- 
leaf and shortleaf and average price has advanced 
50 cents. Eastern yards have started to buy for 
their spring needs. Several large orders were 
booked this week for 6-, 8-, 10- and 12-inch mer- 
chantable stock at exceptionally good prices. 
Heavy planking, tongued and grooved, is in de- 
mand for the first time in several months, The 
railroads, which normally consume 25 percent of 
the annual production of southern pine, are ex- 
pected to be strong factors during January and 
February. Stocks in this section are low and the 
mills, altho running full time, are unable to build 
up a reserve supply. This year’s holiday shut- 
down will be for only three days to a week. There 
is considerable labor turnover, and a shortage of 
skilled workers. 
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Practical Specialists 
Pacific Coast Lumber Products 





_) DRYAD, WASH. 
MILLS { N.P. Ry., C., M. & St. P. Ry. 


SHIPMENTS 100,000,000 FEET ANNUALLY 


DUNCAN LUMBER COMPANY 


MANUFACTURERS AND WHOLESALERS 
PORTLAND, OREGON, U. S.A. 
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PACIFIC COAST 


Lumber, Lath, 
Shingles, Siding 


Our specialty is to 


mix cars as you 
want them. 





718-19-20-21 White Bldg., 


SEATTLE, WASH. 
S. L. Johnson, Manager 


Principles of 


Handling Woodlands 


By HENRY SOLON GRAVES 


Tells how to manage timber properties along the 
most profitable lines. Valuable to timber owners 
or managers. A very practical book, worth many 
times its cost to the man who wants a guids to 
reaping highest profits in timber management. 


Cloth, $2.50 Postpaid. 


American Lumberman 
431 So, Dearborn St., CHICAGO, ILL. 
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Peo aeeese White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


ask LOUIS WUICHET, Inc. 
Room 712 RailwayExchange CHICAGO, ILL. 
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WILLAPA LUMBER COMPANY 
OLD GROWTH 


Fir Spruce Hemlock 


Our Specialty 


VERTICAL GRAIN UPPERS 


Carefully dried—Well manufactured. 





Mills : RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 
Chicago Representative 
Robert S. Burnside, 1609 Steger Building. 
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Now’s the Time to Try 


H. J. Anderson 
Lumber Co. 


OUR SPECIALTIES: 
Pacific Coast Hemlock 
Mouldings, Window Frame Jambs 
Casings, Stools, Door Jambs, Etc. 


Main Office: 
No. 1106-1107 Northwestern Bank Building, 


PORTLAND, ORE. 
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Geo. T. Quality 
MICKLE 
Service Lumber Co. 


PORTLAND, OREGON 
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Lumber Specialists 
Rail and Cargo 


DOUGLAS FIR 
SPRUCE 
HEMLOCK 


1400-1-2-3 Yeon Building, 











M AKE your timber investments pay 
lands” by Henry Solon Graves tells how. 
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postpaid. American Lumberman, 431 So. Dear- 
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| Rebalanced 


A shaky mill will cause a loosening of the 
foundations supporting the mill and carriage 
track, misecut lumber, roughly surfaced boards, 
and broken saws. Vibration or shaking results 
from defects easily corrected. When it is re- 
membered that wheels will have a rim travel 
of 10,000 feet per thousand feet of lumber 
cut, it can easily be seen that such high speed 


> 


AT- 
Cw2 


























Fig 1. Upper wheel. A is shaft, B and B, 
bearings; C-1, counterweight in _ position 
under rim; C-2, detail of C-1; C-8, another 
view. of counterweight; D illustrates jump, 
or shake, of wheel 


requires that the wheels be perfectly balanced. 
A small imperfection in the wheel magnifies 
itself several times at high speed. 

Imperfect balance in the wheels results from 
several causes. The bearings themselves may 
be defective or the wheels loose. Frequently 
the cause is to be found in the wheels them- 
selves. Damp sawdust may have collected in 





¢ 
Fig. 2. Upper wheel, side. C is counterweight 
in position (as shown in detail in Fig. 1, 
C-3); D illustrates shake. L is refacer 
stone, and M, travel 


spots on the inner side of the rims. The 
spokes may be bent or the wheels strained. 

The top wheels of some mills have their 
spokes inserted into the hub with adjusting 
nuts and jams, so that bringing the wheels 
into perfect balance is a matter of adjusting 
the nuts. 


Rebalancing Fixed Spoke Wheels 


Wheels with spokes solidly inserted, altho 
made perfectly round, are found shaky in oper- 
ation, so that rebalancing is necessary. The 
first step in rebalancing either a top or a bot- 
tom wheel, while keeping it in its position on 
the mill supports, is to ascertain which side 
is heavy. Of course the saw must be removed. 
In rebalancing the top wheel the top caps should 
be removed from the bearings, and then the 


Wheels Overcome Vibration 


[By R. C. Leibe, Chase City, Va.] 








bearings should be sprinkled liberally with fine 
graphite in order to reduce the friction be- 


tween shafts and bearings to the lowest point 5 


possible. If the wheel is now spun around 
slowly and allowed to stop of itself, the heavy 
side will settle downward. On the spoke now 
uppermost a small two-piece counterweight 


should now be bolted, and the wheel spun 
again. 


If the weight is downward when the 


























Fig. 3. 
C, cap screw used as counterweight; D illus- 
trates shake; E is pulley 


Lower wheel. A is shaft; B, bearing; 


wheel stops, the weight is too heavy and it 
may be pushed along the spoke nearer to the 
center of the wheel, thus reducing its effect 
on the balance. On the other hand, if the 
side originally heavy is downward, the effect 
of the counterweight may be increased by push- 
ing it along the spoke toward the rim of the 
wheel. 


Rebalancing Solid Bottom Wheels 


The bottom wheel is a solid casting, except 
for some holes between rim and hub. One side 





Fig. 4. Lower wheel, side. A is shaft; B, 
bearing ; C, and C, cap screws used as counter- 
weights; D, illustrates shake; N and O, re- 
facers 


of a wheel of this kind may be light because 
there are in the metal blow holes that have 
resulted from air being entrapped in it while 
it was being cast. Such a bottom wheel may 
be rebalanced by the above described method 
for rebalancing a wheel with spokes. (The 
writer used to test the balance of a bottom 
wheel by raising the shafts on a short piece of 
rail, the top of which had been planed fiat, 
but this was a faulty method because it was 
difficult to keep the rails exactly level.) If 
friction is reduced by loosening the bearing 
caps, allowing them to swing loosely, and the 
whole bearing surface is treated with graphite, 
it will be found possible to rebalance the wheel 
in position in the mill. When the heavy side of 
a solid wheel is found, a hole should be drilled 
near the opposite circumference, and tapped, and 
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then a cap screw inserted as a counterweight. 
As this screw cannot be moved nearer hub or 
rim, if additional weight is necessary it must 
be supplied by adding washers—a method 
which the writer has found highly successful. 


Getting Uneven Rims Back to Round 


Wheels out of the round present a different 
problem. When the surface of the rim has 
high and low spots they usually indicate that 
the texture of the material is uneven, being hard 
in some parts and soft in others. Resurfac- 
ing does not always remedy this unevenness, 
because the operation is often done hastily. 
When resurfacing is hurried, the cutter is fed 
against the face of the wheel under great 
pressure. Large chips of iron are taken off 
and the result looks well, for the surface of 
the rim appears smooth and shiny. But fre- 
quently looks are deceptive. If one watches 
a job like this being done one will notice 
the refacing machines sway back and forth 
as the wheel turns slowly around. It will, in 
fact, sway back when it is fed against a hard 
part of the wheel and forward when it is grind- 
ing a soft part, so that hasty grinding produces 
the same effect as wear. The proper method 
is to take a cut so light that the resurfacing 
machine is put under no strain; it will then 
remove the high spots, merely touching the low 
spots evenly, and the result will be a perfectly 
round wheel. 


SASH, DOORS and MILLWORK | 


There is nothing new of importance to report 
in the sash and millwork industry at this period 
of seasonal lull due to plant overhauling and in- 
ventory taking. Factories generally have consid- 
erable business booked, and will be kept busy for 
some time following the first of the year, turning 
out products already ordered. There is a good 
deal of winter building going on, which will help 
to maintain a considerable flow of orders right 
along until the spring building campaign opens up 
in full force. Millwork men are very optimistic, 
and have good reason for being in that mood, as 
all indications point to a very satisfactory trade 
during the coming year. 

Reports from Minneapolis, Minn., state that the 
open weather prevailing thruout that territory 
has caused a decrease in demand for storm sash, 
but that conditions otherwise are promising. Or- 
ders coming from the agricultural sections are 
quite diversified. City trade has been good. 

Plants in the Kansas City, Mo., district report 
demand slack, as is to be expected at the holiday 
season. Most of the new business in specials and 
yard stock is coming from the larger cities of that 
territory. 

A good run of orders originating in the Colum- 
bus, Ohio, territory is reported. With remarkably 
favorable weather, building operations are going 
forward actively, and all mills are busy. Orders 
now booked will require the output of the Colum- 
bus mills for the next five or six weeks. Some 
mills are accumulating stocks of doors and sash 
preparatory to the spring rush. A scarcity of 
skilled workers is reported, but this is not as 
marked as it has been. 

A good outlook for business is reported by the 
Buffalo, N. Y., door factories and planing mills, 
tho at present everything is quiet, some of the mills 
being closed down for repairs. The mild weather 
prevailing in that section is said to have created 
a demand for sash, doors and millwork greatly in 
excess of the usual December volume. 


The trade at Baltimore, Md., is reported to be in 
very satisfactory condition. Prices are well sus- 
tained, and while some readjustments are taking 
place, the advances have been about as numerous 
as the decreases. Local millwork men view the 
future with confidence. 

The door departments of the California white 
and sugar pine mills are producing freely, and 
find a steady demand for their output. Inquiry for 
cut stock is reported active. The San Francisco 
sash and millwork plants have a good volume of 
business booked for this season of the year. There 
is considerable construction work under way. Sash 
and door factories in the Bay county’s district are 
finishing a busy year. 

Sash and door concerns in the Merrill, Wis.., 
district report orders being received in liberal 
quantities. The door business is especially brisk. 
The plants have orders on hand for several weeks’ 
work, w‘th prospects that business will continue 
to come in good volume during the early part of 
tha coming year. 
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Kiln Orders Reflect Healthy Condition 


GRAND RAPIDS, MICH., Dec. 24.—The active de- 
mand for wood products of all kinds is reflected 
in the number of orders received recently for the 
product of the Grand Rapids Vapor Kiln, of this 
city, which reports a large business from all sec- 
tions of the country, the volume being greatly 
beyond its expectations for the year end and for 
the current season. “This volume of business in- 
dicates an extremely healthy business condition 
thruout the country,” states George P. Eddy, as- 
sistant secretary of the company. “The wood- 
workers are not making capital investments with- 
out being reasonably certain of their sales keeping 
up to a good level.” 

A number of the installations of the Grand 
Rapids Vapor Kiln listed below will indicate that 
this condition is current not only in the furniture 
industry and kindred lines, but also in the general 
lumber and wood using industry: 

Eugene J. Straus Cabinet Co., Louisville, Ky., is 
making an installation of three kilns in connection 
with its new show case and fixture plant now un- 
der construction. 

C. B. Talbot Trustee Co., of Detroit, Mich., oper- 
ating a large wholesale and retail yard on Six 
Mile Road, has just completed a battery of four 
Grand Rapids vapor kilns, and is now building 
additional kilns that will just double its capacity. 

International Lamp & Fixture Corporation, and 
Valentine-Seaver Co., both of Chicago, have found 
it necessary to make material additions to their 
manufacturing facilities, and are putting in three 
= two kilns, respectively, of the Grand Rapids 
ype. 

Rudolph Wurlitzer Manufacturing Co., North 
Tonawanda, N .Y., manufacturer of musical instru- 
ments, is putting in one more kiln, making a total 
of six Grand Rapids vapor kilns in use. 

Sterling Piano Corporation, Derby, 
building two kilns. 

Towson Body Co., of Detroit, Mich., is adding 
six kilns to its present battery of six. 

Mifflinburg Body Co., Mifflinburg, Pa., is adding 
one kiln to its present battery of two. 

Cascade Pipe & Flume Co. is erecting two Grand 
Rapids vapor kilns on the Pacific coast to dry its 
wood conduit material. 

Navco Hardwood Co., Navco, Ala., has added an- 
other kiln to its present battery of four for the 
drying of gum dimension stock. 

In England, the Peyton, Hoyland & Barber Co. 
has installed two Grand Rapids vapor kilns. 

In addition to the above, the Grand Rapids 
Vapor Kiln states that there are a number of 
other installations scattered in various parts of 
the country in different branches of the wood- 
working industry. All of the jobs mentioned are 
just about completed, or in actual operation. 


New Saw Catalog Just Off Press 


General Catalog No. 19 is just off the press and 
is being distributed by E. C. Atkins & Co., the well 
known saw manufacturers of Indianapolis, Ind. 
This book, which represents the best thought of 
the Atkins organization, contains 268 pages of 
illustrations and descriptive matter of the com- 
pany’s Silver Steel saws, saw tools, saw special- 
ties, machine knives, grinding wheels, metal cut- 
ting machinery, etc. The Atkins concern states 
that in compiling this latest catalog the aim has 
been to keep the size and general arrangement as 
compact and condensed as practicable, for the 
company felt that the catalog to be a success must 
be useful, not only to the buyer in the office, but 
to the field man as well. “We are willing to let 
the various products of our manufacture which 
we have listed, illustrated and described, speak for 
themselves,” states the Atkins company, “and as- 
sure you that we will give our customers the best 
service—thke kind of service the experience of 
sixty-six successful years has taught our firm to 
give. In these days of substitution, rushed and 
carelessly filled orders, the two things most valu- 
able to the purchaser are service and quality. 
When an individual or a firm deals with us they 
get service and quality to the utmost.” 

E. C. Atkins & Co. further state that a copy of 
General Catalog No. 19 wil? be furnished to any 
reader of the AMERICAN LUMBERMAN engaged in 
the lumber, furniture or woodworking business. 


Conn., is 


LONG CONTINUED drought in the northern 
forests is said to be the cause of « very small 
crop of evergreen cones, the seeds in which are 
the chief food of winter birds and squirrels, 
so furred and feathered creatures that ordi- 
narily spend the winter in the subarctic wilder- 
ness, are working south, and the owls are fol- 
lowing them. 
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PUTTING the big logs 
of the Pacific Coast 
in the water at a profit 
has been made possible 
through Willamette en- 





gineers and Willamette ect 
Logging Machinery. 
Operators are invited 3 


to avail themselves of 
our services for securing 
preliminary information. 
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OPENED 1910 





Three Beautiful Cafes 


Room Rates: 


With Running Water, 
$2.00 per day. 
With Toilet 
$2.75 per day. 
e] With Bath and Toilet, 
$3.00 and up. 














Wire Rope for 
Logging 


x By whatever method logging is 
/ ! done, the best means is HERCU- 
¥I | LES (Red-Strand) Wire Rope. It 
has been successfully used for such 
work ever since logging has been 
done with mechanical equipment. 
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BATH, N. Y. 














John J. Anderson, of the John J. Anderson Lum- 
ber Co., with his family, have been spending the 
holidays in Indianapolis, Ind. 


A. D. Fransham, of Marengo, Iowa, has pur- 
chased a lumber yard at Perry, Iowa, and will 
locate there immediately after the first of the 
year. 


James Oliver, who has been manager for the 
Alexander Lumber Co., in Sidell, Ill., has been 
transferred and is succeeded in Sidell by Parker 
Bennett. 


Cc. W. Pendell, of the Lumber Mills Co., returned 
this week from Lincoln, Neb., where he had spent 
Christmas with his father and mother, who are 
residents there. 


J. A. Gorman, vice president and manager of the 
Winegar-Gorman Lumber Co., passed the holidays 
with friends and relatives in his old home town, 
Grand Rapids, Mich. 


A. D. Mann has resigned after several years’ 
association with the Ellis Lumber Co., Burlington, 
Iowa, to become secretary-treasurer of the Barton 
Motor Co., of the same city. 


Robert R. Brown, of the Northern Pole & Lumber 
Co., Duluth,’ Minn., called on the local trade this 
week. He reported that unusually mild weather 
prevails in the northern country, making logging 
very poor. 


E. H. Stoner, president of the West Penn Lum- 
ber Co., Pittsburgh, Pa., passed thru this city 
last week on his way to California, where he was 


going to spend the holidays with his mother, who is | 


a resident there. 


Charles Muesse, for twelve years manager of 
the Osborne Lumber Co.’s yards in Erie, IIl., has 
severed his association with that concern and 
gone to Sterling, Ill., where he will continue in 
the lumber business. 


Frank T. Conklin, of the Frank T. Conklin Lum- 
ber Co., Memphis, Tenn., transacted business in 
this market on Saturday of last week, and cheered 
the trade with his great optimism regarding busi- 
ness conditions during 1924. 


W. C. Lawton, of Parks & Lawton, Seattle, 
Wash., accompanied by Mrs. Lawton, is spending 
the holidays with friends in this city, and next 
week expects to go on a business trip to New York 
City and other eastern lumber trade centers. 


A. C. Quixley, of the Quixley Lumber Co., and 
Mrs. Quixley, expect to leave Jan, 10 for Florida, 
where they will spend three months. Mr. Quixley 
has been in ill health for some time, and it is 
chiefly for rest that the vacation is to be taken. 


The Ansley Lumber Co., of Tampa, Fla., advises 
that E. P. Carter has been appointed as its rep- 
resentative in southeastern territory. Mr. Carter 
will cover the States of Virginia, North and South 
Carolina, and will make his headquarters at Hamp- 
ton, 8. C. 


James H. Lang, treasurer and manager of the 
Chicago Lumber Sales Co., has been confined to his 
home for the last two weeks with tonsilitis, which 
later developed into rheumatic fever. Latest re- 
ports on Mr. Lang’s condition are favorable, and 
it appears that he will soon be able to return to 
his desk. 


The wholesale lumber fraternity in Cincinnati, 
Ohio, will have an addition on Jan. 1 in the 
person of Harold L. Browne, who on that date 
will open an office in the Ingalls Building in that 
city, and besides doing a general wholesale busi- 
ness will represent several high grade southern 
mills. 


C. A. Pantzer, of the Pantzer Lumber Co., She- 
boygan, Wis., was among the retailers who made a 
business visit in this city during the week. He 
reported that lumbermen in his section of Wiscon- 
sin have had a very good year, and look forward to 
an equally good, if not better, business during 
1924. 


BH. N. Beard, Chicago representative for the 
Turner-Farber-Love Co., left last week to spend 
the holidays with the home folks at Columbus, 
Miss., whereafter he expected to visit for a few 
days at the company’s headquarters at Memphis, 
Tenn., in order to confer with officials of the sales 
department. 


An announcement comes from Boston, Mass., 
that on Jan. 1, 1924, the name of Clifton F. 
Leatherbee (Inc.), will be changed to Leatherbee- 
McDonough Co. This change is in name only and 


will not affect the personnel nor methods of do- 
ing business. The company will continue to dis- 
tribute the several varieties of lumber from the 
high class manufacturers it represents in New 
England. 


C. A. Paltzer, of the C. A. Paltzer Lumber Co., 
together with Mrs. Paltzer and daughter Kather- 
ine, expect to leave within a few days for Los 
Angeles, Pasadena and other points in southern 
California, where they will spend the next two 
months. They will return to Chicago early in 
March, via Portland, Ore., and Seattle, Wash., 
where they expect to stop off for a day or two to 
visit friends in those cities. 


Donald F. Kaehler, of the Chicago Lumber Sales 
Co., left last Wednesday for Houston, Tex., to 
attend the annual salesmen’s meeting of the Boy- 
kin Lumber Co. He will also visit that company’s 
mills, including that of the Gulf Lumber Co., at 
Fullerton, La., for the purpose of looking into 
stock conditions and manufacturing facilities be- 
fore returning to Chicago. 


A. M. Richardson, of the Richardson-Gardiner 
Lumber Co., Laurel, Miss., spent several days in 
Chicago last week calling on the trade and intro- 
ducing this new concern. The Richardson-Gard- 
iner Lumber Co. is a wholesale concern recently 
organized in Laurel, Miss., in which a number of 
prominent lumbermen in that section are inter- 
ested. Mr. Richardson is a well known hardwood 
operator and for the time being his company will 
wholesale hardwoods exclusively. 


J. J. Donovan, of the Bloedel Donovan Lumber 
Mills, Bellingham, Wash., and Mrs. Donovan, 
spent the holiday week in Chicago, visiting their 
daughter, Mrs. Leslie Craven, of Winnetka. Mr. 
and Mrs. Donovan came East some weeks ago, 
when Mr. Donovan went to Washington, D. C., to 
attend the standardization conference recently 
held there. Afterward they spent a few days in 
New York City, and then visited a sister of Mr. 
Donovan, resident in Plymouth, N. H. 


A letter received this week by the AMERICAN 
LUMBERMAN from Louis P. Mickelsen, who has been 
a reader of this paper for twenty-five years, states 
that he now is located in the Andaman Islands in 
India where he is getting a modern band mill 
started. He says: ‘Some of the timber is quite 
hard and dulls saws quickly. Lots of it saws like 
hard oak. All logging is done with elephants.” 
Mr. Mickelsen formerly was located in Brazil 
where he was employed in the modern American 
type plant of the Southern Brazil Lumber & Col. 
©. 


Gen. S. B. Stanbery, head of the S, B. Stanbery 
Lumber Co., Cincinnati, Ohio, has been named 
chairman of the Knockers’ Club, an organization 
within the Business Men’s club of Cincinnati, 
which during 1924 will devote its energies to 
aiding and assisting disabled veterans of the World 
War. The object is to give the needy immediate 
relief when necessary, to look after their interests 
in the Veterans’ Bureau and to obtain suitable 
employment for those who are able to help them- 
selves. The club will devote itself to this work 
during the entire coming year. Gen. Stanbery 
made an enviable record with the Ohio troops dur- 
ing the war, being the only Cincinnatian to at- 
tain the rank of brigadier general for services in 
the field. 


The Brodhead-Garrett Co., of Cleveland, Ohio, 
announces the recent opening of its new hardwood 
lumber yards at 4560-4570 East 7ist Street, that 
city. This yard is operated in connection with 
the company’s mills in Kentucky, from which it is 
in position to handle mixed shipments. There is a 
stock of about 5,000,000 feet of hardwood lumber 
at hand at the new Cleveland yard, which is also 
equipped with dry kilns, planing mills etc. The 
officers of the company are R. E. Orff, manager; 
Cc. F. Macrae, sales manager, and J. C. Rash, sec- 
retary and treasurer. As reported in last week’s 
AMERICAN LUMBERMAN, W. D. Smith is manager 
of the company’s Chicago sales office, at 1153 
Peoples Gas Building, and E. J. Condon is the 
eastern representative, with headquarters in New 
York. 


Forestry Needs of Illinois 


One of the activities of the Illinois chapter of 
the Wild Flower Preservation Society of America 
at its annual exhibit, which, this year is being 
held Dec. 20 to Jan. 20, at the Art Institute, is 
a series of five Saturday afternoon and five Sun- 
day afternoon lectures. The first of these was 
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given Dec. 22 by Robert B. Miller, State forester 
of Illinois, on the ‘Forestry Needs of Illinois.” 

There is a very close relation between wild flow- 
ers and trees, said Mr. Miller, and foresters use 
the information given by the flowers. For example, 
such flowers as bloodroot, white trillium and 
“dutchman’s breeches” indicate rich soil, good 
shade and satisfactory forest conditions in hard- 
wood forests in Illinois, but when the forester 
sees patches of May-apple or mandrake, he at once 
knows that forestry conditions are not as they 
should be, that there has been too much thinning 
of the stand of trees, a fire or too much grazing. 

In this State, as elsewhere, fire and grazing are 
the two greatest enemies to growth of trees. 
Grazing livestock destroy seedling trees and thus 
» prevent reproduction. Farmers own at least 80 
percent of the wooded lands in Illinois, and they 
should know the damage that results from using 
their woods for pasture. Farmers are also the 
largest users of the timber produced on these lands. 
Many thousands of cords of wood are used every 
year in Illinois to make charcoal which is utilized 
mostly in the manufacture of black gunpowder. 

Mr. Miller’s lecture was fully illustrated with 
lantern slides, some of them showing very rugged 
and beautiful scenery in this State, supposed by 
SO many people to be of only level, prairie topog- 
raphy. 


To Represent Northern Manufacturer 


V. J. Euler, who for the last two years has 
represented the Charles W. Fish Lumber Co., of 
Elcho, Wis., in the Chicago and eastern territories, 
with headquarters in this 
city, announces that he 
has severed this connec- 
tion and joined the sales 
staff of James R. An- 
drews, Wscanaba, Mich., 
and will after Jan. 1 
open a Chicago office for 
this well known northern 
hardwood manufacturer. 





Vv. J. EULER, 
Who opens Chicago sales 


office for James R. An- 
drews, Escanaba, 
Mich, 





The location of this office 
will be Suite 413, Chi- 
cago-Clark Building, 800 
North Clark Street. 

Mr. Euler has. been 
connected with the 
Charles W. Fish company 
for the last four years, 
starting in as assistant 
sales manager at the 
Elcho headquarters, and then serving for a year 
and a half as eastern representative, with head- 
quarters at Syracuse, N. Y., before coming to 
Chicago. 

James R. Andrews is a large manufacturer of 
birch, maple, elm and basswood, and also produces 
some hemlock and northern white pine. His opera- 
tions are located at Talbot, Mich., and Caroline, 
Wis., besides which he has two dimension plants, 
at Escanaba, Mich., and Crandon, Wis. Besides 
the products of these plants, Mr. Euler will also 
handle the output of several other sawmills in 
which Mr. Andrews is interested. 





Urges Uniform Order Blank 


A uniform order blank is the main subject of 
the latest bulletin issued by F. W. Shepard, of 
Milwaukee, Wis., secretary of the National Asso- 
ciation of Commission Lumber Salesmen. It reads 
in part as follows: 


“At the directors’ meeting held at Pittsburgh, 
Pa., in November, the subject of a uniform order 
form to be used by all members came up for dis- 
cussion, and the consensus greatly favored the 
adoption of such a blank form. Since that time, 
conditions ,arising show this to be a_ subject of 
great importance, This, however, could not brin 
out its desired effect unless generally accepted, 
and put into use by our members. It is, we believe, 
generally acknowledged that a complete uniform 
order blank would eliminate many of the ordinary 
disputes which occur in the regular dispatch of 
business. We realize there would be some pet 
things in use by some which would be left off, 
and some included which are vital, but which seem 
useless to some. That some uniform form be 
adopted does seem of great importance. 

“We are reliably informed that the subject of a 
uniform order blank is considered of so much im- 
portance that the National American Wholesale 
Lumber Association has prepared a form which its 
members are putting into use. This strengthens 
our belief in the need of a form for general use 
of our members. 

“A uniform standard of order form which con- 
cisely embodied conditions and exemptions, would 


probably end some of the wrong practices indulged 
in by some shippers not of the first class order. 
In several States the law stipulates commissions 
as due when an order is accepted, and is covered 
by our declaration of principles (4) ‘that all com- 
missions shall be due when order is accepted and 
payment shall be made not later than the tenth 
of the month following date of shipment, and 
within ninety days of date of order, unless other- 
wise agreed.’ 

“About 4,000 copies of our constitution, by-laws, 
and code of ethics have been distributed among 
shippers during the last ten months, but if new 
connections are being made it might be well to 
continue distribution. Every shipper should fully 
know and understand our code and ethics, but we 
first must become fully conversant with them ; then 
they supply a — necessary insight into a guid- 
ing hand which ultimately will eliminate disputes 
and prove of immeasurable value to our profession 
and to the lumber industry in general.” 


Train Wrecks Lumber Yard Office 


Suppose you were sitting quietly in your office 
and suddenly a train of freight cars crashed in. 
This is the experience which Paul C. Diener, 
manager, Irving Park 


appear to have plenty of orders. The general belief 
is that while prices will remain firm, they will not 
increase at once, as a large number of mills should 
come into the market after the first of the year. 

Southern pine, except on a few items, has ad- 
vanced. The following may be considered market: 
Roofers, 1x4-inch, $24; 1x6-inch, $28; 1x8-inch, 
$29 ; 1x10-inch, $30; 1x12-inch, $30.50. Framing, 
D4S8S, 1/4-inch scant, 10- to 16-foot, 2x3-inch, $31; 
are very scarce and bring premiums of about $1.50 
2x10-inch, $32, and 2x12-inch, $33. Long lengths 
are very scarce nad bring premiums of about $1.50 
to $2.50. Spruce appears to be steady. Southern 
hemlock remains at $38 base, with orders re- 
cently showing a slight improvement. Oak and 
chestnut are in steady demand. 


Non-Freezing Mixture for Water 


Many a fire has got beyond control owing to 
the lack of a handy pail of water at the start, 
and many a conflagration has been prevented 
by having water always handy. Most lumber 








Lumber & Supply. Co., 
4540 Belmont Ave., Chi- 
cago, is thankful he 
missed, as he happened 
to be out of his office at 
9:30 Monday morning 
when the freight train so 
rudely and unceremonious- 
ly called, because the cars 
knocked the two story of- 
fice building off its foun- 
dation and demolished it 
so badly that it will have 
to be rebuilt. The build- 
ing is frame, covered with 
wood brick veneer. 

This peculiar accident 
happened because a dozen 
loaded freight cars ran 
wild down the incline 
from the elevated main 
line railway tracks onto 
the spur track into the 
Irving Lumber & Supply 
Co.’s yard and the air 
brakes failed to work. 
Fortunately there were 
two empty cars standing 
on the spur track, which 
partly broke the force of 














the concussion, else two 
girls and a man working 
in the office might have 
been injured. As it was, the employees, warned 
by the shouts of the trainmen, escaped only a 
few seconds before the cars jumped the track and 
hurled into the rear of the building. 

The Irving Park Lumber & Supply Co. formerly 
had an office at 4047 North Tripp Ave., Chicago. 


Represents Walnut Concern in Chicago 


R. A. Lounsbury has just returned from Kansas 
City, Mo., where he has been spending a few days 
looking over the operations of the Penrod Walnut 
& Veneer Co., having taken over the exclusive sale 
of its lumber stocks in the Chicago territory. The 
Penrod Walnut & Veneer Co. manufactures black 
walnut lumber exclusively, and has been running 
its mill full time thruout the year. It has a large 
supply of logs on its yard and contracted for, and 
is contemplating increasing its output consider- 
ably by putting in new equipment. It carries a 
complete stock of walnut lumber in all grades and 
thicknesses at all times, and is well equipped to 
give the walnut consuming trade the very best of 
service. ‘ 

Mr. Lounsbury also has the exclusive representa- 
tion in Chicago of the North Vernon Lumber Mills, 
of North Vernon, Ind., which operates a hardwood 
band mill at Dyersburg, Tenn., and a distributing 
yard at Louisville, Ky., being well equipped to 
kiln dry, surface one or two sides or resaw. 


News Notes from Philadelphia, Pa. 


Dec. 24.—Last week saw some strengthening in 
the market here. A good many yards have not 
waited until after their annual inventory to do 
their next year’s buying. Suburban yards continue 
exceptionally busy and are buying on a large scale. 
Owing to splendid weather, business has been and 
continues very good. The heavy demand from 
both local and outlying yards has forced up prices. 
Many mills have refused to take on additional 
business irrespective of higher offers. The north- 
ern wholesaler is at a loss to know market prices. 
The mills in the South, in a good many cases, have 
withdrawn temporarily from the market because 
of rainy weather and holiday shutdowns. They 


Runaway freight train, not on, the schedule, demolished lumber yard office 


concerns place water barrels and fire pails at 
strategie points about their plants, but in win- 
ter time, in the North, the water may freeze 
and become useless in case of fire. In view of 
the fact that winter will soon arrive, lumber- 
men will be interested in the following formula 
extracted from Bulletin No. 155 of the Lumber- 
men’s Underwriting Alliance, of Kansas City, 
Mo.: 


The boiled salt and soda mixture is most effec- 
tive. No mill, no matter how far north, should 
be entirely without quickly available water, if 
there remains on duty a single watchman or 
custodian who could apply it to a blaze, Any 
mill can keep from six to eight water barrels open 
in the mills by properly preparing a brine solution, 
Let us say again right here that it will not do to 
dump a quantity of salt and soda into a barrel 
of cold water and expect it to remain unfrozen 
in the far North. The chemicals will sink to the 
bottom of the barrel and the water will freeze 
solid above. Boil 40 pounds of salt and 5 pounds 
of soda thoroly, either by running a steam line 
into a barrel of water or by using a large fron 
kettle or tank over a fire. Transfer the dissolved 
mixture to a water barrel; these are the proper 
proportions for one barrel for extremely low tem- 
peratures. Half a dozen barrels prepared in this 
manner will afford good protection for the aver- 
age mill. Have the watchman stir occasionally 
with a broomstick during the milder weather, and 
nightly after it becomes very cold. A thin, slushy 
scum of ice may form, but, with these precautions, 
the water will not freeze beyond working use. 


Bulletin 155 contains much additional infor- 
mation about fire experience and fire preven- 
tion, and copies may be obtained from the alli- 
ance on request. 


CoFrFEE, the berry of a small tree, when prop- 
erly prepared, is not injurious, concludes Prof. 
Samuel C. Prescott, Massachusetts Institute of 
Technology, after three years of research at a 
cost of $40,000. Many people have tested coffee 
all their lives at 40 cents a pound and reached 
the same decision. 
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Latest Reports on Lumber Prices 








MICHIGAN HARDWOODS 


The market continues firm on a basis of the following prices f.o.b. Michigan mills: 


er Selects No. 1 com. 

Bass woo 

4/4 $ 75.00 00@ 80.00 $ 60.00@ 65.00 $ 50.00@ 55.00 

5/4 80.00@ 85.00 65.00@ 70.00 655.00@ 60.00 

6/4 85.00@ 90.00 70.00@ 75.00 60.00@ 65.00 

8/4 95.00@100.00 80.00@ 85.00 70.00@ 75.00 
10/4 105.00@110.00 90.00@ 95.00 0.00@ 85.00 
BEECH— 

6/8 No. 2 common and better 

4/4 $ 70.00 75.00 $ bog 00 = 4 $ ry Po 50.00 

5/4 75.00@ 80.00 5.00 55.00 

6/4 80.00@ 85.00 0 00 aS 00 4 $0 60.00 

8/4 85.00@ 90.00 75.00@ 80.00  60.00@ 65.00 
BircH— 

4/4 $120.00@125.00 $100.00@105.00 $ 55.00@ 60.00 

5/4 125.00@130.00 105.00@110.00 60.00@ 65.00 

6/4 130.00@135.00 110.00@115.00 big = 75.00 
8/4 130.00@135.00 110.00@115.00 85.00 
10/4 135.00@140.00 115.00@120.00 Ha 00 100.00 
12/4 140.00@145.00 120.00@125.00 100.00@105.00 
Sorr ELM— 

4/4 $ 75.00@ 80.00 $ 60.00@ 65.00 $ 45.00@ 50.0 
6/4 85.00@ 90.00 70.00@ 75.00 65.00@ 60.00 
6/4 90.00@ 95.00 75.00@ 80.00  60.00@ 65.00 
8/4 100.00@105.00 85.00@ 90.00 70.00@ 75.00 


No.2com. No.3 com. FAS Selects No. 1 com. No. 2 com. 
Sorr ELtmM— 

$30.00@33.00 ey 00@28.00 10/4 110.00@115.00 95.00@100.00 80. sag 85.00 45.00@50.00 
32.00@35.00 28.00@30.00 12/4 115.00@120.00 100.00@105.00 85.00@ 90.00 50.00@55.00 
ee y 00 a8 re — 16/4 135.00@140.00 120.00@125.00 105. sag 110.00 55.00@60.00 
45.00@50.00 ‘2. | Harp Mapte— 

4/4 $ 90.00@100.00 $ 80.00@ 85.00 $ 65.00@ 70.00 $30.00@35.00 

$35.00@40.00 $12.00@14.00 5/4 105.00@115.00 95.00@100.00 80.00 85.00 35.00@40.00 
30,002)33.00 °16.00918.00 | 6/4  110.00@120.00 100.00@105.00 85.00@ 90.00 40.00@45.00 
32.00@35.00 18.00 20.00 8/4 115.00@125.00 105.00@110.00 4 95.00 45.00@50.00 
35.00@38.00 18.00 20.00 10/4 120.00@130.00 110.00@115.00 100.00 50.00@55.00 
40.00 45.00 18.00 20.00 12/4 130.00@140.00 120.00@125.00 108: 00 110.00 50.00@55.00 
F ‘ ’ 14/4 140.00@150.00 130.00@135.00 115.00@120.00 55.00@60. = 

$32.00@35.00 $ 18.00 16/4 150.00@160.00 140.00@145.00 125.00@130.00 55.00@60. 
35.00@38.00 ie 00 20.00 | Sorr MaPLE— 
40.00@45.00 ~ ae ~— 4/4 $ 85.00@ 90.00 $ 70.00@ 75.00 $ boy 00@ 55.00 0. 00 ny rf 
45.00@50.00 sev0 5/4 90.00@ 95.00 ig 00@ 80.00 sate 60.00 32.00 
50.00@55.00 6/4 95.00@100.00 0.00@ 85.00 0. ig 65.00 35.00 38 00 
50.00@55.00 8/4 100.00@105.00 $5: 00@ 90.00 65.00@ 70.00 40.00@45.00 

END DRIED WHITE MAPLE— 

0 $30.00 apt ny oats. 00 4/4 $130.00@145.00 ...... are $105.00@120.00 ee re 
33.00@35.00 4.00 5/4 185.00@150.00 ....e.Q@...ee- 110.00@125.00 .....@..... 
37.00 0. 00 oe 00 a 00 6/4 140.00@155.00 ......@...... 115.00@130.00 ee ee 
40.00@45.00 .....@..... 8/4 145.00@160.00 ......@...... 120.00@135.00 oe eee 





No. 3 com. 


$14.00@16.00 
16.00@18.00 
16.00@18.00 
by hs yl 00 

2.00 
20. 00 3 00 


eoeee 


eeeee eeeee 


$16.00@18.00 
18. og2. 00 


18.00 
18.00@20.00 





WISCONSIN HARDWOODS AND HEMLOCK 


Business has slowed up temporarily, but there is considerable inquiry for material for shipment after the first of the year, and some 
been placed. Prices seem to be well established, quotations f.o.b. Wisconsin mill points remaining: 


FAS Selects No. 1 com. 

ASsSH— 

4/4 $100.00@115.00 $ oy * boy 4 $ by 00@ 70.00 

5/4 115.00@120.00 5.00@ 70.00 

6/4 120.00@125.00 oe, oo 100. bo 0. 00@ 75.00 

8/4 125.00@130.00 105.00@110.00 80.00@ 85.00 
Basswoop— 

4/4 $ 75.00@ 80.00 $ 60.00@ 65.00 $ 48.00@ 50.00 

5/4 80.00@ 85.00 65.00@ 70.00 55.00@ 60.00 

6/4 85.00@ 90.00 70.00@ 75.00 60.00@ 65.00 

8/4 90.00@ 95.00 75.00@ 80.00  65.00@ 70.00 
BIRCH— 

4/4 $120.00@125.00 $ 95.00@100.00 $ 55.00@ 60.00 

5/4 120.00@125.00 100.00@105.00 65.00@ 70.00 

6/4 125.00@130.00 105.00@110.00 70.00@ 75.00 

8/4  130.00@135.00 ti = 115. ad 80.00@ 85.00 
10/4 1385.00@140.00 120. 95.00@100.00 
12/4 140.00@145.00 120. ty srt 00 100.00@105.00 
Sorr EtmM— 

4/4 $ 70.00@ 75.00 $ 55.00@ 60.00 $ 40.00@ 45. +4 

5/4 80.00@ 85.00 60.00@ 65.00 50.00@ 55. 

6/4 85.00@ 90.00 70.00@ 75.00 60.00 35,00 

8/4 95.00@100.00 80.00@ 85.00 70.00@ 75.00 
10/4 110.00@115.00 95.00@100.00 85.00@ 90.00 
12/4 115.00@120.00 100.00@105.00  90.00@ 95.00 
Rock ELM— 

4/4 $ 75.00@ 80.00 ...... . $ 45.00@ 50.00 

5/4 80.00@ 85.00 ...... | Ree -00@ 55.00 

6/4 85.00@ 90.00 ...... C—O 55.00@ 60.00 

8/4 5.00@ 90.00 ...... 55.00@ 60.00 
10/4 90.00@ 95.00 ...... g basse 65.00@ 70.00 
12/4 95.00@100.00 ......@...... 70.00@ 75.00 





No.2com. No. 3com. FAS Selects No. 1 com. No.2com. No. 3com. 
ey 3'80,00@ 90.00 $ oy -° bay 00 $ - 00@ 60.00 $30.00@35.00 $12.00@14.00 
“y . 35.00 $16.00@18.00 . : . : . . 
$3 + 40.00 ery 20.00 5/4 100.00@105.00 0.00 5.00@ 75.00 35.00@40.00 14.00@16.00 
my > 42.00 *18.00@20.00 6/4  105.00@110.00 30. 00 oS 00 75:00 85.00 40.00@45.00 16.00@18.00 
45.00@50.00 18.00@20.00 8/4 110.00@115.00 95.00@100.00  80.00@ 90.00 45.00@50.00 16.00@18.00 
10/4 115.00@125.00 100.00@105.00 90.00@ 95.00 55.00@60.00 i Ce 
12/4 120.00@130.00 105.00@110.00  95.00@100.00 60.00@65.00 . 
Sort MAPLE— 
=. Hey tries -00 $25.00@27.00 4/4 $ 75.00@ 80.00 $ 60.00@ 65.00 $ 45.00@ 50.00 $25.00@30.00 $14.00@16.00 
28.00@30.00 5/4 80.00@ 85.00 bey a by Po by = 55.00 30.00@35.00 16.00@18.00 
36. 00@40. 00 28.00@30.00 6/4 90.00@ 95.00 0.0 65.00 40.00@45.00 16.00@18.00 
40.00@42.00 28.00@30.00 8/4 95.00@100.00 40: se ae: 00 75:00 80.00 45.00@50.00 16.00@18.00 
OaK— 
MER TAO MERCY RRR ROBEY Sta 
Foo ogee ot goo Sis:co | 6/4  125.00@130.00 105-00 10.00 15.00 37.00040.00. 17.00@19.00. 
42.00@45.00 16.00@18.00 8/4 130.00 135, 00 108, 0 110.00 75.00@ 80.00 50.00@55.00 20.00@22.00 
48.00@52.00 ” me ws ” HEMLOCK, - 1 ees 
60.00@65.00 16’ 18-20’ 22-24’ 
65.00@70.00 Lames Se 4” Beh aig 35.00 $32. 00g 534. 00 $33.00@35.00 $38.50@40.50 $40.50@42.50 
2x 6” 28.50@30.50 29.50@31.50  22.00@34.00  37.50@39.50 39.50@41.50 
ce ERG GAGs Ee Uae Bae 
x10” J é d F 
$25.00@28.00 $18.00 pt $x13” 33.00@35.00  34.00@36.00  35.00@37.00  38.50@40.50  40.50@42.50 
apt os aoes Het From prices of No. 1, Pv jE Senne deduct $2; for No. 2 deduct $4. 
’ : ” 7 No. 1 HEMLOCK Boarps, S$ 
ges ee rootirees ease 16’ 18-20’ 8-16’ 
. pee eyaEeeit's # 1x 4” $28.00@30.00 $29.00@31.00 $31.00@33.00 $35.50@37.50 $30.00@32.00 
55.00@60.00 .....@.... 1x 6” 30.50@32.50 31.50@33.50 — 33.00@35.00  37.50@39.50 — 32.00@34.00 
ix 3” 32.50@34.50 33.50@35.50  35.00@37.00 39.50@41.50 34.00@37.00 
1x10” 33.50@35.50 34.50@36.50  36.00@38.00  40.50@42.50  35.00@37.00 
$25.00@28.00 $15.00@17.00 1x12” 34.50@36.50  35.50@37.50  37.00@39.00  41.50@43.50  36.00@38.00 
28.00@32.00 18.00¢918.00 For shiplap or flooring, add 50 cents to prices of No. 1 boards. 
ae 32.00 16.00@18.00 From prices of No. 1 boards, for merchantable deduct $3 and for No. 2 
0.00@35. z= ve — 00 deduct $5. 
rt 00@50.00 .....@..... No. 3 nea rough, 6’ and longer: 2x4” and wider, $16@18; 1x4” and 
45.00@50.00 .....@..... wider, $17@19 


orders have 





SOUTHERN HARDWOODS 


St. Louis, Mo., Dec. 24.—Current quotations on 
JUM— 4/4 5/4@6/4 8/4 
Qtrd. red: 
WW -sahiawies $ 84@ 85 $ 98 98 $ 96@ 98 
No. 1 com... 46@ 48 55 57 62 64 
No. 2 com... 28@ 30 32@ 34 36@ 38 
Qtrd. red, S.N.D.: 
FAS .......$ 57@ 58 $ 6O@ 62 $ 62@ 64 
No. 1 com. and 
ae 47@ 48 50@ 52 52@ 54 
No. 2 com... 29@ 30 30@ 32 382@ 34 
Plain red: 
FAS .......$ 80@ 838 $ 98@100 $ 98@100 
No. 1 com... 43@ 45 55@ 57 62@ 64 
No. 2 com... 28@ 30 82@ 34 36@ 38 
Plain sap: 
yp} ee ee $ 58@ 54 $55@ 67 $60@ 62 
No. 1 com... 42@ 43 4 44@ 45 50@ 51 
No. 2 com... 24@ 25 27@ 28 27@ 28 
CoTTon woop— 
Ot ee eee oe $ 54@ 55 $ 58@ 60 7 
me, 2°COM..... 42@ 43 48@ 50 ...@... 
No. 2 com..... 35@ 37 op@ 41 ...@.«.. 
QUARTERED WHITE OAK— 
ag ee $135@140 $140@150 $150@155 
o. 1 com. and 
ee ee 75@ 78 80@ 85 95@100 


southern hardwoods, f.o.b. St. Louis: 


4/ 5/4@6/4 8/4 

QUARTERED RED OAK— 

PAS «nse waewr $110@115 $125@135 $135@145 

NO, 2 BOM. 0:06 68 70 74 ed a1 78 

No. 2 COM... 44 46 50@ 53 57 60 
PLAIN WHITE OAK— 

CL $ 85@ 88 $118@120 $123@126 

No. 1 com. and 

2, Ga a ee ses 56@ 60 68@ 70 7T5@ 77 

No. 2 ©om:...... 388@ 40 45@ 47 47@ 49 

No. 8 com..... 20@... 24@ 26 24@ 26 

Sound wormy.. 35 38 48 50 50 52 
PLAIN RED OAK— : 

CAS cis awione $ 85@ 88 $115@118 $120@125 

No. 1 com. and 

PRE 56@ 60 68@ 70 T5@ T7 

No. 2 om... 38 40 45 47 47@ 49 
POPLAR— 

PAS cisacssse 08@110 $115@118 9137180 

Saps and sel... 76@ 78 82@ 84 87@ 89 

No, 120M: »..<* 56@ 58 64@ 66 68@ 70 

No. 2 com. A.. 85@ 37 38@ 40 HG 41 

No. 2 com. B.. 28 29 32 34 33 34 
Sorr MAPpLE— 

168 TER ss0iac8 $47 $60 $65 


are as follows: 





The following are 


turers’ Association: 


Face— Clear 
EE ree $60 
BEE WeGiaacs selene 80 
Wee ceeihécverevarew - 85 
ler - 90 
oo ie . 85 
1 Le Oe il ar 95 
ll ne ete ae 90 


MAPLE FLOORING 


Current prices on maple flooring f.o.b. mills 


Factory 


average wholesale prices, 


Clear 
ebcwewe esha $91.33 


No. 1 
$81.43 


f.o.b. cars at mill, obtained for }#x2%4-inch face 
maple flooring during the week ended as shown, 
as reported by the Maple Flooring Manufac- 


Factory 
$44.80 





Cincinnati: 





120 


55 


128 
55 


BLACK WALNUT 


Cincinnati, Ohio, Dec. 26.—The following are 
today’s prices on American black walnut, f.o.b. 


sieieiears $215 220 $225@230 #2300285 s24070245 
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60 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, Dec. 24.—Average “a Cincinnati base, on Virginia, West Virginia, Kentucky and Tennessee hardwoods today: 


4/4 5/4&6/4 
QUARTERED WHITE Oak— 


|! | reper: a 186 3 *r00 145 $145@160 
MOICCED ii. d00.c0 105 105 a8 
No... F COM... 83 83 
No. 2 com..... 58 58 
Sound wormy.. 55 = 60 
QUARTERED RED -_ 
MD ocd tavernas ELO@iIS ...@... 
No. 1 com..... sr Pee ee 
No. 2 com.... 40@ 45 ...@... 
PLAIN WHITE AND RED OAK— 
ox diece.o aieceta $100@110 7. 115@120 
BeleCte .vcvcce T7 85 $ . te 92@100 
No. 1 com..... 55@ 65 Fe 7 T0@ 75 
NO. 2 COM. i... 88@ 45 43@ 50 43@ 50 
No. 3 com..... 20@ 22 25@ 28 28@ 30 
Sd. wormy. 46@ 48 57@ 60 57@ 60 
Basswoop— 
Le $ 75@ 80 $ 85@ 95 $ 95@100 
No. 1 com..... 50@ 55 55@ 60 60@ 65 
NO... 2 COM. «+: 32@ 34 37@ 42 45 
CHESTNUT— 
EE sca acaie aie ae . a 7” 130 $125@13 
No. 1 com..... $ a3@ 70 $ i3@ 80 80 ' 730 80 0 
No. 3 com..... 18 20 20 30g at 
Sd. wormy a 
No. 2 com 26@ 28 30@ 32 31@ 33 
Sd. wormy and 
0. com. 
and better... 33@ 35 35@ 37 38@ 40 
BIRcH— 
ED y: biive 6 ecntecd $115@120 $120@125 $130@135 
No. 1 com. an 
ee 70@ 75 T75@ 80 T5@ 80 
No. 2 com..... 33 38 88@ 43 40@ 45 


MaPrLe— 4/4 5/4&6/4 8/4 10&12/4 16/4 
] od RE ee POET CCE CCT CET $ ise 83 $95@100 $95@100 $110 4i5 twa is oe 
DS See rere ne - 55@ 6 65@ 70 70@ 75 80@ 85 <«oQnnee 
NG COV anadeedse Keennenoueaee 35@ 38 38 43 43 48 50 55 eins aes 
oe $ 90@ 95 $105@115 
OCC ECL OTERO CET Ce $115@120 125@130 155 
Nee D C6is OU BOR ic 6ccaccccadcaces 55@ 60 70@ 75 75@ 80 $ 95@100 ’ 35 100 
INO IW @Otitis bit dedcdcescceecencsesd 50@ 55 60@ 65 70@ 75 90@ 95 95@100 
ING ae CONN 60 2 6a wn 3aenec Ca eaiwene en 30@ 35 40 40@ 45 50 50@ 55 
Hickory— 4/4 3° 4&6/4 8/4 BEECH— 4/4 5/4&6/4 8/4 
| / eee De ie s'd3@i05 $ 95@105 Lf ere $ 70@ 75 $ 75@ 80 $ 80@ 85 
Na. 2 COMB. 2<6< 65@ 70 No. 1 com..... 45@ 50 50@ 55 55@ 60 
No. 2 com..... 35@ 40 35@ 40 No. 2 com..... 28@ 33 33@ 38 33@ 88 





VALLEY HARDWOODS 


Cincinnati, Dec. 24.—Average prices on southern Mississippi Valley hardwoods, Cincinnati: 


GumM— 4/4 5/4&6/4 8/4 
Qtrd. red 
| | rr $ Bay 90 $ $38'8s $ pry te 
No. 1c 50@ 55 60@ 65 65@ 70 
~- ouk ony N. D.: 
eee 55 62 68 
No 1com... 43 45 52 
Plain red: 
ee. cwanens 85@ 90 o58 8s aus 
oun No. 1com... 45@ 50 60@ 65 70@ 75 
Bxbds., 13-17” 55@ 60 
Pin. F. 8, al 
& wider.. 48@ 50 ° 52 53@ 55 
No. 1 com... 38@ 40 = 43@ 45 
No. 2 com... 22@ 25 25 26@ 28 
MAPLE— 
Spot worms N. 
D., log run..$ 45 $ 55 $ 62 
Sorr ELm— 4/4 5/4 6/4 8/4 
)/ Fear 70 $80 $85 $85@90 
No. 1 com... 55 60 70 T0@75 
No. 2 com... 26 28 30 30@32 





Corronwoop— 4/4 yoo 8/4 
FAS, 6” & wdr.$ = 7 * 48 eke 
No. 1 COMMS 6 00 
No. 2 com..... 48@ 53 

QUARTERED WHITE bast 
LL | SECT as 7 0 “100 135 $135@140 
Oe eee 105 7. 110 
Ne 3 CORR 6c 75 80 
No. 2 com..... 52 57 

QUARTERED RED een 
Dd | OCCT CE $110@115 ...@... 
No. 1 com..... 60 ae «<«alaee 
No. 2 com..... 388@ 43 ...@... 

PLAIN WHITE AND RED OAK— 
) J) errr ree $ 90@100 $100@110 $110@115 
eee 65@ 70 TW@7™5 75 85 
No. 1 com..... 48@ 53 55@ 60 55@ 60 
No. 2 com..... 388@ 40 48@ 45 43@ 45 
No. 3 com..... 2 22 22@ 25 25@ 28 
Sound wormy.. 36@ 38 40@ 45 45 50 





OAK FLOORING STRIPS 


Chicago, Dec. 24.—The following are carload 
prices, f.o.b. Chicago on x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: 





—wWhite Red. 

Qtrd. Plain Qrtd. Plain 
NE. dareie wound $134.50 $83.50 $109.50 $75.50 
BAD CIOAP 2... GROUP 8 tesce * ence eacitace 
oT rere 98.50 75.50 93.50 67.50 
PIMOS <0.i'oe ChS Di eeend Neus aesdosaxauaaet $48.50 





POPLAR BEVEL SIDING 


Cincinnati, Ohio, Dec. 24.—The following are 
average prices, Cincinnati base, quoted on pop- 
lar bevel siding: 





No. 1 No. 2 

Clear Select com. com. 

io Cecdeouseewe $60.00 $50.00 $30.00 $20.00 
f lasteawrenweaave 60.00 50.00 30.00 20.00 

OT “eecuteneaue 55.00 48.00 25.00 19.00 


Cincinnati, Ohio, Dec. 24.—The following are 
average prices, Cincinnati base, on ‘‘soft tex- 
ture’ poplar, from Virginia, West Virginia, Ken- 
> le and Tennessee, and on Mississippi Valley 
poplar: 


VALLEY— 4/4 5/4&6/4 8/4 
ME Kéecuiens $105@110 “es 115 $115@120 
Saps & selects. H 80 85 85@ 90 
NO. 1. COMB. ..<. 58 Ft 63 63@ 68 
No. 2 com. A.. 33 35 8635 38 388@ 40 
No. 2 com. B.. 25@ 27 27@ 29 30@ 32 

Sorr TextTurE— 

WA cwasasce x ‘ee a aa 125 $125@130 
cape & select. 85 95 95@100 
No. 1 com..... 30 70 15 75@ 80 


5 
No. $ com. A.. 35 40 40 45 43 46 
No. 2 com. B.. 25@ 27 27@ 29 30@ 32 


WEST COAST SPRUCE 


[Special telegram to AMBRICAN LUMBERMAN] 





Portland, Ore., Dec. 26.—The following are 
Prices for mixed cars prevailing here today: 
1 Sy 9: - e  e $70.00 

> OR ES a irr 59.00 

WOVGl. SIGING, 16WA. oo... cece ccc eccsccccs S00 
yx 6 eral Sevan 4ie Reo Ra a Sain aes 36.00 

11 aE ro) 0 are UNABLE 5.50 
Factory stocks, 1” GED GNae Rie Saeed aaa 30.00 
1 ii Car cere a wa aware kates 36.00 

MO cleo 20 a aig g sto tated bor dewey 2 36.00 

Bee te tek oens tb ecnude seen 40.00 

oo ET ‘gg SE ee ee reer 45.00 

Common rough dimension................. 25.00 
mox Tamber, Green,. ..0.0...0sccsccccesees . 19.00 


PO At): Se ee ere ere 20.00 








CYPRESS 


The following are current f.o.b. Chicago prices 
on cypress: 


GULF COAST RED CYPRESS— 
New Grades 
Factory, Rough 
peey 
lects Sho 


Tank FAS Box Peck 

4/4.. - ee 50 $108.50 : 16. a $51.50 $33.50 $27.50 

5/4.... 123.50 113.50 86.50 63.50 35.50 29.50 

6/4.... 126.50 116.50 S580 66.50 35.50 29.50 

8/4.... 185.25 124.25 97.25 74.50 34.25 30.25 

10/4.... 141.25 130.25 103.25 80.25 ..... aakae 

12/4.... 141.25 130.25 103.25 80.25 ..... ..... 

16/4.... 146.25 185.25 108.25 85.25 ..... 42.50 

Boards, a = 
o1 No.2 No.3 
1x4 to 12”, random lengths. By 50 $44.50 $34.50 
Finish, S2S, Random Lengths 
Clr.heart A B Cc D 

7 bn ee -$109.00 $104.00 $ 94.00 $84.00 $74.00 
x2 to 11” 

spec. wdths. 109.00 104.00 94.00 84.00 74.00 

5 > ie 116.00 112.00 102.00 93.00 81.00 


For 5/4, add $5 to above prices; for 6/4, add 
$8; for 8/4, add $16; for 5/4 and 6/4 “‘D” grade, 
add $3; for 8/4, add $6. 


Bevel Siding 
A B Cc D 
or 6”, std. lgths.$49.25 $45.75 $41.75 $28.75 


"x4, 5 
Bungalow Siding 
A B 
44x83", from. 1° steek...... $57.75 $48.75 wrt ‘3 
%x8”, from 1%” stock...... 75.75 66.75 64.25 
For 10-inch, add $5. 
Lath 

No.1 No. 2 
TRMGME, sided cdudesodedssaseanedecesad $9.00 $8.50 
RED CYPRESS— 
Old Grades— 


Factory, Rough 


No. 1 No. 1 No. 2 
FAS’ Selects Shop common common 
4/4. hig 00 $ 90.00 $ 55.00 $50.00 $40.00 
5/4... sce LIAO 95.00 70.00 50.00 40.00 
Gf4.06% ; 112.00 95.00 70.00 50.00 40.00 
8/4.... 115.00 100.00 80.00 50.00 40.00 
10/4.... 135.00 120.00 95.00 55.00 40.00 
12/4.... 135.00 120.00 ar weeded <oedas 
16/4.... 145.00 pe ee er 
Boards, Rough 
No. 1 eam. No. 2 com. Peck 
oe 5, SIO. n.ksc = 00 $44.00 ate 
Se Pr 2.00 48.00 aha 
rt _ ee ppc eante cease  o ~ agaas $28.50 
VELLOW CYPRESS— 
Factory, Rough 
No. 1 No. 1 No. 2 
FAS Selects shop com com 
CVA, POC 90.00 $70.00 $44.00 $38.00 $34.00 
4, Seer 100.00 76.00 59.00 41.00 36.00 
OT, or 100.00 76.00 59.00 41.00 36.00 
prince aca 105.00 82.00 68.00 44.00 37.00 
Boards, Rough 
Selects No. 1 com. No. 2 com. Peck 
BOO cwcusees $75.00 $43.00 Cl ee 
ist. aePererccer 75.00 43.00 Ot” ee ae 
Te 4cieenue 76.00 44.00 SRG stuns 
WHEE ccowuweses 85.00 54.00 ae 
S? PARAM neck Gecce 8 teens 060 See $29.00 


Cincinnati, Ohio, Dec. 24.—The following are 
average prices today f.o.b. Cincinnati: 


RED CYPRESS— 
Rules of March 18, 1922 


Factory— Selects, rough Sho 
SSC POCTOP CEP OPOCE OCCT ECT EC OPE Te $74.25 = 
MED cdédcatisandedacsakadasanaeeee 84.25 or 
Ole i dkus cusadatestuadaddadheedsa 87.25 6436 
Dia ctvchakeatedcadeancceeqaunane 95.00 72.00 
eee, Rough— No. 1 com. No. 2 com. 
écudacgdetaddacavacdasaeahaa $51.25 $42.25 

ue $1iS or S2S— 

Clear 

Heart A B Cc D 
554 1030": 540 $107.50 $103.50 $92.50 $87.50 $72.50 


For 5/4, add $5; 6/4, add $8; 8/4, add $15.50. 
YELLOW CYPRESS— 


Factory— No. 1 Rand. widths 
Sel. a. No. 1 No. 2 
BECO COEe $38 35 = 15 % $35 $30 
G&6/4 ..2<. 90@ 95 85 & 40 32 
oT, ee 95@100 5098 65 43 35 
Boards— No. 1 com. No. 2 com. 
p> le” RE ge ree rT ee $40.00 $33.00 
RENO GG EE oes ceevacacdadanes 47.00 38.00 
St. Louis, Mo., Dec. 24.—The following are 


current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


Factory— Factory 
Tank Selects Sho Box 
BE dicwecaadae $121.75 3.75 $48.75 $30.75 
RE 126.75 83.75 60.75 32.75 
CIE csceenadaues 129.75 86.75 63.75 32.75 
Sie «ccannniande 137.75 94.50 71.50 31.50 
[Ole ciaekasdewas 142.75 104.75 77.25 eae 
yy Lswaewaaiawe 142.75 104.75 77.25 ada 
NOMA ccctcnnaexas 47.75 109.75 82.25 
Peck random 4/4% 2. ccccccccccccccscesessse $24.75 
Common, Rough— No. 1 No. 2 No. 3 
Ee kc dide Sactdccnnas $50.75 $41.75 $31.75 
BSES. cicnnccancsadedanes 57.75 46.75 31.75 


Add $2 for specified lengths on common grades. 
Finish, S1S a 








lear 
Hear A B 
1x4—10” . ig oO $102.00 $ 92.00 $ 82 - $ 2 00 
ee nc exneas 4.00 110.00 110.00 79.00 
it! | —— a 127 00 122.00 112.00 104-00 setae 
PN os cteee 137.00 132.00 122.00 115.00 ..... 
Bungalow Bevel Siding— A B C&bdtr. 
WIS scivcwcadewosadxcavans $74.75 $65.75 $63.25 
DRI ccxcatecciaciansasecs 79.95 70.75 68.25 
Bevel Siding— A B Cc D 
Mee Sates . hauwdaiae $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 
Factory— No.1 No.1 No.2 
FAS Select shop com. com. 
MIR cendwaaa $ 80 $65 $42 $35 $28 
Os4 eo cncdexds 87 73 55 39 31 
Ce ncckanna 87 72 55 39 31 
BIG S cawenwie 92 76 63 43 32 
NOR oxi daae 110 82 74 
Boards— No. 1com. No. 2 com. 1" random 
SOG” Jicais awed ccaesen 1.00 
Bete (sditduneadae $40.00 32.50 
oo! oe ate aod ive 
MEGS .cadease 49. ‘i need 
i ae): ee ands $20.00 
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SOUTHERN PINE 


Jacksonville, Fla., Dec. 24.—Following is a recapitulation of prices obtained in this territory during the two weeks ended Dec, 22: 


Week ended— Dec. 22 Dec. 15 
Flooring 

St BOGE. o.003060008 $46.00 44.81 

SS eee 39.45 38.71 

ee ee Sere, 18.16 18.28 

Di. BOs i ccevese 12.56 12.25 

pbc Bt ol ey) ee 79.00 

OR a es 27.75 

2 ae | are 52.388 51.75 

No. 1 com. flat.... 42.40 42.22 

No. 2 com. flat.... 19.49 16.72 

5/4x3 B&btr. ht. ...... — ae 

EE 1G Saha e 62.50 

eS eS: | - 52.50 

NO, 2 COM... 6.0% 16.50 ees 
5/4x4 No. 1 com....... 46.69 
5/4x6 No. 1 com....... 46.83 

1x6 No. 1 com....... 42.60 copeutes 

Be. ONS ss sieiewe secs 25.00 

Shingles 
ee. BGs vcheseone ss or 5.25 
4x18 No. © Ws 54000 2.40 2.50 


Week ended— 


No cae 
Pex3% Bhietter’ ne 
No. 1 
— : —*s 
¥ex38% B&better es 


No. 3 com...... 


Rosette, 1x6”— 
&btr 


Square edge, 4%4x6”— 
RT 
- 21.88 
err a 

3 





Dec. 22 Dec. 15 








Week ended— Dec. 22 Dec. 15 | Week ended— Dec. 22 Dec. 15 
Boards Boards 
B&better— No. 2 common— 
Cy ee eae secon 53.00 oS Ce ee aeeee 28.00 
ce | err 47:00. 45:00 | 1232 DES .vcccs Saves: RAGS S 28.00 
= oo piste cident <u oieei- Letsente Ret} IX OE UPD cocccccse cesce Bo00 
So ) | re sesh ; =— 
Ennai ee elie  ... 
No. 1 common— = 7s oe ae bee) Kawa va 
x6, caeden sees A 
E> Peon ~ tiem coe | Sienna ig0d 14.00 
A Be aiisinnewdeew - 46.17 46.00 
1x 6 DAs picks cates 41.57 43.00 Roofers 
ee) | ee iota te a 
1x10 D4s ee 46.00 sassy 1x6 No. 2 com..... cove eee 2L.77 
a RED 0 -4:8.0:0:9 9:0:9.910-% £ joins 
fue ee... sce ese 86.50 |g Partition ‘ii 
No. 2 common— x oO. COM. wcccccce e een 
Ix 3 Dis oe eh A ed .. 25.29 965 NO, 2 GORivcucscces Se  § &teus 
x Sraialcipeleasiatna edits ; wi 
Ec cccccanscs : 20:96 22/00 Lath, S08. 4-Post 
USE 8 DES ccsscccccsers B00 20.00 | Mo. 1 kitn Gried....... B26 3.49 
AX B BAAD svevvescn SoC BSiO0 | INO, 1 BPCGRiccsccccces sence 3.00 








The following f.o.b. mill prices 
Bir- 


Alex- ming- 


andria, ham, 
Al 


La. 
Flooring 
1x3” EG ponener ree 77.27 
a Jaarenwenenbeen- APE ee 
BO. ZB cesccovcvecs panies 
FG B&better ieseee er 52.590 
Labsuntkesesewen 52.50 
Be je 42.00 
POD; Be 0:6:3.000:00%0'9 cise 
1x4” EG Babeter ‘csbaeaerk 74.33 
FG Ba&better «2.4.0... 42.50 
No. 3... 
Sa Be, 3s SoS Be seess ve 
Se 48 Oe See 
ee eS eee 
Ceiling 
x4” ometiee esaeehane eek 
_ EhsMinsasunnore 36.50 
gut Boyden nie 
_ DCE et see rhweaene 
2 
%x4” B&better ayo iao whey aes 
Partition 
1x4 & 6” ae Ee ere Te 
OY ddacomneanneconats 
1x6” Babetter vemuee se iievaks 
Bevel siding 
%x6” peneeer chbadeesen ‘ 
MS B. sschisusnwawes a 
Drop diding 
1x4 “S 4 —— waka os 
— endoesace: 22:52 
PD Sss6asnkaranpaex aewe 
Finish 
ter rough: 
ind” Pre reeeosnenyes * 
ee ee 
DN eh ee blip casas wv 
1x5 and De bcecetas wwe 
MEY cpckavsdwace maces 
Boe ROM OEE 80 82" occas seine 
B&better surfaced: 
1x6 to 12” 
1x4” 
ca - wsawsn 
LS rare 
_ and 10” 
Taxd SE idxintexse .. 76.00 
2p OOO BEC. 60 227. iccecss seeee 
4. eS |: a ee eee 
Co — 
ee ewes Shmwe 
SUT’ cab Gipbeases eer sens 
a and | ae a UE Fe 
fee Se manarreenthieseese fee 
1% and 2x4 to 12”....... phen 
Casing and Base 
B&better: 
OO. ee rr 70.50 
Die” bce ausiecces shou 64.00 
Jambs 
B&better: 
8 eee sein 
1%, 1% & 2x4 & 6” 
Ds 8p OO se skesnces 
Other Yt one 
Be. ssaassnses 


x! 
Other lengths 
No. 2, as a: 


16.27 
pee ROE Sones 17.39 


wc eccccescces «+ 12.75 


1x0” seccccccseccces 14,92 





17.00 


44.00 
38.50 


23. 
13.25 








17.50 16.50 
23.00 20.07 


17.02 17.00 


are taken from 





, 22 ene 16’... 
Other lengths 
ae 2e8 30’... 
Other lengths 
» 14 and 16’.... 


all widths and 
lengths 


ee 


ey 


, 14 & 16’ 
Other lengths 
» 14 & 16’ 
Other lengths ....... 
(10 to 20’): 


eee ee eeeee 


eee e eee eee 


F 10’ 


10’ to 20’... 
, 10° 
” 42" 





18 & 20°..:: 





Bir- Hat- Kan- 
ming-___ ties- sas 


andria, ham, burg, City, 


Ala. Miss. Mo. 


Boards, 818 or 828 


SBI6 secce scans BOB 


ceaes 33.90 

BOBO bsess ces 36.41 
47.50 36.81 

50.12 . 48.17 





15.00 15.97 
16.53 18.17 18.41 16.54 
17.82 17.50 ..... 16.74 
17.11 19.00 17.00 16.67 
6.50 6.89 

21,12 

22. hed. esas 
32.19 33.46 
99-066 33.10 
31.00 32.25 
eee ° 36.50 





16.00 12.00 12:00 
cooee 12.19 
ee 

a 








sales made during the week ended Dec. 22 in sections named: 


Bir- Hat- Kan- 
Alex- ming-__ ties- sas 
andria, ham, burg, City, 
' La. Ala. Miss. Mo. 
Longleaf Timbers 


eee 1 8q.E&S S4S, wl and under: 


eoesens Cocceceeecenes cecee cocoe mOeGO 2O.En 
| MO Ieee wees Sdalee 81.00 31.72 
ES” sae beeseveees cccccces cccce cooce S800 41.52 


Shortleaf Timbers 
No. 1 S48, 20’ & under: 
8” 


Speen MaeUCENee chen aiReen, eee A farczed 
Plaster Lath 

aves. grecenee ieewg eae r 8.95 8.68 3.48 

nN 3 _. ae. Uae Are A ne 2.10 2.50 2.11 2.00 
Byrkit Lath 

A SE eee ib SE SAR. -Aeee 14.35 

RE BE hewescce cisewe cain seen. (eneee seves 

IS” OOG FORGE 6 vccckcsounce 15.46 
Car Material 


(All 1x4 and 6”): 
— 9 Sk SO 65008. ees: ‘ovens “atencel Gee 


nnhnne MERENECEO SASSO WNken <casee “Megee, ee 
atti tnarese see CORTE KERR OS Orbe ceeee, Ce 
IOs I, 3s6secaeha casen Secce cease. (eee 
Car Bills 
Up to 10”, 34 to 36’........ ra | errr wees 
Up 20' 12", SEU SO Cecicccce secce BOD acces “xen 
Oe 20 ee OO eccccess secee cccer Se Gnee 
Up to 10”, . DGSAeNNShS: Sacre laces. «akon ie 
Up to 12", 88 te 36". et piscewa: we wicks sakes eiscee “Oe 





DETROIT F. O. B. PRICES 


Detroit, Mich., Dec. 24.—The following whole- 
sale car prices on southern pine f.o.b. Detroit 
were reported today: 


Dimension, No. 2 and Better 


OE", 30! ccsicccese@Re “SEOs LO iscceaeee eee 
10° ...cccee- 80.00 10’ ..cccccee 81.00 


, eee 12 to 16’... : 31.00 

96° .cccccoes OBO 18 to 20’.... 33.00 
16’......... 35.00 2x10", 10to 147; 82.00 

18’. ........ 36.00 er astges ++ Bae 
020’... 35.00 

20’....++00+ 36.00 9x19", 20" ia ia a 
2x8”, 10 to 16’.... 30.00. 2 to 16’. 33,00 
18 to 20’.... 36.00 ig to20°. 37.00 


Flooring, 1x4” 
B&btr., flat......$54.00 No. 2 com....... 31.75 
No, 1 com....... 48.75 No. 3 com....... 24.00 
Boards and Shiplap, Random Lengths 


8 & 10%, B&btr..$68.00 8 fd os No. 2 
= * B&btr. sees 78.00 ee - $33.00 


No. 2 com. 31.00 6 yn vio”, 0. 8 
to” 34.00 COM, ......e.0+ 29.00 
Boards: Roof 
BG: SO FRG ea whic ecsccans cop eni pence . $29.00 





CROSS TIES 


St. Louls, Mo., Dec. 24. cr pavatee cross 
tie prices prevail, f.o.b. St. 

Untreated 

White Southern 

Oak vt 


No. 5, 7x9”, 8’, 9-inch face.....$1.60 

No. 4, 7x8”, 8’, 8-inch face..... 1.45 1.20 
No. 3, 6x8”, 8’, 8-inch face..... 1.35 1.02 
No. 2 6x7”, 8’, 7-inch face..... 1.25 92 
No, 1, 6x6”, 8’, 6-inch face..... 1.15 82 


@ 
Paul 


Red oak ‘and heart cypress ties, 15 cents less 
than white oak; sap cypress, 20 cents less than 


white oak, 
Switch nite 


Ties Pi 
WVBIC LORE occ cicsiesiccinsvacsention REED $47.60 
ROM HOMM fosescccaslccanevesaveics st nee 45.50 
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NORTH CAROLINA PINE 


Norfolk, Va., Dec. 24.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 








Bdge, OUD Ae Ee etter eso sags4 50  $26.00026.00 - $20,60@21,60 SS Se 
5/4 12222 22III"58:50@55.50 °37:00@39.00 "25.50@26.50 .....@..... | A Oa oogaze OOK «8 SE eee) | CAS 8, $56.00@ 62.00 
WEE. cciwtvncvuses 56.50@59.50 39.00@41.00 26.00@27.00 o cece Qs eves Factory, 2” 27.00@30.00 10”. 28.00@29.00 w ro 00@69.00 

m8 “Wo 60.00@63.00  43.00@45.00 4... @.se. sees @eeees | Sizes, 2"... 20.00@23.00 12”. 29.00@30.00 12” 67.00@73.50 
13” Wk pba wEd poyes aged or ype os bop att tt Finished widths— No. 2 & better No. 3 No. 4 

| inwkeaselndaee . ° . . . ° . . 1 ” 
__ geass 67,00@69.00  48.00@50.00 28.50@29.60 24.50@25.50 | Slooring, t8x2i% and By ree... see pooee00 4a60G4866  *3480 58°66 

Bark strips, tg 1 and 2. oy ee. 00 Bark strip partition, COMMS: SOP kis icdccdcécordeeaes 34.50@36.50 27. ingas. 50 16.50@17.50 

Whgecun ee 50@17.50 Nos. and 2......$43.00@46.00 © cncadiudtichidwindadd tee? <2 17.75@19.50 
Cull red heart...... 10.00@11.00 Partition, 197 ccccccccsccisccces 50.00@57.00 43.50@49.50 25.50@ 29.50 
Duluth, Minn., Dec. 24.—Northern pine is firm, and dealers are optimistic as to the outlook. Prices f.o.b. Duluth follow: 

CoMMON BOARDS, RoucH— FENcING, RoUGH— 

No. 1, 8 $5200 $57.00 $6.00 $62.00 $6200 $66.00 $66.00 “< . ta. Ore 
0: 3, MECC : f 4 4 5 le Oy RO Rasicccacsccccans $53.00 56.00 61.00 63. 3 

ctiec couse 61.00 63.00 69.00 71.00 66.00 71.0 71.00 Wt Beka decenccecuade San wht at at se 
Demmi a eae 65.00 8.00 75.00 75.00 70.00 75. 75.00 1. eee weacKa - 27.00 29.00 30.00 31.00 31.00 

a a eco 89.00 41.00 48.00 60.00 48.00 54.00 a A. Ss Eee ren 50.00 53.00 55.00 61.00 63.00 
1 | aren -» 42.00 44.00 51.00 61.00 48.00 54.00 56.00 IW Bacedoneendcee cee 32.00 35.00 39.00 45.00 27.00 

wes * edeewonad aes aaee ary seas apr aves by > INU Sate cccdecaces - 28.00 28.00 30.00 31.00 30.00 

(.) wwiaéwewen Soe r , ; 2 ‘ y 

I acicasteaas 32.50 34.50 36.60 36.50 36.50 36.50 36.50 No. 4, 6-foot and longer, mixed lengths, 4”, $29; 6”, $30. 
DE Mivangusae 34.50 35.50 37.50 37.50 37.50 37.50 37.50 5” fencing same as 6”. ‘ 

For all white pine Nos. 1 and 2, add $1. All white pine, Nos. 1 and 2, add $1. : 

No. 4, 6 to 20’, 8-, 10- and 12-inch, $31. $1 or 2S, add 75 cents; S1S1B, add $1. 

For S1 or 28S, add 75 cents; S1S1B, add $1; for resawed, add $1. Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 

Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.50. Drop siding or partition, add $1.50. 

Shiplap and D&M, 8’ and up, add $1.25. Well tubing, D&M and beveled, add $2. 
No. 1 Prince Storr, 8181iE— Siping, 4 AND 6”, 4 TO 20’— 

$ 9. "i $33.0 $23.00 $82.00 ae ae ae 4° 6” 4” 6” 

2x 4”......$29.00 $31.00 .00 3 32, $34.00 $36.00 $36.00 
2x 6”...... 29.00 30.00 32.00 32.00 31.00 33.00 35.00 35.00 | B&better .......... errr re ae - -$22.00 $22.00 
ox 8”...... 30.00 32.00 34.00 86.00 35.00. 35.00 37.00 87.00 | C ceeeeeeeeee cesecees SE 2m Norway, C&better...°42.00 42.00 
ee 8, ee ae OOD Seat RES RS | cine imap coma ania 

REE 060.066 y \ a ; i . y " ¥ 
2x14”...... 40.00 41.00 43.00 45.00 43.00 43.00 46.00 46.00 ane pena os oe pon a sr “ e a + 

No. 2 piece stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M ne ram to CO. G., She REE Cans SEN ee 
or S48, add $3. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 








DOUGLAS FIR 


{Special telegram to AMERICAN LUMBERMAN] 


Seattle, Wash., Dec. 26.—The following prices 
paid for yard items, f.o.b. mill, were reported 


today: 
Pre- 
High Low vailing 
Prices Prices Prices 
Vertical Grain Flooring 
TSA? NO. 2 GCIOAF occs ceccs $54.00 $49.00 $51.00 
INE. © s-cccerlaeueceas «+. 40.00 33.00 aaws 
Slash Grain ee 
1x4” No. 2 and better .... 33.00 26.00 
II GO ckiraonene caves 26.00 22.00 s 
1x6” No. 2 and better .... 40.00 31.00 
je eee ee 30.00 28.00 
Stepping 
No. 2 clear and better.... 67.00 66.00 
Finish No. 2 and Better 
SG Oe IO ovccccseseveuws 59.00 57.00 
Casing and DASE... ..cc86 68.00 58.00 
Ceiling 
5gx4” No. 2 clear & better 34.00 28.00 28.00 
ee kaetncnanmanna 26.50 22.00 sas 
1x4” No. 2 clear & better 29.00 27.00 
INO. S C1GGP i ccccwes 29.00 24.00 
Drop Siding 
1x6” No. 2 clear and better 39. ro 29.00 
ING: 2 GICSE Liccctens 30. 25.00 


No. 1 Common Boards and Shiplap 


TES GONG 10 csc ccevcccunes 19.50 17.50 19.50 
SEEM sc vcges Case weacea se eee 20.00 19.00 20.00 
Dimension, No. 1 Common S4S 
OMA", 14 GHG TO” oe cic ca cue 18.50 16.50 16.50 


Plank and Small Timbers, No. 1 Common 
4x4”, 12 to 16’ S48 22.50 20.50 21.50 
exis”, 22 to 16° Bt. cesses 23.00 ides ry 

Timbers, 32’ and Under, No. 1 Common 
6x6” S4S 28.00 25.00 





{Special telegram to AMBRICAN LUMBERMAN] 


Portland, Ore., Dec. 26.—Fir prices today, 
mixed car basis, f.o.b. mills, are as follows: 


Vertical Grain Flooring 
1x4” No. 1 Clear. .ccccccccce ceececadguawiacns $57.00 
No. epee htehthigete es ‘panneneuens 53.00 
IGG Gin da Kcdncdecccececusenaecsds 38.00 
1x3 and 14%x4” No. 2 clear and better. ed a ie a 55.50 
ING O Celta nwcnadecscccces< 43.00 
Slash Grain Flooring 
1x4” No. 2 pe vd WWE WEGG ick oc ciccecccenes 31.00 
WO BD Cea win dc deldectcccessacesecdcecs 28.00 
1x6” No. 2 pe me ONG TON Oi esc ccccaccaccuss 35.00 
WO S CIM S i dicidcidcactcussecasediccaes $2.00 
Vertical Grain Stepping 
1% and 1% No. 2 clear and better.......... 68.00 
Finish 
No. 2 clear and better. ...ccccccccccccccccee 57.00 
Ceiling 
5x4” No. 2 clear and better............... 30.00 
ING S GME cs ccccddenedswees Cdeneceans 24.50 
1x4” No. 2 clear and better....... seegenaes 31.00 
NG. B ClOBPi cc cccaccccccctnsscccscecess 28.00 
Drop Siding and Rustic 
1x6” No. 2 clear and better.............--. 33.00 
INGh a CHOMP as cendsedetaccesdasenneateae 30.50 
Boards 
NE es a can ecmeeasedunaddunredens List minus on 00 
ING So vtisccndeene eecccesoe POPU TT CT CTT TC TT 
Dimension 
14-foot or shorter.. Sapeicewuennwe 1 
16= tO 20-1006... ccccccccccccccscocecqaceceses 
MalOGt ANG TORKEP cc cc cicciccccces List plus - ; 00 
I: & <tecns aeneeeSedcccwas gugeuaaucouuneaaeda 
Timbers 
SOI vacenciancctevnveseeauseneneeed List plus $1.00 
6x6” and IATHOF... .ccccccticcccccccece List plus $1.00 


Miscellaneous Items 
COI PRION ¢ Ce ho cckcdecedeciervamens $18.00 
Wie TRO IGG ccviccndccucdcceddscteadsadeces $ 4.00 





WEST COAST LOGS 


(Special telegram to AMERICAN LUMBBEMAN] 
Portland, Ore., Dec. 26.—Present log quotations 
are: 
Cedar: $16 to $20. 
Yellow fir: $27.50@28, $21 and $15. 
Red fir: $18-to $19. 
Spruce: $32, $25 and $15. 
Hemlock: $14 to $16. 


Everett, Wash., Dec. 22.—Logs unchanged. 


Quotations: 
Fir: No. 1, $28; No. 2, $21; No. 3, $15. 


Cedar: Rafts containing shingle logs only, $18 
base; 25 cents added for each one percent of 
lumber logs. 

Hemlock: No. 2, $19; No. 3, $14. 


Spruce: No. 1, $28; No. 2, $21; No. 3, $15. 





RED CEDAR SHINGLES 


Seattle, Wash., Dec. 22.—Eastern prices f.o.b. 
mills are: 


First Grades, Standard Stock 





Per Square Per M 
4 bunches 4 or 5 bunches 
Extra atare 6/2... «ce $1.87@1.91 $2.35@2.40 
Extra stars 5/2......... 1.99@2.03 2.50@2.55 
Extra clears ; 2.36 2.90@2.95 
Perfects, 5/2 .. 2.81 3.45@3.50 
MONE cc kadcdcacdadons 2.66 3.60@3.65 
PF OSNSOEMNN Sedcccacdscua 3.11 4.10@4.20 
First Grades, Rite-Grade Inspected Stock 
Extra stars 6/2.......0- * 95@1.99 $2.45 . 2 
Extra stars 5/2......... .07@2.11 2.60 
PEREN OMOEE 6 wdclacacnas 2 482.62 3. 1008. i 
Peres, BE sccaccseas 2.85 3.5 
DOM raxdccscudacueaens 2.70@2.73 3. 7 7 -- 
PT OPTGOUIOOR <3 ci ikcccnicees 3.11@3.18 4.20 
Second Grades, Standard Stock 
Common stars 6/2....... $0.83 $1.05 
Common stars 5/2...... ee 1.30@1.40 
Common clears ......... 1.44@1.48 1.80@1.85 


British Columbia Stock, Seattle Market 
XXX (Canadian) $3.20@3.35 
XXXXX (U. S.) 





pS ee rere 4.30@4.40 
yo” eee ; 4.50@4.55 
XX 6/2, 16” [opens Pidensucaua 1.70 

2X 6/4; 16° CU. Bie cess. 1.51@1.63 1.90@2.05 





WESTERN PINES 


{Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Dec. 26.—The following are 
f.o.b. mill, 


and f.o.b. Chicago shop, prices: 
Boards, $2S 


1x 4”, 10 to 16’.. 
is: @, 16 t@ 36°... 
32:8 OM BO k cccces dane 
Tats 16 CAS wecdcwnsccdns 
1x13” and wider, 10 to 16’ 





com. 
Sl GO Wika ccdwucccéeassecicd $20.00 $ 9.00 
Selects, nee 

, Ty 

1x4”, 6” and 8”, 10 ” 20°. — 00 oi. 00 $53.00 

SONG” icetocae enhekaanei aches 8.00 62.00 

SOD acantaeane anddenae o 00 $9.00 72.00 

1x13” and wider.....-....-..-. 99. 94.00 177.00 

5/4, 6/4x4” and wae, 10 to 20’ 97. 90 92.00 80.00 

8/4 and wider......... eesceees 99.00 94.00 82.00 
Shop 828, f. o. b. one ay 

0.2 No.3 

Hy OnE C/4isccsee enacenctedad $e, 08 sas 00 Pt 00 


68.00 55.00 35.00 


ay REE prices are for shipments of No. 3 and 
better shop. 


For straight cars of specified 





grades, ad "$5. 








me PEE 
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FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., Dec. 22.—The following prices 
were realized on fir, western hemlock and cedar 
for the week ended today: 


DOUGLAS FIR— 
Vertical — Flooring 


No. 2 No. No. 2 No. 3 
Clr. &btr. Clr. ‘btr. Clr.&btr. Clr.&btr. 
0 ¢ gE $55.50 $45.00 11%4x3”....$58.50 $47.50 
Se 51.00 45.00 1%x4”.... 55.50 47.50 
Me. stinn 54.50 47.00 14%x6”.... 57.50 47.50 
Slash Grain Flooring 
| ere $40.00 $37.00 1%%4x3”....$48.50 $37.50 
re 40.00 37.00 1%x4”.... 45.50 37.50 
DS gh en 43.00 41.00 14%4x6”.... 47.50 37.50 
Vertical Grain Stepping 
oat ee at © £0) 18". .sciscaesecee $65.00 $55.00 
0ey Se NS BO 88 os iisekncescacet 67.00 57.00 
Finsh, No. 2 Clear and Better, S2S or S4S 
Ee ivicninincestinpassinpnentanele $54.00 $48.00 
Ss cS iGhGcsee-rkabnk been pecs wee 55.00 49.00 
IEDC ANE 10" oo. sic cco vee se ewseaness 56.00 50.00 
ean as seate vii euicond ou celeaieell 58.00 52.00 
1%, 1%x5, ey De Uk ease 59.00 53.00 
DEED et Sc. bo Gie tae doe se sae seenGnacte 58.00 52.00 
Be, and Sxt, 8 And 12” ovisscccccwecee 66.00 60.00 
Ceiling, C&EV and C&EB, and Partition 
ext. Swine $39.00 $34.00 %x6”..... $42.50 $37.50 
~ 41.00 35.50 re 44.50 39.00 
| “re 39.50 34.50 1S a 43.00 38.00 
SEE sosuee 22:00 30.00 1X6" ...6.50% 45.50 42.50 
Drop Siding, Rustic 
SERG” oeisee $39.00 $36.50 1x6”...... $43.00 $40.50 
|S ieee. 41.00 38.00 ORB wis:cicss 50.00 47.00 
Fir Battens 
6 rer ks ey. pl Se See $0.85 
i, © St ¢ SERS ee a BO BT Ae NS ec bsevannce -90 
Lath 
ak) AGP ABRRRR | occaconeecdesksicea scene $4.25 
Common Boards and Shiplap 
No.1 No. 2 
com. com. 
ot Wee ES 0 < | i ee mes $20.00 $17.00 
[?. .ccennsasess ccna swiswesaeuw aha 18.00 15.00 
I Nill Canin penibbig tise ere @ whe Sib ee 18.50 15.50 
1x8, x10” SEreheeSeodeSaees eauer 19.50 16.50 
Se  enessct ceca le ww etas abana Basil 20.00 17.00 
iis and ee er na 21.50 18.50 
ST ee 20.50 17.50 
i xe G8 picnechvcccwavsan ences 21.50 18.50 
Common Planks and Small Timbers 
SEE MORE, <p icusebucs5sdseesieneseser $22.00 $19.00 
Se ERE EEO. .sccbenswskoeseesenawe 21.50 18.50 
EN inde onan ch hubba ance se 22.00 19.00 
3x10, 8x12 and 4x12”...........000 23.00 20.00 
Common Dimensicn, $1S1E, 12’ 
No.1 No. 2 No.1 No. 2 
com. com. com. com. 
2x3, 2x4”..$17.50 $14.50 2x14”..... ey 00 ies 00 
2x6, 2x4”.. 17.00 14.00 2x16"..... 1.00 00 
3 | 18.00 15.00 2x18”..... Hy 00 30. 00 
| 18.50 15.50 2x20”..... 25.00 22.00 
Common Dimension, 2x4”, S1S1E 
DT Sc mwikie oe $16.50 $13.50 IG? .seasae $19.50 $16.50 
OR cawieas 17.50 14.50 re. 20.50 17.50 
| 18.50 15.50 BE asasane 22.50 19.50 
Common Timbers, Rough, 32’ and Under 
No.1 Sel. No.1 Sel. 
com. com. com. .com. 
6x 6”....$24.00 $27.00 18x18”....$28.00 $31.00 


10x10”.... 25.00 28.00 20x20”.... 29.50 32.50 
14x14”.... 25.50 28.50  22x22”.... 31.50 34.50 


16x16”.... 26.00 29.00 24x24”.... 34.00 37.00 
Common Timbers 


34 to 40’. .$26.00 $29.00 72to 80’. ey 00 $54.00 
42 to 60’.. 30.00 33.00 82to 90’. 61.00 64.00 
52 to 60’.. 36.00 39.00 92 to 100’. 73. 00 76.00 
62 to 70’.. 42.00 45.00 


Ties, Rough 


ee $18.50 Sree $20.00 
tee 7 i Se werner 11.25 
HEMLOCK— 
Boards, S1S or Shiplap 
No. . 1 No. 2 No.1 No.2 
m. com. com. com 
Ix2 & 3”. $20. 00 $17.00 1% & 1% 
1x4” ..... 18.00 15.00 x4” ....$20.00 $17.00 
passa 18.50 15.50 x6” .... 20.50 17.50 


1x8 & 10”. 19.50 16.50 
1x12” .... 20.00 


RED CEDAR— 
Common Boards and Shiplap 


x oe: -00 R 
14%4x2 & 3” 22.00 19.00 


ee $16.50 $11.50 1x10” . -+osvanee $14.00 
ee 17.00 12.00 1x12” .... 20.00 15.00 
Dr 455 <5 18.00 13.00 

Flume Stock 
Pa sees $22.00 $17.00 1x10” ....$24.00 $19.00 
<a = 23.00 18.00 1x12” .... 25.00 20.00 








The following are the prevailing redwood 
prices, f.0.b. Chicago (72-cent freight allowance): 


Bevel Siding, -Inch, S1S1E 
Ly Vad “ 


-—Clear— -—— 
3°-7’ 8-20’ 3’-7’ 8'-20’ 3’-20’ 


$33.25 $43.25 $30.25 $40.25 $29.25 
DB” cececcccee 34.25 44.25 32.25 42.25 34.25 
CY wcvccccccce $3.25 43.25 31.25 41.25 33.25 


Q. ’ *.20’ 3°-7’ 8’-20’ 
Re susieestonen $55.25 $58.25 $53.25 $56.25 
| ae ee 59.25 62.25 57.25 60.25 
IS. sxe sinwswesis 73.75 76.75 71.75 74.75 
. el le 75.75 78.75 73.75 76.75 
SOEIS 00.0.610:0:5 000-0 77.76 80.75 75.75 77.75 


Random Shop, Rough or S2S, 5” and up, 8’ -20’ 


1” 14%” 14%” 9” 24%” | a ” i ” 
$45.50 $67.50 $67.50 $53.50 $80.00 $78.00 $82.00 $86.00 
Finish—Rough, S2S or S4S 





vom Clear. \ 7 “AN \ 
l-inch— 3-4%’ 5-7’ 8-20’ 3-4%’ 5-7’ 8-20’ 
SB -66%.008 $52.50 $62.50 $88.50 $47.50 $57.50 $83.50 
ane 52.50 62.50 94.50 47.50 57.50 89.50 
Pe nes oie 59.50 69.50 96.50 54.50 64.50 91.50 
OC  jaskess 50 64.50 94.50 49.50 59.50 89.50 
3 to 6” 52.50 62.50 ....: 47.50 57.50 
Ee Seton 50 74.50 94.50 69.50 69.50 89.50 
a osweeooe 85.50 85.50 98.50 80.50 80.50 93.50 
| ar 7.50 87.50 98.50 82.50 82.50 93.50 
4 to 12” 94.50 89.50 
1% & 1%- Ach 
BY issnwer $59.50 $69.50 $95.00 $54.50 $64.50 $90.50 
o Saesune 59.50 69.50 101.50 54.50 64.50 96.50 
Dr. wansnie 66.50 76.50 103.50 63.50 73.50 100.50 
ES. 61.50 71.50 101.50 56.50 66.50 96.50 
3 to 6”... 59.50 69.50 56.50 66.50 ..... 
B. unewou's 81.50 81.50 101.50 78.50 78.50 98.50 
LO” .ieeees 92.50 92.50 105.50 89.50 89.50 102.50 
ie ahkescar 94.50 94.50 105.50 91.50 ~ ” 102.50 
RD Ae ss cecee: xkesx EURO Bases . 97.50 
2-inch— 
Re sabato sie $57.50 $67.50 $93.50 $52.50 $62.50 $88.50 
Me cuiereloueye 57.50 67.50 99.50 52.50 62.50 94.50 
w staleawe 64.50 74.50 101.50 61.50 71.50 98.50 
S  cpesess 59.50 69.50 99.50 54.50 64.50 94.50 
Ss to 6” ..« 64.60 67.50 ..... GH50 GESO 23... 
Br swam 79.50 79.50 99.50 76.50 76.50 96.50 
aD”. cisco e 90.50 90.50 103.50 87.50 87.50 100.50 
ae Uckenaae 92.50 92.50 103.50 — 89.50 100.50 
ee kr aeree GOs00 os) hanes eee 


taal 22’ and 24’, add $6 to 8’-20’; 26’-32’, add 


Wide Clear Finish, Rough or S2S, Random, 8’ -20’ 


1 ” 1\% ” 2 ” ” ” ” 


Le Bag +4 $124. 4 “ee 4 $127. 44 rey 00 =. H 
a6”... 122 129 127 132. 136.00 

18”... 127. 50 134. 50 132. 50 137. 00 141.00 144.60 
20”... 132.50 139.50 137.50 142.00 146.00 149.50 
22”... 137.50 144.50 142.50 147.00 151.00 154.50 
24”... 142.50 149.50 147.50 152.00 156.00 159.50 
26”... 147.50 154.50 152.50 157.00 161.00 164.50 
28”... 152.50 159.50 157.50 162.00 166.00 169.50 
30”... 157.50 164.50 162.50 167.00 171.00 174.50 


Clear and Tank, Rough or S2S, 8 to 20’ 


Width— 6” 8” 10” 12” 6-12” 
Thickness— 
ee. $112 $112 $113 $114 $112 
EY. aautasessunecomhare a6 30 6a OT 


Add, for 22-26’, $6; for 26-31’, $14. 


CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, Dec. 24.—The following are 
average prices today f.o.b. Cincinnati: 








Shingles 

Primes Economies 
3” 2.70 ee 
sf 4.85 $3.70 
5” 5.45 4.80 
eo” i 5.45 4.80 

Lath, 4-Foot, 34x1'/-Inch 

MOD Bivsscscbicaeset $10.05 No. 2......... oo $9.55 





For Editorial Review of Current Market Con- 
ditions See Page 39 


NORTHERN PINE 


Buffalo, N. Y., Dec. 24.—The northern pine 
market is strong and prospects are for increased 
trade within the next few weeks. Retail stocks 
are short and the inquiry is on a good scale, 
tho most buying is for delivery two or three 
weeks from now. Industrial plants are not in 
the market for much stock at this time, 


North Tonawanda, N. Y., Dec. 24.—Market 
conditions are inactive and dealers are not look- 
ing for much business until after inventories. 
Inquiries are in increasing volume, causing 
dealers to believe that buying will assume active 





proportions after the taking of stock. Prices 


hold steady. 

Minneapolis, Minn., Dec. 24.—There has been 
little change in the Northwest northern pine 
situation judging from the orders received here. 
There is expected to be little buying until after 
the new year. Yard managers are not placing 
large orders for future delivery for they can 
obtain carload lots on short order. The open 
weather has enabled contractors to continue 
building on a larger scale than usual at this 
season. 


Boston, Mass., Dec. 24.—Northern pine whole- 
salers are always reconciled to quiet business 
during the holidays and annual inventories, but 
this season they are receiving a somewhat more 
active inquiry than usual. Open weather has 
stimulated building operations, and retail yards 
have only light and broken stocks left on hand, 
Prices are steady and prospects are excellent 
for good business during the early months of 


1924, 
EASTERN SPRUCE 


Boston, Mass., Dec. 24.—Spruce producers and 
wholesalers are looking for an exceptionally 
good January business. Retail yards have de- 
livered a lot of lumber the last few weeks and 
when they have disposed of their annual in- 
ventories will have considerable replacement to 
do. The market is steady to firm. Concessions 
from the base price of $48 for eastern spruce 
dimension schedules are now practically un- 
heard of. Selling pressure on Canadian spruce 
has slackened. New England spruce is very 
strong. Quotations: Dimension, rail shipments, 
8-inch and under, $48; 9-inch, $49; 10-inch, $50; 
12-inch, $52. Provincial random, 2x3 to 2x7, $37 
to $38; 2x8, $43 to $44; 2x10, $44 to $46. New 
England random, 2x3 to 2x7, $39 to $40; 2x8, $45; 
2x10, $46; 2x12, $48, Covering boards, 5-inch and 
up wide, 8-foot and up long, D1S, $38; matched, 
clipped, 10- to 16-foot, $38 to $42. 


New York, Dec. 24.—The eastern spruce trade 
is going along at an even pace with no radical 
changes either in price or volume for December. 
Large distributers look for a rise in price to be 
inevitable after the first of the year as stocks 
in Canada are very low and buying on a large 
scale at the mills seems impossible at this time. 
Stocks on this market are by no means large. 


HARDWOODS 


Chicago, Dec. 26.—Despite the mid-holiday 
season, local distributers report that they trans- 
acted a very fair trade during this week’s few 
business days, and that they are looking for- 
ward to a big expansion of demand during the 
coming month. No appreciable increase is 
looked for by many until after the furniture 
shows, but none have fears regarding the early 
spring. The shortage of dry stocks, both in 
the North and South, meanwhile keeps the mar- 
ket firm, and an early upward price movement 
is looked for. 


Kansas City, Mo., Dec. 24.—The demand for 
hardwood factory stock has fallen off, the de- 
crease coming largely from furniture and spe- 
cialty manufacturers who are inventorying or 
overhauling their plants in preparation for the 
new year. Flooring and finish, however, are in 
heavier demand as retailers have come into the 
market and there is a particularly good call for 
oak flooring. Some manufacturers of branded 
flooring have increased their prices in the last 
week. Prices on finish are firmer than on in- 
dustrial stock. 


Houston, Tex., Dec. 24.—Hardwood whole- 
salers are enjoying a Christmas rest this week 
and expect to be doing little until about Jan. 10, 
when the new year’s business will probably 
take a spurt. Orders have been plentiful, 
and many inquiries received regarding new 
year’s deliveries. There have been a few fluc- 
tuations in prices and a tendency of oak and 
sap gum to advance, but in the main prices 
have been more or less stable. 


North Tonawanda, N. Y., Dec, 24.—Hardwood 
trade is most satisfactory. Demand for all 
woods is considered exceptional for this time 
of year. The manufacturing end of consump- 
tion is particularly active. Some orders are 
being placed for trim for building purposes but 
the call for such purposes is lighter than for 
several months. Maple prices show upward 
tendencies. Quotations on other items hold 
steady. 


St. Louis, Mo., Dec. 24.—The southern hard- 
wood market shows indications of a consider- 
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able amount of increased business after the first 
of the year. There has been a good volume of 
orders placed for delivery after Jan. 1, and 
prices are distinctly firmer. Dealers’ stocks are 
low, it is generally reported. Shipments are 
very small in number. Logging is being held 
back by excessive rains in the South. Principal 
factors in the market.are furniture and automo- 
bile concerns, together with box people. 


Columbus, Ohio, Dec. 24.—Hardwood trade 
shows considerable strength with every pros- 
pect for a good business after the first of the 
year when the semiannual inventories are com- 
pleted. Buying on the part of manufacturing 
concerns is one of the best features, altho some 


orders from retailers are being booked. Orders 
cover immediate requirements only. Prices of 
oak at the Ohio River: 
No. 1 No.2 No.3 
FAS com. com. com, 
Quartered ....666. $150 $80 $60 
PORTE ace vcciscéenes 110 70 58 $20 


New Orleans, La., Dec. 24.—Hardwood de- 
mand holds up fairly well, but the buying is 
still characterized as ‘“‘hand-to-mouth” in the 
main. Stocks in consuming hands are reported 
light. Price concessions are said to be growing 
rarer and quotations, if little changed, are 
stiffening. Wet weather retarded logging again 
last week. 


Baltimore, Md., Dec. 24.—Hardwood trade 
showed some improvement last week, and prices 
are slightly firmer. Export business is increas- 
ing slowly, foreign bvyers being inclined to 
place orders with greater freedom. 


Cincinnati, Ohio, Dec. 24.—There is very little 
hardwood business being placed. Inventory 
taking is the preoccupation of most dealers and 
consumers with stocks of lumber on hand. 
These are in general rather small, 


New York, Dec. 24.—Sap gum, 1l-inch, has had 
an advance during the month of $6 to $7. Mills 
are asking $50 for No. 1 common and $60 for 
FAS. Actual sales are around $47 and $58, Oak 
and chestnut remain practically unchanged. 
There has been a slight advance in southern 
common and sap poplar. Oak flooring is in- 
clined to stiffen up a bit in the upper grades 
but the lower grades are slightly a drug on the 
market. Red birch prices are firm with a tend- 
ency to take an upward swing. 


NORTH CAROLINA PINE 


Buffalo, N. Y., Dec. 24.—North Carolina pine 
trade keeps up fully as well as could be ex- 
pected, and prices hold strong in most grades. 
Roofers have advanced during the last week and 
are now quoted at $30 for 6-inch. Many inquir- 
ies are being received by wholesalers. 


New York, Dec. 24.—North Carolina pine items 
followed the lead of southern pine this week 
and showed an advance of $1. At the new 
prices sales were good and the advance seemed 
to have a stimulating effect on the market for 
this wood. Supplies are good and retailers are 
buying well. The advance applies particularly 
to the lower grades, the upper grades rising 
with more difficulty. There is no accumulation 
of common lumber. 


Baltimore, Md., Dec. 24.—North Carolina pine 
trade is quiet. A feeling of hopefulness pre- 
vails that after the holiday let-down inquiries 
will become more numerous and the range of 
prices definitely stiffen. 


HEMLOCK 


Buffalo, N. Y., Dec. 24.—There is a fair 
amount of hemlock inquiry for future needs, 
and signs point to an increasing demand in the 
next month. Wholesalers believe that because 
of good building prospects, retailers will be 
placing orders earlier than in some years, and 
for some time they have been allowing their 
stocks to run down. Prices have not shown 
much change lately, but are firm. 


North Tonawanda, N. Y., Dec. 24.—Hemlock 
sales have been holding up unusually well, deal- 
ers reporting the amount of stock moving to 
consumers far in excess of the amount usually 
sold at this time of year. The first big snow 
storm of the season arrived Sunday, causing 
some uneasiness as to the bearing which it will 
have on building operations, which have been 
keeping up well on account of the favorable 
weather prevailing this fall. No changes in 
prices are reported. 


Boston, Mass., Dec. 24.—Retailers and indus- 
trial consumers are ordering only what they 
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AN ANNOUNCEMENT 
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trade with the beautiful soft-textured and 
uniformly colored stock produced in the 
| mountains of East Tennessee, or whether to'give them 

flooring made from the lowland Oak of the Mississippi 
Valley, which sometimes runs longer lengths but which the 
Government, in its special letter of December 3rd., states is 
quite apt to be streaked and uneven in color. 


The American Hardwood Flooring Co., has decided to co- 
operate with the dealer in this matter, as well as to remove 
the last possible barrier preventing LONG LIFE from being 
viewed as America’s finest Oak Flooring. 


On and after January Ist.,we will ship all No.1 Common, 
Select and Clear Oak Flooring in lengths of two feet and up. 


LIFE 


THE AMERICAN HARDWOOD FLOORING CO. 


111 WEST WASHINGTON ST., CHICAGO, ILL. 
TENTH IN AN ADVERTISING SERIES PREPARED IN OUR OWN OFFICES 
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must have at once. Eastern and northern hem- 
lock are more firmly held than western stock. 
Some western hemlock has been moved at very 
low prices recently and quotations are still weak 
and uncertain. Eastern clipped boards, 10- to 
16-foot, are steady at $40. Northern all 12-foot 
boards are offered at $39. 


New York, Dec. 24.—Shipments of west Coast 
hemlock are not so heavy as earlier in the 
month. The call from the retail yards showed 
improvement in the week and very firm prices 
prevailed. Stocks on hand at present are on 
even terms with demand. Wholesalers report 
a good fall business in this wood. Factories are 
buying only moderately well. 


FIR, SPRUCE, CEDAR 


Chicago, Dec. 26.—The Douglas fir market has 
shown no notable activity this week, nor could 
any be expected during the mid-holiday season. 
There remains little doubt that demand will de- 
velop strongly within another week or two, and 
the problem is to what extent requirements can 
be satisfied. Stocks on the Coast are low and 
broken, and the mills are as yet showing no 
great disposition to cater to the rail market. 
Much will depend on the action of the cargo 
markets, which for the moment are quiet but 
are expected to perk up again quickly. Prices 
meanwhile remain essentially unchanged and 
those on yard stock are likely to firm up con- 
siderably within the next few weeks. 

Buffalo, N. Y., Dec. 24.—The fir market shows 
increased strength and mills report that dealers 
in some sections are beginning to anticipate fu- 
ture requirements. Such a movement has not 
spread to this market to any large extent as 
yet. Small timbers are in ample supply, but 
most items, including drop siding, show 
strength. 


Kansas City, Mo., Dec. 24.—There has been 
some slight increase in the demand for fir. 
With southern pine prices advancing fir will 
begin to receive more attention from retailers 
when prices on the two woods come nearer to 
being equal. Common items still sell under 
list, quotations ranging from $1 to $2 off on 
boards and dimension. Uppers are over list 


from $2 up to $3 on slash grain items. Vertical 
grain flooring, finish and stepping run from $12 
to $17 over. 


New York, Dec. 24.—The Douglas fir market 
had a very firm undertone for the week. The 
amount of transit stuff offered has decreased 
noticeably. Retailers are carrying a normal 
supply of materials and seem to have no inten- 
tion of stocking up in advance for spring. Buy- 
ing for filling in purposes has been heavier this 
week. 


San Franctfsco, Calif., Dec. 22.—While there 
has been some falling off in fir sales during the 
last month, with yards allowing stocks to run 
down prior to annual inventories, San Francisco 
commission men are optimistic as to the coming 
year. Mills are pretty well sold ahead and are 
getting better prices on lumber for the Atlantic 
coast than on California shipments. With mills 
closing down for the holidays, production will 
be reduced and the California market will be 
strengthened. San Francisco retailers are doing 
a normal business for this time of year and 
maintaining prices, after a readjustment to 
meet wholesale reductions, 


Seattle, Wash., Dec, 22.—Increasing strength 
thruout the domestic field is the keynote of the 
fir situation. California is firming up, and there 
is a sudden influx of inquiry from the Atlantic 
coast. Business in rail territory has shown con- 
siderable life, altho prices have not advanced 
in that quarter as rapidly as has been pre- 
dicted. Japanese business has steadied, with 
prices unchanged but new business marking 
time. There is no surplus of fir logs. There is 
a strong undertone to the log market, with a 
prospect of an advance of $1 early in 1924. 


WESTERN PINES 


Chicago, Dec. 26.—Local distributers of west- 
ern pines report a marked revival of demand 
for boards. No. 3 boards are particularly strong 
and getting scarce at the mills. Boards, with 
the exception of 16-foot which is in good supply, 
are said to be $5 to $6 higher than thirty days 
ago. Shop lumber remains quiet. January and 
February are the usual buying months for shop, 
and distributers expect that a good dea! of busi- 
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Construction—Point No. 10 


MATERIALS 


Every working part of a 
Monarch tractor which is sub- 
ject to stress or strain is built 
of the highest quality steel or 
the finest material obtainable 
for the purpose. Transmission 
gears and shafts are made of 
3% percent nickel-steel, heat 
treated and ground. Rear drive 
axles are of nickel-steel, heat 


treated for maximum service 
and ground to size. Sprockets 
are of chrome nickel-manganese 
steel and every part is built to 
withstand severe industrial ser- 
vice and is selected with eight 
years of tractor building ex- 
perience and field perform- 
ance to guide us in our speci- 
fications. 


Write for literature descriptive of our line. 


MONARCH INDUSTRIAL TRACTORS are made in Three Modeis 
“C” 30-20 “E” 4-40 “D” 6-60 


Monarch Tractors Incorporated 
WATERTOWN, WISCONSIN, U. S. A. 


BUILDERS OF “THE MOST DEPENDABLE CRAWLER TRACTOR” 
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The Dixie “E” Mill is Built for Service 


—Not to meet price competition. 


Price is no true measure of 
value — it’s Service, Quality 
and Quantity and cost of out- 
put that determine the ultim- 
ate $$$$ value of machinery. 


—ILL- CO. 
‘e 
w CUTTING MACHINERY 

wists “OF Veal Fy be AND SIZE 


ZOO ICHIGAN 





We make practically everything required 
in a Saw Mill from the smallest Portable 
to the largest Band. A 























ness will develop within the next thirty or sixty 
days. 


Kansas City, Mo., Dec. 24.—Sash and door 
plants and screen manufacturers have been plac- 
ing some business. Prices on shop items have 
been tending firmer and prices are nearer a 
level than for some months. Retailers in this 
section are not buying much as yet, but there 
is a better demand from northern and eastern 
yards. 


New York, Dec. 24.—Some items of western 
pines have started stiffening up again at a mod- 
erate rate, but Nos. 2 and 3 common remain at 
the same levels, if not the least bit lower. De- 
mand for box material is not heavy. Shipments 
are coming thru well and fair supplies are on 
hand. The demand from industrial sources is 
running along on an even keel. 





San Francisco, Calif., Dec. 22.—Altho there 
has been a heavy cut of California white and 
sugar pine in California and the Klamath Falls 
district of Oregon, the market has_ been 
strengthening and some good sales are being 
made. Factory lumber is in better demand, 
with No. 1 shop scarce in the principal thick- 
nesses and some demand for No. 2 right along. 
Prices have an upward tendency. 


REDWOOD 


Kansas City, Mo., Dec. 24.—Factory demand 
for redwood is fair and there are inquiries out 
for some large requirements. It is expected that 
the next two weeks will see demand consider- 
ably increased. Some retailers are placing 
orders now and others are ready to come in 
with their requirements. Prices here have 
shown no change recently. 


San Francisco, Calif., Dec. 22.—The redwood 
market holds up pretty well, with reductions in 
prices effective during the last week having a 
tendency to stimulate buying. Altho California 
yards are letting stocks run down in view of 
annual inventories, and buying is light, condi- 
tions look favorable for the coming year. East- 
ern business has been fair and the outlook for 
spring buying is good. Export business has 
been larger than usual. 


Boston, Mass., Dec. 24.—There is the usual 
decrease in business expected at the close of the 
year, but quotations on redwood are held about 
steady. Wholesalers operating eastern yards 
have been taking advantage of recent oppor- 
tunities to pick up special lots at the mills at 
moderate concessions, but these chances are 
said to be less frequent than they were. Stocks 
in the hands of retailers and industrial con- 
sumers have been reduced by good business dur- 


ing the fall. 
CYPRESS 


Chicago, Dec. 26.—The cypress market re- 
mains quiet, both in retail and factory lines, but 
inquiries are more plentiful and a brisk trade 
is generally expected to spring up during Janu- 
ary. The market meanwhile holds firm, no 
consequential price changes in either direction 
being reported this week. 


Kansas City, Mo., Dec. 24.—The cypress mar- 
ket is dull, fair or good, depending largely on 
the prices mills are willing to take. With some 
low prices being made, buyers are cautious 
about committing themselves. Present demand 
is largely from city yards. 


New York, Dec. 24.—Cypress demand showed 
no change for the week. There seems to be 
more of it on the market to sell. Prices are 
inclined to weakness. No. 1 shop sells between 
$50 and $55 for l-inch stuff; selects run from 
$75 to $85. 


St. Louis, Mo., Dec, 24.—No price changes in 
either red cypress or yellow cypress have been 
made during the week. Demand for red cypress 
is general and continues firm. There is very 
little trading in yellow cypress. 


New Orleans, La., Dec. 24.—Demand ruled 
practically unchanged in volume and character 
for the week, and a good run of orders is re- 
ported today. Prices are firm and unchanged. 
Mill assortments are close to the breaking point 
on some items, with production facing a brief 


Christmas-week slump. Car supply is satis- 
factory. 
Baltimore, Md., Dec. 24.—Conditions in the 


cypress trade have remained practically sta- 
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tionary for some time. Cypress has been hold- 
ing its own in point of price if not always of 
movement, sellers being in a position where 
they managed to resist all pressure to offer 
concessions. Stocks are not so large as to cause 
any embarrassment. 


Cincinnatl, Ohio, Dec. 24.—The cypress situa- 
tion remains unchanged. Business during the 
last week has been dull and little is expected 
now until after the first of the year. Prices are 
unchanged. 


SOUTHERN PINE 


Chicago, Dec. 26.—This being the mid-holiday 
week, business has been featured by quietness. 
Inquiries, however, have been plentiful, and 
everything points to a brisk trade springing up 
soon after the first of the year. The market 
meanwhile holds very strong, and some popular 
items have shown slight advances. 


Buffalo, N. Y., Dec. 24.—Southern pine mills 
hold prices very firm and an early advance is 
predicted, based on the large number of in- 
quiries they are receiving. As building trade 
promises to be excellent next year, there is a 
desire on the part of many lumbermen to stock 
up in advance. 


Kansas City, Mo., Dec. 24.—Southern pine 
mills did a rushing business last week and 
orders piled in heavily today. There has been 
a very heavy run on li-inch, Nos. 1, 2 and 3, 
and all widths from 4- to 12-inch are reported 
very scarce, especially Nos. 2 and 3. Numerous 
straight car orders for these items have been 
turned down by some mills that are sold out 
on No. 3. Straight car demand has been heavy. 
Production last week is reported to have kept 
up well with shipments, Prices are very firm 
on all items and another advance was made last 
week, the average prices now being around $2 
above the low mark. Oklahoma and north Mis- 
souri yards show up well in western buying. 





Houston, Tex., Dec. 24.—Common grades of 
southern pine advanced on an average of $2.50 
during the last week or ten days, and a few of 
the larger concerns have withdrawn from the 
market until production and shipments are back 
to normal. Logging camps have ceased opera- 
tions, and many mills have closed down for the 
time being. Floods have been general on ac- 
count of unprecedented rains. Notwithstanding, 
predictions are that 1924 will be ushered in with 
fine business. 


New York, Dec. 24.—Southern pine roofers and 
dimension stock strengthened up this week, the 
advance being about $1. Southern pine flooring 
did not join in the advance. Quite a number 
of sales of 6-inch roofers were made at $29 and 
8-inch at $30. Many of the larger distributers 
are asking more. Sales have been curtailed 
somewhat by the advance and dimension also 
felt a drop in orders. 


St. Louis, Mo., Dec. 24.—Southern pine ship- 
ments during the last week have been light be- 
cause of heavy rains in the South. There is 
a large volume of inquiries, however, and also 
a considerable amount of speculative buying. 
Prices have advanced during the week about 
$1 to $1.50 a thousand on No. 1 dimension, and 
about $1 on No. 2 common and better dimension. 
There has been an increase of about $1 on 4- 
inch No. 2 S2S and $1.50 on 12-inch No. 2 boards. 
Speculation has been most marked on 6-, 8- and 
10-inch common boards, shiplap and center 
matched. Heaviest advances have been made 
in these three items. Wholesalers and retail 
yards of the larger cities have been the main 
factors in the market this week. 


New Orleans, La., Dec. 24.—Today’s reports 
from the mills place bookings over the ‘‘normal’’ 
line again and a shade better than for the week 
preceding. Production and shipments ranged 
about 90 percent of normal, with shipments 
leading cut by a very slight margin. Slow-down 
of production is attributed to holiday influ- 
ences and should grow more marked this week. 
Some mills are reported temporarily withdrawn 
from the market. Prices are firm and tending 
upward under the active sales and broken as- 
sortment conditions. 


Cincinnati, Ohio, Dec. 24.—The southern pine 
market continues draggy and slow. Prices have 
changed very little in the last week. Prospects 
for the first few months of the new year are 
uncertain, tho the trade expects a good volume 











The Best British Columbia 


Red Cedar Siding 


That is what dealers say about our products because they know 
that the finest cedar timber grows in the vicinity of Port Moody, 
B.C. You'll agree with them when you order our 


4” to 8” Clear “A” Bevel Siding In 


10” to 12” Bungalow Siding Straight Cars 
Our name is stamped on all siding. Order direct or specify siding with our 


name on it to be shipped in mixed cars with shingles from your favorite B. C. 
shingle mill. 


Thurston -Flavelle, Ltd., Port Moody, B. C. 























If You Want the Best 


Hardwood Lumber 


BIRCH BASSWOOD HARD MAPLE 
SOFT OR ROCK ELM 


Write or Wire 


TIPLER LUMBER CO. 


TIPLER, WISCONSIN 
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Will You Examine 
It FREE? 


We find that once we can get a re- 
tail lumberman to examine our handy 
calculator and try it out, he gets pretty 
enthusiastic about it. 


You've no idea what a 
time and labor saver the 
Meilicke can be in your daily 
figuring until you've put it to the test. 


We've got a free trial plan whereby 


you can try the Meilicke out in your own office 


WHAT 
IT DOES 


for 10 days without costing you a cent or putting 


you under the slightest obligation. 
Write us today on your letterhead. 


Meilicke Calculator —_— 


Makers of Reliable Efficiency Devices 


932 Wrightwood Ave., 


The Meilicke Lumber 
Calculator places the an- 
swers to all of your fig- 
uring problems at your 
finger tips—saving you 
or your bookkeeper at 
least an hour a day— 
time that you can use 
much more profitably in 
selling or estimating. 


CHICAGO, ILL. 
















Sawing Daily about 80 M feet of 


Maple and Birch 


from very choice logs. 


Do you want something Special Quick ? 





Stack Lumber Company 


ESCANABA, MICH. 




























The Amos Log Loader 


Loads 1,500 Feet of Logs in 20 Minutes 


One man, in full view of the operation, does all the work. The efficiency 
and practicability of this loader has been so thoroughly demonstrated 

that many truck manufacturers are adopting it as a 
standard equipment. 


The Amos Log Loader can be quickly attached to any truck 
whose transmission is mounted amid-ship or has 


a power take-off or Jack Shaft. 


Write today for complete details and 
illustrated booklet 


The Amos 
Loader Company 








EDINBURG, INDIANA 








of business at better prices to develop as spring 
opens up. 


SHINGLES AND LATH 


Seattle, Wash., Dec. 22.—An advance of 35 to 
40 cents is recorded for red cedar shingles dur- 
ing the week, with demand quite active. Mills 
have been running steadily. A number of mill- 
men have taken advantage of the $18 base price 
on logs to accumulate a considerable supply to 
tide them over any prospective shortage of 
shingle cedar during the shut-down period of 
the logging camps. 


Buffalo, N. Y., Dec. 24.—The shingle market 
is very much stronger, owing to the closing 
down of mills. Quotations are up 15 cents at 
least from a week ago, with extra clears now 
$4.66 and stars $4.06. British Columbia XXXXx 
are $5.46. Demand is quiet. Retailers are car- 
rying small stocks. Lath trade is small, with 
prices firm, 


Kansas City, Mo., Dec. 24.—Shingle manufac- 
turers generally advanced prices last week and 
mill representatives here received notice that 
mills preferred to pass up orders rather than 
make concessions. Demand showed a sudden 
improvement when retailers heard of the ad- 
vancing market and such transit cars as were 
to be had were snapped up in a hurry. Prices 
today are $3.35 for clears and $2.85 for stars, 
compared to $2.85 for clears and $2.40 for stars 
a week ago. The demand for siding also has 
improved, tho prices are still somewhat weak, 
Some mills hold out for $38 for 6-inch clear, but 
others are selling as low as $36. Demand for 
southern pine lath is good, but there is very little 
activity with the other kinds, Southern pine 
are firm at $3.50 with a tendency to advance. 
Prices on other varieties show no change. 


Houston, Tex., Dec. 24.—Shingles and lath are 
almost a negligible quantity as the situation 
stands this week. A small surplus of lath has 
been taken up and scarcely any more is being 
produced. There is practically nothing doing in 
shingles, 


New York, Dec. 24.—Demand for Canadian 
lath is very good, prices ranging around $8.50 
and up, New York track. Supplies on hand are 
more or less limited and sizable shipments are 
on the way. Demand for red cedar shingles has 
been very satisfactory for the week. Yards 
are still carrying rather heavy stocks of 
shingles. The continued mild winter is having 
a very beneficial effect on sales. 


San Francisco, Calif., Dec. 22.—Cedar shingles 
are rather weak, with *A* selling at about $3.35 
for green and $3.15 for dry. Redwood shingles 
are in fair demand at about $4.25, San Fran- 
cisco. Lath are weak and sell around $5 here. 





St. Louis, Mo., Dec. 24.—Prevailing shingle 
prices are $2.95 for clears and $2.45 for stars, 
Pacific coast base. The market is quiet. In 
the lath market, which is likewise inactive, 
$5.50 is asked for No. 1 and $4.50 for No. 2. 


Columbus, Ohio, Dec. 24.—Shingle trade is de- 
veloping considerable strength, as a result of 
the closing down of Coast mills, Rural dealers 
are buying in a limited way and quite a good 
deal of business is being booked for shipment 
after inventories are completed. City dealers 
show little disposition to buy. Receipts are not 
large and appear to be short of requirements in 
certain places. Prices have been advanced, 
with red cedar extra clears selling at $4.50 and 
extra stars at $4, Columbus. Lath trade is quiet 
but prices hold steady at former levels. 


New Orleans, La., Dec. 24.—Quotations on 4- 
foot cypress lath have been reduced 40 cents, and 
on 32-inch lath 25 cents. Cypress shingles rule 
unchanged in price. Demand is reported little 
changed and preference is given mixed-car 
orders, with respect to both items. 

Minneapolis, Minn., Dec. 24.—The price of red 
cedar shingles has continued to advance with 
clears retailing at $2.95 and stars selling for 
$2.50. This price is the highest reported since 
Oct. 5. Rural and city trade is light. 


MAHOGANY 


Boston, Mass., Dec. 24.—The mahogany mar- 
ket is strong and really active for the time of 
year. Builders’ finish mills have been especially 
good customers of late. Piano and talking ma- 
chine factories have been buying steadily. 
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Wholesale quotations on air dried mahogany, 
f.o.b. Boston: 
4/4,5/4,6/4&8/4 10/4&12/4 


BPMN . sits cadences oeCewnwae’ $210 $220@$240 
WO. 2 COMMMOR e 66 ccicsicccves 180 190@.... 
MO: 2 COMMON. 66 csc cicccces 120 145@.... 
No. 3 common broken assortments only at $55 
BOXBOARDS 


San Francisco, Calif., Dec. 22.—While prices 
received for California pine box shook have not 
been so very high this year, there has been a 
good volume of business. Practically all fac- 
tories and mills in the California and Klamath 
Falls districts have made large outputs to take 
care of the big crops of deciduous fruits and 
other products. Good shipments of shook are 
being made to citrus fruit packers. 


Boston, Mass., Dec. 24.—Industrial consumers 
of packing lumber are not placing any orders 
this week that can be put over until after the 
first of the year. Most boxboard and shook mills 
now operating, however, have plenty of unfilled 
orders on their books. Prices remain steady to 
strong. Some retail yards around Boston are 
reported to have only badly broken assortments 
to carry into next year. Good pine boxboards, 
inch, are quoted at $40, and fairly merchantable 
ones are held at $34 to $35. Mixed lots of inch 
are offered at $25 to $30. 


Recent Patents 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies may be obtained from R. E. Burn- 
ham, patent and trade mark attorney, Continental 
Trust Building, Washington, D. C., at 20 cents 
each. State number of patent and name of in- 
ventor when ordering. 

1,475,351. Saw filing rig. George W. Phillips, 
Regina, Sask. 

1,475,559. Log loading jack. Whitney A. Arch- 
ibald, Bellingham, Wash. 

1,475,788. Drag saw. George H. Brown, Portland, 

re. ’ 


1,475,897. Knockdown receptacle. Enos E. 
Sutherland, Los Angeles, Calif. 

1,475,950. Board feeding device for resaws. 
Charles Johnson, Minneapolis, Minn, 

1,476,032. Apparatus for defiberizing wood. 
Gustav Aicher and Uel S. McMillan, San Francisco, 
Calif., assignors to McMillan Process Co., same 
place. 


1,476, 238. Indicator for edging saws. Sumner 
M. Bump, Susanville, Calif. 
1,476,815. Undercutting saw guide. Frederik 


Halvorsen, Seattle, Wash. 

1,477,114. Portable power cut-off saw. Thomas 
Finlayson, Oakland, Calif. 

1,477,813. Parquet flooring and wall paneling. Ernest 
§. Daniels, Washington, D. C., and Harold P. Schuck, 
East Orange, N. J. 
go tee. Lumber drier. Koscoe D. Sykes, Norfolk. 

a. 


1,478,038. Box and crate. Frank Krzyzak, Chicago, 
assignor to Milk Bottle Crate Co., same place. 

1,478,052. Sawing machine. Joseph W. Oliver, Grand 
Rapids, Mich, 

1,478,118. Nailing machine. Edward J. Henderson. 
Hamilton, Ont., assignor to P. B. Yates Machine Co. 
(Ltd.), same place. 

1,478,198. Log barking machine. Neven E. Ward, 
Northome, Minn. 

1,478,259. Automatic charging and discharging ap- 
paratus for wood treating plants. Grant B. & Jack B. 
Shipley, Pittsburgh, Pa. 

1,478,325. Shipping box. Denis Doody, Montreal, 
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Cigarette Smokers Cause Fires 


PoRTLAND, ORE., Dec. 22.—In a report just is- 
sued by the district forester’s office in this 
city, it is stated that ‘‘tailor made’’ cigarettes 
are the main cause of the 134 smokers’ fires 
that occurred in 1923 in the national forests of 
Oregon and Washington. District Forester 
Cecil says the fires are started by careless 
smokers who do not kill their cigarette stumps 
before throwing them away. Cigarette manu- 
facturers have been requested to include some 
sort of printed fire caution in the packages of 
their products, but so far only one manufac- 
turer has seen fit to comply. Lumbermen and 
timber owners are coming to realize the risk 
from their employees smoking cigarettes in the 
Woods, and there is a growing tendency to pro- 
hibit this practice. 

A BEECH TREE which foresters claim was 


3,000 years old, was felled recently in the 
Frankenwald, Bavaria, Germany. 





Goldsboro N.C. Pine 


is manufactured to meet our long established standing of quality 
and is a big trade builder for retail yards. Every foot runs uniform 
to quality, millwork and grading year in and year out. Try a 
mixed car today. 


Johnson & Wimsatt, Washington, D.C. 


Perfectly Milled and Correctly Graded Stock. Telecode Ussd 

















Rush Orders for IN. C. Pine 


Daily Capacity: Saw Mills, 600,000; Planing Mills, 400,000 








Mills: Franklin, Va.; | Arringdale, Va; = Wallace, N. C. 


Camp Manufacturing Co., Franklin, Va. 


Eastern Sales Offices: 
NEW YORK: 1214 Flat Iron Building rrr a Estate Trust Bldg 


GEO. W. JONES. Mer., Phone 982 Gramercy . D. WOOD, Manager 
PITTSBURGH: Oliver Building, GEORGE L. CAMP, Manager 
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Business Changes 


ARKANSAS, Eureka Springs—C. W. Phillips, who has 
a lumber mill in Madison County south of this city, will 
move his planing mill to Eureka Springs. 

Pocahontas—D. J. Landers Lumber Co. succeeded by 
J. M. Hoffman & Sons. 

CALIFORNIA. Los Angeles.—i.. W. Blinn Lumber 
Co. will discontinue Long Beach yard on Jan. 1 and 
handle the business from its new Wilmington plant. 

Los Angeles—Belvedere Lumber Co. sold its two yards 
to Halsted Lumber Co. which will continue them under 
the old name, 

Los Angeles—Hooper & Smith, wholesalers, dissolved 
partnership. Mr. Hooper continues the business at the 
same location, 612 Central Building. Mr. Smith will 
open a wholesale lumber business at another location. 

COLORADO. Peetz—Divide Lumber & Coal Co. sold 
to Dietz Lumber Co. 

GEORGIA. Stone Mountain—Williams & Garner suc- 
ceeded by M. H. Garner Lumber Co. 

IOWA. Britt—Fullerton Lumber Co. succeeds Britt 
Lumber Co. 

Lone Tree—Diamond Lumber Co. succeeded by Eclipse 
Lumber Co. 

Lorah—Joyce Lumber Co. sold to F. L. Green. 

. Remsen—Remsen Lumber Co. succeeded by McGregor 
ros. 

LOUISIANA. Eunice—L. T. Spear has purchased the 
interest of his partner in the sawmill business of Spear 
& Eccles, together with another timber tract and will 
shortly begin operation of plant on full time. 

MASSACHUSETTS. Lawrence—D. W. Pingree Box 
Oo. sold to Massachusetts Box Co. 


a. Bushnell—Foster Lumber Co. sold to 
ae as. 

NEW YORK. Oneonta—Wellman & Green succeeded 
by East & West End Lumber Co. 


OREGON. Noti—Looney Bros. purchased sawmill of 
McMillan & Fyvie near Noti. 

Springfield—Anderson Manufacturing Co. 
Loud Manufacturing Co. in lumber business. 

Warrenton—Schmidt Lumber Co. sold sawmill at Cul- 
laby Lake to Prouty Lumber & Box Co., of Seaside, Ore. 

SOUTH CAROLINA. Estill—Ansley Lumber Co. pur- 
chased stock of lumber, consisting of over 5,000,000 
feet of shortleaf pine and hardwoods from the Hamil- 
ton Ridge Corporation, and is operating the planing mill 
here to work up the lumber into dressed stock. 

TEXAS. Austin—Kirkpatrick Lumber Co. changing 
name to Capital Lumber Co. 

6 i Lumber Co. succeeded by Max Hof- 
einz. 

Dallas—Booth Lumber Co. succeeded by Booth Lum- 
ber & Loan Co, 

Longview—Rogers Lumber Co. sold to Lacy Mills 
Lumber Co. 

WASHINGTON. Hoquiam—Henry W. Bale sold a 
controlling interest in the Woodlawn Mill & Boom Co. 
to P. J. Mourant, Bert Frye and J. J. Southard. New 
equipment will be added. 

Robe—Baker Lumber Co. sold sawmill to Everett 
Shingle Co. 

Winlock—Washington Fir Lumber Co. is name of 
new concern taking over the M. T. O’Connell Lumber 
Co.’s holdings. Work has begun on the new mill at 
Winlock and it will be in operation by the first of April. 

WISCONSIN. Argonne—Northern Lumber & Supply 
Co. succeeded by Connor Retail Lumber Co. 

Hancock—The Baker-Upham Lumber Co., of this place, 
has purchased the interest of R. G. Scobie in the Baker- 
Upham companies and has sold him the Plainfield yard. 

Plainfield—R. G. Scobie has purchased the Plainfield 
yard of the Baker-Upham Co. 


succeeds 


Incorporations 


ALABAMA, Birmingham — Birmingham Furniture 
Manufacturing Co:, incorporated. 

Mobile—Coleman Furniture Co., incorporated. 

Tuscaloosa—Law Lumber Co., incorporated; capital, 

CALIFORNIA. Los Angeles—Southern California 
Furniture Manufacturing Co., incorporated; capital, 


,000. 
Los Angeles—Clover Woodworking Co., incorporated; 


a. $25,000. 
s Angeles—Builders’ Lumber Co., incorporated. 

San Francisco—Ernest J. Sultan Manufacturing Co., 
increasing capital to $100,000. 

IDAHO, Coeur d’Alene—Atlas Tie Co., increasing cap- 
ital from $75,000 to $150,000. 

ILLINOIS. Chicago—D. S. Pate Lumber Co., increas- 
ing capital to $250,000. 

Granite City—Coudy Bros. Planing Mill Co., incor- 
porated. 

INDIANA. Brownstown—O. Naskom Manufacturing 
Co., incorporated. 

LOUISIANA. Plaquemine—Plaquemine Box & Veneer 
Co., incorporated. 


MICHIGAN. Rosebush—Rosebush Lumber Co., incor- 


porated; capital, $20,000. 

MISSOURI. St. Louis—Continental Lumber & Tie 
Co., incorporated; capital, $50,000. 

MONTANA. Lewiston—Montana Lumber & Hardware 
Co., incorporated; capital, $500,000. 

NEBRASKA. Omaha—Braun, Ray Bros. & Findley 
Co., incorporated; capital, $50,000. 

NEW YORK. New York (Manhattan)—J. Herbert 
Bate Co., incorporated; capital, $800,000. 

New York (Manhattan)—MacGovern Lumber Co., in- 
corporated; capital, $10,000. 

New York—North Side Lumber Co., increasing capi- 
tal from $25,000 to $50,000. 

New York—Wright Lumber ©o., increasing capital to 

NORTH CAROLINA. Asheville—Ivy River Land & 
Timber Co., incorporated; capital, $100,000. 


Charlotte—Paul Lumber Co., increasing capital from 
$1,000,000 to $2,000.000. 

OHIO. Cincinnati—Daly Lumber Co. increasing capi- 
tal from $25,000 to $50,000. 

Cleveland—Builders’ Sash & Door Co., incorporated; 
capital, $10,000. 

Fredericksburg—S. & S. Lumber Co., incorporated; 
capital, $75, ; 

Massillon—Brown Lumber Co., increasing capital from 
$150,000 to $250,000. 

OKLAHOMA. Ponca City—Harry Cragin Lumber Co., 
incorporated; capital, $250,000. 

Wewoka—Riecker-Sherritt Lumber Co., incorporated; 
capital, $20,000. 

‘Wister—Ward-McClennan Lumber Co., incorporated; 
capital, $4,000. 

OREGON. Banks—Kauffman Mill & Logging Co., in- 
corporated; capital, $25,000. ? 

Estacada—Kaake & Held Lumber Co., incorporated; 
capital, $20,000. 

Grande Ronde—Foster Lumber Co., incorporated; cap- 
ital, $25,000. 

Oregon City—Wilson, Martin & Wilson Lumber Co., 
incorporated; capital, $20,000. 

Portland—Perfecto Trunk Manufacturing Co., increas- 
ing capital from $10,000 to $60,000. 

Portland—Montary Logging Co., increasing capital to 


Portland—Baker Manufacturing Co., increasing capi- 
tal to $50,000; fixtures, furniture and novelties. 

PENNSYLVANIA, Washington--Chambers Lumber 
Co., incorporated. 


SOUTH CAROLINA. Charleston — Montague-Camp 
Lumber Co., increasing capital from $150,000 to $175,000. 

Greenville—Southern Bobbin & Spool Co., increasing 
capital from $100,000 to $200,000. 


TEXAS. Houston—Houston County Timber Co., in- 
corporated; capital, $10,000. 


VIRGINIA. Coeburn—St. Paul-Coeburn Furniture Co., 
incorporated; capital, $15,000. 

Graham—Graham Lumber Co., increasing capital from 
$30,000 to $100,000. 


WASHINGTON. Aberdeen—Cameron & Hoover Log- 
ging Co., incorporated; capital, $10,000. 

Puyallup—Javita Lumber Co., incorporated. 

Seattle—Pawnee Lumber Co., incorporated; capital, 


10,000. 
Seattle—Pacific Hardwood Co., incorporated; capital, 


15,000. 

Seattle—North Pacific Mills & Export Co., incorpo- 
rated; capital, $480,000. 

Seattle—Three Tree Lumber Co., incorporated; capi- 
tal $15,000. 

Seattle—General Timber Finance Corporation; incor- 
porated; capital, $50,000. 

Seattle—Niels Hansen Manufacturing Co., incorpo- 
rated; capital, $35,000; fixtures. 

Seattle—Archer & Rawls Timber Co., incorporated; 
capital $7,500. 

Tacoma—Mentzer Bros. Lumber Co., decreasing cap- 
ital to $20,000. 


WISCONSIN. Milwaukee—Steinman Lumber Co., in- 
creasing capital to $800,000. 

Oshkosh—Badger Lumber & Manufacturing Co., in- 
creasing capital to $500,000. 


New Ventures 


ALABAMA. Tuscaloosa—Moulding Mills (Inc.) re- 
cently began manufacture of house trim. 


. ARKANSAS. Batesville — Pierce-Bonsteel Lumber 
Co.’s old plant purchased by Western Wood Works Co., 
of Denver, Colo., and will be operated. 

Benton—Interstate Lumber Co., recently began; plan- 
ing mill and wholesale lumber. 

Huntsville—Oak Lumber Co., new concern, 

Rogers—R. Robinson & Sons, new retail building ma- 
terial business. 

Wilmot—Wells Lumber Co., new coneern. 

CALIFORNIA. Glendale—Fox-Woodson Lumber Co. 
building a 46 x 60 foot warehouse; cost, $3,000. 

Los Angeles—Brace Lumber Co. has opened a new 
yard on the Valley Boulevard. 

Los Angeles—Frances Lumber Co. has new yard on 
Downey Boulevard, near Long Beach, nearly completed. 
Shed and office are finished. 

Los Angeles—Howard Bartz Lumber Co. cpening yard 
in City Terrace. 

COLORADO. Fort Collins—Home Lumber & Supply 
Co., recently began; retail. 

DISTRICT OF COLUMBIA. Washington—F. A. Doug- 
las recently began; retail. 

GEORGIA. Savannah—Work & Hamilton Lumber Co., 
recently began. 

MICHIGAN. Holly—Holly Lumber & Supply Co., re- 
cently began, 

MISSOURI. 
cently began. 

NEW YORK, Syracuse—F. W. Sisson, of the Sisson 
Lumber Co., in Oswego; reported that company is con- 
sidering establishment of a yard at that point 1ext year. 

NORTH CAROLINA. Statesville—Art Frame Works 
recently began to manufacture furniture frames. 

PENNSYLVANIA. Wilkes-Barre—H. C. Wiener Lum- 
ber Co., recently began; wholesale. 

SOUTH CAROLINA. Columbia—Hanna Manufactur- 
ing Co., of Athens, Ga., planning to establish a plant 
here for manufacture of tool handles, etc. : 

Columbia—Period Furniture Co., recently incorporated, 
has plant ready and machinery installed. 

OREGON. Eugene—Parke Warehouse Co., organized 
by F. E. Parke and Fred Terrell, to handle lumber and 
building materials. 

TEXAS, Abernathy—Wooldridge Lumber Co., new 
concern. 

Nederland—Home Lumber Co. of Beaumont, Texas. 
opening a branch. 

Brownfield—Shamburger Lumber Co. and Forrest Lum- 
ber Co., opening yards, 


Springfield—Compton Lumber Co.. re- 


New Mills and Equipment 


ARKANSAS.  Batesville—Western Woodworks Co, 
will move plant here and will manufacture millwork and 
office fixtures. 

Malvern—Van Veneer Co. will erect 92 x 210 ft. fac. 
tory building and install electrically driven machinery. 

Mountain Home—Eastman & Brown putting in sawmill} 
equipment, 

CALIFORNIA. Anaheim—Gibson Lumber Co.._ will 
erect a planing mill and will do all its own finishing. 
Machinery will include planer, rip and ‘trim saw and 
jointer. 

Ios Angeles—Highland Woodworking Co. beginning 
erection of cabinet shop; cost, $6,500. 

Los Angeles—Wood Manufacturing Co., building lum- 
ber shed at cost of $1,600. 

Newport Beach—Orange County Lumber & Box Co, 
will begin work about Jan, 1 on proposed plant at New. 
port Harbor. 

FLORIDA. Palatka—Wilson Cypress Co. has let con 
tract for installing of additional boilers. 

GEORGIA. Austell—Austell Cabinet Co. will erect 
75 x 400 foot factory and install woodworking machinery 
to manufacture furniture. 

LOUISIANA. Opelousas—Thistlewaite Lumber Co. 
will establish sawmill in West Opelousas. 

MINNESOTA. Brainerd—Standard Lumber Co. is 
erecting a building and will occupy. 

MISSISSIPPI. Gloster—Gloster Lumber Co. will re- 
place three dry kilns recently burned. 

Hazelhurst—O. C. Spence is planning erection of plan- 
ing mill and dry kilns. 

Piave—C. & R. Lumber Co. has let contract for ms 
chinery to be installed in its new sawmill built to re 
place the one recently destroyed by fire. 

NORTH CAROLINA. High Point.—Consolidated 
Veneer & Panel Co. will erect three-story factory and 
warehouse; cost, $20,000. 

OREGON. Gates—L. ©. McAlpine is erecting a saw- 
mill near here. 

Cherryville—J. W. Dixon will erect a sawmill near 
here. 

SOUTH CAROLINA. Greenville—Shambow Shuttle 
Co. will establish plant for manufacturing shuttles, bob- 
bins, spools, etc. 

TEXAS. Anahuac—Broussard & Gordon completed 
sawmill with capacity of 15,000 feet daily. 

San Antonio—San Antonio Planing Mill will erect 
new factory; cost, $8,000. 

San Antonio—Ed. Friedrich will erect $30,000 build- 
ing and install wood working machinery to make store 
fixtures. 

WASHINGTON. Anacortes—J. A. Mitchell to build 
a sawmill on Guemas Island; has purchased several 
quarter sections of timber. 

Bellingham—Western Woodworking Co. (Inc.) to en- 
large plant, install machinery and build dry kilns. 

Longview—P. HE. Jones and J. S. MtKee will begin 
business as Central Millwork Co. 

South Bend—Harry Hammerly and A. C. Lewis are 
erecting sawmill, 

Winlock—Washington Fir Lumber Co. will erect saw- 
mill here to cost $30,000. 

Weston—Hope Lumber Co. plans erection of addition 
and installation of machinery. 

Woodland—Wall Lumber Co. will erect sawmill. 


Casualties 


ARKANSAS. Blytheville—Chicago Mill & Lumber 
Co.’s plant damaged by fire in sawmill department; loss, 
$5,000, covered by insurance, 

Hot Springs—Gibbs Stave Co., loss by fire, $4,000. 

Little Rock—Monarch Mill & Lumber Co., loss by 
$8,000 to $10,000, covered by insurance; boiler room a 
shavings house destroyed. 

Malvern—Van Veneer Lumber Co., loss by fire, $25,- 
000; plant, machinery and office damaged. 

CALIFORNIA. Samoa—Hammond Lumber Co. lost 
five dry kilns, several other buildings and considerable 
dry stock by fire at Samoa plant. 

GEORGIA. Abbeville—J. L. Wilcox sawmill dam- 
aged by fire. 

ILLINOIS. Oak Park—Bedard & Morency Mill Co.. 
loss by fire. 

MISSISSIPPI. Hattiesburg—Hattiesburg Veneer Co., 
loss by fire in plant; building, machinery and manu- 
factured stock destroyed. Plant will probably be re- 
built. Loss partly covered by insurance. 

OREGON. Prineville—Sawmill of Des Chutes Lumber 
Co., damaged by fire to extent of $15,000; loss partly 
covered by insurance. 

WASHINGTON. Cashmere—Schmitten Lumber Co. 
will rebuild plant destroyed by fire. 

BRITISH NORTH AMERICA 

ONTARIO. Tionaga—Sawmill of R. B. Herron & Co. 
(Ltd.) Destroyed by fire; loss estimated at $75,000: 
covered by insurance. 
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Two PERMANENT sample plots in the mixed 
hardwood stands of the southern Appalachian 
region were recently laid out for observation 
and all the trees on the plots tagged and meas- 
ured by the Forest Service. The growth of the 
individual trees will be noted at periodical in- 
tervals, and cuttings will be made according to 
a definite procedure so as to determine what 
method of cutting will give the best final re 
sults. These investigations will be made by 
the Appalachian Forest Experiment Station 1 
codperation with Berea College in Kentucky. 
They will be of great value in the preparation 
of forest management plans and will form the 
basis of the silviculture that will be used 
forests of this general type which are common 
thruout this region. 
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Advertisements will be inserted in this de- 
Partment at the following rates; 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

45 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 

ine. Count signature. 

Heading counts as two lines. 

No display except the heading can be ad- 

mitted. 

Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received jater will be placed. 
‘under heading Too Late to Classify. 





MILLWORK FACTORY—ATTENTION 
Salesman, honest, capable, moderate capital, will open 
small warehouse for distribution by truck small lots 
stock doors, sash, frames, to retail dealers near New 


York City. Sell direct cars and pool cars. Wants fac- 
tory connections; commission basis. I assume credit 
losses if any. ‘This offers factory wide market, highest 
prices, minimum credit risk. Field is great for this 
work. Present time most opportune. If interested, 
Address ‘““W. 15,’’ care American Lumberman. 
HAVE YOU TIMBERLANDS 
To sell? Advertise your timber and timber lands in the 
a LUMBERMAN, 431 So. Dearborn St., Ohi- 
cago, ls 
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SALES MANAGER 
New England firm, manufacturing and jobbing, doors, 
windows, trim, etc., want most able sales manager 
available. General knowlelge of manufacturing, as well 
as experience of merchandising necessary. 
Address “*B. 127,’’ care American Lumberman. 


WANTED—GANG FOREMAN 
Wanted, experienced sash gang foreman. 
HAMILTON LUMBER ©CO., Egypt, Ga. 


MAN FOR LARGE RETAIL OFFICE 
Familiar with millwork, to wait on trade, figure esti- 
mates and check up deliveries. Must be a _ hustler. 
Give previous experience and references and state in 
first letter salary wanted. 

Address ‘“*B. 118,’’ care American Lumberman. 


MANUFACTURER AND WHOLESALER 
In Southern Alabama desires experienced steno-book- 
keeper to report for work quickly. Salary $125 to start, 
good chances for promotion. State references and if 
married or single when answering. 
Address ‘“*B, 114,’’ care American Lumberman. 


WANTED 
Assistant superintendent for special millwork factory 
located in Wisconsin employing 150 men. Give expe- 
rience, references, etc. 
Address “*B. 110,’’ care American Lumberman. 





WHITE & 














WANTED—ESTIMATOR 


For retail lumber yard in Chicago. Man who can list 
millwork from plans. Mostly bungalows and two-flat 
buildings. Salary to start $150. Good future for right 
party. State experience. . 

Address “B. 132,’’ care American Lumberman. 


WANTED EXPERIENCED LUMBER BUYER 
By large eastern wholesaler. One acquainted with In- 
land Empire mills to locate in Spokane. State age, ex- 
perience and salary expected. 

Address “T. 58,.”’ care American Lumberman. 





WANTED—LUMBER INSPECTOR 
One familiar with Hardwoods, Southern Pine and shop 
grades of California and Western White Pine. Steady 
work. ROACH & MUSSER COMPANY, 
Muscatine, Iowa. 


WANTED—YOUNG MAN FOR PRICING AND 
Invoicing, familiar with Universal sash and door list for 
millwork factory. State salary and experience. South 
side. Ill, Central. 

Address ‘A, 118,’’ care American Lumberman. 


WANTED—ACCOUNTANT—AUDITOR 
Must be qualified to make complete periodic audits of 
the several units of large southern pine operation. Man 
familiar with income tax procedure will be given prefer- 
ence. State age, experience and salary expected. 
Address ““A, 115,’’ care American Lumberman. 


WANTED—FEB. iST FOREMAN 
For moulding and eutting department of our large mill- 
work plant. Must have thorough millwork experience, 
know lumber and how to handle men and machines. 
Give experience and references in first letter. 
Address ““A, 112,’’ care American Lumberman. 


WANT COMPETENT MAN TO HANDLE 
Billing department. Must be thoroughly familiar with 
sash and doors and interior millwork. State salary and 
experience. South side. Illinois Central. 

Address “*A, 119,’ care American Lumberman. 


WANTED—COMPETENT 
Young man thoroughly familiar with office work and one 
that knows the retail lumber and building supply busi- 
ness. For use at front desk to figure estimates, take 
phone orders, give orders to drivers, etc. State age, 
experience, reference and salary expected. : 
PIERSON & BRO., Terre Haute, Ind. 


WANTED—GENERAL MANAGER 
Hardwood lumber mill, large property; state qualifica- 
tions, age and salary expected. 

Address P. O. BOX 820, Cincinnati, O. 


WANTED—PLANING MILL SUPERINTENDENT 
(Not a machine man) for plant making cypress, poplar 
and gum trim. Can also use one good hardwood and 
cypress Lumber inspector. 

Address **A, 102,’’ care American Lumberman. 


WANTED—SALES MANAGER 
Want ambitious young or middle aged man of high char- 
acter, thoroughly experienced in buying and selling 
lumber, to join me in opening office in or near Cin- 
cinnati to do a general wholesale business. Will fur- 
nish capital, good rating and divide profits on basis of 
60 and 40 percent. Submit full details regarding your- 
self, kinds of woods handled and to what class of trade. 
Address ‘“‘W. 46,’ care American Lumberman. 


WANTED—A MILL SUPERINTENDENT 
Experienced in estimating and detailing. To take com- 
plete charge of mill in connection with lumber yard in 
city of 50,000, northwestern part of Ohio. 

Address ““‘W. 44,’’ care American Lumberman. 


WANTED—ASSISTANT SALES MANAGER 
In Chicago office Northern Hardwoods, Hemlock, etc. 
State age, experience and salary wanted. 

Address “‘W.19,’’ care American Lumberman. 


FOREMEN 
Experienced, to take charge of lumber yard of large 
sash, door and trim factory, New York City. Write 
ROOM 1001, 165 Broadway, New York City. 


SHIPPING CLERK 
Experienced, for large sash, door and trim factory in 
New York City. Write ROOM 1001, 165 Broadway, New 
York City. 






































WANTED—EXPERIENCED FOREMAN 
To operate stock window frame factory in Western City. 
Plant and equipment modern. Please give references. 
HEDLUND BOX AND LUMBER COMPANY, 
Spokane, Wash. 


FACTORY FOREMAN WANTED 
For woodworking factory dving general planing, making 
handles, crating and special articles. Must understand 
setting up, saw and knife fitting, machine repairs and 
millwright work. A chance for a sober, energetic man 
to grow up with a new’concern with best of prospects, 
situated in cleanest, most progressive town of 600 in 
Northern Minnesota. G high school and churches. 





Give qualifications and references in first letter. 
“K, 12,’’ care American Lumberman, 


Address 







WANTED—HARDWOOD BAND SAWYER 
Right hand mill, push feed. Must be a good grader. 
Position open after first of year. 

Address ‘A, 103,’’ care American Lumberman. 


WESTERN WHOLESALER 
With excellent mill cnnections wants either straight 
commission or split-profit salesmen. Want men who can 
turn in sufficient business to handle territory exclu- _ 
sively. 
Address “B. 115,’”’ care American Lumberman. 


WANTED—TWO GOOD SALESMEN 
To represent well known manufacturers in state of Ohio, 
manufacturing yellow pine, white pine, Douglas fir and 
cedar. ‘Territories open northwestern and southwestern 
part of state. We have a fine opportunity for high-class 
men with good chance for advancement. 
Address “B, 106,’ care American Lumberman. 


WANTED-—STRICTLY HIGH CLASS MAN 
Having lumber experience and acquaintanceship with 
railroad companies, car builders and general manufac- 
turers, and familiar with their lumber requirements. 
State particulars, age, experience, references, salary 
expected. 

Address *“*B, 105,’’ care American Lumberman. 


WANTED—HIGH CLASS SALESMAN 
Thoroughly familiar with fir and West Coast products 
and personally acquainted with trade in Chicago and 
east to take charge of West Coast department for large 
wholesaler. Advise fully your qualifications and expe- 
rience; state age and salary wanted. 

Address “B. 101,’’ care American Lumberman. — 


OLD ESTABLISHED WHOLESALE HOUSE 
Handling high-grade yellow pine and West Coast prod- 
ucts wants representative for Central Illinois, Southern 
Michigan, Indiana, Eastern Ohio and Eastern Iowa. On 
commission basis. 

Address **A, 124,” care American Lumberman. 


SALESMAN WANTED. 
Wanted—A first-class man for selling hardwoods and 
Pacific Coast lumbers in New York State and East. 
Must have man who can guarantee results and willing 
to work on salary and bonus. None but experienced 
first-class man need apply. 
Address **A, 186,” care American Lumberman. 























WANTED—AN EXPERIENCED LUMBERMAN 
Married, not over forty, that is able to sell merchandise 
against keen competition and on modern principles of 
merchandising. Yard in central Kansas. 

Address “*B, 112,’’ care American Lumberman. 


SUPERINTENDENT FOR PLANT 
Manufacturing sectional buildings, porch enclosures, 
screens, etc. Must be experienced in details, and a ca- 
pable executive. WRITE BOX NO. 15, Bloomfield, 
N. J. Give age, experience and salary. 





MALE HELP WANTED 
Man to act as secretary of lumber exchange. Must be 
competent to list millwork from plans. Address LUM- 
BER EXCHANGE, Lamar Bldg., Augusta, Ga., giving 
age, experience and salary expected. 


WANTED 
Two or three intelligent hardwood lumber inspectors 
for road and yard work. Prefer married men. Loca- 
tion New York State. 
Address ‘Ww. 3,’? care American Lumberman. 





WANTED—FIRST CLASS 
Experienced planing mill foreman, no other need apply 
ddress “*B. 104,’’ care American Lumberman. 


WANTED 
First-class millwork estimator on special work. Must be 
thoroughly familiar with Cost Book A. For large factory 
in Wisconsin. Give references, experience, age and sal- 
ary expected. 
Address 





“B. 109,’ care American Lumberman. 


WANTED 
Experienced general manager for retail lumber yard in 
city of 3,000 in Central Wisconsin. ‘ 
Address ‘A, 117,’’ care American Lumberman. 


DOOR FOREMAN 


Real executive wanted who has the ability to take full 

charge of our stock and detail door department. State 

age, wages, previous employers, and give references, 
GREGG & SON, Nashua, N 


YOUNG MAN EXPERIENCED 
In stenographic work in wholesale lumber office. Have 
splendid opportunity for right kind of employee. Give 
us outline of your past experience, references, age and 
Salary desired. 
Address 











**A, 142,”’ care American Lumberman. 


WANTED—YARD MANAGER 
A line yard concern wants a manager for a small yard 
in Central Illinois; prefer. young man who can speak 
German, but that is not necessary. 
Address “A, 133,’ care American Lumberman. 








WANTED 
Thoroughly reliable and competent millwork estimator 
acquainted with architectural drawing and details for 
high-class millwork. Must be able to take measurements 
at the jobs, detail and bill same into shop in cases of 
emergency. Address WASHINGTON WOOD WORKING 
COMPANY, 200 12th St. N. W., Washington, D. O. 


DOES THIS APPEAL TO YOU? 
There is a young man somewhere in the United States 
who wishes to locate in a good live mid-western city. 
This young man has a fair lumber, millwork and build- 
ing material experience, and can take his place at a 
busy order desk, with the confidence and ability to talk 
to people personally or on the ’phone. If you honestly 
believe you are this young man, you had better write 
the American Lumberman. 
Address “TT, 57,’’ care American Lumberman. 


WANTED—SUPERINTENDENT 
For veneered door and hardwood interior trim factory. 
Must understand details, how to systematize, follow 
orders and expedite through mill to completion. Give 
reference, age and experience. Permanent position, but 
must be well qualified. 
Addreess “TT, 6,’’ care American Lumberman. 


WANTED—A YOUNG MAN 
Experienced in general millwork and cabinet work. One 
who can route, systematize and follow orders thru mill 
and expedite completion. Splendid opportunity for ad- 
vancement. Permanent position. References must ac- 
company application. 
Address “Pp, 3,°’ care American Lumberman. 














WANTED—SALESMEN FOR ILLINOIS 
Territory by large wholesaler of yellow pine, fir, cedar 
and Inland Empire products. One of proven ability and 
personally acquainted with retail trade outside of Chi- 
cago. Salary and profit sharing basis. State age, ex- 
perience, references and salary expected. 

Address ““B. 102,’ care American Lumberman. 


WANTED YELLOW PINE SALESMAN 
For western N. C., upper S. C. and east Tenn., on com- 
mission basis or salary and commission. 
P. 0. BOX 244, Hendersonville, N. O. 


WANTED—A HIGH CLASS REPRESENTATIVE 
To sell on commission in Illinois, Indiana, Michigan and 
Ohio for live southern pine wholesaler, specializing in 
railroad and car material. Party must have entree with 
large buyers and be able to finance himself. 

Address *“*A. 101.”" care American Lumberman. 


HIGH GRADE HARDWOOD SALESMAN WANTED 
For headquarters Detroit. Must know automobile trade 
thoroughly. We are wholesalers, also have four band 
mills. Liberal inducement to right man. Must furnish 


best references. 
Address ““W. 45,’’ care American Lumberman, 


WANTED—LUMBER SALESMAN 
A reliable, well established wholesale concern wishes 
to connect up with a real salesman to work North and 
South Carolina. 
Address “Ww. 6,”’ care American Lumberman. 


WANTED—FOUR EXPERIENCED SALESMEN 
To sell both rough and dressed gulf red cypress and 
yellow pine. One for Atlanta district, one for Eastern 
Tennessee and North Carolina, one for Northern New 
Jersey and one for New England. Only high-class, ex- 
perienced salesmen thoroughly familiar with cypress 
and pine and who have established trade need apply. 
Address BOX 260, Jacksonville, Florida. 


SALESMEN WANTED FOR CHICAGO 
One for Hardwood trade, 
One for Crating trade, 
Liberal commission arrangement to 
1122 CAPITOL BLDG., Chicago. 
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WANTED—LUMBER SALESMAN 


For Chicago and vicinity. Preferably with own auto, 
by wholesaler with excellent mill connections. Pacific 
coast soft woods and southern hardwoods. Excellent 
opportunity for a salesman who can get results. 
Address “W. 52,"’ care American Lumberman. 


WANTED—SALESMAN 
To work Georgia and Alabama for a first-class southern 
yellow pine wholesaler. 
Address ““W. 7,"’ care American Lumberman. 


WANTED—EXPERIENCED SALESMAN 
Thoroughly familiar with ‘the wholesale millwork busi- 
ness for part of Pennsylvania and South Jersey. 

Address “T. 35,'’ care American Lumberman. 


WANTED—LIVE WIRE SALESMAN 
Pittsburgh and adjacent territory, by reliable Pittsburgh 
wholesaler. Party having established yellow pine yard 
trade preferred. Advise full particulars and salary ex- 
pected. 

Address “T. 10,’° care American Lumberman. 


WANT—SALESMAN—GRADER—WHITE PINE 
Who can grade and sell white pine pattern, flask and 
shop lumber? Splendid opening for competent man. 
Give age, experience, reference and salary wanted. 

Address ‘“‘CHICAGO,’’ care American Lumberman. 
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WANTED—POSITION AS 
Window and door frame foreman, East of the Mississippi 
preferred; 25 years’ experience. 

Address “B., 125,’’ care American Lumberman, 


COMMISSARY CLERK WANTS SITUATION 
In lumber camp or at mill; 8 years’ experience. Single. 
Age 44. Best references. 

ROGERS, Room 35, Essex Hotel, Kansas City, Mo. 


WANTED 
Position as yellow pine salesman in Ohio territory. 
NED GIESY, 325 Fifteenth Ave., Columbus, O. 
WANTED—BY THOROUGHLY EXPERIENCED 
Lumberman, position as manager of good retail yard. 
Ready Jan. 1. Best reference. 
Address “W. 47,’’ care American Lumberman. 


HARDWOOD SALES MANAGER 
Well acquainted with the trade and conditions, wants 
situation as eastern representative for a good lumber 


























eoncern. Thoroughly experienced and can furnish best 
references. 
Address “A. 145,’’ care American Lumberman. 





WANT CONNECTION WITH GOOD 
Line yard concern as retail manager or assistant. None 
but high-class position considered. A-1 reference. 
Address “‘W. 48,’’ care American Lumberimax. 





EXPERIENCED LUMBER SALESMAN WANTED 
FOR DETROIT INDUSTRIAL TRADE. 
State age and experience. 
Address “S. 24,"’ care American Lumberman. 


WANTED—EXPERIENCED SALESMAN 
To cover Nofthern Indiana and Southern Michigan, 
selling direct retail yards, by large Yellow Pine manu- 
facturer, cutting about fifty million annually. Give 
references and state salary expected in first letter. 
Address “M. 17,’’ care American Lumberman. 








ZELNICKER EVER TYTE AND 
ZELCO PISTON RINGS 


With patented Zelco process save gasoline, oil, increases 
capacity, prevent cylinders from wearing out of round, 
lessen carbon. After using, make an arrangement with 
us to sell them. We are looking for distributors with 
mechanical knowledge. Made up to 80 inches. Used in 
locomotives, boats, engines, compressors, ice machines, 
pumps, trucks, tractors, etc. A real opportunity. All 
or part time. EVER-TYTH, St. Louis. 


WANTED—SALESMEN 
To sell southern pine lumber on commission basis. 
ELM CITY LUMBER COMPANY, New Bern, N. C. 


























POSITION RETAIL YARD MANAGER 
38 years of age, married, 17 years’ experience, all parts 
of game; can come at once and will guarantee my work 
and references. What have you to offer? 
Address “B. 126,’’ care American Lumberman. 





YARDSMAN OR SALESMAN 
Position wanted, Colorado, New Mexico. Experienced 
manufacturing, saw and planing mill, retail yard, 
scaling, shipping, timekeeping, some bookkeeping and 
estimating. Understand logs, lumber, building mate- 
rials and drawings. Course in Saltsmanship. 
Address “B. 122,’’ care American Lumberman. 


SUPERINTENDENT AND ESTIMATOR 
Wants to make change soon, five years with present com- 
pany, familiar with Cost Book ‘‘A’’. 

Address “*B. 123,’’ care American Lumberman. 


WAREHOUSE SUPERINTENDENT 
With executive ability in the sash and door line, who 
can build up an organization, systematize each and every 
department to eliminate lost motion. Studied law. 
Will give legal information. What have you to offer? 
— “WAREHOUSE SUPT.,’’ care American Lum- 
yerman. 


WANTED—POSITION BY ARCHITECTURAL 
Draftsman. Several years’ retail lumber, millwork and 
building material experience; also experience in archi- 
tect’s and contractor’s office. Can furnish excellent ref- 
erences from employers. 

Address “B. 120,’’ care American Lumberman. 


WANTED—POSITION AS 
Auditor or assistant manager of line yard concern or 
manager of good yard in middle west. Young man with 
experience, hustler. Best of references. 
Address ““B. 119,’’ care American Lumberman. 


MANAGER, OFFICE MANAGER AND EXPERT 
: ACCOUNTANT 
25 years’ experience as manager, office manager and 
head accountant with large yellow pine and hardwood 
mills. Employed, but desire a change. Can furnish 
high-class reference. 
BOX 2437, De Soto Station, Memphis, Tenn. 


POSITION WANTED 
A practical hardwood lumberman desires connection first 
year as buyer in through the south on salary or percent- 
age of the profits. Practical office man and mill oper- 
ator. 
Address 




















“B. 107,’’ care American Lumberman. 


DO YOU WANT EMPLOYEES? 


The best way to obtain good help would be to insert an 
advertisement in the ‘‘wanted’’ department of the 
AMERICAN LUMBERMAN, as our subscription list is 
larger than all other weekly lumber journals, and reaches 
every state in the Union. If you did not want it known 
you were advertising, we could key the advertisement. 
AMERICAN LUMBERMAN, 431 South Dearborn St., 
Chicago, Ill. 








ANY LARGE MANUFACTURER 
Of southern pine or cypress, northern pine or hemlock 
desiring same can secure the services of a thoroughly 
qualified man about the first of the year. 
Address “‘A. 146,’"’ care American Lumberman. 


WANTED—POSITION AS 
Sash and door salesman by hustler. Best credentials. 
Address ““W. 49,’ care American Lumberman. 


ACCOUNTANT, CASHIER 

AND OFFICE EXECUTIVE 
Desires connection with lumber manufacturing organ- 
ization in the South or West Coast. At present em- 
ployed, but operation completed. A number of years’ 
experience with present employers; in charge of ac- 
counting department, manufacturing cost, land and 
timber records and other matters. A-1 references as 
to character and ability. 

Address **A, 144,’’ care American Lumberman. 


WANTED—POSITION WITH 
Large wholesale company as shipping clerk or general 
office work. A-1 reference. 
Address “‘W. 50,’’ care American Lumberman. 


WHOLESALE SALES CLERK OR SALESMAN 
Young married man, 4% years’ experience and familiar 
with mountain and southern woods, seeks position. 

Address “*A, 125,’’ care American Lumberman. 


EXPERIENCED RETAIL LUMBERMAN 
Wants connection with good line yard firm as general 
manager or assistant or buyer or superintendent. Or 
would manage a large yard. 

Address *“*A, 134,’’ care American Lumberman. 


OPERATION MGR. OFFICE-MGR. AUDITOR 
Good executive with sawmill, wholesale and facory ex- 
perience north and south, large concerns. Can handle 
sales, collections, traffic matters, finances, commissary, 
install complete cost system and give you an economic 
operation. If living conditions right, will go anywhere. 
Moderate salary. Now employed but operation closing. 

Address **A, 130,’’ care American Lumberman. 


WANTED—CONNECTIONS WITH MILLS: 
For sale on commission in New York, New Jersey and 
Connecticut, of hardwood and white pine flooring lumber 
and trim (especially basswood and poplar), also sash, 
doors and frames. 

Address “A, 138,’’ care American Lumberman. 


WANTED POSITION 
As General Superintendent of large lumber operation, 
by man of forty, experienced in manufacturing and 
logging all kinds wood both North and South. Would 
be interested in hearing from parties desiring to start 
new operation. Good builder and property layout man 
now handling large operation. Best reference. 
Address “A. 139,’’ care American Lumberman. 


PLANING MILL SUPT. OR FOREMAN 
Efficient millman wants position with good mill in 
Southern States after Jan. 1st. Thoroughly familiar 
with fast feed machinery, the manufacture of car ma- 
terial, flooring, high-grade interior finish, etc. Good 
references. 

Address “T. 54,’’ care American Lumberman. 
































MILLWORK ESTIMATOR AND SALESMAN 
Wants office or traveling position. Good general office 
man with wide practical mill and road experience, good 
record, and familiar with cost book. 


Address “T. 59,’’ care American Lumberman. 





16 YEARS IN THE SELLING END 
OF YELLOW PINE 


The last eight given almost exclusively to the railroad 
and timber business. I have sold on the road and held 
executive positions with both the manufacturer and the 
wholesaler. I can supervise your sales, or I can sell 
your stock direct to the trade. What have you to offer? 
BE. H. McGILL, P. O. Box 1447, Mobile, Ala. 





POSITION WANTED BY YOUNG MAN 
Eight years experience in lumber position. General 
office, assistant bookkeeper. Best references. Can re- 
port for work in one week, 

Address “T. 69,’’ care American Lumberman. 


COMBINATION MAN 
Just up from the South, thoroughly competent and ex- 
perienced mill or wholesale lumber office man. First- 
class bookkeeper, correspondent, typist and experienced 
in sale of southern yellow pine and hardwoods and 
West Coast products. Employed in Chicago at present; 
good reasons for changing. Can furnish first-class refer- 
ences from former employers and can do as much work 
as anyone. Will consider only first-class proposition 
with a future, and compensation to start must be at 
least $300 per month, with advancement according to 
ability shown. 
Address “*W. 35,’ care American Lumberman. 


HARDWOOD SALES MANAGER 
At present employed, desires to make change first of 
year. A practical lumberman, widely experienced sales- 
man and thoroughly efficient office man with exceptional 
reference. Aged forty, unmarried. 
Address “Ww. 8,’’ care American Lumberman. 


POSITION AS MANAGER OR 
Superintendent. Experienced logger and understand 
marketing and manufacturing both pine and _hard- 
woods. Address ‘“‘P. 36,’’ care American Lumberman. 


YOUNG WOMAN DESIRES POSITION 
As traveling representative for reliable yellow pine 
wholesalers. Central New York preferred; 12 years in 
retailing lumber and somewhat familiar with grades. 
Address “T. 36,’ care American Lumberman. 


MAN WITH TWO YEARS’ ACQUAINTANCE 
With lumber trade in New York City and vicinity, wants 
connection with a reliable producer or wholesaler of 
hardwoods, or hardwoods and pine, as salesman in ter- 
ritory mentioned. Salary or commission. Can establish 
office in New York City. 

Address “T, 18,’’ care American Lumberman. 


HARDWOOD SALESMAN 
Well acquainted with factory trade interested in figur- 
ing on new position with good mill for first of year. 
Am good business getter. Good references. 
Address “T, 33,’’ care American Lumberman. 


HARDWOOD SALES MANAGER 
Open for change January 1st. Have good record for 
past results. Held position with both mill and whole- 
saler. Good personality, have wide acquaintance among 
consuming trade, wide awake, ambitious. 
Address “T, 34,’? care American Lumberman. 


POSITION GENERAL MANAGER 
Wanted by vigorous man of forty-three years of age, 
with practical experience in logging, manufacturing and 
selling, with confidence that knowledge of present day 
exacting conditions will be helpful to you. At present 
employed in executive position. Communications con- 
fidential. 
Address “T, 26,’? care American Lumberman. 


WANTED—BY EXPERIENCED SALESMAN 
Situation to represent southern or West Coast manu- 
facturer. Have established eastern trade with large 
volume of business. 

Address “Pp, 21,”" care American Lumberman. 


YELLOW PINE SALESMAN 
With number of years’ experience open for change 
January ist. Am producer of good volume business, 
well known and can furnish excellent references. 
Address “op, 32,’ care American Lumberman. 



































OPEN FOR POSITION AS MILL FOREMAN 
Single or Double Band. Married and strictly sober. Best 
of references. 


Address **A, 141,’’ care American Lumberman. 


WANTED POSITION 
By an Experienced Hardwood Salesman owning his car 
and having established trade in northern Indiana and 
Illinois, and southern Wisconsin and Michigan. 
Address ““A. 187,’’ care American Lumberman. 


WANTED—POSITION AS YARD MANAGER 
Six years’ experience. Best of references. Age 45, mar- 
ried. Address **A, 121,’’ care American Lumberman. 


WANTED 
Position as salesman for reliable yellow pine manufac- 
turer or wholesaler, Am acquainted with trade in 
Ohio, West Virginia, Kentucky, parts of Pennsylvania, 
Indiana and Michigan. Best of credentials furnished; 
15 years’ experience; desire to make a change Jan. Ist. 
Address ‘A, 116,’’ care American Lumberman. 














SITUATION WANTED—BY YOUNG LADY 
Typist, general office work; lumber experience in Chicago. 
Address “K, 32,"’ care American Lumberman. 


HARDWOOD BAND SAWYER 
Will be open for position first of year. Right and left 
hand grade and dimension man. References. Now em- 
ployed. BAND SAWYER, 268 Adams Ave., Memphis, 
Tenn, 








WANTED—POSITION AS YARD FOREMAN 
18 years’ experience inspector and foreman, California 
white and sugar pine. 

‘“M, 28,’ care American Lumberman. 


Address 

















EXPERIENCED SALESMAN AND BUYER 
Familiar with southern hardwoods and Pacific Coast soft- 
woods, will consider any equitable proposition. 

Address *“*A, 114,’ care American Lumberman. 


WANTED—POSITION AS MANAGER 
Assistant or estimator. Age 23. Three years’ experi- 
ence in retail yard, Indiana. Good business education. 
Executive ability. Good habits. Now employed. Want 
change with opportunities for advancement. Best ref- 
erences. 

Address 





‘“‘W. 16,’’ care American Lumberman. 





HEMLOCK LATH WANTED : 
Can use several cars a month. Quote f. o. b. loading 
point on No. 1 and 2 grade. MOTT CEDAR COMPANY, 
Benton Harbor, Mich. 





WANTED—2 CARS 2” RED OR WHITE OAK 
Dry stock, all 8” wide, to run 1 clear face and 1 clear 
edge, in multiples of 4 ft. Stock to be full 2” thick 
and 8” wide. Name lowest price on cars shippizg point, 
stating how much can furnish. 

“‘A, 106,’ care American Lumberman. 


Address 
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WANTED—WHITE ASH LUMBER AND LOGS 
What have you to offer? 
W. S. LONG, Somerville, N. J. 








WANT TO BUY 


250,000’ 4/4 oak boards, random, No. 2 Com. and Bet- 
ter, Iog Run MCO. National rules. Must originate in 
Carolina, Virginia or Tennessee. Name your lowest net 
cash price first letter f. 0. b. cars your station. Inspec- 
tion before shipment. 


VALLEY TIE & LUMBER CO., INC., 
Lexington, N. C. 





LOCUST 6/4 AND 7/4 FULL THICKNESS 
Sound mill run, flitched or square edged, dry or green, 
in carload lots. If possible, quote — prices or 
name aoe rate with f. o. b. pric 

. & R. P. GRAVELY, Martinsville, Va. 


WANTED-WALNUT LOGS 10” AND UP 
In diameter—8’ and up long. Will inspect at shipping 
point and pay full market price. 

Address GEO. W. HARTZELL, Piqua, O. 


WANTED—2%," x23,” —40” 
Second growth northern white ash squares. 
Address E. E. HOLMES LUMBER CO., Lima, 0. 














WANTED—LARGE TRACT VIRGIN PINE 
Southern states up to 500 million feet, with or without 
mill, will be considered. 


Address “*B. 124,’’ care American Lumberman. 


WE CAN SELL FOR OWNERS 
Large and small tract virgin timber, to good lumber 
companies, try us. 
CADY TIMBER CO., Pine Bluff, Ark. 


WANTED—TRACT OF PINE 
Mississippi, Louisiana or Texas to locate sawmill 25 to 
100 million. 

Address 











‘*R. 28,’’ care American Lumberman. 











WANTED TO BUY 
Morgan or Doig Combined Nailing and Cleating Machine, 
Grammes Cigar Box Nailer, Lock Corner Box Machinery, 
Veneer Taper, Veneer Jointer, Veneer Clipper, Veneer 
Hog, Hawker Dowel Machine, Nash Sander, Dry Kiln 
Trucks, Knife Grinder, Defiance or Ober Lathe, Smith 
& Phillips No. 3 Window Frame Machine, Vertical Hol- 
low Chisel Mortiser, New Britain Chain Mortiser, Self- 
feed Ripsaw, 2- or 3-Drum Sander, Fischer Slab Resaw, 
Single End Tenoner, Hog, Crate Head Tenoner and a 
Crate Head Coupler. 
Address “S, 7,’’ care American Lumberman. 





HOW ABOUT THAT MACHINERY 
You would like to sell? Put ad in For Sale Second-hand 
Machinery columns. We reach the buyers. AMERICAN 
Chicago. 


LUMBERMAN, 431 S. Dearborn St., 





25 RUSSELL LOGGING CARS 36” 
Ga. 24” wheels with 3” journals. 
THUNDER LAKE LBR. CO., Rhinelander, Wis. 


5 MILES 16 OR 20 LB. RELAY RAILS 
Address “W. 9,’’ care American Lumberman. 








WANTED—KILN SPACE 
For eight to ten cars per month of Green Canadian 
hardwood lumber in the New England, New York, Ohio 
and Michigan States. 


Address “TT. 17.’? care American Lumberman. 


HAVE YOU TIMBERLANDS 
To sell? Advertise your timber and timber lands in the 
—a LUMBERMAN, 431 So. Dearborn St., Chi- 
cago, 








WANTED—BUSINESS OPPORTUNITIES 
By A No. 1 sawmill man with a two-story 25 M ca- 
pacity circular mill located on navigable river and 
railroad in good town in the State of Louisiana, where 
gum, oak and cypress lumber can be loaded on cars for 
not more than $25 per M. I want a good man to put 
up the money to buy five M acres of timber land which 
is just above my mill on river, which will cut 12,000,000 
ft. logs, oak and gum, some cottonwood at a price 
where the logs will cost not more than $15 per M de- 
livered to mill. Will work this with such a man on a 
fifty-fifty proposition or will make contract with some 
good lumber company on a commission contract to put 
up the money. I can make lumber here cheaper than 
any place in the states. 

Address ““B. 130,’’ care American Lumberman. 


REPUTABLE BUILDING CONTRACTOR 
Wants location in growing city of 25,000 or over. Have 
$10,000 in equipment to do masonry, carpentry, concret- 
ing. Specialize in fine residence work. Good references 
from lumbermen and bankers. 

Address “*B. 108,’’ care American Lumberman. 








WOOD-WORKING CONCERNS, BOX FACTORIES 
AND VENEERING FACTORIES 
Seeking new locations or stumpage will do well to in- 
vestigate the hardwood timber district of Minnesota, 
Wisconsin and Upper Michigan tributary to the Soo Line 
and D. S. 8S. & A. Rys. State your wants and we will 
help you find a location. Address 
H. 8S. FUNSTON, 
Land Commissioner, Soo Line Ry., Minneapolis, Minn. 





WANTED—TO BUY ONE OR TWO GOOD 

} + aan retail yards in Southern Michigan or Northern 
0. 
Address ‘“*H. 119,’’ care American Lumberman. 


ESTABLISHED COMMISSION HOUSE 
Would like to connect with reliable manufacturer of 
hardwoods, only interested in a mill that really wants 
to move their stock and work on a “‘live and let live’’ 
N. J. and metropolitan 





basis. Territory, Eastern Pa., 
district. 


Address “W. 5,’’ care American Lumberman. 




















FOR SALE: DRY KILN EQUIPMENT 
Including trucks, rails, coils, pipes, ete. No fan re- 
quired. Uses exhaust steam, natural circulation type. 
Price $700. 

CENTRAL BASKET CO., Berrien Springs, Mich. 














FOR SALE—RETAIL LUMBER BUSINESS 
In good one-yard point in Southeastern Nebraska. Aver- 
age sales for past five years $37,988, without coal. Real 
estate and equipment "$11,000. 
“m3 


Address 31,’’ care American Lumberman. 





FOR SALE—FINELY EQUIPPED 
Lumber yard, choice location in one of best cities in 
Michigan. Doing fine business and growing. Prime liv- 
ing conditions. This proposition bers closest scrutiny. 
Requires about $65,000 to handle. 
Address “B, 129,’’ care American Lumberman. 


ESTABLISHED RETAIL YARD 


Central Indiana, good farming country. Stock low and 











clean. One yard town. $16,000 cash required. Owner 
has other interests. 

Address “B, 128,"" care American Lumberman. 
KANSAS gt a YARDS FOR SALE 
Address *B. 117,"’ care American Lumberman. 
FOR SALE 
Two good yards in Eastern Illinois corn belt. Real es- 
tate $14,500. Sales last year $100,000. Both making 

money. Ill health cause of selling. 


Address **A. 108,’’ eare American Lumberman. 


FOR SALE—RETAIL LUMBER AND COAL YARD 
In Southern Indiana good manufacturing center Must 
sell on account of health; good business for right party. 
Address “W. 30,"’ care American Lumberman. 
FOR SALE—TWO RETAIL LUMBER YARDS 
In adjoining one-yard towns North Central Illinois. 


First-class territory and conditions. 
Address “W. 37,”’ care American Lumberman. 

















WANTED TO BUY 
Retail lumber yard. Central or Northern Illinois. 
Address “PB. 121,’’ care American Lumberman. 


WESTERN WHOLESALER WANTS 
Exclusive wholesale connections in Illinois, Wisconsin, 
Minnesota and Iowa to work on split-profit basis. 

Address “B. 116,’? care American Lumberman. 











$50,000.00 WILL BUY 
Two of the best small yards in Illinois, including real 
estate. Located ten miles apart in good one-yard towns. 
Stock and building in good condition. Want quick action. 
Terms cash. 
Address **A. 109,’’ care American Lumberman. 


RETAIL LUMBER, COAL AND SUPPLY 
Zusiness for sale. Cash down with terms that will 
allow paying balance out of profits. Purchaser must 
advise in first letter of experience and have good recom- 
This is an opportunity for live man. 

“Ww. 2.’ care American Lumberman. 





mendations. 
Address 





FOR SALE—RETAIL LUMBER YARD 


Wisconsin. 


pong aa Central Requires about 


$30,0 
pool “W. 1,”" care American Lumberman. 


LUMBER YARD SITUATED IN 
Southeastern Ohio. County seat 2,000 at omen only 
yard in town doing a thriving business. Railroad and 
river “7s facilities. A money maker. Address 

E JONES LBR. CO., McConnelsville, Ohio. 


on YEAR AGO THE FOLLOWING AD 
Appeared in this publication: ‘‘Retail Lumber Yard in 
Idaho for sale. Established in 1911. Only yard in 
county. Rich farming and orchard land. Average sales 
for past four years $27,000.00. Very promising pros- 
pects. Price reasonable. Good reasons for selling.’’ 

This business has operated successfully during that 

time. This is no white elephant. Excellent opportunity, 
and business can be bought at so someone will 
realize a handsome return on the investment. Do not 
answer unless you mean business. 

Address ‘S. 14,"’ care American Lumberman. 


FOR SALE—RETAIL LUMBER YARD 
In southwest Wisconsin, one yard town. 
Address “D. 26,’’ care American Lumberman. 














FOR SALE—ONE-HALF INTEREST 
In new band mill and 5,000,000 ft. of oak, ash and red 


gum timber. W. A. DAVIS HARDWOOD Cco., 122 8. 
Michigan Ave., Chicago. 


FOR SALE—ALL OR HALF INTEREST 
100 M. Sawmill and planing mill, with rail and ocean 
outlet, and 120,000,000 high quality yellow fir. $125,000 
required to handle either all or half interest. This con- 
trols 400,000,000 additional. TIMBER-LAND BUREAU, 
Board Trade Bldg., Portland, Ore. 


ROOFER MANUFACTURER 
In Western Georgia preparing to double capacity needs 
additional capital for improvements. Plan to manufac- 
ture 50,000 ft. per day. Plenty of timber bought and 
2,000,000 ft. of lumber on sticks. Willing to go into at- 
tractive proposition with reliable wholesaler. 
Address ““‘B. 103,’’ care American Lumberman. 


FOR SALE 
Puget Sound stock and special millwork factory, in one 
of the largest lumber producing centers of U. S. Go- 
ing concern with splendid line of trade and prospects 
unsurpassed for steady growth. Age and health of prin- 
cipal owner reason for selling. At least $100,000 cash 


required. 
“W. 31,’’ care American Lumberman. 











Address 





FOR SALE—MODERN N. C. PINE OPERATION 
75 M. daily capacity, in full operation. 250 
million feet of timber and large quantity of pulp 
wood. Desirable location. Principals only. 


Address “FEE SIMPLE,’’ care American Lumberman. 





WANTED—PARTY WITH CAPITAL 
To take active ifterest in retail yard and millwork 
plant. An experienced factory man preferred. A good 
paying proposition. One yard town in Wisconsin. 
Address “T. 53,’’ care American Lumberman. 


40 MILLIONS WESTERN PINE 
More available. 25 M sawmill, box factory, logging 
equipment. In famous Wenatchee, Wash., distrist. A 
going business with unexcelled opportunities. Owners. 
Address “A. 132,’ care American Lumberman, 


FOR SALE—SAW MILL 
On navigable river near Mobile, Alabama. Unlimited 
amount of hardwood timber in near vicinity. Excellent 
proposition for mahogany operation. Ocean going 
steumers can unload logs in boom. 
Address “T. 15,’’ care American Lumberman. 


SOUTHERN INVESTMENTS 
Timberlands, coal lands, mineral lands, mines, quarries, 
suwmills, woodworking plants, public utilities, ice plants, 
industrial plants, etc. Write us. 

HODGSON INVESTMENT CO., Knoxville, Tenn. 


HARDWOOD DIMENSION STOCK PLANT 
At Grenada, Miss. About six acres on principal high- 
way; good engines, boilers, sawmill and machinery. 
Switch on Y. & M. V. main line. Good warehouses. 
oon a0 for prompt cash. Apply ANCHOR SAWMILLS 
705 Carondelet Bldg., New Orleans, La. 


irs 


1 car 4/4 F. A. S_ poplar. 
% car 4/4 select poplar. 
% car 4/4 clear sap poplar. , 
4 car 5/4 F. A. S. select and sap (mixed) poplar. 
car 6/4 4 A. S. select and sap (mixed) poplar. 
% car 8/4 A. S. select and sap (mixed) poplar. 
Ante LE BROS., INC., Highland Park, Ky. 


TIES AND PINE LUMBER 

Three cars sound eight foot ties that failed to pass 
Pennsylvania R. R. inspection for more or less minor 
faults. Mostly oak. Some chestnut. Few hardwood. 
10¢ each f. o. b. Harrisburg. 
15.000 ft. Penna. white pine, 2”, 134” and 1”. 
10,000 ft. Penna white pine, 2”x4—8’ and 9/. 
25.000 ft. Penna. yellow pine, 2”x4”—8’, 9’ and 10’. 

CONRAD RICHTER, Harrisburg, Pa. 
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FOR SALE—LOGS AND LUMBER 
Oak, elm, basswood and maple logs. About 40,000 ft. 
mill run white oak, 12,000 ft. No. 3 red oak. 
JOHN SCHROEDER, Hartford, Wis. 


FOR SALE—HEDGE FENCE POSTS 
Carload or more. Write BOX 247, Longton, Kan. 


DRY MAPLE LUMBER FOR SALE 
One car 4”, one 3”, two 2”, two 1”; No. 2 com. & better; 
2 years piled. Good stock; well manufactured. Inspec- 
tion here. PAUL J. WURST, Holland, New York. 


FOR SALE—ONE CARLOAD (40,000) 
Locust treenails 14%” and 1%” in diameter, lengths 24” 
to 48”, bright and perfectly manufactured. Make offer. 
R. S. PARKS, 1136 Singer Bldg., New York, N. Y¥ 


CHESTNUT POSTS AND HARDWOOD TIMBER 


Cut to your requirements. Every kind and size. Quote 
or ask prices. 
CONRAD RICHTER, Harrisburg, Pa. 


UNSURPASSED PENNSYLVANIA LUMBER 
Cut by small Penna. mills. Mostly log run. Write me 
what you need and I will try to get it for you. 

CONRAD RICHTER, Harrisburg, Pa. 


SMALL GUM TIMBER 
If you are interested in buying small Gum stumpage, 
logs or bolts adjacent to Trunk Line raliroad in Ar- 


kansas, write 
“SMALL GUM,’’ care American Lumberman. 


TOUGH BUTT HARDWOOD BOLTS AND LOGS 
A fair sized Hardwood Lumber operation in Arkansas 
would be interested in bonafide inquiries for mixed Oak, 
Persimmon, Elm, Ash and Hickory Bolts and Logs. 

Address ‘OAK BOLTS,” care American Lumberman. 


























FOR SALE—PILING 50 CARLOADS WHITE OAK 


And mixed hardwood piling. 
, EDW. G. ANDERSON, Kane, Pa. 





CHOICE WHITE OAK TIMBER 
TRACT FOR SALE 
About half million feet—approximately 75 acres. 1% 
miles from state road. 8 miles from B. & O. Ry., 
Montgomery County, Md. 

The timber is sound, good size, long lengths and log- 
ging conditions are ideal. For extra quality white oak, 
this is unequaled. $7,500 net cash. 

Cc. R. ROWDYBUSH (Owner), 
Cold Spring Manor, 
Rockville, Md. R. F. D. 2. 





BIRCH AND HEMLOCK STUMPAGE 
(70 percent birch) of good quality, tributary to the 
Canadian National Railway, Pembroke, North Bay 
Branch, offered to operator with experience in logging 
and sawing hardwood. Must contract for six million 
feet or more annually for a period of years. Payment 
per M. B. M. government scale as cut. Price low, good 
opportunity for experienced man with capital. Address 
GILLIES BROS., LIMITED, Braeside, Ontario, Canada. 














VIRGIN PINE & HARDWOOD TIMBER FOR SALE 
Tracts twenty to five hundred million feet. Some good 
going propositions. Write for information. 

J. D. ABERNATHY, Blakely, Ga. 


FOR SALE—SECTION VIRGIN TIMBER 
Consisting of cypress, oak, gum, maple, elm and other 
native hardwoods lying within approximately one mile 
of St. L. S. W. Ry. in Stoddard County, Mo. Desire 
to sell in fee simple. 

Address “A, 126,’’ care American Lumberman. 


ONE HUNDRED MILLION FEET VIRGIN 
Hardwood. Will sell on stumpage basis and build rail- 
road through the timber. Cash $200,000, balance as lum- 
ber is cut. None but operators need answer. 

X 229, Charleston, W. Va. 


UNUSUAL OPPORTUNITY 
INVESTIGATE QUICK 
5,000 acres virgin Tennessee hardwood timber, 30,000,000 
feet, oak, ash, poplar, chestnut, hickory, 5 miles from 
railroad, $85,000. Must be sold at once. Wire or 
write BOX 631, Knoxville, Tenn. 














TIMBERLANDS 
Pacific Coast timberland for sale in large or small tracts. 


Safe investment; large returns. Write. 
C. C. GARLAND, Gravelly Lake, Tacoma, Wash. 


abu mage om sage tga 150 MILLION FEET 
standing timber fee title, 1 i - 
road, Spokane district. aE TN 
C. J. LENANDER & CO., Minneapolis, Minn. 











BRITISH COLUMBIA TIMBER 
Investments of all sizes; correspondence solicited. 
W. L. KEATE, 1026-27 Standard Bank —. 


Vancouver, B. 


OREGON TIMBER FOR SALE BY OWNER 
Operators or investors take notice, 2700 acres in a solid 
body, all in one water shed, 24% miles from main line 
S. P. R. R. and a good town, 90 million old growth 
sound growing Fir and 15 million exceptionally fine 
Sugar Pine, will cut strong to clears, conditions favor- 
able for very cheap logging, 2% grade from main line 
8. P. R. R. to the center of tract, plenty of water 
for operations, step down in lumber freight rates to 
California markets takes place at this station, tract 
was bunched 15 years ago by us and is on the market 
for the first time, it is a choice piece of property and 
you can deal direct with owner by addressing, 

R. E. GRISWOLD, 468 W. 10th, St. Eugene, Ore. 


10,000 ACRES CROWN GRANTED LAND & TIMBER 
145,000,000 ft. saw timber, 40 percent white pine and 
spruce, balance cedar and hemlock; 3 to 5 logs to the 
M; 70,000 cedar poles, length 30 to 50 ft. Just across 
the line in B. C.; 2 miles from G. N. R. R. One of the 
easiest and cheapest logging chances left in N. W. 
4,000 acres of this has a growing crop of white pine 30 
years old that in 20 years more will cut 25,000 to 30, 
per acre. Best buy on the market today. Price 
$150,000. Terms. For map and detailed cruise, write 
or wire R. A. WILSON, Kalispell, Mont. 


CALIFORNIA WHITE AND SUGAR PINE 
AND REDWOOD TIMBER LANDS 
Desire to get in touch with prospective buyers for oper- 
ating or investment. In writing, state character and 


size of property desired. 
ALBERT G. DUHME, 
440 Geary St., San Francisco, Calif. 
OREGON TIMBER LAND 
For sale cheap. ‘Three to five hundred million feet of 
Douglas fir (Oregon pine) at $1.00 per thousand, stump- 
age. The land is valuable and goes with the timber. 


Write for particulars. 
MEALEY BROS., Foster, Oregon. 


B. C. TIMBER FOR SALE 
Pulp proposition of about 4 billion feet, mainly spruce, 
on tidewater. Price $3,500,000. Full particulars from 

















CANADIAN FINANCIERS TRUST COMPANY, 


Cc 


839 Hastings St. W., Vancouver, B. 

















SPLENDID OPPORTUNITY TO BUY 
On favorable terms 35,000 acres second growth yellow 
pine. Will make some man who has patience and who 
can look after it a fortune. 
Address “W. 34,’’ care American Lumberman. 


BIG ORIGINAL SHORT AND LONGLEAF 
PINE AND CYPRESS 
Tract of 180,000,000 feet for sale in South Carolina 
right on railroad. Also 5, 10, 30 and 50 million feet 
near by shortleaf; also large cypress, hardwood and 
longleaf tracts. Easy terms. All virgin. HAMPTON 
TIMBER CoO., 55 East Bay, Charleston, 8. C. 


WHY WAIT WHEN YOU WANT SOMETHING? 
When you want a new stock of lumber or shingles, new 
or second-hand machinery, engines, boilers, electrical 
machinery, locomotives, cars, rails, business opportunity, 
timber and timber lands, or anything used in the lum- 
ber industry, you can get it at a small cost by advertis- 
ing in the ‘‘Want-Columns”’ of the AMERICAN LUM- 
BERMAN, Manhattan Building, Chicago, Il. 






















30 KW. 125 V. D. C. 
ENGINE GENERATOR SET. 
30 KW, 300 RPM, 115/125 volt, Western Electric D. CO. 
generator, direct connected to Bates 60 HP, vertical auto- 
matic steam engine. Priced low. 
V. M. NUSSBAUM & CO., Ft. Wayne, Ind. 


USED ELECTRIC MOTORS 
RECONDITIONED LIKE NEW 
Enormous stock; all kinds; direct current; alternating 
current; all standard makes. We buy, sell, repair, rent 
and exchange. Tell us your requirements. 
3 PHASE 60 CYCLE MOTORS. 













H.P. 220 OR 440 VOLTS. Speed 
a ee ee ee rrr - -1200 
ie ee ey Se a eee ae ere sce 
2 GO Weslinghouse, C8 .cccicccccciccccser eer 
2 50 Allis-Chalmers, type AN, 2200 v..... 5:\6 sien 
1 50 Wesfinghouse, type F, slip-ring....... - 850 
1 | a Se SS "ae eee ° - 720 
1 @0 Westinghouse, type MW, slip-ring. -+. 680 
2 DD: Bg DO Po 00 0:6:6:8:6: 5:00: eee 
2 BD MR ROR Be Vineivsnseececcee iscas see 
1 75 Allis-Chalmers, type ANY, slip-ring........ 870 
2 5 Fairbanks-Morse, type BV, slip-ring........ 690 
a eS oS Se mn eer ner 1800 
1 100 G. B., type I, form M, slip-ring........... 720 
1 125 Westinghouse, rev. field synchronous motor 900 
1 20 GG. Bs, type L, Term Mai ccccccccses oe 
2 200 Westinghouse, type CW... siccoccoscoseds 580 
: 250 Fairbanks-Morse, slip-ring ...... bana mnipaieis a 


300 Westinghouse, type CW..........eee0. -. 500 
New and used generators, motors, meters, switchboards 
and transformers. Every article under the regular price. 
= GREGORY ELECTRIC CO., 

Telephone Canal 1690. 16th and Lincoln Sts.; 
Chicago, Il. 


15 100 H, Petes . o 1 toe eg 
5 . P. brand new G. E. 3-phase, 60-cycle, 220- 
440-volt, 1200-R. P. M., frame No. 347, type KT motors 
with bases, without pulleys or starters, $325 each. 
Other unusual motor bargains. 
J. V. WALLACE CO., INO., 
11 Wall St., Schenectady, N. Y. 








A. C.—GENERATORS—D. C. 

1—625 KVA Westinghouse 3 phase, 60 cycle, 2300 volts, 
direct connected to an 18x38x30 Hamilton Cross Com- 
pound Conudensing Engine. 

1—625 KVA, Allis-Chalmers, Bullock type, 3 phase, 60 
cycle, 220 volts, 120 RPM, direct connected to a 24x 
42 Allis-Chalmers simple heavy duty Corliss Engine. 

1—500 KW General Electric, 3 phase, 60 cycle, 480 volts, 
8600 RPM Turbo Generator Set. 

1—400 KW each General Electric, 3 phase, 60 cycle, 240 
volts, 1800 RPM Horizontal non-condensing Turbo 
Generator Sets. 

1—300 KVA Burke Electric, 3 phase, 60 cycle, 480 volts 
Generator, direct connected to a 20x20 Ball Auto- 
matic Engine. 

1—175 KVA Burke Blectric, 3 phase, 60 cycle, 480 volts, 
direct connected to a 16x16 Ball Automatic Engine. 

1—150 KW Crocker-Wheeler, 250 volts, direct current 
Generator, direct connected to an 18x18 Skinner Auto- 
matic Engine. 

1—150 KW Allis-Chalmers, direct current, 125 volts, 
— connected to an 18x18 Skinner Automatic En- 
gine. 

1—125 KW General Electric, 3 phase, 60 cycle, 480 volts, 
— connected to a 16x15 Skinner Automatic En- 
gine. 

2—100 KW each Western Electric, 125 volts, direct con- 
nected to a 15x15 Skinner Automatic Engine. 

1—94 KVA General Electric, 3 phase, 60 cycle, 240 volts 
belted type Generator. 

1—80 KVA, Allis-Chalmers, 3 phase, 60 cycle, 220 volts, 
900 RPM belted Type Generator, with direct con- 
nected exciter. 

1—75 KW General Electric 250 volts, direct connected 
to a 14x14 Ideal Automatic Engine. 

1—75 KW Ft. Wayne, 250 volts, direct connected to a 
14x16 Skinner Engine. 

1—624%4 KW Lincoln, 3 phase, 60 cycle, 480 volts, direct 
connected to a 11x12 Chandler & Taylor Automatic 
Engine. 

1—50 KW _ Triumph, 125 volts, direct connected to an 
11x12 Skinner Engine. 

1—22%4 KW Allis-Chalmers, 125 volts belted type. 

1—17% KW Triumph, 125 volts, direct connected to an 
8x8 Troy Vertical Engine. 

Also many other sizes and type, including both A. 0. 

and D. ©. Motors and Boilers and Engines. 
THE RANDLE MACHINERY COMPANY, 
1820 Powers St., Cincinnati, 0. 
Established 37 Years, 





FOR SALE 
Berlin No. 301 pony sawmill with 8 ft. automatic car- 
riage and saw blade, wheels 54” diameter; carries a 6” 


saw blade. Cut and full description will be gladly 
given upon request. Good condition. _ Easily worth 
$1,250. Price for quick sale, $975 f. 0. b. cars Boston, 
Mass. Immediate shipment. Address CHAS. N. 
BRAUN MACHINERY CO., Ft. Wayne, Ind. 


FOR SALE—10 M. CAPACITY SAW MILL 
—"t. - C. WETHERBEER, 319 Glasby St., Sagi- 
aw, ch, 








FOR SALE 

50 to 60 ton Baldwin rod engine, 20x30 sizer, 3 sets live 
rolls and drives, 2 drives for 112 chain log dog, kicker 
and stopper and loader, slab pan and 8” iron posts with 
2” iron posts for fire guard, iron frame log saw, iron 
frame jump saw, shafting, pulleys, large core gears, 
boxes, collars, ete., belting, water Pumps, several en- 
gines 25 H. P. to 110 H. P., one 200 H. P. Casey & 
ae on —. ng —_ — casing. Will close out 

very low prices. an be inspected ° 
Address F. L. SANFORD. Zona, La moianeniivel 


P 3—18’x125' GRAND RAPIDS 
ind pile type dry kilns complete with pipe, trucks, 
traps, rails, headers, etc. 
by Re 4 pow d dry kiln trucks. 
*: p ational cross pile dry kilns, complete. 
MID-CONTINENT EQUIPMENT & MACHINERY Co., 
319 N. 4th St., St. Louis, Mo. 


6 FT. LEFT HAND BAND MILL 
This mill is a Fay & Egan with extra heavy feed car- 
riage. Complete filing room equipment. Gang edger. 
Live rolls. Log hoist. Derrick. Steam drag saw. Two 
90 H. P. engines. Four saws, practically new. Price 
$2,000 for the complete outfit as is where is. 
Address “*‘W. 10,’’ care American Lumberman. 


FOR SALE—SECOND HAND MACHINERY 
1—T2” Heavy McDonough Edger with rear table. 
ee McDonough Edger with gang rift attach- 
1—Wheland Gang Drop saw Trimmer 8’ to 20’. 
1—Wheland 8”x10x5 Foot Nigger. 
1—No. 283 Berlin Band Resaw, 4” Saw. 
oe = ~~ mean ae ented 24” Saw. 

—Rowley ermance 38” heavy Circular Resaw. 
1—Fay Timber Sizer 14”x30”. . 

1—Oil Engine, 10 H. P. Y Type. Fairbanks. 

1—Erie Automatic Steam Engine 15”x21”. Cylinder. 
1—Atlas Center Crank Steam Engine 14”x20”. Cylinders. 
1—Davenport Forney Type Locomotive 10”’x16”. Cylin- 


ers. 
1—Vulean Saddle Tank Locomotive 9”x14”. Cylinders. 
ioe Cylinder Shay Geared Locomotive 9”x8”. Cylin- 


ers. 
1—McCarroll Revolving Skid Trimmer 8’ to 20’ NEW. 
All of this machinery has been overhauled in our shop 
and is in first class condition. 
Prices on application, subject to prior sale. 
STANDARD MACHINE CO., INC., 
Baton Rouge, La. 
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SPECIAL EDGER BARGAIN 
One 66” No. 00 R. H. Allis-Chalmers Pacific coast edger 
with front table. Six movable saws 36” diameter. 
Large press rolls raised by steam cylinders. Good con- 
dition. Write for specifications. 
SUNCREST LUMBER COMPANY, Sunburst, N. O. 





SAWMILL, BURNER AND 
LOGGING MACHINE FOR SALE 


Sawmill complete. Capacity 65,000 to 100,000 ft. per 
ten hours. Right hand mill, consisting of: 


3 Goldie & McCulloch boilers, 100 HP each. 

2 Goldie & McCulloch engines, 16x16. 

2 other engines, log jacker, Hill nigger, Phoenix car- 
riage, three head blocks, four inserted tooth saws. 

Diamond slab resaw, No. 5, left hand. 

Phoenix five-saw edger, inserted tooth saws. 

Trimmers and slashers, Hanchett hand gummer. 

Prescott pump, pulleys, shafting, chain belting. 

Leather, baletta and rubber belting. 

Generator, 9 KW, switchboard and 5 HP motor. 

Sawmill. Capacity 25,000 to 30,000 ft. per ten hours, of: 

Leonard boiler, 60 HP, 120 lbs. pressure. 

Leonard engine, 12x12, 90 HP. Log chain and jacker. 

No. 3 Hamilton carriage, pump 6x4x6, track, log turner, 

Saw arbors, cable feed, shafting, pulleys and bearings. 

Refuse Burner. First class condition, 20 ft. dia., 60 ft. 
high, 12 ft. screen, two rows common brick and one 
row fire brick, complete with grates. 

Phoenix, 100 HP, 200 lbs. pressure. 

All of the above in first class shape. 


Logging Engine. 


THE SASKATCHEWAN LUMBER CO., LTD. 
Crooked River, Sask. 





WAYNE REBUILT MACHINERY 
‘Known by every user for its Quality, 
And to be Invariably as represented.’’ 





Around 1400 machines in stock. 


Know our Distinctive Sales Plan and the sort of re- 
building methods that make it possible. 


WOODWORKING MACHINERY 
For every Purpose. 


WAYNE MACHINERY CO., 
Fort Wayne, Ind. 





JUST A FEW PLANERS 
Hermance 24x8” No. 8, Four-side. 
“Happy Thought’’ 24x6”, Four-side. 
Woods 8x6” No. 28, Four-side Floorer. 
Rogers 26x12” No. 999, Heavy, Two-side. 
American 80x8” No. 51, Two-side. 
American 26x8” No. 50, Two-side. 
L. Power 26x10” No. 16, Two-side. 
Buss 36” Single Cabinet. 
Pryibil 32” Single Planer. 
L. Power 26x8” No. 8, Single. 
Several Pony Planers 18 to oe", and hundreds of other 
woodworking machines. Write for full list. 
HERMANCE MACHINE CO., 
. Williamsport, Pa. 








HOW ABOUT THAT MACHINERY 


You would like to sell? Put ad in For Sale Second Hand 
Machinery columns. We reach the buyers. AMERICAN 
TUMBERMAN, 481 8. Dearborn 8t., Chicago, Ill. 








FOR SALE 


THE LARGEST AND MOST COMPLETE LINE OF 
USED MACHINERY IN THE UNITED STATES 





EACH MACHINE GUARANTEED AS REPRESENTED 
IN QUOTATION OR FULL PURCHASE 
PRICE REFUNDED 


WRITE FOR DETAIL DESCRIPTION, GUARANTEE 
AND LOWEST CASH PRICE 


DOUBLE SURFACERS 


Berlin No. 175—30”x12” Six Roll, triangular heads, di- 
vided rolls; rebuilt. 

Berlin No. 177—30”x12” with round heads, divided rolls; 
rebuilt by Yates Co. 

American No. 64%4—30”x7” Cabinet, with round heads, 
divided rolls. 

Berlin No. 160—30”x6” Cabinet, with square heads, sec- 
tional rolls. 

—e 30”x7” Cabinet, with square heads, sectional 
rolls. 

American No. 145—30”x6” Six Roll, with square heads, 
sectional rolls. 

— No. 4—24”x6” light Double Planer, square 
eads. 


SINGLE PLANERS 


Buss 30”x6” Cabinet with square head, sectional roll. 
Buss 36”x6” Cabinet with square head, sectional roll. 
Whitney 36”x6” Cabinet with round head, sectional roll. 
Berlin 42”x6” Cabinet with square head, solid roll. 
Yates No. 152—24”x8” with round head, divided roll. 
Smith 24”x6” Pony Planer with countershaft. 


RIP SAWS AND EDGING SAWS 


Jenkins Chain Feed Edging Saw, direct motor drive, 
complete. 

Fay & Egan No. 386 Edging Saw without countershaft. 

West Side Iron Works No. 65 Edging Saw with counter- 


shaft. 
egg No. 205 Chain Feed Edging Saw, direct motor 
rive. 
Fay & Egan No. 110 Self Feed Circular Rip Saw. 
Towsley Hand Feed Rip Saw, iron frame. 
West Side Chain Feed Band Rip and Edging Saw. 
Yates C-3A Latest Model 4” Fast Feed Moulder, slip-on 
heads, 98 per cent new. 
Yates C-4—8” Fast Feed Moulder, slip-on heads. 
Yates No. 108 Openside 10” Moulder, with 25 HP motor. 
American 14” Inside Moulder and Matcher. 


BAND SCROLL AND RESAWS 


Silver Mfg. Co. 26” Band Scroll Saw. 

McDonough 44” Band Resaw, used less than 30 days. 
Fischer No. 3—60” Band Resaw. 

Yates Late Type VV—4 Twin Band Resaw, fine shape. 
Berlin No. 287—54” Horizontal Band Resaw. 


DOUBLE END ieee ee DOUBLE CUTOFF 
A 


American Double End Tenoner. 
Hayes Double End Tenoner, gear driven copes. 
Fay & Co., Double Cutoff Saw. 


SANDERS 


Moore No. 5 Automatic Stoke Belt Sander. 

Yates S-3 Oscillating Edge Sander. . 

Berlin No. 431—31” Triple Drum Sander. 

Fay & Egan No. 225—30” Triple Drum Sander. 

Berlin Invincible 30” Triple Drum Sander. 

Berlin Invincible 36” Triple Drum Sander, with 15 HP 
motor. 

Fay & Co. 36” Triple Drum Sander. 

Fay & Co. 42” Triple Drum Sander. 

Fay & Bgan No. 225 Late Type 42” Triple Drum Sander. 

Berlin 60” Royal Invincible Triple Drum Sander. 

Berlin 102” Triple Drum Sander. 

L. G. McKnight Spindle Sander. 


MISCELLANEOUS 


Veneer Mchry Co. Veneer Jointer. 

Mattison No. 55-B 30” Automatic Turning and Sidins 
Lathe. 

Berlin No. 201 Double Spindle Shaper. 

Six Spindle Multiple Dovetailer. 

Mattison No. 9 Variety Turning Lathe. 

Andrews 30” Boring Machine. 

American 12” Hand Jointer. 

Porter Style ‘‘B’’ 12” Hand Jointer. 

Meyers Rebuilt Continuous Feed Glue Jointer. 

Wilce End Matchers, complete, 98 per cent new. 


COMPETITORS CANNOT MEET OUR PRICES ON 
ABOVE 
————A QUOTATION WILL CONVINCE YOU-————- 


WOOD-WORKING MACHINERY SALES 
ORGANIZATION 


140 South Dearborn Street, Chicago. Phone State 7477 





FOR SALE 
18 H. P. Minneapolis steam tractor engine. Make good 
portable sawmill engine, good running order, bargain. 
WALTER A. WESTGATHE, Aurora, Ill. 





ENGINES—BOILERS 
12x30 Cor. 11x12 Ideal. 2—60x16, 5—500 HP Heine. 
14x36 Cor. 14x15 Ideal. 1—60x18, 1—408 HP Heine. 
20x42 Cor. 14x20 Erie. 1—72x16, 2—400 HP B&W. 
24x48 Cor. 20x24 Erie. 10—72x18, 8—200 HP Stir. 
Other Sizes. 
Air Compressors, Motors, Generators, Pumps, etc. 
H. R. WILSON MAC’Y CO., 415 Pine St., St. Louis. 


STEAM ENGINES 





Porter-Allen, 24x24 480 H. P. 160 RPM . 
Beck, 18x26 320 ‘ 180 ‘ 
Porter-Hamilton, 22x30 500“ a? 
Bates-Corliss, 82x48 ae.“ 60 ‘ 
Erie City, 10x15 oe. (* 150 “ 


POWER PLANT 
Harrisburg Engine 18”x16” Cyl. 225 H. P., 257 RPM 
owe nee with Westinghouse Generator A. O0., 145 
Atlas hcaiee, 20”x22” Cyl. 500 H. P., 200 RPM con- 
nected with National Brake & Blectric Co. Generator, 
200 K. W., 480 V. 
Also Motors, ro Be ey oe Heat Boilers, etc. 


GGS & T 
110 3 eee ae "tian Ill, 


BOILERS 
4—525 HP B. & W. Water Tube, 165 Ibs. 
8—440 HP B. & W. Water Tube, 200 lbs 
2—400 HP Edgemore Water Tube, 180 Ibs. 
8—330 HP Heine Water Tube, 180 Ibs. 
2—207 HP Geary Water Tube, 170 lbs. 
1—200 HP Fire Box Locomotive type, 100 lbs. 
2—175 HP Atlas Water Tube, 150 lbs. 





‘8—150 HP 72x18 H. R. T., 125 lbs. 


1—150 HP Fire Box Locomotive type, 100 Ibs. 
2—125 HP 72x16 H. R. T., 125 Ibs. 
2—100 HP 66x16 H. i T., 125 Ibs. 
2—100 HP 66x16 H. R. T., 100 lbs, 
2— 70 HP 54x16 H. R. T., 100 lbs, 
1— 50 HP Firebox Locomotive type, 100 Ibs. 
1— 30 HP Firebox Locomotive Lig .~ omg 
Also many other sizes and 
THE RANDLE MACHINERY COMPANY, 
1820 Powers St., Cincinnati, 
Established 37 years. 





72x18 BUTT STRAP TRIPLE 
Riveted boiler, 125 pounds working pressure. 
R ENGINEE G COMPANY, 
503 1st National Bank Bldg., Chicago. 








NEW AND RELAYING RAIL 
Most all sections in stock. Ready for immediate ship- 
ment. Also frogs, switches, spikes, bolts, and track 
er of all kinds. Attractive prices quoted. 
FRANK, Union Trust Bldg., Pittsburgh, Pa. 


ty RAIL PRICES 
00 Tons—New 252. 
250 Tons oot Relay. 1500 Tons 56# Relay. 
435 804 Te * Ge * 





370 “* 35 “ 300 “ 654 “ 
500 “ 40% 400 “ Tt “ 
225 “ 45 o 325 “oe — Ld 


Immediate Shipmen 
WALTER A, a SUPPLY co., 
t 
Locomotives, Cars, Log Loaders, Skidders, Etc. 


SPECIAL 


FOR 
SPOT DELIVERY 
80 lb. to 85 Ib. Relaying Rails. 
Any part of 4,000 tons complete with angle bars, bolts. 
spikes, tie plates, rail braces, frogs, switches, etc. 
Attractive Prices. 
Write. Phone. Wire. 
CENTRAL IRON & METAL COMPANY, 
3650 8S. Rockwell St., Chicago. 








RAILS 
New and Relaying. 
All sections and weights. 
Write 


NATIONAL STEEL RAIL CO. 
Phone Olive 563. 1006-09 Planters Building 


St. Louis, Mo. 





5,000 TONS OF RAILS 
RELAYING-NEW— ACCESSORIES 


30 percent to 50 percent below price of new rails. 
Shipped subject to inspection 
and approval at destination. 
1 ton or 1000 
L. B. FOSTER COMPANY, INC., 
623 Park Bidg., Pittsburgh, Pa. 
154 Nassau St., New York, N. Y. 


Warehouses—Pittsburgh, Philadelphia, Jersey City, 
Hamilton, 





WANT TO SELL LOCOMOTIVES, CARS, RAILS? 


Place your advertisement in the paper that reaches buy- 
ers. AMERICAN LUMBERMAN, 431 8S. Dearborn 8t., 
Chicago, Ill. 
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: ¥, MILE 35 LB. STRAIGHTENED RELAYERS 


12 miles 40-lb. 
MORLEY 


straightened relayers. 
CYPRESS COMPANY, 
Morley, La. 





RELAYING 4 LB. AND 60 LB. RAILS 
Also 30s, 35s, 56s, 70s, 80s, 85s. New rails, all weights. 
Switches, frogs, 2nd-hand locomotives. 
ROBINSON & ORR, 419 Wood St., Pittsburgh, Pa. 





RELAYING RAILS 
56s, 60s, 65s, 67s, 70s, 758, 80s, 90s, with angle bars. 
locomotives and cars 
EB. ©. SHERWOOD, 50 Church St., New York. 





NEW STEEL RAILS, QUICK SHIPMENT 
From 8-pound to 45-pound sections, with joints and 
spikes. Also standard sections, relaying rail. 

CHARLES A. RIDGELY CO., 
1605 Old Colony Bldg., Chicago. 











LOGGING EQUIPMENT FOR SALE 


Lidgerwood overhead skidders used in logging 
cypress. Two in very fair condition. Two needing re- 
pairs. Apply RUDDOCK ORLEANS CYPRESS CO., 
Carrollton Ave. and New Basin, New Orleans, La. 


BARGAINS 
20 ton standard gauge Shay locomotive. 
12 ton standard gauge Porter locomotive. 
10 ton late modei Holt caterpillar tractor. 
LOCK BOX 205, Crown Point, Ind. 


STANDARD GAUGE EQUIPMENT 
1—20 Ton Shay Geared Locomotive Built 1912. 
1—25 Ton Shay Geared Locomotive Built 1907. 
1—28 Ton Shay Geared Locomotive Built 1915. 
1—16 Ton Davenport Rod Locomotive Built 1909. 
1—10x12 Overhead Cableway Skidder. 
1—Two line Russell Ground Skidder. 

MORLEY CYPRESS COMPANY, 
Morley, La. 


FOR SALE 
1—70-ton Shay geared locomotive, built 1916. 
1—70-ton Shay geared locomotive, built 1914. 
1—65-ton Shay geared locomotive, built 1912. 
1—50-ton Shay geared locomotive, built 1909. 
1—42-ton Shay geared locomotive, built 1917. 
1—42-ton Shay geared locomotive, built 1913, 
1—74-ton American Consolidated, built 1911. 
1—50-ton Vulcan Mogul, built 1916. 

BIRMINGHAM RAIL & LOCOMOTIVE CoO., 
Birmingham, Ala. 


Four 














FOR SALE 
2 Lidgerwood four-line combination steam skidders com- 
plete, with separate water tender with 8,000-gal. stee) 
tank; one 10x10 four-drum engine with 60x180” vertical 
boiler mounted on engine frame, one 10x10 double-drum 
engine, one 9x10 three-drum boom engine mounted on 
turntable. Each machine equipped with two hydraulic 
pump steam water pumps, eight 20-ton hydraulic jacks, 
piping, etc. Will be sold entire or in part at a bargain. 
GREAT SOUTHERN LUMBER COMPANY, 
Purchasing Department, Bogalusa, La. 


FOR SALE—LOCOMOTIVES 
And logging equipment; narrow and standard gauge, 
rod and geared types. — in our own shops. Imme- 
diate shipment from stock 
SOUTHERN IRON: & EQUIPMENT COMPANY, 
Atlanta, Ga. New Orleans, La. 








3 STANDARD GAUGE LOCOMOTIVES 
In good service condition. ‘Will sell or rent. 
M. K. FRANK, Frick Bldg., Pittsburgh, Pa. 





SPECIAL SKIDDER BARGAIN 
1—10x12 Clyde Overhead Skidder. 
First-class condition. 
Address SUNCREST LUMBER COMPANY, 
Sunburst, N. C. 





BRIDGES AND TURNTABLES 


J. NORMAN JENSEN, 342 Plymouth Ct., 
Chicago, Ill. 





SIXTY 36” GAUGE RUSSELL LOGGING CARS 
In good operating condition, and price right. 
HARRY P. BOURKE, Escanaba. Mich 





LOOK AROUND AND SEE 


If you have some second-hand machinery, logging equip- 
ment or anything used in the lumber world. Want to 
sell it? Advertise in the classified section of the 
AMERICAN LUMBERMAN, 431 So. Dearborn St., Chi- 
cago, Ill. 


~~ 








FOR SALE 
One 36 ton 36” Gauge Lima Shay Locomotive. 


cellent condition. 
THE 


In ex- 


LONG BELL LUMBER COMPANY, 
(Rapides Division), Woodworth, La. 





GEORGIA CAR AND LOCOMOTIVE COMPANY 


Offices and Works, Atlanta, Georgia 
Rebuilt Railroad Equipment 
Locomotives—Cars—Coaches 

Standard 


Repair Parts for Cars and Locomotives 


Trucks for Logging 





RUSSELL LOGGING CARS 
40 standard gauge logging cars with 24” wheels. In 
first-class condition, and price right. 
HARRY P. BOURKE, Escanaba, Mich. 


BARGAIN FOR QUICK SALE 





1—90 ton ‘‘Shay’’ geured engine, standard guuge. Boil- 
er I. C. C. test, 200-lb. pressure. All I. C. C. and A. 
R. A. safety appliances. Perfect condition, immediate 


delivery. Built in 1912. Automatic couplers, electric 
lighted. Location, Rainelle, W. Va. Address 

re oo —_ 612, Elkins, W. Va., Dealer in Locomotives, 
Rails, te. 





RAILROAD CARS 
600 sets Car ‘Trucks—60,000 lb. capacity. 
25—4,500 Gal. Tank Cars. 
100—80,000 lb. capacity flat cars—new bodies. 
100—80,000 lb. capacity box cars—rebuilt. 
HOUSTON RAILWAY CAR CO., Houston, Texas. 





FOR SALE 
One Holt five-ton caterpillar tractor in excellent condi- 
tion, having been in actual use about seventy-five days 


and stored in the shed when not in use. Any interested 
parties write THE AMOS LUMBER COMPANY, Edin- 
burg, Ind. 





FOR SALE 
1—3% ton 4-wheel drive Duplex logging truck. 1—6 
ton semi-trailer which goes with the truck, giving a car- 
rying capacity of approximately 20,000 lbs. In excellent 
condition. 1—10-20 International tractor. The three 
above items combined make ansexcellent logging or lum- 


bering equipment 
FRENCH LUMBER & MFG. CO., Battle Creek, Mich. 





MOTOR TRUCKS AND TRACTORS 


Sold by using the classified department. If you want to 
sell or want to buy, insert an advertisement in the 
‘‘Wanted and For Sale Department’’ of the AMERICAN 
LUMBERMAN, Manhattan Building, Chicago, Ill. 








WANTED TO EXCHANGE 
Four hundred acre farm fully improved and under cul- 
tivation, located in the very best farming community, 
seventy-five miles from Chicago. Will take hardwood 
lumber in exchange. Will pay half cash and half to 
apply on purchase price of farm 

Mm. Ti. HILLERICH, Rockford, Illinois. 





£stahblished/872 


LOG STAMPS 


BRASS & 
ALUMINUM CHECKS 


Write for our Catalogue 


W.W. WILCOX MFG. CO. 
564- -5 72 WRandolphst. 
CHICAGO 
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FOR HANDLING 


‘BLOWERS. CYCLONE DUST COLLECTORS. 





STERLING SLOW SPEED—LOW POWER sete Screen 


SAW DUST AND SHAVINGS. 


Designs and Estimates free of charge. Results guaranteed. 
AUTOMATIC FURNACE FEEDERS. 


STERLING BLOWER COMPANY 


Main Office and Works, HARTFORD, CONN. Branches. NewYork, Boston, Rochester and Philadelphia 
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OUR BOARD RULES are popular with lum- 
bermen who appreciate a pane rable and _ well 
made article. e ~~ BOARD RULES to 
measure any ength and thickness of lumber, 
and LOG with any ecale. diameter or 
length measurements desired. Write or cata- 
™® log describing our complete line. 
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National Hardwood 
Lbr. Ass'n Rule 

















FT. SMITH LUMBER CO. 
PLAINVIEW, ARK. 
Manufacturers 


“Salt Short Leaf Yellow Pine 


WANT TO SELL LOCOMOTIVES, CARS, RAILS? 


‘Place your advertisement in the paper that reaches buy- 
ers. AMERICAN LUMBERMAN, 431 S. Dearborn &t., 
Chicago, Ill. 














NEW 
AND 
IMPROVED 
METHOD 





Economy and Speed i in Drying Lumber 





Henderson Drying Equipment Corp. 


288 Holland Street, SYRACUSE, N. Y. 


WRITE 
FOR 
DETAILED 
DESCRIPTION 
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if “\ 
Reduce Your 
Hauling Costs 





Eliminate that constant resetting of tires—neces- 
sary with wooden wheels—and cut your repair 
bills materially by equipping old wagons and 
carts or new ones with our 


Steel Wheels and Axles 


ee: eee 
Lumber Buggies 


Millmen who need lumber buggies, log wagons and 
carts will find it well worth their while to send for 
our catalog. We build them to give long, depend- 
able service at low upkeep expense. 


Ask us about Trailers for tractor hauling, 
light, all steel buggies for lumber and 
heavy duty tractor trains for logging. 


Electric 
Wheel 
Co. 


Dept. A.L. 


Quincy, IIL. 




















0. S. DEPENDABLE 


LOCOMOTIVE CRANES 


These cranes are establishing enviable records of econ- 
omy in handling logs, timbers, lumber, piling; also 
in building logging railroads. Learn how 
these cranes will save money for you. 


Sizes from 7 
to 60 tons— 
steam, elec- 
tric or gaso- 
line driven 
— equip 

with clam 
shell or 

















Orton & Steinbrenner Co. scrapertype 
Main Offices: CHICAGO, ILL. ' a. i aaiie 
Factory, Huntington, No. 18-22 er. 





Indiana 











National Blow Pipe & Mfg. Co. 


Limited 
NEW ORLEANS, LA. 
DESIGNERS MANUFACTURERS CONTRACTORS 


Complete BLOW - PIPE [Installations 


Positive High Pressure Pneumatic Systems 
FANS, DUST COLLECTORS, BLOW PiPING 














CYCLONE BLOW PIPE CO. 


IMPROVED SLOW SPEED SYSTEMS 


Cyclone Dust Collectors 
Automatic Furnace Feeders 
Steel Plate Exhaust Fans 
Exhaust and Blow Piping 








Seiad 


Complete Systems Designed. Manufactured 
and Installed; Old Syst R 





wy 





2542-2552 West 21st Street 
(Pat.) Corner Rockwell Street CHICAGO, ILLINOIS 














Labor is Scarce, tut 
Gravity is Plentiful 


Why not use gravity that is cheap and use less of labor 
that is now expensive? 

You can load or unload your cars with a smaller crew and get 
more work done if you will put in an inexpensive system of 


Mathews Gravity Roller Conveyers 


Made of portable units, easy-running ball-bearing rollers, 
mounted in rigid, well- 
braced steel frames. 





corrererress OE, ” roan 








Unloading Lumber by Gravity 
Saved $14 Per Car Or of our customers reported this saving, using a crew of five 





Branch Factories:— 


Port Hope, Ont. 
London, Eng. 











hours for seven men to unload a car. 
Send for booklet — “‘ How to Handle Lumber’ 


men. Cars averaged 16,000 feet. It formerly required eleven 
With the carrier five men cut the time to eight hours. 


Mathews Gravity Carrier Co. 
112 Tenth St., Ellwood City, Penn. 














60-Ton and 100-Ton Portable 


HYDRAULIC PRESSES 
NEW DESIGN 


for pressing on and oft Cranks, Crank Pins, Sheaves, 
Pinions, Car Wheels, etc., by hand. 


Two sizes. Send for circular, 


VULCAN IRON WORKS 
327 N. Irving Avenue CHICAGO 














ARE REQUESTED TO SEND FOR 
OUR DESCRIPTIVE BOOKLET 


YARD MEN WHICH TELLS ABOUT THE 


Books That Will Save You Money 


Send a Postal Giving Name and Address to 


American Lumberman, 431 So. Dearborn St, Chicago 
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The alphabetical letters following a firm name in this index refer to its other classi- 
fications as indicated by the similarly lettered headings, 
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Where no page is given the advertisement appears every other week 
or monthly and may ‘be found in a previous issue. 
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KIRK & BLUM SYSTEMS 


Correctly designed and durably constructed by capable engineers 
and erecting men. Suction guaranteed. Stop shut-downs and blower 
trouble—get our recommendations. 

. Send for our book on blower engineering 


THE KIRK & BLUM MFG.CO., 2852 Spring Grove Ave., Cincinnati, O. 
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’ to Lake, Miss., and has been in active 


Why you can Figure on 
20 Years’ Service, or More 


With a HEISLER 


The many records made by HEIsLers which were put into 
service 18 and 20 years ago, give you definite proof of how 
this simplest and sturdiest of locomotives stands up in log- 
ging service. 

For instance that s50-ton HEIsLer 
which we originally shipped in 1903, 
to G. G. Marrow & Bros., of Dent’s 
Run, Pa. In 1905 it was transferred 


service ever since for the Du Bois 
Lumber Company; J. Frank Kidd, 
Supt., writes: “This HEISLER 
gives excellent service under the 
hardest kind of conditions, and 
is still in good working order.” 

Why can you count on re- 
liable service from a 20-year- 
old HeEIsLER? Because of the 
more simple design — fewer 
parts and stronger parts. No 
needless gears; only one large set of bevel gears to each truck. 


MORE HAULING POWER: With no extra gears to turn over, the HEISLER 
delivers more power for hauling. That’s why lumbermen tell you that their 
HEISLERS outpull other locomotives of the same weight. 

To find out how the HEISLER can help cut your logging costs, just ‘‘ask the man 
who has tried them all.’”’ And drop us a line for our latest catalog; we will be 
glad to send you one. Some interesting facts about log hauling in mountainous 
country, and in low swamp land. 


HEISLER LOCOMOTIVE WORKS, Erie, Pa., 
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Power is trans- 
mitted through a 
central shaft, 
through only 
one set of bevel 
gears to each 


‘GEARED LOCOMOTIVES 


truck. No power 
is wasted turn- 
ing over extra 
gears. 


Ask the man ‘‘who has tried 
them all’’ 
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A consolidation type Vulcan Locomotive built for the Bear Creek Mill Co. 
Rated maximum hauling capacity, exolusive 


Gauge, 4’ 8%” 


Cylinders, 15” x 24” of engine and tender: 
orking 


Buy a VULCAN 
LoggingLocomotive 


They are built to give economical service 
on main lines or logging railroads. We have 
a size and type of locomotive especially 
suited to your requirements. Let us tell you 
about it. 


Write today for catalog describ- 
ing Vulcan Logging Locomotives. 











india Pcie tits danke te 











Focl eomecioy Bi owls of wood © Marne Poet tee 
Drivin when, damete, a “7. ‘5 VULCAN IRON WORKS 
" 8, 5 " 4 lo “ “ 
Weight, ng aes tonter, 130,000 Ibs. yd ‘% ps 169 . 1727 Main Street, WILKES-BARRE, PA. 
- —_ 
Pend It Does the Work 


Sizes 
12 to 90 tons 





SALES AGENTS: 
Portland : San Francisco: Vancouver: 
F. B. Mallory & Co. _E. S. Sullivan, 751 Monadnock Bldg. Vancouver Mchy Co. 
New Orleans: Higgins & Wormington, 331 Carondolet St. 


For nearly 39 years the Climax Locomotive has 
been meeting its daily hauling tasks in the woods 
without unnecessary trouble or delay. Surely this is 
a record well worth the earnest consideration of any 
lumberman interested in additional locomotives. 


Write for our catalog. 


Climax Manufacturing Co. 
CORRY, PA., U.S. A. 


Seattle Representative: Climax Locomotive Co., D. M. Miller, Mér. 
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Northern Hardwoods 














We have the following items 











Ready for Immediate Shipment: 


ASH 

rs 4/4” No. 2 Com. & Btr. 
rs 4/4” No. 3 Common 
SOFT ELM 
4/4” FAS 
4/4” No. 2 Com. & Btr. 
5/4” No. 3 Common 
6/4” No. 3 Common 
BASSWOOD 


FAS 
rs 4/4” No. 1 Com. & Btr. 
rs 4/4” No. | Cmomon 
s 4/4” No. 3 Common 
5/4” FAS & Selects 
s 5/4” No. | Com. & Btr. 
5/4” No. 2 & No. 3 Common 
RC 
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rs 6/4” No. 


3 cars 6/4” No. 3 Common 
SOFT MAPLE 

3 cars 4/4” No. 2 Com. & Btr. 

2 cars 4/4” No. 3 Common 

{ car aa 3 2 Com. & Btr. 


2 cars 4/4” No. 2 Com. & Btr 
HARD MAPLE 

4 ca’s 4/4” No. 3 Common 

4 cars 8/4” No. | Com. & Btr. 

3 cars 8/4” No. 3 Common 

2 cars 3x6” Hearts 

2 cars 4x6” Hearts 














Let us quote you prices f.o. b. 
mill or delivered. 















Mason-Donaldson “yin” 
RHINELANDER, 

WISCONSIN Lumber Company 
MM LOT LL Coy MM | (CT ACT 
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New Jefferson High School, one of the Most Beautiful in Los Angeles, 
California, Floored with Clear 


“Electric” Maple Flooring 
COBBS & MITCHELL, Inc. 


Manufacturers, CADILLAC, MICHIGAN 


FOR SCHOOL ROOM FLOORS 
Nothing Equals Clear Maple or Beech Flooring 





These woods are non-porous with close grain and com- 


pact structure. Consequently— 

1. They are easy to clean because the surface remains smooth and 
unbroken. | P ‘ 

2. They dry quickly after being mopped or scrubbed. 


3. They are sanitary and wholesome. 

4. Their smooth surface affords no shelter for dirt and disease germs. 
5. They are’ practically dust proof. ; 
6. They are not easily set on fire. ; 

7. They afford the most secure anchorage for school-room furniture. 
8. On account of the compact texture of these woods there are no 
















layers to loosen, peel or splinter and the floors cannot become 
rough by hard usage. 

9. They look well even after hard service. 

10. They will outlast all other materials used for floors. 
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Loading Lumber in the Big Shed. 


Car Stocks, Yard Stock, Bridge Stocks 


Douglas Fir—Yellow Pine 


60 ft. Carriage Sawmill 
Unlimited Crane Capacity 


CHICAGO OFFICE: 
402 Great Northern Bldg., 
Phone, Harrison 2517 


STORAGE: 


139th St. & Western Ave., Blue Island, IIL 
Phone, Blue Island 800 (Chicago Suburb) 


-HUTCHINS- 


Lumber and Storage Company 




















Announcement 


We have just completed our new Flooring 
Factory in which is embodied the best equip- 
ment obtainable and approved by our long 
manufacturing experience. We are now pre- 
pared to serve you better than ever before, 
Maple, Beech and Birch flooring, matched 
and end-matched, in our standard 13/16- and 
34-inch thicknesses, the reliable “Rockhard” 
brand. Please send us your inquiries. 


We shall do commercial Kiln drying and 
handle a special line of Northern Hard- 
woods. 


Mitchell Brothers, Inc. 


CADILLAC, MICHIGAN 
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OUR NEW YEAR’S RESOLUTION 


To render a better service than is expected— 
Better than might be necessary—Better than 
has been customary. 
extra measure of service. 


Moore Dry Kiln Company 


. “KILN BUILDERS SINCE 1879” 


Jacksonville, Fla. as 


mill 


We aim to give an 








2 Fully Equipped Plants 








These Nails 
Offer You 
Good Protits 


More than 4000 lumber dealers 
4 are successfully — profitably — selling M. I. F. Co. 
Heavy Zinc Coated Shingle Nails. The same op- 


portunity is open to you. Remember 





M. I. F. Co. 


inc Coated Nails 


aren’t just an ordinary shingle nail 
proposition. These nails offer the — 










builder wearing qualities ordinary f-=2 222. 
nails do not possess. Their heavy 

zinc coating enables them to outlast 
the best red cedar shingles. Hence, 
M. I. F. Co.’s are far better selling 
nails than ordinary shingle nails. 


Send for free sample. 


Malleable Iron 
Fittings Co. 


BRANFORD, CONN. 














» North Portland, Ore. 




















QPPROVED BY Try 
OTRADE"MARK™ 
(H : M ‘ R i They “Grow More Beautiful With Age” 
SL 
a 
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Experience Counts 


Twenty-three years of application to the 
solving of one problem—that of making 
the best roof-covering possible — has re- 
sulted in the Reynolds Asphalt Shingles 
of today. 


Lumber dealers everywhere are learning 
that the benefits of the experience thus 
obtained are built into every shingle. 
More and more, they are realizing the 
advantages of selling Reynolds products 
to their trade. 








Reynolds Shingles are disting- 
uished by their saw-tooth edge. 
This is your protection against 
substitution. 





H. M. Reynolds 
Shingle Company 


Grand Rapids, Mich. 


** Originators of the 
Asphalt Shingle’’ 
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7 WE OFFER THE 


EXTRA STANDARD 
DRESSED BOARD 


Recommended by the Approved by the » 
Forest Products Laboratory Department of Commerce 



























Admitted by manufacturers to Preferred in questionnaire ad- 
be the product of an inch dressed to retailers of forty- 
board, commercially dry. eight states. 








“The One Hundred Per Cent. Ideal” 


Col. W. B. Greeley, Chief Forester 





Suitable For “YARD” and “FACTORY” Trade 


Therefore 


“Kxtra”—“Ideal”— “Economical” 





SOUTHERN PINE SALES CORPORATION 


CHARLES HILL, 1236 Woolworth Building, 


General Sales Manager NEW YORK CITY 


DEALERS IN 


North Carolina Pine 


( The Wood Universal ) 
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Your He< 


Is It as Good 
as 


KIRBY’S? 












Assurance of 
Service During 1924 


But in addition to modern milling 
facilities, Kirby also owns acres and 
acres of virgin growth Southern Pine 
timber. Surely, you can’t afford to 
overlook such a guarantee of depend- 
able quality and service. 


There’s a branch sales office near 
you. Get our representative on the 
wire about your needs in 


SOUTHERN 
PINE 


KIRBY LUMBER COMPANY 


YELLOW PINE LUMBER 


HOUSTON, TEXAS 


BRANCH OFFICES: 
New York—Chicago—Cleveland—St. Louis 
Kansas City—Oklahoma City—San Antonio 
Dallas—Waco—New Orleans—Mobile 


S| as | 


Ayo Wares 9, . oe en chetisedlan 
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T this glad holiday season we 

pause in our many endeavors 
to extend most cordial greetings to 
our friends and to wish them strength 
for their undertakings and a full 
measure of health and happiness. 





F XCHANGE SAWMILLS SaLes Co. 
RRR TR eR, i a Es RET Ee ARES Yo 
1116 R. A. Long Bldg., Kansas City, Mo. Fa f i 
. WHITE, President and General Mer. 


R. B 
F. R. WATKINS, Sec’y and Mer. Yard Sales 
R. S. PRICE, Mer. Railroad and Timber Sales. 
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Three Modern Mills 
Capacity, 200 Million Ft. 





Calecasieu 
Timbers and 


Heavy Planking 


durability. 


35 Million feet of welll assorted 
one and two-inch stock in all sizes 
and grades await your orders. 


NDUSTRIAL 
Lumber Company 


ELIZABETH, LA. 


Long Leaf 
Pine 


are noted for their strength and | 
By educating your 
trade to their use you will find 
more of these heavy structural 
material orders coming your way. 


Edward E. Krauss, 





ales Manager. 




















Si Pine says: When 
you carry happiness 
to other folks, you 
are on the short road 
to your own. 











GULLEDGE LUMBER CO., 





Try These On 


Your Resolver: 


Resolved: 


That I will get friends, and forget 
enemies. 

That I will not only win success, but 
deserve it. 


That I will boost the burg that 
builds my business. 


That I will do what is right and 
right what is wrong. 


That I will get the price right, and 
then get the right price. 


And that I will please my customers, 
hold my trade, get new business and 
assure success by keeping S. I. Mis- 
SIsSIppi Pine always in stock. 


— 


Mendenhall, Miss. 


(Consolidated Saw Mills Co., St. Louis, Mo., Sales Agent.) 


W. C. WOOD LUMBER CO., 


Sales Office, Collins, Miss. 
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LUMBER 


CO. 


BIRMINGHAM ALA: 


PAVING BLOCK STOCK 
AUL 


IN, 


CREOSOTED TIMBERS 
YARD and SHED STOCK 
LATH and SHINGLES 
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HESE two band mills are located in the heart of Amer- 
ica’s finest longleaf pine timber belt—the famous Cal- 
caseiu district of Louisiana. Is it any wonder that “Boykin 
Stock” is therefore regarded as the best quality of Southern 
Pine yard and shed stock, industrial and export timbers? 


‘Boykin Stock’ possesses an abundance of strength and 
durability. That’s why it is preferred by buyers for rail- 
roads, industrial plants and retail yards. 


When you want big values in Southern Pine just give 
‘Boykin Stock”’ a trial. 






We are exclusive sales agents for the Gulf Lumber Co., and 
maintain a branch office near you. Just drop usa line about 
your requirements and we'll gladly call on you. Do it today. 


Boykin Lumber Company 


Carter Building, HOUSTON, TEXAS 


: Detroit, Cleveland, Indianapolis, New York City, Kansas City, 
BRANCH OFFICES: Oklahoma City, Dallas, Waco, San Antonio, E] Paso, New Orleans 
. CHICAGO—Specialists in Railroad Material 
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SEND FOR A SAMPLE 


I want every Retail Lumber Dealer and Contractor and 
Builder to send for a sample of my Insulated-Cushion Weather- 
strip which saves 20 to 40% in fuel. 


























If you see and examine this strip you will want to employ it, 
and there’s a good profit in it. 


It is the easiest of all weatherstrips to apply. Your cus- 
tomers will like it because they need simply to tack it on and 
turn the corners as shown in the illustration. 


Wirfs’ Home Comfort 
INSULATED 


WEATHERSTRIP 


The only tool needed is a tack hammer. This waterproof, 
noiseless strip is also flexible. It never hardens, cracks or 
tears. Can be readily adjusted to fit varying surfaces, warped 
doors, 90 degree angles, etc., without cutting or waste. 

















People don’t have to bother to take out a window, or take down a om or 
ust 


cut or mitre a corner. It fits snugly and keeps out wind, rain, snow . : P ‘ 
and sand. No wood to rot, crack or break. No metal to rust.’ ; I guarantee every foot to give entire satisfaction. 


And there’s no waste in selling it—no left over pieces. It comes in con- Write me and I will send you sample, trade prices, testi- 
tinuous lengths. I am putting it up in convenient corrugated shipping car- monials from dealers and customers and other literature 
ony i 50 and 100 ft. lengths; in coils of 250 ft., and on reels of 500 and that you will find interesting and profitable. 


E.. J. WIRFS Se Marc wt ree ST LOUIS, MO. 









































The Finest Stumpage— 
Careful Manufacturing— 
Courteous Service. 





























These three factors are 
responsible for the 
steady growth of our 
business and broad distribution of our Northern 

Michigan Hardwood lumber products — there Band Mi 


| Marin ¥ § 
are none better. re ne 



















Boyne City Lumber Co. Sawyer Goodman Company, represents a 
practically exhaustless source of supply for 
BOYNE CITY, 


| 
MICHIGAN Ss | Northern Hardwoods 


BIRCH —BASSWOOD —ELM—HARD MAPLE 








Also complete assortments of yard stock in 


Hemlock and White Pine 


Dimension, Boards and Finish; White 
Cedar Posts, Poles and Shingles ; ; Lath 
in straight cars or mixed with lumber. 














Marinette, Wisconsin 


ro — = 
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Brooks-Scanlon 





Brooks-Scanlon Lumber Company 
Bend, Oregon 
Deschutes (Oregon) White Pine 








Brooks-Scanlon Lumber Company 


Eureka, Montana 


Montana Larch and Western White Pine 




















| Brooks-Scanlon Corporation 
iy Eastport, Florida 

! Long Leaf Yellow Pine 

i 


Brooks-Scanlon-O’Brien Co., Ltd. 
Vancouver, B. C. 


Logs and Timber 








Total Annual Output 


500 Million Feet 
































National Reputation 
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— “WIER” 


LONG LEAF QUALITY 














Another New Year 
wer | —Start It Right 


on Our 


ee b be believe a hoc = be a bigger _— | 
; uilding year than . It will pay you 66 ° 9 
to tie up to “Weir Quality and Service”’ Perfection’ Brand Oak 


right now and get your stocks well balanced 








eed before the spring rush begins. for flooring 
_— We solicit an opportunity to quote on It is easier to sell a well-known brand of any- 
a your needs in genuine Long Leaf thing. Your customers have greater confi- 
you will , dence in its value. Stock “Perfection” — 
ceiv Oak Flooring—the flooring with a long estab- 
ack lists Sou thern Pine lished reputation. 
een STRUCTURAL TIMBERS — — two mee plants or a ———— 
SHED STOCK LATH rand, plain and quarter sawed. is insures depend- 
bl . Write tod for full details. Watch 
Vy» MOULDINGS  Sngf gt A pt: il " a ane 
, SER ARKANSAS OAK 
R. W. Wier Lumber Company sa deanna caeaier 
First National gy ea 
acing, Sean, Taewe > Pine Bluff, Arkansas 





"ements Wier Long Leaf Lumber Co. Mills:—Wiergate, Texas 


Our Specialties Are 


Uniform Grading Even Color and Texture 
Gourteous and Equitable Dealings 


tradenarkee-GULF RED CYPRESS 


_wesuae  Rurton- Swartz 
(press (6. of Florida 




















Address all inquiries to our Selling Agent, 








In the heart of ou GULF RED CYPRESS CO. 
| THE BEST CXPRESS Perry, Hila. SAVANNAH, GA. ; 
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‘Examine It FREE 


The Standard Design Book contains 
400 pages of standard millwork hand- 
somely illustrated from actual 
photographs. All official lists 
and mouldings revised to 


Big Sales Help for Dealers 


How often have you had a customer who wanted 
something different, novel, attractive, and yet eco- 
nomical, in millwork? How easy it would have 
been to sell him if you had had a “Standard Mill- 
work Design Book.” In a few moments he could 
have picked out just the design he wanted. Scores 
of dealers are profitably using the Standard Design 
Book in just this way. You'll never spend $4.50 
more profitably. 


. . ® 
WUNRMIMNIND Sos t cto panei Dean tod ae eels . Z American umberman 431 So.Dearborn St. 
City State CHICAGO, ILLINOIS 


eee ee teeeeeeseeeeeseeee Cdl. eee eee eeseeesesese 


~ me date Would you like to 


™ 
é 
4 ~~ examine this book 
American ~\ 2. free? Send the 
f Lamberman Sa. gor fo- 
g 431 So. Dearborn St. 7 — ra day. 
: Chicago, Illinois 2g 
£ 
i 
4 
i 
i 
Nl 


You may send me the Stand- ™ 7) 
ard Design Book for free examina- x 
tion. Within 10 days I will send you 
$4.50 in full payment or return the book. 
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‘THE photo opposite 

will give you an 
idea of the beautiful 
figure and quality of our 
Pearl River Valley 
Shortleaf Pine wide fin- 
ish. The trees in our 


forests are naturally Ca _ 
| suited to the manufac- , ili 
= ture of high grade yard reer, 
= = and shed _ stocks. like | NATALBANY 
S this. | (Pronounce It Nat-awhbarny) 
HAMMOND — LOUISIANA 
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LONG AND SHORT LEAF 


Southern Pine 








| we ; | Our service is based on tested facilities and a determina- 
' oa tion to give our customers the kind of values that will insure 
‘ ‘hina us repeat orders. If you are not now one of them, let us 


Good Lumber suggest that you investigate our facilities for promptly supply- 
ing anything in 


Stock Timbers Yard Stock 





a 
wa | Natalbany Lumber Company, Ltd. 


Natalbany, La. 
Norfield, Miss. 


tan Sales Office:— HAMMOND, LA. 
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If You Are | 
‘Shopping Around”’ 1} 


in search of some certain items in hard- 
wood lumber, just send a memo of your 
requirements to the firms listed opposite. 
We may have just the lumber you require. 


THE MEADOW RIVER LUMBER CO. Don’t forget that these mills are located 
Rainelle, W. Va. in the heart of the big West Virginia hard- 
peg ms a oo. wood timber belt and manufacture prac- 
ROCKCASTLE LUMBER CO. tically all items required by manufactur- 
Huntington, W. Va. | ers of Automobiles, Wagons, Furniture, 
ee We ve — Farm Implements, Pianos, Musical Instru- 

GLADE CREEK COAL & LUMBEk CO. ments, Laundry Appliances, Athletic 
any is Goods, Etc. It will pay you to investigate 

ae iat our facilities for supplying 


MOORE-KEPPEL & CO. 
Ellamore, W. Va. 


THE W. C. BARLETT LUMBER CO. 
Locust, W. Va. 


WILDERNESS LUMBER CO. 
Nallen, W. Va. 


BIRCH VALLEY LUMBER CO. 
Tioga, W. Va. 


See rdwoods | 


Clarksburg, W. Va. Maple Oak Birch Beech Pop lar 


CHERRY RIVER BOOM & LUMBER CO. 


Penn Bldg., Philadelphia, Pa. Basswood Cherry os ad | 
THE WEST VIRGINIA TIMBER CO. 


Orange, Va. 


CROFT LUMBER CO. 
Alexander, W. Va. 






















We'll gladly give you full details re- 
garding available stocks, prices, etc. 


EAKIN LUMBER CO. 
Weston, W. Va. 























December 29, 1923 AMERICAN LUMBERMAN 1S 
















\GYiliia 



























T is gratifying to note that some For more than twelve years the = bee 
P ‘“ 66 9 ° e a ny 
of the most skeptical architects brand “Cady” has identified struc- a>, 
and engineers of past years have tural material cut from 100% Pure x Ae 
become the largest users and most Rapides Parish Longleaf Pine. ea: 
enthusiastic boosters for “‘Cady’”’ Cady’ i; - ae 
Timbers, Scantling and Dimension. 2 " a i 1, y of cutting “the ae 
Surely, this is proof that material -_ ~ t - og for the Best of eo, 
a ie branded ‘“‘Cady” possesses ample “ saamaaat sane pn — the oo 
on strength and durability for all jobs. est part of every longleaf pine log. m". 
ae s Play it safe in the future by writing “Cady” Es * 
Bs into your specifications E “vs 
seg ss 
7 W.M. Cady Lumber Co., Inc. : 
a: : 
Si % Branch Offices: General Sales Office: fe: 
YR F.G. KARRICK, = 1288 Arcade eo date mt bs 
ree H. A. HAMLIN, - 1249 Conway Building, Chicago, Ill. 2 
“areth HARRY S. LAFOND CO., No.1 MadisonAve..NewYork,N.Y. % 
ee R.J. COLLINS, - y Bender Hotel, rato Texas McNARY, LOUISIANA = 
BEN C. VARNER, 917 Praetorian Building, Dallas, Texas z 
R. S. DAVIS, 610 City National Bank Bldg., San Antonio, Texas © ° 
E.B. BALDINGER, 527 Saleen Blanche Annex, New Orleans, La: ( Rapides Parish ) 
ISBELL & KELSO, - 229 Beacon Bldg., Wichita, Kan, Western Union Wire Direct to Our Office. 
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Buffalo Hardwood Lumber Co. 


J. B. Wall, Pres’t. 
940 Seneca St. M. M. Wail, ‘Treas, 


We specialize in— T. H. Wall, V.-Pres’t. 


White Ash, Oak, Maple and Walnut 


BUFFALO 








**Buy and Sell 
Hardwoods 
in this Market.’’ 


Unequalled facilities for rapid dispatch, by Rail, Lake 
or Barge Canal, on all your requirements, large or small. 


SUPPLYING THE HARDWOOD NEEDS OF THE NATION 


FAMOUS LUMBER CENTER 





T. Sullivan & Company 


Northern 


GRAY ELM and MAPLE 


Niagara Street Corner Arthur 





Blakeslee, Perrin & Darling 


A COMPLETE STOCK OF SEASONED HARDWOODS 


Including Ash, Basswood, Birch, Cherry, Chestnut, Cypress, Elm, Gum, 
Hickory, Maple, Plain and Quartered Oak, Poplar and Walnut. 


1100 Seneca Street 








Atlantic Lumber Company 
HARDWOODS 


Our Specialty—West Virginia and Pennsylvania Cherry 
West Virginia Soft Red and White: Oak. 1055 Seneca Street 


Yeager Lumber Co., Inc. 


Our Specialties 


OAK—POPLAR—ASH— MAPLE 
932 Elk Street 








and is and 250 HARD MAPLE 


Excellent widths and lengths. 
Can kiln dry and surface. 


G. ELIAS & BRO., Inc., “iiiic'ener’ ~BUFFALO, N. Y. 


8,000,000 feet Dry Stock on Hand. 


Standard Hardwood Lumber Co. 
HARDWOODS 


Prompt Shipments—from Buffalo Yards or from Mill direct to you 
1333 Clinton Street 











Miller, Sturm & Miller 
Hardwoods of All Kinds 


1142 Seneca Street 


Hugh McLean Lumber Co. 
HARDWOODS OF ALL KINDS 
Our Specialties—Quartered White Oak, Plain and Quartered Gum 
940 Elk Street 














HARDWOODS OF ALL KINDS 


Taylor & Crate 


A stock of 18,000,000 to 20,000,000 ft. of Hardwoods 
carried at all times at our big Buffalo yards. 


RAIL AND CARGO SHIPMENTS 
Established 56 Years 


2101 Elmwood Avenue 











; Frank T. Sullivan 


Specialties 


CHERRY, WALNUT and PACIFIC COAST WOODS 


Main Office: 600 Ellicott Square. Yard: 2598 Delaware Ave. 
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There’s No Substitute 
For Quality 


And quality in lumber depends on two fac- 
— (1) on good timber, (2) on good manu- 
acture. 


The White mills offer both. We picked our 
timber early enough to get in where the get- 
ting was good, and our mills have long been 
known for the accuracy of our manufacture. 





Today buyers expect good lumber from the 
White mills and we make it a point to see 
that no buyer is disappointed. 


Try us on timbers and 
yard and shed items. 


J. J. White Lumber Co., Columbia, Miss. 
Helen White Lumber Co., Clyde, Miss. 


H. L. WHITE, Pres. (of both) L. B. SEDGWICK, Sec. (of both) 
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You have heard a lot about the wonderful machinery used in the 
production of lumber. More important still are the men who run 
the machinery, repair it, quite often design and build it. In the 
Weyerhaeuser organization there are hundreds of these experienced 
lumbermen—men who make Weyerhaeuser quality standards 
mean something. The photograph above shows a group of Weyer- 


——$——. 
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eee ees | 
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haeuser men at the Weyerhaeuser Timber Company’s mill at 
Everett, Washington. When this picture was taken the average for 
the group was 1714 years of service in Weyerhaeuser mills. For 
nearly two decades they have worked under the one Weyerhaeuser 
standard—of putting into the dealer’s yard lumber that is always 
saleable at a profit to the trade. 


Why One Old Customer 
Is Worth Several New Ones 


ANY retail lumber dealers in 
the United States can name 
carpenters and contractors who have 
been good, steady customers of theirs 
for five, ten, fifteen years and longer. 
Quite unusual records to the man 
who looks on the retailing of lumber 
solely as a price and barter prop- 
osition. 


At the bottom of these business 
friendships are some remarkable 
stories of old-fashioned square deal- 
ing and service rendered. These 
steady customers could tell their side 
of the story in very few words. They 
have become accustomed to using 
certain types and grades of lumber. 


They know where they can get ex- 
actly what they want, when they need 
it, and at a fair price. They know that 
they will be taken care of promptly 
on all of their requirements and that 
they will not be continually urged to 
try out a different kind or a grade of 
lumber “‘just as good.” 

The retail lumber dealer who wants to do 
a steadily increasing volume of business is 
giving more and more thought to the kind of 


service and the kind of lumber that makes 
and holds steady customers. 


That is why so many retailers are today 
checking up on their buying connections. 
Seeking a source of supply that can deliver 
month after month and year after year 
uniform and dependable lumber that pleases 
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customers and keeps them coming back for 
more. Shopping around for lumber hasn’t 
proved out a very good service feature as 
many a retailer knows. Nor is it as profitable 
as it once seemed. 


It is the retailers who are looking for a 
more stable and uniform source of supply 
that the Weyerhaeuser mills like to do bus- 
iness with. For the 
Weyerhaeuser organiza- 
tion is especially fitted to 
give them the kind of 
backing they need to 
build up a permanent, 
profitable business. The 
first ‘policy of all the 
Weyerhaeuser mills is to 
make high-quality, 
uniform lumber and de- 
liver it to the retailer in 
saleable condition—not 
occasionally, nor part of 
the time but a// of the time. 


Weyerhaeuser men 
have been calling the 
retail ‘‘boneyard’’ an 
unnecessary evil. They 
are proud of the fact 
that very little lumber 
with their mark ever 
gets into a profit-eating 
“boneyard.”’ 














Gus Johnson has graded lumber for The Northern 
Lumber Company and Cloquet Lumber Company for 
over 35 years. Another example of why Weyerhaeuser 
quality standards are maintained. 








EY ERHAEUSRER lumber is available to 

retail dealers through the Weyerhaeuser 
salesman. His first principle of selling is to 
help you—to aid you adjust your stocks to 
meet your local demands—to see that you 
are covered on your requirements at the 
right time and in the right way. No small 
part of his duty is to see that you are satis- 
fied with every stick of 
lumber you buy of him. 
The Weyerhaeuser sales- 
man knowspersonallythe 
personnel of each mill he 
represents; he knows 
their stocks; he knows 
just what they can do 
for you. He is a man 
who understands the 
buying as well as the sell- 
ing of lumber. The mills 
have confidence in him. 
They rely on his judg- 
ment; they fulfill his 
promises to his trade. 


*% * * 


If you do not know the 
address of our local dis- 
trict representative, a 
letter or wire to our 
nearest branch office will 
put him in touch with 
you at any time. 


WEYERHAEUSER SALES COMPANY 


Distributors of 


WEYERHAEUSER FOREST PRODUCTS 
General Offices « SPOKANE, WASHINGTON 
Branch Offices 


ST. PAUL 
2694 University Ave. 


CHICAGO 


208 South La Salle St. 


BALTIMORE 
812 Lexington Bldg. 


NEW YORK 
220 Broadway 


The Weyerhaeuser Sales Company is the combined selling organization of the 
' following Weyerhaeuser Mills and Distributing Plants: 


Cloquet Lumber Co... ....... _. « Cloquet, Minn. 
The Northern Lumber Co. ....... Cloquet, Minn. 
Johnson-WentworthCo.......... Cloquet, Minn. 
Potlatch Lumber Co. ........ . . « Potlatch, Idaho 
Humbird Lumber Co.......... Sandpoint, Idaho 
Edward Rutledge Timber Co. . . . Coeur d’Alene, Idaho 


Wood Conversion Co 


Bonners Ferry Lumber Co. 


. Bonners Ferry, [Idaho 


Boise Payette Lumber Co. . . . . Boise, Idaho 
Snoqualmie Falls Lumber Co. . Snoqualmie Falls, Wash. 
Weyerhaeuser TimberCo. ....... Everett, Wash. 
Weyerhaeuser TimberCo.... . . . . Baltimore, Md. 
Thompson Yards, Inc........+-- St. Paul, Minn. 


6 antaececsen ake Cloquet, Minn. 
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“What you want when you want it” 
—is our service code. Unusual mill 


| and timber resources. Four transcon- 
r tinental roads to ship over. A service 
that really satisfies. Try us on ties, 
timbers, dimension, boards. 5 
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Manufacturers of 


Western Pine 


Montana Larch 
Fir Lumber 
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Peninsula 
Lumber Co. 


OREGON 


Mail Address: 
P.O. DRAWER 4198 


PORTLAND, 


OFFICE AND MILLS: River Front, Foot of McKenna Avenue. 





| ome | cpm | op | pe | ce | ce | ee | 
IOI CICICICICIc 


ED 





Shipments 
By Car 
or Cargo 


ICICI CICICICICI0 IIIc dcdcdc 


wae ae a ee ae ae ee ee oe te ie he 











ee ee ee ee | ee ee ee ee ee ee | ee | ee | ee ee ee | ee | ee ee ee ee |e | ee ee ee ee ee | ee ee ees ee ee es ee 


Se a i ee i i i ror correc 





Omg ice 


| ae | ke | he | eke he he | he | ee | es | he | ee ae oe | oe | ke ee ke he he a he le 























fo 





Ooms eee eSe 


Le ee ee ee eee eee eee apes 
u 


oe Th 














ee ee ee he ake | 


DECEMBER 29, 


1923 AMERICAN LUMBERMAN 


2) 











L 









You Can’t Get 
Better Timbers 
Than We’re Producing 


We have the kind of trees that en- 
able us to cut them long and large — 

good sound timbers that measure up to 
the most exacting engineers’ and archi- 
tects’ requirements. Our timbers can’t be beat for uniform 
strength, resiliency and toughness of fibre. 


Douglas Fir Timbers 


In addition to timbers we manu- For a number of years we have 
facture practically all items in been one of the largest producers 
Douglas Fir yard and shed stock, and shippers of Douglas Fir 
railroad and car items, dock ma- products. Few firms can 
terial, creosoted piling and timbers. match our service. 








Let’s have your inquiries. 


Chas. R. McCormick Lumber Co. 


912 to 917 Yeon Bidg., PORTLAND, OREGON 


Chas. R. McCormick & Co. 


900 Matson Bldg., SAN FRANCISCO, CALIF. 


Mills and Creosote Plant, St. Helens, Ore. 
Daily Capacity, 850 M Feet. 


BRANCH OFFICES: 
1100 Lane Mortgage Bldg., Los Angeles, Calif. 


Room 1203-6 Whitehall Bldg., 
No. 17 Battery Place, New York City 


Wholesale Yard 
San Diego, Calif. 
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B. R. LEWIS, President. 


Ss. B. LEWIS, V.-P. & Gen. Mgr. 


E. P. KEEFE,Sales Mgr. 





¥. H. JACKSON, 


O. O. BYE, Asst. Sales Mer. 





Interior of Sawmill Showing 10” Edger in Center. 


Rite-Grade Lumber 


DOUGLAS FIR and RED CEDAR 


RED CEDAR SHINGLES— 
The Ideal Roof and SIDE WALL Covering 











Manufactured Exclusively 





aster 
CLEAR UKE LUMBER CO. 








Secretary. 


We Sell Service 


No. 2? of a 


series 


From Standing Timber 
to Finished Product 


Of course, good timber is the foundation 
of high quality lumber — but, modern 
equipment is also essential to economical 
production. Our plant at Clear Lake is a 
model for efficiency. From the head saw 
the boards are transferred to the edger 
where they are accurately ripped and 
squared. 


Clear Lake 


Lumber Co. 


“The Home of Rite-Grade Lumber’’ 
Clear Lake, Washington 


EASTERN SALES OFFICE 
830 Lumber Exchange Bldg., Minneapolis, Minn. 
- Campbell, Supt. of Sales 


FIELD REPRESENTATIVES 

MOORE, Box 1061, 
Billings, Mont. 

HIELE, Box 571, 
Watertown, So. Dakota. 
. J. DWYER, Waldorf Hotel, J. R. MAJOR, Box 565, 
“an No. Dakota. Sioux City, Iowa 

A. E. DOWNS, Albert Hotel, Albert Lea, Minn. 


ea polis. 
Ww. H. FROST Box 1078, 
Lincoln, Nebr. 


A. L. LEWIS, Treas. & Asst. Gen. Mgr, 


J. es MeAneRUs. 832 Lbr. 





= 





















| 








California Sugar Pine 
California White Pine 
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Pattern Lumber 
Factory Lumber 
Industrial Lumber 


FREDERIC S. PALMER 


MONADNOCK BLDG., 


OAN Cae CISCO 


CABLE ADDRESS 
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“PALMER” 






























Here’s Stock 
Anybody 
Can Sell 


It comes in good 
widths, runs strong to 
clear and a carpenter 
or builder can tell at 
a glance it’s easy to 
work, Our special- 
ties are 





Idaho White 
Western Soft 


We have adequate planing mill facilities to work 
stock to order and can ship mixed cars of the 
best selling yard items. 


McGoldrick Lumber Co. 


Minneapolis Office: 


PINE 


ES Whor 
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Sales Representatives:— 
W. M. BARRY LUMBER CO. 
Galesburg, Illinois 


THE BURNSIDE CoO. 
822 Patterson Bldg., Denver, Colo. 


DANT & REYNOLDS LBR. CO. 
Ford Bldg., Detroit, Mich. 


R. C. FRANS, 
544 Henry Bldg., Seattle, Wash. 
RAYMOND A. GORE, 
P. O. Box 444, Sioux Falls, S. D. 


ARTHUR O. HAWKSETT, 
600 Lumber Ex-, Minneapolis, 


H. I. ISBELL, 
Elkhart, Ind. 
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Another “Big” Year 


1924 


It is our sincere hope that the 
coming months will bring greater i 
Peace, Health, Happiness and a 
Prosperity to you and yours. ae 

In the dawn of this New Year a 
let us all resolve to co-operate a 


more closely, for united action 
always results in success. 


! 


I 


St. Paul €& Tacoma Lumber Co. 


Tacoma, Washington 


Sales Representatives:— 


MORRISON, MERRILL & CO. 

Salt Lake City, Utah 
THE OHIO STATE LUMBER CO. 
Cleveland, Ohio 

W.H. PRENTISS, 

619 Spitzer Bldg., Toledo, Ohio 
LYNDE PALMER, 

25 North Pearl St., Albany, N. Y. 

PARAMINO LUMBER CO. 
1 Drumm St., San Francisco 

EARLE RANDALL, 

P. O. Box 14, Beloit, Wisconsin 
J. C. SUMMERS LUMBER CO. 
Omaha, Nebraska 
WINGATE LUMBER CO. 
Reliance Bldg., Kansas City, Mo. 
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Red 


to any house — 
aterial. Let 


Clears, 


Denver, Colo. 
Duncan Shingle 
City, Mo 


a 
Building 
pays a good profit to the dealer 
who suggestsit and to the home 
builder who adopts it. 
both out of the ranks because it 
emphasizes individuality. 


cedar SHINGLES 


Recommended for Siding 
will add warmth, beauty and durability 


eerless 24”’ Royals,18’’ Perfections and 


Case Lumber Co. 


MILLS: RAYMOND, WASH. 
EASTERN REPRESENTATIVES: 
Sterling Lumber & Investment Co., 


H. C. Schneider, Grand Rapids, Mich. 









It lifts 










at less initial cost for 
us tell you about our 
















Shingle & 







& Lumber Co., Kansas 


Seta 














New Customers for 
Diamond B Lumber Dealers 


New building plans for 1924 mean larger lumber 
sales and new customers for dealers who sell the high 
grade products of the Bloedel Donovan Lumber 
Mills. 


“Go after it and get it!""—and to help the Dia- 
mond B dealers get their share of new business, the 
Advertising Department of the Bloedel Donovan 
Lumber Mills has prepared a special advertising 
service for the use of dealers in their own news- 
papers. 

The cuts and copy have been designed to aid 
dealers in preparing their own advertising. Proof 
sheets and full details will be sent on request. Ad- 
dress: 


Advertising Manager, 


Bloedel Donovan Lumber|Mills 


Bellingham, Washington 


































Menominee 
Reservation 


VIRGIN 


Norway Pine Hemlock 


Northern White Pine 


Stock 








Willapa Lumber Co., 
New York City. 
Carlos Ruggles, 
Springfield, Mass. 
James N. Rogers, 
Indianapolis, Ind. 
W. J. Huff & Son, 
Decatur, III. 
Hart-Wood Lbr. Co. 
San Francisco, Cal, 











































.. 


TERMS OF SALE: 
car is being loaded. . Standard Association grades. 


The Menominee Indian Mills 
NEOPIT, WISCONSIN 


Basswood Rock Elm 
Birch Soft Elm 
Hard Maple Red Oak 
Cedar Black Ash 
Shingles 
Lath 
Hardwood Squares 
Crating 
Softwood Pickets 
Slat Stock 
al Forest Products: Hemlock Bark, 
yg Pulpwood, Ties, Posts and Poles. 
that stock Have you heard of the Indian Mills on the 
can be Menominee Reservation? Two hundred and 
aattba. fifty square miles of virgin timber! No wonder 


we produce stock that is famous and to fit any 
wants. Courtesy and service extended to everybody. 
Write us for Prices 


Net cash, f. 0 b. Neopit, upon_ notice to customer that 
Grade and scale assured. 
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Paul Bunyan 


wishes you a 


Happy New Year 


And a full share of the general 
prosperity. For your lumber re- 
quirements we would call atten- 
tion to our large and well assorted 
stock on hand and the fact that our 
continuous operation throughout 
the winter, provides the stock re- 
placements that make Westwood a 
dependable source of supply. 


Everything for Yard and Factory 


PAUL BUNYAN’S PINE 


250,000,000 Feet Annual Capacity. 


“Producers of White Pine for Half a Century” 


The RED RIVER LUMBER CoO. 


MINNEAPOLIS and WESTWOOD 


“Mills, Factories and Sales Office, ~ + + + + + WESTWOOD, CALIF. 
- 807 Hennepin Ave., 


Sales Office, - MINNEAPOLIS, MINN. 
Yards and Sales Office, 2452 Loomis St., CHICAGO, ILL. 

Sales Office, - - - 307 Monadnock Bldg., SAN FRANCISCO, CALIF. 
Sales Office, - - 536 A.G. Bartlett Bldg., LOS ANGELES, CALIF. 


CALIFORNIA; WHITE 
and SUGAR PINE 


Continuous Year Round Operation. 


TRADE MARK 


Tie 
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~ || C. D. JOHNSON 
~~ <|| Lumber Company 


| : tee Portland, Oregon 


ie a % Exclusive Selling Agent 
A " for the 








Pacific Spruce 
Corporation 
Toledo, Oregon 


Annual ge 
120,600,000 feet 





Manufacturers of 

















Let us tell you a few facts, Mr. Lumber Dealer 


The Pacific Spruce Corporation 
S ’ 

Fact No 5 of Toledo, Oregon, is the world’s Fact No. 6 
= greatest producer of Sitka Spruce 

About Our Western Hemlock 

About Our Sitka Spruce lumber. This does not mean that In An Early Issue 

we are exclusively a spruce mill, 

for half of our output consists of old growth Yellow Fir and Western 

Hemlock, two woods which we want you to keep in mind, always, 

when placing your orders with us. 


























This company will remain the greatest producer of spruce 
lumber as long as it operates, for half of the standing timber tribu- 
tary to Yaquina Bay, on which the mill is located, consists of this 
marvelous wood, from which we manufacture a product of superior 
quality and in a quantity sufficient to fill all your needs. 

Sitka Spruce outrivals the fir in grandeur and size. The entire 
stand is ripe for the harvest, which means that the lumber cut from 
it is perfect in all those qualities which lumber, intended for in- 
terior finish, factory stock, bevel siding, and mouldings, should pos- 
sess. It is light and soft, free from defects of all kinds, takes paint, 
varnish, and stain perfectly. 










In your next order to the C. D. Johnson Lumber Company, the 
exclusive selling agent of the Pacific Spruce Corporation, include a 
carload of Sitka Spruce bevel siding. You will like it, your cus- 
tomers will like it, and it will make you money. 














The butt of a Sitka Spruce is of distinctive form 
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GET 
THIS 
BOOK 
FREE! 


Find Out How Other Lumber Mills Keep House 


You will see some mighty interest- 
ing pictures of the interiors of big 
and successful mills in this book. 
You are shown, too, how hundreds 
of the leading mills of the country 
protect their plants against the fire 
hazard. The book also explains the 
severe test given to Tropical Oil Re- 


sisting White by the Underwriters’ 
Laboratories of the National Board 
of Fire Underwriters. 


Every superintendent interested in 
good housekeeping ought to have 
a copy of this book—send the cou- 
pon for your copy. ; 


The Tropical Paint & Oil Company 


1240-1286 West 70th St., 





The Tropical Paint & Oil Co., 1240 West 70th St,. Cleveland, Ohio. 
Gentlemen: Please send me a copy of your Oil Resisting White Book free. 
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woodworking center 
of America~ 





radually and surely the course of lumber makes its 








Ponifc Neshwact { way westward. From the time the first logs were 
Timber Resources hewn by the Pilgrim fathers on the bleak shores of 
The Coeur d’Alenes, Bit- New England, by successive stages through Pennsylvania 
ter Roots, Rockies and and the Virginias, the Great Lakes country, and the 
Blue Mountains contain 

35,000,000 acres of Southern States, the movement has ever been westward 
timber wealth with a stand to the present scene of activity in the Pacific Northwest. 
of 350,000,000,000 | : see 

feet. Spokane, by its strategic location in the center of one- 
Included in this acreage, half of the standing timber of the United States, is 
tributary to Spokane is destined to be the woodworking center of the country. 
three-quarters of the na- 

tion's supply of white pine Served by five transcontinental railroads and numerous 





branches tapping the very heart of the forests, it is the 
logical point for the assembling and manufacture of lum- 
ber into finished and semi-finished products of all kinds. 


A special milling-in-transit rate on raw material. 

Saving of freight on the waste parts of the finished product. 

Available sites, cheap power, ample labor supply. 

Favorable climatic and living conditions. 

—these are but a few of the advantages Spokane has 
to offer. 





Capitalize this exceptional opportunity now before the 
field is crowded. Write for information. 


W. G. OVES, Industrial Secretary, 
Spokane Chamber of Commerce 
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BRANCH OFFICES AND 
REPRESENTATIVES 


NEW YORK OFFICE 


W. L. Shepherd Lbr. Co., Inc. 
110 W. 34th St. 
M. C. Shepherd 


CHICAGO, ILL. 


340 McCormick Bldg., 
E. kridge. 
PHILADELPHIA, PA. 


805 Crozier Building, 
J. P. Comegys 


WILKES-BARRE, PA. 
J. M. Porterfield, 
Plaza Hotel 
PITTSBURGH, PA. 


1155 Portland St., East End 
J. G. tilien, 


BALTIMORE, MD. 
a Littig 
. O. Box 374 
weneanainnie, W. VA. 
D. H. Reeves 
P. O. Box 937 
DETROIT, MICH. 


Lee H. Shepherd 
Wolverine Hotel 


COLUMBUS, OHIO 


H. J. Baumeister 
P. O. Box 1041 


EVANSVILLE, IND. 


J. C. Greer 
P. O. Box 625 


SPRINGFIELD, ILL. 


C. R. Havey 
P. O. Box No. 3 


Cc. O. Smith, 
Southern Representative. 





Private 
Western Union Wires 











ATimely Tip 


On Service 


Lumber Buyers ‘ 


W. L. Shepherd Lumber Co.,Inc., 


W. L. Shepherd Lbr. Co., Inc. 
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Another New Year and the time for making 
good resolutions! WHere’s a resolution you can 
make which will prove to be a good one for all 
time to come—resolve to take advantage of the 
facilities behind our organization and let Shep- 
herd Service keep you well supplied with South- 
ern Pine. 


We can handle your orders for a carload or a 
trainload and do it in a way that will surprise and 
please you. 


Southern Pine 


FLOORING, CEILING, SIDING, BOARDS, 
DIMENSION AND TIMBERS 


Put Shepherd Service to the test on 
your next order 


W.L. Shepherd Lumber Co., inc. 


General Sales Offices: Shepherd Bldg., 
MONTGOMERY, ALA. 
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Don’t FIGHT Against Mud! fa SAAtarcy 
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BRIDGE it, With | ai oa 















































Laugh at Bad Roads! 


No kind of weather—no kind of road— 
can halt your regular hauling—if you use 
Athey Wagons. 


Big companies that can’t afford to have 
their operating schedules interfered with 
by rains or unforeseen road conditions Note depth of mud and ease of 
state that Athey Wagons are proving in- sociale asieelaaes 
dispensable because they stabilize operat- 
ing schedules. 











When you have a ten-ton load to be 
hauled, what is it worth to you to KNOW 
the full load can be hauled WITHOUT 
STOPS and with LESS POWER, no mat- 


ter what the roads are like? 





A highly perfected mechanical product. 7 
ee ye Write for full particulars. Hauling 10 tons of ties over 


loose sand, Savanna, Ill. 
ATHEY TRUSS WHEEL CO. 


130 North Wells Street, Chicago, U. S. A. 
Cable Address: “Trusswheel, Chicago” 
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Special Attention to 
Mixed Shipments 


























ECAUSE lumber users 

are apt to have trouble 
in getting mixed orders filled 
properly, we give unusual 
attention to this part of our 
business. 


In discussing mixed ship- 
ments the other day, a deal- 
er remarked that whenever 
acar of Shevlin Pine reached 


him it was unloaded with- 
out being graded. Years of 
experience with Shevlin ser- 
vice have shown him that 
orders are filled as accepted. 


We take special pains to 
give satisfaction on mixed 
shipments because we feel 
that they are one of the 
greatest tests of service. 


Shevlin, Carpenter & Clarke Co., 


900 First National Soo Line Bldg., Minneapolis, Minn. 
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BEAR IN MIND 
THE TWO LEADERS 


CALIFORNIA SUGAR PINE 
CALIFORNIA WHITE PINE 

























HIS is a sample of the clear wide stock 
“i each of our 20 odd mills are cutting 
for buyers who appreciate the ad- 
vantage of paying freight only on stock that 
is 100% usable. Why not investigate ? 





Our service is world-wide and our years 
of experience insure the correct interpreta- 
tion of orders. 





We invite inquiries from 
buyers the world over. 















California Sugar and While PineCo: 


Suite ill3 First National Bank Bldg. SAN FRANCISCO. CAL. 





REPRESENTATIVES: 
FRANK O. MORRISETTE, 740 Woolworth Bldg., New York C. R. HARPER; 4920 Chicago St., Omaha, Neb. (lowa, Ne- 
City (Atlantic States) braska, Minnesota, Kansas and Missouri) 
LOUIS ICHET, Inc., 712 Railway Exchange, Chicago, IIl. A. H. BROWN, P. O. Box 507, Dallas, Texas (Texas, Oklahoma. 
(Middle States) Arkansas, Louisiana) 








Watch for our next full page in the January 26, 1924, issue of this publication 
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From the best that stands 


From what is ccnsidered the finest, cleanest body of 
virgin Yellow Pine timber in the south, two of the most 
modern of mills are producing 150 million feet annually. 





At these mills are the largest timber yards in the 
Southern Pine world. From stock we can fill orders any day rang- 


ing from crating material to heavy structural timbers. 





Should your requirements be “special” we can resaw 
at once from the vast stock always on hand. 


Much of this fine yellow pine goes to railroads, into 
export, and to great industrial concerns, but we furnish 
yard stocks of every dimension for every requirement. 


Whatever you want in Southern Pine do not wonder 
when you can get it. Remember we can ship any- 
thing, any time. 


Edward Hines Yellow Pine Trustees 
Lumberton, Mississippi 
Mills at Lumberton and Kiln, Mississippi 















































Millions of feet of “Beautiful Birch” 


One of our large mills cuts 25 million feet per year of the finest 


birch to be had. 


A big battery of Sturtevant dry kilns puts this cutting into 
perfect condition by the most modern methods. 








Beautiful 


birch 






Our facilities put us in a position to specialize on dimension, 
crating and all other kinds of cut up stock—all of it carefully 
sawed, properly dried, satisfactorily handled. 
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Your order can be handled promptly from the immense stocks 
always carried as a service insurance to customers. 


Uh 
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ie j 


Let us know your Birch requirements. We can take care, too, of 
your needs in White Pine and Hemlock. Our resources in Birch, 
White Pine and Hemlock will last for many years to come. 





Look upon us as a reliable source of supply. 


Park Falls Lumber Co. 


Park Falls, Wisconsin 
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General Ofice— 


Emporium 201-211 Union Station, 
Lumber Co. vtica,n.y 


Mills :— 
New York Office, Conifer, N. Y. New England Office, 
5735 Grand Central Term. Cranberry Lake,N.Y. 120 Milk St , Boston, Mass. 
W.E.VanWert, Manager, Galeton, Penna. W.L. Erhard, 
Danby, Vt. Resident Manager. 


MANUFACTURERS OF BAND SAWN 


Hardwood, Spruce, 
Hemlock, White Pine 


Wisconsin Land & Lumber Co. 


HERMANSVILLE, MICHIGAN 


The World’s Best Known 


No After -Smoothing required as 
with other Makes 


HARDWOOD FLOORING * 


Band Sawn Hard and Softwoods 


IN STRAIGHT OR MIXED CARS, 


White Cedar Poles, Posts and Shingles. 
Factory Clippings and Slabwood. 

















INLAND EMPIRE PINE 


JUNGE & GRAY LUMBER CO. 


MINNESOTA TRANSFER, MINN. 





| “THAT INDIVIDUAL SERVICE” | 


ALL WESTERN WOODS 














Thornton- Claney 


Lumber Company 


2315 Elston Avenue, 
CHICAGO, ILLINOIS 


Long Distance Telephone, 
Humboldt 0383 





HERMAN H. HETTLER LUMBER CO. 
LUMBER 


Kiln Dried Hardwood Mlooring 
Our Own manufacture ) 
Yellow Pine and Fir Timbers 
Railroad and Car Material 
Grain Doors 


2601 Elston Avenue, 
Chicago, Illinois. 


Telephone: 
Humboldt 0200 
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WE SOLICIT YOUR INQUIRIES FOR ANYTHING IN 


Yellow Pine 
Fir or Oak Timber 


and Heavy Dimension 
and Regular Yard Stock 


and are well equipped to make immediate shipment in 
either carloads or by local freight. A wire or telephone 
message will bring an immediate response. 











The “Stepped” Feature means--- 


that during the rush of business in 
your commissary, detachments may be 
quick and accurate—always. For the 
correct denominations to be detached 
are evident at a glance when first the 
book is opened. 


These Rann MO¢Natty Patentep 
Se.r-INpIcATING Couron Books pro- 
vide you, also, with a simple and de- 
pendable method of bookkeeping. They 
eliminate the handling of cash and 
loss through errors. Write for detailed 
information. 


RAND MCNALLY & COMPANY 
Dept Z-22 
536 S. Clark Street, Chicago 

















High fan d d For Prompt 
Grade ar woo Ss Shipment 
5/4 No. 1 Com. & Better Hard Male. .....5..0cccscccscscrsces 25M 
6/4 High Line No. 2 Common Hard Maple................... 25M 
S/4 No. 2: Com. & Better Salt Maple. ....c0cccccecvcvccveses 10M 
16/4 No, 1 Com, de Better Sort Bi. ok sscdccecccccsvcececcusee 36M 
GR eae Dias Fes EO oso sie sh incdesedaceidrevecceser 100M 
7 sos 50's hick eRe ew'ed kN soko we eeRe 56M 


A Full Line of Hardwood Crating, worked as desired. 














PAST JOR yonpan. mice CQ) 


Manufacturers of Hardwood and Hemlock Lumber, Lath and Shingles 














‘MARATHON” 


WARD BROS. 


7 APLE : FLOORIN G BIG myer 










DEcE 
— 


















prcemper 29, 1993 AMERICAN LUMBERMAN 


103 





——O—_— 








| 








IX REASONS 


— it pays every manufacturer 
and plant owner to use leather belts 


By actual test, a leather belt will transmit 40 per cent more power than any 
substitute belt made—when width, thickness and tension are equal. (Tests 


made by Mellon Institute and The Leather Belting Exchange Foundation, 
Cornell University.) 





225 Ibs 425 Ibs 


To make any substitute belt deliver the same horsepower as a leather belt, 
it is necessary’greatly to increase the tension. This means that the pulleys 
and machinery have to bear a heavier load, and friction in the bearings causes 


wear and tear and loss of power. For example, a leather belt, delivering 
15 H. P. is put on the pulley with a tension of 225 lbs. T'o make a substi- 
tute belt of equal size deliver the same power, it is necessary to increase 
the tension to 425 lbs. 





43HP 
8 There is less “‘slip” in a leather belt because it grips the pulley better. This 
éieaia a > is demonstrated plainly by tests made under actual shop conditions. With 
4 th bee. Oe only 114 per cent slip, a leather belt usually will deliver 40 per cent more 
red he 7 she horsepower than the same size substitute. At 214 per cent slip, the leather 
slip. The same size substi- belt will deliver nearly three times the horsepower. When needed, a leather 
gag ye oye is belt will stand from 60 to 100 per cent overload, while a substitute belt has 


oa oe ae no overload capacity whatever. 


{ Leather lasts two to six times as long as a substitute belt, and has a high 





salvage value even when worn out as a belt. This is because leather is inher- Nothing takes the place 
ently more durable. Leather is composed of thousands of tiny, interlaced Leather 
fibres ‘that bend, flex and “give” naturally without internal friction. Most t 
J substitute belts are made with the same cross weave as a fabric automobile 
Everyone knows the differ- tire, and the bending over a pulley wears them out by friction, just as the 
cuceh a fabric ond cord flexing over a road wears out a fabric tire. 
tire. Substitute belts are 


made with the same “cross 
weave” used in a fabric tire 


Leather belts can be repaired and easily made endless right on the pulley. 
This is not true of substitute belts. 








where the ratio is so large that substitute belts will not operate. When water- ‘ 
proofed, they can be run under water or outside in exposure with the most 
satisfactory results. There is hardly a single use for transmission belting 


5 Leather belts are adaptable to every demand. They can be used on pulleys 








Orawn from an actual photo- where leather will not save its cost many times over in better, longer-lasting 
graph of a leather belt run- - 

ning under water in The service. 

Leather Belting Exchange 

exhibit. 


Bern are a few of the sound reasons why help you save thousands of dollars. They will be 
nothing takes the place of leather for eco- sent you free, upon request. Just send in the 
nomical, dependable power transmission. Con- attached coupon. 








clusive tests, as well as highly valuable data on a } 
power transmission and the latest developments in Manufacturers are invited to write us regarding Yo 
belting, are contained in our six booklets on power their belting problems. These will be taken up by ri 
transmission, prepared in the interest of better power transmission experts and answered without ie 
belting for industrial users. ‘These booklets may cost or obligation whatever, “se 


Y OS SEs 
Address—Research Division oF be ae , 
THE LEATHER BELTING EXCHANGE, Forrest Building, Philadelphia ® a 


aS 
Fo 4 ox es 
The Leather Belting Exchange is not a company operating for @ profit or for selling belts. It was ya on * s.,* 





» . > s > oe 
the leading leather belting manufacturers of America in the desire to furnish im- wg P 
eee ates eo nghw baie to manufacturers, engi s, am nical schools. It ve oo te y 
maintains a competent staff of experts in Philadelphia and at Cornell University who will gladly 74 ne a o 
answer questions on power transmission without cost or obligation. In the broader interest y < 4 Pest e - 
of leather, it is affiliated with the leading Sole and Belting Leather Tanners in their nation-wide 7 4 Se Rs “ f/f ? 
campaign on leather and the tanning industry. For information regarding leather, itself, address y Fg Leos oe 
“ge EX3D° - Re: 
AMERICAN SOLE and BELTING LEATHER TANNERS, 17 Battery Place, New York City i oe oe a 
y <3 , op 
P Se YF SL 
re ~ s I 3 4 = 
4 i ee ae 
SL 
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“Hasn’t Lost a Trip 
in Sixteen Months” 


“Our Shay Geared Locomotive ran for sixteen 
months, without the loss of a single trip. Part 
of the time it was on double shift, making ap- 
proximately 140 miles each day for the two 
shifts.’’ 

Dependable, uninterrupted service is the 
prime requisite of a good logging engine. 

Shay Geared Locomotives, with every wheel 
a driver, operate day after day on curves and 
grades impossible for rod engines. 

inal siti diciaea Mies etiae inal How would uninterrupted Shay service affect 

es wi iaaeaeaanes nonin your lumber hauling? Send us an outline of 
your hauling conditions—and we will explain 
what Shays can do for you. 





LIMA LOCOMOTIVE WORKS 


Incorporated 


Lima, Ohio 17 East 42nd St., New York 


Longer Service— Lower Upkeep 


these two i el ope factors in logging cars have proved to many of the 
— sawmil — in the country the advantages of installing 


“| OTTUMWA 


Roller Bearing 


Car Wheels 


They require re-greasing but once 
a year, require less power to move 
cars, and are more economical in 
operation. Let us tell you more 
about these car wheels and our ~ 
roller bearing lumber buggies to- ¥ 
day. 


uw) Ottumwa Iron Works, *o, ew 


Eight Wheel Log Wagons Reduce Hauling Costs 40% 


f the | t th — ’ ° e 
Hundreds of them %"sicnite’ princole” they require lee power to pall's eves weuht over It’s all in the eight”) 


ull a given weight over 


: : Ia d th . 
in Daily Use icoaninn tuer Fn gl ~~ ge ociealieide  * 


a weer weer ees Wao Bee een EE Bee: RRs | 
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Write for Circular 
Describing these Trucks. 





In writing for prices, specify diameter of 
wheel desired and track gauge. We will 
be pleased to refer you to large Mills 
using our trucks, 
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Our Self-Loading 
Skidders 


illustrated herewith are 
indispensable in any 
logging camp. For 
handiness, practical op- 
eration and a time and 
money saver, a trial 
easily preves their 
worth. We should like 
totell you more about 
them. Further particu- 
lars yours for the asking. 


LINDSEY WAGON COMPANY, Sole Manufacturer LAUREL, MISS. 
ssmaationanentionmneamtiiaaminnninnimmmemanenemenantanamnanememedamemmannmeeall 
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WE WISH YOU ALL — 


A ‘thappy and Prosperous 
Rhew Year 


and we know you’ll have just such a 
year if you install Emerson Automatic 
Moist Air Dry Kilns. 


If you are not acquainted with the con- 
struction, operation and results of Emer- 
son Kilns, by all means write today for 
a free copy of the 


New Emerson Catalog 


This will not obligate you in any way, 
but it will reveal to you the solution of 
your lumber drying problem. Do it 
now! 


THE EMERSON DRY KILN CO., lnc. 
30 Church St., NEW YORK, N. Y. 


Western Representative:— Export Representative— 
H. H. Plummer & Co., Anthony S. Hill Co., 
553 Monadnock Bldg., 

San Francisco, Cal. 


30 Church Street, 
New York, N. Y. 
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DRYING 
MACHINERY 


for all kinds 


of Veneer 


Send for Catalogue No. 57 


PROCTOR & SCHWARTZ, INC. 
: PHILADELPHIA 



















































right by 


getting our literature to use 
in answering the following 
questions:—Is your lumber 
dried as cheaply, as fast, 
quality considered, as your 
competitors; can you lower 
the cost of your product at 
the kilns? This help costs 
nothing—may we send it? 


Get it to use in planning 
this year’s business. 


THE STANDARD 
Dry Kiln Co. 


1529 McCarty St., Indianapolis, Ind. 











= 
“__and its condition 


is very excellent.” 


—WARD BROTHERS, 
BIG RAPIDS, MICH. 





This concern, which manufactures and ex- 
ports Michigan Maple Products, has four 
National compartment kilns equipped with 


The IMOISTAT. System 


‘‘We are drying 6/4 Maple from a moisture content of 
20-27% to 5-7% in six days time. This is being done 
without any checking of the lumber—none whatever—and 
its condition is very excellent. We are having no trouble 
whatsoever.” 





Ask your secretary to send for complete descriptive 
literature and list of plants equipped. 


A thappy Mew Year 


The NATIONAL 
DRY KILN CO. 


1132 E. Maryland St. Indianapolis, Ind. 
BRANCHES: Albany, N. Y., Memphis, Tenn. 
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Bringing in nearly a cord at a time at a speed of 500 feet per minute. 





THE CLYDE TRACTION SKIDDER. 


The Skidder has crawler type of traction, with 
broad steel shoes for moving over the ground under its 
own power. It will climb a 60% grade or cover 
ground too soft or too rough for horses. Cable capa- 
city for 2000 feet skidding range or more if required. 


Equipped with engines for skidding on the ground 
and having cable outhaul or horses for taking the 


skidding line back. 


Pulpwood operators will find this machine more 
economical than horse skidding, and will place within 
easy reach otherwise inaccessible timber. 


A statement of your logging conditions will enable 
us to submit a proposition to fit your needs. Write 
for full description of the machine. 


CLYDE IRON WORKS SALES CO. 


Sole Distributors For 


CLYDE IRON WORKS, DULUTH, MINN. 
BRANCH OFFICES: 
CHICAGO. ILL. MEMPHIS, TENN. WILLAMETTE CLYDE 
11 So, LaSalle St. 119 Monroe Ave. COMPANY, 
| NEW YORK, N, Y. Portland, Ore., 7 
141 Centre St. NEW ORLEANS, LA. 685 Industrial Place 
CINCINNATI, OHIO 503M zi “ Seattle, Wash 
° agazine ot. . i P 
1913 Union Cent. Bldg. L. C. Smith Bldg. 
JACKSONVILLE, FLA. MUSSEN'S, LTD. San Francisco, 
110 W. Forsythe St. Montreal, Que. 2 681 Market St. 
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The LumMBER EstTIMATOR 


By JAMES M. LEVER. 


Just the book you need for figuring board and surface measure 
of all classes of interior and exterior finish, moulding, column, 
tank and silo stocks and cut-up material in lumber and veneers 
for fixtures, panel work, furniture, cabinets, mantels, carriage 
bodies, store fronts, doors, sash, blinds, newel, door and window 
frames, boxes, etc. 

Big time saver for dealers, manufacturers, purchasing agents, 
salesmen, etc. 


$10.00 Postpaid—Send for Special Circular. 


American Lumberman 


431 So. Dearborn Street, : CHICAGO, ILL. 
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LIDGERWOOD SKID 





S| ee ; =] Ground 


and 





mum cost. 


Catalogs Upon Request. : 
LIDGERWOOD MFG. CO., 96 Liberty St.. New York 


Branch Offices: Toronto: Canadian Allis-Chalmers, Ltd. 
Chicago, Seattle AGENCIES d nto anadian s aime 


Overhead 
Lidgerwood Skid- 


ders are built to 
meet the conditions 
in the woods. They 
give the maximum 
capacity at mini- 


New Orleans: Woodward, Wight & Co., Ltd. 
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Releasing Stake Pocket 


REE AE =| Saves stakes, wire 
L oi and labor and elim- 
.3%) ' fee inates personal in- 

hae juries. 

A simple, successful and 
moderate priced pocket for 
use on standard flat cars, . 
Russell cars, sleighs and 
wagons. 

Write for illustrated folder, tes- 
timonials from users and prices. 


Harry P. Bourke 
ESCANABA, MICH. 
Locomotives, Cars, Etc., bought and sold. 
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Hylan’ INDUSTRIAL CRANE SAVE YOU? |) 
Hundreds in use in the Lumber and Logging Industry. 
Proved to be:—Three times as fast as other methods, 

Saves as high as $24,000 yearly. Greater producers in 
quicker time at lower costs. 


Our Golden Anniversary Catalog 
now ready for mailing. 


INDUSTRIAL WORKS 


BAY CITY, MICHIGAN 
Builders of Cranes for 50 years, 
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SUPPOSE YOU HAD TO FILE THEM BY HAND 


RY to imagine, if you can, the job of filing a fifty-foot band 
saw by hand! It makes a fellow’s back ache just to think 
of it. 

Hand filing of course went out of the mill door when the 
modern grinding wheel, such as the Aloxite Saw Gummer, came 
in. Today Aloxite Grinding Wheels are among the most neces- 
sary—the most important tools in the saw mill. 

They keep the saws on the job. 

They insure properly ground saws—and they cut so clean and 
fast and cool as to eliminate the possibility of drawing the 
temper or bluing the saw teeth. 

Another thing to remember about Aloxite Saw Gumming 
Wheels is that they hold their shape. This means accurately 
ground gullets and perfectly shaped teeth. 


ALOXITE SAw GUMMING WHEELS 


Better Gummed Saws— Quicker 








The Carborundum Company, Niagara Falls, N. Y., U.S.A. 


New York, Chicago, Boston, Philadelphia, Cleveland, Cincinnati, Detroit, Pittsburgh, Grand Rapids, Milwaukee 
The Carborundum Company, Limited, Niagara Falls, Ont. 
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True Semi-Steel 


50% Steel ~ 50% Pig Iron 


Castings 1 pound to 30,000 pounds. 


We make all castings you need ;—grate bars, boiler 
castings, gears, pinions, plates, boxes, flanges, coup- 
lings, wheels, rolls, pistons, piston rings, bushings and 
all machine parts.—Try the Semi-Steel for real quality, 
life and service. Mechanical tests of Thomas Semi- 
Steel compared with cast iron show the Semi-Steel has 
qualities from 62 to 100 per cent greater. These tests 
represent the ultimate, for they are mechanical and 
produce an accurate record. 


Practical tests have been made over a long period of 
years with a metal that is chemically kin to Semi- 
Steel, showing this metal has a service in life and out- 
put of product from eight to forty-five times greater 
than gray iron. 


W.S. D. Grate Bars in your skidders, 
loaders and locomotives will work 
wonders in extra steaming, extra 
output and saving in fuel. Have an 
experience with them. 


Elliptic Grate Bars in your power plant burning saw- 
dust, shavings, hogged fuel, will give you more steam, 
give an increased output of product and reduce your 
labor cost per thousand. 


Common grate bars made of the True Semi-Steel will 
— other irons, save labor, troubles, mishaps and 
ollars. 


We make all types of grate bars and make them of the 
true Semi-Steel,—and they last longer than other 
metals, but we recommend the Thomas. 





Machi TOMES cccccces Gray iron 18,000 Ibs.; Semi-Steel 36,040 Ibs.—Increase 100% 
Tests Transverse .....Gray iron 2,170 Ibs.; Semi-Steel 3,900 Ibs.—Increase 80% 
Deflection ......Gray iron -26 in.; Semi-Steel 42 in.—Increase 62% 


No casting is 100% correct unless made of True Semi-Steel 
; Send us your inquiries 


teen, Sew, 
Ry. hange Bldg. 
New Orleans, 

Board of T: Bldg. 


THOMAS GRATE BAR COMPANY 


BIRMINGHAM, ALA. 


Cleveland, Ohio, 








+ Small 
Profit in LOGS 
To make biggest 
profits from 5” to 


16” logs cut them 
into ties with a 


toc sibER AND Lik, MACHINE 
Cuts ties at cost low enough to leave you liberal profit. Big money 


saver in producing cants for gang. Slabs two sides log one operation. 
Four men complete crew, 200 ties per hour. Send for catalog. 


Standard Machinery Co., Owosso, Mich. 


Manufacturers of Sawmill and Conveying Machinery; Cable Conveyors, Chain Conveyors, Lath Mill and Bolter. 




























y Fig. 1358 


H{ NKENHEIMER 
Gate Valves 


embody the two essential factors most 
important in the engineering fleld— 
service and economy. Correct design, 
materials specifically adapted for 
valve service, unexcelled workman- 
ship and renewability of all parts in- 
clusive of the seat rings, insure the 
maintenance of these two factors. 


Lunkenheimer Gate Valves are fur- 
nished in Bronze, Iron Body Bronze 
Mounted and Steel Monel Mounted 
Patterns. They are procurable in 
either Inside Screw, Stationary Stem 
or Outside Screw and Yoke Rising 
Stem Patterns. 


Catalog 58-B illustrating and de- 
scribing the complete line of Lunken- 
heimer Products, will be sent upon 


request, 
Fig. 892 
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mie LUNKENHEIMER £2. 
wat MEE SUNTREINSY ves 


‘cucaao CINCINNATLU.S.A. Lonoon” 


CADORT DEPT 129-139 LAFAYETTE ST. NEW YORK 


600-29-2 


Solidwed disc 
double séated 
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—<Imericas Best since 1862” 
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Remote Control of Steam Cylinders 


It is often possible to reduce the working force on the 
mill floor by installing Allis- Chalmers Solenoid Lift 
Valves on direct acting steam cylinders. One man, 
from an advantageous position, can direct the move- 
ment of sawed stuff through the mill by simply operat- 
ing a set of push buttons, which are connected by wires 
to any number of cylinders located anywhere, thus 
doing away with that part of the crew usually required 
for this purpose. 


This Valve, is simple, reliable and positively self- 
centering, which is an important feature. 


Investigate the possibilities which this installation 
offers in your plant. Our representatives will gladly go 
into the question with you. Write our nearest district 
office today. 





Allis-Chalmers Self - Centering 
Solenoid Lift Valve attached 
to Steam Cylinder. 
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The Prescott Standard Edger 


One-Piece Frame. Forged High Carbon Steel Arbors. Self Oiling and Water 
Cooied Boxes. Steel Sectional Saw Toot Rolls. Two Speed Feed Works. 


Write us and we will tell you all about it. 


THE PRESCOTT COMPANY, Menominee, Mich. 


. REPRESENTATIVES: 
The Sumner K. Prescott Co., Seattle, Wash. F. C. Barlow, 608 Spalding Bldg., Portland, Ore. The Eby Machinery Co., San Francisco, Cal. 
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McDonough 7' Band 


UMBER dealers are all primed up for 




















’ : u Write for 
spring buying—but has your mill ample List of 
capacity to supply their needs ? — 


The McDonough 7' Band Resaw, shown oppo- 
site, will increase your production. It relieves 
the head saw of unnecessary work and keeps 
all other machines supplied with lumber. 


Tell us something about your opera- 
tions and we will advise with you on 
a McDonough Resaw of the correct 
design and size to meet your require- 
ments. 
The McDonough line of Resaws is complete in 
both Vertical and Horizontal types, with saw 


wheels 44" dia. to 8’ dia. for sawmills, planing 
mills and woodworking plants. 


McDonough Manufacturing Co. 


EAU CLAIRE, WISCONSIN 
Manufacturers of Band Resaws and Sawmill Machinery 
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GOODYEAR MEANS GOOD WEAR 


ew” 


The Final Test— 


of any kind of planer Is the quality 
of work it will do. No matter how 
small the board 


A Pony Planer 


; oth 
, 3 “Spy JE; p 
LAL tee oY ss ay bad 


will do your planing right. It handles 
anything from 1-16’ to 8’ In thick- 
ness and up to 24” in width. 


E. & B. Holmes Machinery Co. 


Makers of — 57 Chicago Street, 


Special Cut-off Saws, Rip Saws, Pony Planers, 
End Maschers, Variable Speed Counter Shafts, Buffalo, N. Y. 





The high speeds and varying loads of sawmill duty test the 


stamina of any belt, and it is in this exacting service that 






























many of the best records for economy, efficiency and trouble- 
free running have been made by long-wearing Goodyear Belts TURN YOUR Our No. 8 Small Size “* Little 
It will pay youto have the G.T.M. SLABS 6iant” stab Resaw makes Good 
TRANSMISSION =—Goédyeer Technical Mea— INTO Lumber out of Mill Refuse 
a + a analyze your belting requirements MON FY We make 2 sizes of these machines. 
Klingtite and specify the right belts for your ' We Manufacture Four Sizes 
Glide edgers, planers, band saws, and gcse — > —, of Band Resaws 
HOSE woodworking machines. x > Cut-Off Saw Tables 
Air, Water, For specific records of Goodyear i= 208 Automatic Cut-Off Saw 
Steam, Mill Belt performance in sawmills, and # goon s Son ome 
ay one for other information about them, Automatic Hand Hole Cutter 
Rubber write to Goodyear, Akron, Ohio, for Boxes 
or Los Angeles, California. “— Slab Resaw for Saw 
38” Saw 15” Slab. Rip Saw Tables 
FISCHER MACHINE WORKS CO. 
a 1841-45 Carroll Ave.. CHICAGO, ILL. 
e Goodyear Tire & Rubber Co... 2° 
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Pulley Side, Front Table and Husk of No. 8 ‘‘ Tower” 36-inch Edger. 


The TOWER Line of Edgers 


Protected by United[{States Patents Nos. 1,002,883 and 1,111,331. 


Most Extensive and Complete Line on the Market. 


Made in eighty-three different sizes and styles. 


Edgers for portable mills; edgers for small and medium size stationary mills; lever type edgers; 
hand wheel type edgers; edgers with one feed; edgers with two feeds; edgers with two, three, four or 
five saws; edgers with 14, 16, 18, 20, 22, 24 or 26" saws; 3x30, 3x32, 4x36, 5x42, 6x48, 6x54, 6x60, 
8x54 and 8x60 edgers. 

Simple, practical, up-to-date. 
Strong, substantial, durable. 


Accurate, reliable, trouble-proof. 


Built by the jig-and-template process, insuring absolute accuracy throughout and making corresponding 
parts perfectly interchangeable. 


— casting bears a raised letter and number, to facilitate ordering repairs, in case of fire or other 
accident. 


Prompt Shipment. 


We are also manufacturers of the celebrated Gordon Hollow Blast Grate and the TOWER line of 
trimmers. 


Gordon Hollow Blast Grate Co., Greenville, Michigan. 


Established 1889. 
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C. H. Type X Vertical 


Water Tube 
BOILER 


The latest development in sawmill boilers, 
built extra heavy for rough usage and con- 
tinuous overloads. 

The Great Southern Lumber Company, 
Bogalusa, Louisiana, the largest yellow pine 
sawmill in the world, bought six—1,000 H. P. 
units. Boilers are capable of’ developing 
12,000 H. P. continuously. 

This boiler should be your next installation. 


Send for Catalog X and satisfy yourself as 
to its superiority over other boilers. 


THE CASEY-HEDGES CoO. 


CHATTANOOGA, TENN. 


We have in stock for immediate shipment Tubular Boilers all sizes, Marine Boilers, Skidder Boilers, Smoke Stacks. 
We originated the Steel Cased Boiler Setting and Flat Top Dutch Oven Furnaces. 
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Cut Costs With 


MARTIN 
AIR DOGS 


Martin Air Dogs cut labor costs 
by doing away with doggers en- 
tirely; they cut manufacturing costs 
by absolutely eliminating miscuts 
and mutilation due to poor dogging. 








They result in increased produc- 
tion and more uniformly manufac- 
tured lumber. 


Send for details of our 


tabi 30-day free trial offer. 
ae ie Le 


MARTIN AIR DOGS IN WEED LUMBER CO. PLANT, WEED, CAL. D | A M O N D 
gear AIR DOGS have fully demonstrated their value in more 
than thirty installations on western mills. J. M. White, general 


manager of the Weed Lumber Co., Weed, Cal., in an interview reported IRON WOR KS 


in the September 9, 1922, issue of the American Lumberman, stated that 


Martin Air Dogs resulted in a daily saving of $32.30 to his company on 
each carriage. Can you afford to be without them ? MINNEAPOLIS, MINN. 
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Box Board Cutter Heads 


Matcher Heads THE For Jointing 


for making the neat fitting of These tools work with a 


cuued te - cin agg shearing cut and seldom tear 
maker, — = becomes at on bie ee in 
once very desirable. Unlike : 

saws or other _ substitutes, set up to a gauge they produce 


these Heads hold their relative uniformly smooth work indefi- 
cutting diameters, and the Bits nitely; the Bits being long 


being filed or ground, are set lived and will last in many in- 
up to a gauge, quickly and stances for several years. 
neatly, therefore always cut ? 

the same size of tongue and To practice real economy 


groove. Guaranteed the cheap- you should be a user of these 
est and best for box boards. tools. 


| 
| 
| 
| 
| CUTTER HEADS FOR MAKING 
| FLOORING, CEILING ana SIDING 
| 
| 
| 
| 








This Tool has grown to be the most popular of all the 
tools for the purpose, as it covers the greatest range of 
usefulness and is supplied with 4, 6, 8, or 12 Bits to each 
Head, keeping pace with the most recent ideas of machine 
feeds and speeds. We recommend these tools to all who 
want the greatest service with the least expense for labor 


LS SamqOaB="AELLL ow = a1 SH 
































and up-keep. Fig. 202 with Four Bits | 
° 9] 
| 217,000 Shimer Cutter Heads Sold— | 
5 found their way into nearly every Woodworking Section of the Globe. Why should you not use them? They § 
go on trial 30 days to any responsible lumberman. Their great convenience and time saving features; their uni- 
formly low prices—prove convincingly their usefulness to you, and clinch the idea that they should be yours. 
Oo o 
| Our B. D. Brand of Cutters No. 3 Tool Grinder 
Our Standard Brand of Cutters are made from the This is the latest and best grinder that we have 
Best High Carbon Steel and will do generally good brought out, designed to give the user every necessary 
@ service always, but there are some of our customers angle at which to set it for the ordinary run of tools. @ 
desiring to use the High Speed Steel, therefore we offer The wheels are of small diameter, giving every advan- 
our B. D. Brand, which, with our No. 3 Grinder, make tage of neatness and accuracy in operation. Every 
g «2 first-class outfit where it is desired to sharpen less, adjustment has been made with a view of convenience g 
| and yet increase the running time. to the operator. | 
10 o 
| Door, Sash and Coping Tools | 
a] Every maker of these very necessary items our time and effort has been given to develop g 
of the woodworking industry appreciates the | Door and Sash Heads that hold true to pattern 
necessity of uniformly made mouldings and and render thereby a valuable service. Many 
coping. To these matters a large portion of | hundreds in use—may we serve you? 
f : ILTON, 
sass Samuel J. Shimer & Sons, Inc,, Mies 
amuel J. Shimer ons, InC., Penna: | 
Be pe SS SS 3 
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Nothing takes the place of Leather 
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They have paid for 


themselves several times 


HE right belt in the right place. The right quality 

of leather, the right tanning methods, the right 

weight, flexibility and thickness to transmit the right 

amount of power—this is what the Graton and Knight 

Standardized Series of Belts means. And this is belt- 
ing economy. 


Out in the Middle West the manager of a large mill 
after making several severe tests with different sorts 
of belts decided to rebelt his entire mill with leather. 
Among the leather belts that were used for makin 
the tests were some members of the Graton an 
Knight Standardized Series. 


The Graton and we Belts stood the tests so 
much better than any of their competitors that they 
were chosen for the job. 


And, this is what the manager of the mill* wrote 
us some years later: 


“Some of your belts have been running for sev- 
eral years and as they are in, as good condition as 
when they were installed we are unable to give you 
any opinion as to the length of service we will get 
out of them, but at this time we are convinced that 
they have paid for themselves several times.” 


Send for the book “The Standardization of Belting,” 
and at the same time let us know the type of power 
transmission you are most interested in. This book 
tells how, through constant study and analization of 
transmission problems, we have developed a series of 
belts to meet every condition. 


We will gladly have a Graton and Knight en- 
gineer call upon you and place at your disposal one 
of the widest belting experiences in the world. 

* Name upon request. 


GRATON & KNIGHT 


WORCESTER, MASS. 


GRATON 
KNIGHT J 








Stetson-Ross Planers 


Are Money-Makers 


Stetson-Ross Planers with 10-knife Cylinders 
are the Greatest Producers on Earth of Fin- 


ished Lumber. 

Stetson-Ross Planers are the Greatest Producers 
of Profits for Lumber Manufacturers be- 
cause the Output far exceeds any other ma- 
chine in Quality and Quantity. 


Millions of Dollars—Profits—have been made 
by Owners of Stetson-Ross Planers and 
Matchers, operating in the largest mills of 

: Washington, Oregon, California, Idaho, 
Montana, British Columbia, Alaska and the 
Philippine Islands. 


Long-Bell found Stetson-Ross Planers superior 
—That’s why they purchased Thirteen (13) 
Machines — complete equipment — 100% 
motorized—for the first unit of their great 
plant at Longview, Washington. 

Completely manufactured—from raw material 
to finished machine—at the Company’s Own 
‘Plant—First Avenue South at Hanford. 


Machine Company 


Wilmot T. Pritchard, President 
SEATTLE, U.S.A. 

























GOODYEAR. & 


MILLER, 
LOAD 
BINDERS 

















Edward Hines’ 
Trucks Completely Equipped 


All deliveries of lumber made from ‘“‘the largest lumber 
yard in the world” 
Goodyear Binders. This is surely endorsement enough 
of their practicability and economy. 


OPEN 
ead Swivev 
£ CLOSED —\ 


SWIVEL 
You wee of hook each of the — $3.35 Each 


hooks of this device over a lin 


the chain and pull the lever down i 
—this takes up the, slack and the 6.70 Per Pair 


load is firmly bound. 


GOODYEAR & MILLER 


Sole Manufacturers 














, at Chicago, are securely bound by 


f.o.b. Bloomdale, O. 


Warranted to Please. 





BLOOMDALE, OHIO 
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ATKINS NO. 5 PERFECTION CROSSCUT SAW 








A Long-Lived Saw and an Easy-Run- 
ning, Fast-Cutting Saw— All in One. 


That is what you get in an Atkins Saw. Atkins Cross Cut 
Saws are made from the highest grade of material—‘‘Silver 
Steel’’—-which is our exclusive formula. This fine steel takes 
a hard, tough temper, which holds tension and takes a keen 
cutting edge, permitting the saw to go through hard, knotty 
lumber with ease and precision. 


Atkins Silver Steel Cross Cut Saws are “Segment Ground,” 
which means they will run with very little set, and are abso- 
lutely true without lumps and high spots. The easy-running, 
fast-cutting qualities of Atkins Saws prove that they are what 


we claim, 
“THE FINEST ON EARTH.” 


We manufacture all types of Saws, also Dado Heads, Moulding Knives, 
Planer Knives, Matcher Bits and Feed Rollers for every wood cutting 
use. 
WRITE FOR A COPY OF OUR NEW CATALOG—JUST 
OFF THE PRESS. 


‘“‘A PERFECT SAW FOR EVERY PURPOSE’’ 


E.C. ATKINS & CO. 


Established 1857 The Silver Steel Saw People 
Home Office and Factory, Indianapolis, Indiana 
Canadian Factory, Hamilton, Ontario 
Machine Knife Factory, Lancaster, N. Y. 


Branches Carrying Complete Stocks in the Following Cities: 


Atlanta New Orleans Seattle 

Memphis New York City Paris, France 
Chicago Portland, Ore. Sydney, N. S. W. 
Minneapolis San Francisco Vancouver. B. C. 
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Lumber Posts 
Lath Poles 


Shingles and Ties 


Northern Pole and Lumber Co. 


DULUTH, MINNESOTA 





CONVEYING) 


Heavy Wood Chips, Shavings, Sawdust, Etc, 


40,000 POUNDS EASILY HANDLED PER HOUR. 
DISTANCES UP TO 4,000 FEET. 
A POSITIVE HIGH PRESSURE, PNEUMATIC SYSTEM. 
Longer distances, heavier materials and_ larger 
volume than a centrifugal fan can handle. 


Automatic, free from danger of clogging, and requires 
a great deal less power than the ordinary system. 


If you have a problem of any kind in connection with a gathering or 
conveying fan, we can help you. That has been our business since 1888 


The Allington & Curtis Mfg. Co. 


Saginaw, Mich. Incorporated 1888 Boston, Mass. 
Offices, 1500 Holland Ave., Saginaw, Mich.; 565 bs a Or ene Blvd., Chicago; 333 St. Paul Place, 
Baltimore, Md. ; 45 West 18th St., New York, N. Y.; 321 Rutherfo rd Ave., Boston, Mass. 


Originators at Slow-Speed, Low-Power on she methods for Dust, Shavings, etc. 





PARDEE & CURTIN LUMBER CO. 
SALES OFFICE 


CLARKSBURG, W.VA. 
MANUFACTURERS OF CHOICE WEST VIRGINIA HARDWOODS 


BAND MILLS 
CURTIN, COAL SIDING AND HOMINY 
WEST VIRGINIA 


Minimize Your Re-Babbitting 


RE-JON by specifying the kind of babbitt especially 
rie) Es designed for use around sawmills. More- 

F at e Jones Hoo-Hoo, Rex and Improved Babbitts 
Hoo-Hoo —Rex Improved are made of fine new metals, correctly 


all d. ‘That’ hy they last 1 i 
BA B B [IT TS the Best, ioe tas An + Aronia ™ 
More-Jones Brass & Metal Co., St. Louis, U. S. A. 











NERO cree, PMO a, maps on 


Re care eT 


Pan rnd 


RAILWAY AND MILL SUPPLIES 


Shipped from Stock 
Rails, Bars, Sheets, Roofings 


New and relay rails, track spikes, Steel beams, channels, angles nae 
ar 
iron and steel bare in rounds, squares Painted and galvanized roofing. Com- 

and flats. position roofings. Heavy hardware. 


_~PIDGEON - THOMAS IRON CO., Memphis, Tenn. 


bolts, fish plates, push cars, hand cars, square twisted reinforcing 


The Gideon-Anderson Co. 


** The House 


of Quatsty” FL1ardwoods and Cypress 
Can handle orders of all sizes expeditiously. LUMBER 


Sales Office and Yard, ene 
Plants ; po meee ay Mo. 2nd and Angelica Sts., 60 —— 
P ST. LOUIS, MO. nnually 



























¥ "ee Absened Taster Co ‘ 


Birmingham, Ala. a 


4) Ni ol > te bila | y, 








a: | Hardwoods |", 


POPLAR GULF 




















™ | and Cypress L_™ 


Wistar, Underhill & Nixon, rrmavevpnia, PA. 








Gress Manufacturing Co. ee 
ir Jacksonville, Florida ——/, 
LONG LEAF and 
YELLOW PINE | Mouldings 
RAILROAD LUMBER 

















SAVE TIME~—SAVE MONEY 


Unload Your Lumber- | 
“A Load at a Time” with 





R-B ROLLER BOLSTERS 


Shipped K. D. Requires 
about 3 hours to install. 
Fits any truck, trailer 








Write for Catalog 


THE R-B COMPANY 


Lathro; “lIdg. Kansas City, Mo. 








or loading wagon. 
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